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Transportation 


Every mercantile business is a vehicle carrying a load of 
goods along the highway of commerce. It must justify it- 
self by delivering its load safely and with economy of time 
and expense. It must be trustworthy and available. The 
vehicle must be suited both to the condition of the highway 
and to the character and size of the load it carries. A Ford 
runabout will not haul sawlogs out of a swamp, and a bull 
team hitched to an eight-wheeled wagon is not efficient for 
delivering groceries. And yet there are lumber merchants 
who in these paved-highway days of business are re- 
luctant to abandon the methods of accounts, credits, collec- 
tions, stock keeping, salesmanship and service that lost 
their real usefulness with the passing of corduroy roads. 




















The merchant himself must appraise the condition of the 
commercial highway over which he travels and the size and 
character of the load he must transport. He needs to select 
and operate the vehicle that fits all these conditions most 
exactly. Trial and experiment are part of his equipment. 
His ancestors invented the wheel and axle and trained their 
domestic animals to haul their rude carts; a most revolu- 
tionary change in transportation methods. Their children 
have developed and used the stage coach, the railroad train, 
the steamship, the motor car and the airplane. It is a rule 
of healthy civilization to change methods as soon as new 
inventions and discoveries prove to be practically efficient. 

















The winter, with its convention season, is a good time to 
overhaul the business machine and to make sure that it is 
ready for next season’s deliveries of goods and service. 
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WORD in SERVICE 
We take pleasure in announcing that our new planing mill, with 
8 Oo annual capacity of 20,000,000 feet, is now in operation. This 
RAN is equipped with double and four-side surfacers and enables us = 
to supply lumber surfaced to any dimension desired as well as wi 
CYPRESS— to furnish general mill-work, including moulding and bevel = 
Lumber siding. This additional equipment is just another evidence of 
Lath our determination to give our customers everything they need in Th 
Dimension 
Draal HARDWOOD LUMBER 
Band sawn CYPRESS —- VENEERS 
; Kiln dried We are operating our entire manufacturing facilities at capacity } 
Rough or Surfaced “ete : : ; €. 
pry een but we are continuing to place quality above quantity. That is # 
why we take genuine pride in stenciling our name on our entire ° 
VENEERS— output and why Stark-Brand carries real protection to buyers 
Door, Panel, of hardwood forest products everywhere. Order today and 
Piano Rim, join our rapidly increasing clientele who are approaching the ™ 
Cypress Battery inventorying period without fear of finding undesirable material " TE 
Stock on hand. IN 
—MIXED WITH— 
eo JAMES E. STARK & COMPANY, INC. 2 
Paden eel MANUFACTURERS to 
ran ‘a General Offices: Chicago Offices: 
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Our Special 
Sv Sales Service 


Our method of dealing with cus- 
tomers insures a square deal and 
greater satisfaction to all buyers 
for industrial plants, factories and 
retail yards. 


Northern Hardwood 
and Hemlock Lumber 


The principal idea back of our sales 
service is to deliver to you the grades 
ordered. Your invoice comes direct 
from the mill and affords you an accu- 
rate check on every shipment. Let us 
show you what our service will mean 
to you. 
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Storage and Sales Yard in 
Detroit. 3 Warehouses. 
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12-240 General Motors Bldg. 
Detroit, Mich. 
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Better Homes Should Be the Aim 


NUMBER OF LETTERS have recently been received by this 


This is not a country of inferior homes. 


True, we have plenty 








paper from lumbermen and others interested in promoting 

the building of dwellings costing as little as $2,500 to $3,000 
each, in order to bring home ownership within reach of wage 
earners who find themselves unable to finance more pretentious 
residences. 

Unquestionably there are circumstances and conditions in which 
the building of very cheap homes is not only justifiable but desirable, 
on the principle that half a loaf is better than no bread. On the 
whole, however, it may well be questioned whether the extensive 
building of cheap homes would be a good thing either for the 
lumber industry or the country. An inferior house built now may 
keep a man from building a much better home a few years later. 
Even tho originally intended merely as a temporary domicile, the 
occupants of a small, cheap house are likely to become habituated 
to it and contented therein; at least to the degree that, instead 
of saving money for a better home, they are quite willing to pay 
it out for things that appeal to them as being desirable. 


of such, but the trend is in the direction of better and more com- 
modious houses, which is as it should be. If a man who can now 
build a dwelling costing $3,000 can, by exercising thrift, a few 
years later finance one costing twice as much, it will be better 
all around for him to continue saving and build the better home. 
In these days when all labor that can make even the smallest 
claim to skill is drawing the highest pay, measured in real wages, 
in many years, a good home in which its owner and his family can 
take pride and enjoyment, is not beyond the reach of the average 
workman. 

The building of the first unit of a house planned so that it can 
be added to, or possibly used as a garage, is all right in theory, 
and may work well enough in practice if the owner has sufficient 
strength of character to continue to save up his money for some- 
thing better eventually, but the danger is great that real or 
fancied needs in the meantime will sweep away his savings and 
leave the cheap house a permanent fixture of the landscape. 
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Making a Hobby of Lumber 


APPY IS THE MAN WHO finds fun in his daily work. In- 
deed, most of us must find it there if we are to get very much 
enjoyment out of life. Without decrying the undoubted 

pleasures and benefits of golf, motoring, fishing, travel, or any of 
the thousand and one other recreations thru which the more or less 
tired business man seeks to “knit up the ravell’d sleave of care,” 
the opportunities for these forms of enjoyment are necessarily more 
or less occasional, unless one adopts the principle of not allowing 
business to interfere with pleasure—in which case he is likely soon 
to find the obstruction of business entirely removed. 


“To business that we love,” says Shakespeare, “we arise be- 
times and go to’t with delight.” Why should not lumbermen love 
their business? Certainly no occupation is more interesting, health- 
ful, or useful than that of handling the products of the forest, 
whether in production or distribution, and supplying the materials 
from which homes are built. Probably it would be safe to say that 
all successful lumbermen do love their business. Indeed, it is 
doubtful whether a man can long be successful in a business to 
which he is not thoroly devoted. Circumstances may for a time 
favor a man who is indifferent to his business, but in the long run 
business is a jealous mistress who bestows her rewards only on 
those who pay her assiduous court. 

Not long ago this newspaper received a letter from a veteran 
lumberman, whose father had also spent his life in the same busi- 
ness, in which he said: “Father always took great interest in 
teaching us boys about lumber. We used to help around the yard, 
but it seemed more like play than work, for it was fun to handle 
the lumber. Further, I always wanted to know from where and 
from what kind of tree each piece came, where it was going, and 
what it was going to be used for. This interest in the materials 
handled has stayed with me all thru the more than fifty years that 
I have been in the lumber business.” This lumberman’s lifelong 
interest in the origin, the physical properties, and the uses of every 
kind of commercial wood goes a long way toward explaining the 
fact that after more than a half century spent therein he still con- 
siders the lumber business the best of all possible vocations for him. 


Certainly there could be no finer hobby for a lumberman than 
the intensive study of the products which he handles. The best 
merchants are those who know the most about their goods and 
who can advise their customers most intelligently in regard to their 
uses. Pursuit of this hobby will lead a man not into dusty volumes 
of printed lore so much as into the forests; to the operations where 
softwood and hardwood lumber, shingles, and other forest products 
are manufactured; to the observation and study of water and rail 
transportation facilities as related to lumber; to building and 
construction operations of all sorts; in fact, there is almost no 
limit to the field for observation and research. True, specialized 
study in a limited field may yield greatest returns so far as one’s 
own business is concerned, but when riding a hobby, who cares how 
far afield the steed may carry one? 





Should Scrutinize Forestry Proposals 


EDERAL FORESTRY LEGISLATION IS almost certain to be 
enacted by the present Congress. A Senate committee has 
thoroly investigated conditions and has taken measure of 

public sentiment by means of hearings thruout the country. The 
Chamber of Commerce of the United States thru a committee that 
has held similar hearings has formulated a forestry policy which 
has been submitted to a referendum. The National Lumber Manu- 
facturers’ Association, at the request of the Senate committee, has 
submitted recommendations as a basis for forestry legislation. The 
methods pursued by the Senate, the chamber and the national asso- 
ciation have been designed to lay the foundations for sound forestry 
legislation and the formulation of a forestry policy that shall de- 
serve and receive the general support essential to its success. 


In- addition to the foregoing there is now in the hands of the 
Senate committee, as reported in the AMERICAN LUMBERMAN of 
Nov. 24, page 48C, the text of a bill which Gov. Gifford Pinchot of 
Pennsylvania has announced will be introduced into the present 
Congress. The essential provisions of the Pinchot bill are set out 
in the report referred to. All of them should be carefully scruti- 
nized by lumbermen and timber owners. The bill embodies the ideas 
of those who advocate Federal control of lumbering on private lands 
and there can be no doubt that its enactment would give that control 
to the Federal authorities. 


All the proposals of the national chamber, which were published 
in the AMERICAN LUMBERMAN of Oct. 6, page 74, were approved on 
referendum except that recommending a national forest council, 


which was defeated. The Pinchot bill contains a similar provision, 
This bill would also levy a tax of $5 a thousand on timber produced 
on private lands, the remitting of $4.95 of it in the form of a 
“bounty” being conditioned upon the observance of logging methods 
prescribed by regional and local boards provided for by the bill. 


The Pinchot bill departs from the policies advocated by the other 
agencies mentioned in that there is almost no provision for real 
codperation between Federal, State, municipal and private owners; 
and such codperation as is provided for can hardly be termed volun- 
tary so far as it relates to private owners. It is not too much to 
say that the proponents of the Pinchot bill ignore the recent revolt 
in this country against the further intrusion of government in busi- 
ness, the creation of additional bureaus and the extension of bureau- 
cratic authority generally. The AMERICAN LUMBERMAN believes 
that, in view of the reasonableness and general soundness of the 
proposals from the other sources mentioned, the Pinchot bill should 
receive only enough attention at the hands of Congress to disclose 
its innate viciousness. 





“Barnyard Golf” Is Popular Recreation 


ETAIL YARDMEN AND OFFICE EMPLOYEES are “taking 
up golf,” according to an illustrated story appearing in a 
recent issue, which is but one of several similar reports 
reaching this office lately. The sport referred to, however, 
is not the aristocratic game played with caddies and clubs, but 
its plebeian relative “barnyard golf,” played with horseshoes and 
stakes. Most men who were raised in the country or in small towns 
have pitched horseshoes, and know the thrill of making a ringer. In 
recent years this good old country game has put on airs, and now 
is played with standardized shoes made especially for the purpose 
and sold by sporting goods dealers, and governed by a formal set 
of rules. The game is admirably adapted for noonday recreation, 
requiring little equipment and only such space as is available around 
almost any lumber yard. That it has a real value thru bringing the 
employees together in friendly competition, as well as by providing 
healthful and not too strenuous outdoor exercise, is the firm con- 
viction of the retailer quoted in the story referred to, who backs this 
opinion by giving cash prizes each week to the employees making 
the best scores, thus keeping up the interest. Beyond question the 
yard or office employee who spends his noon hour in enjoyable recre- 
ation is in better shape to take up the remaining duties of the day 
than the one who occupies his time in dozing, swapping stories of 
doubtful pedigree, or plain loafing. 





Better Sheds Expedite Business 


OW THAT THE VOLUME OF RETAIL sales promises to be 
large during next season, a good many lumbermen are think- 
ing of their own postponed building. It is but natural that 

with the future a bit uncertain retailers have hesitated to add to 
their capital investment. But students of lumber and allied lines 
are convinced that new building during 1924 will go to a high level. 
In order to care for this volume of business, hundreds of retailers 
are minded to build new yards or at least new sheds and warehouses 
and to remodel the old ones according to late ideas of efficiency. 

In carrying out such wise measures these retailers will do well to 
make sure from every point of view that their plans are right; that 
they represent real efficiency and that they are fitted to reasonable 
future needs. A lumber shed is, with most retailers, almost as much 
of an event as is a new house with the average citizen who follows 
some other business. These sheds represent a fairly large invest- 
ment, and it is infinitely better to build them properly in the first 
place than to change them after their defects in design show up in 
use. 

These early winter days are excellent for making sure of good 
shed designs. The art of shed building has been going forward so 
rapidly these last few years that it is quite possible the prospective 
builder may have missed some highly useful wrinkle that if incor- 
porated in his building would not add to the cost but would increase 
its usefulness. A few trips to the plants of progressive retailers 
who have rather specialized on retail sheds are advisable. But it is 
possible to see a good many sheds without making a journey. Get 
down the file of back copies of the AMERICAN, LUMBERMAN. This 
paper has printed a large number of pictures and descriptions of 
practical yards. Perhaps in the rush of summer and fall business 
you have not looked at them with care. A study of these plans will 
be an excellent preliminary to the matter of settling on a design 
of your own. 
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West Coast Association Commends Work of Central Committee 


{Special telegram to AMERICAN LUMBERMAN] 


TacoMA, WASH., Nov. 27.—Acceptance of the 
program for the standardization of lumber 
grades and sizes, as worked out by the Central 
Committee on Lumber Standards, was decided 
on by the West Coast Lumbermen’s Association 
at a special meeting held here today, at which 
fifty of the members were present. The associa- 
tion adopted a resolution commending the work 
of the Central Committee, and authorizing the 
West Coast Association’s delegation to the 
Washington conference to continue the discus- 
sions with full power to act for the association 
which will hold itself bound by their decisions. 

The resolution, which was adopted without a 
dissenting vote, was proposed by Thorpe Bab- 
cock, of Hoquiam, after a two hours’ discussion, 
in the course of which considerable opposition 
to the program prepared by the Central Com- 
mittee developed. The West Coast Association 
members, tho opposed to many of the provisions 
of the new standards, particularly those in con- 
nection with minimum widths, felt that it would 
be best for the public welfare and for the indus- 
try as a whole to waive their objections and 
not let the standardization program fail for 
want of their support. It was hoped and ex- 
pressed by many of those present that the in- 
equalities complained of in the list could be 
adjusted after the standardization program is 
finally adopted, and that if they proved eco- 
nomically unsound the entire program would 
fall of itself. 

Resolution Adopted 


The resolution as adopted by the association 
reads as follows: 

Recognizing the desirability of uniform American 
Jumber standards in so far as practicable, and 
desirous to aid such a program to the best of our 
ability from _a practical manufacturing standpoint, 
we commend the findings of the Central Lumber 
Committee as printed under date of Oct. 31, 1923, 
and authorize our representatives to proceed in 
further conference with full power to act and to 
bind our association in the final conclusions, 

The meeting was called to order by Presi- 
dent A. C. Dixon, who read the Longview resolu- 
tion, approving the principle of standardization. 
C. H. Watzek, chairman of the grades and rules 
committee, then made a report, stating that his 
committee has approved the printed report of 
the Central Committee, with some reservations 
as to obvious typographical errors and the 
clarification of some paragraphs. Mr. Dixon 
then called for a discussion of the entire 
matter. 

W. A. Whitman, of the West Waterway Mill 
Co., Seattle, expressed the principal opposition 
to the program. He discussed some of the fea- 
tures which the west Coast manufacturers find 
difficult to aecept, attacking particularly the 
definitions of commercial dry lumber. This 
specification, he declared, would either force 
the west Coast manufacturers to pile and season 
rough lumber, or to specify it as green in their 
invoices. 

George T. Gerlinger, a member of the Con- 
sulting Committee on Lumber Standards, 
answered Mr. Whitman’s objections, and went 
into details regarding the compromises by 
which the final program had been reached. He 
also answered the objections brought by other 
members and some technical questions regard- 
ing the probable working out of the new grades. 

Mr. Dixon then took up the matter, and urged 
the adoption of the program. He said: 

This is not an attacking program. It is a 
defensive one. We are attacked as an industry by 
many people. Lumber buyers, architects, Govern- 
ment officials and others interested in the use of 
lumber, put it up to us to adopt such rules as 
will, with ordinary care, give the buyer what he 
asks for, and pays for. We have got to satisfy 
the users of wood and at the same time do the 
least harm to our practice. . 

Mr. Dixon’s remarks brought an immediate 
response from Mr. Whitman, who said: 

I believe the public gets all it pays for when 
it buys lumber. I believe it is up to the manu- 
facturers to figure out what they think the most 
practicable sizes and grades. I don’t think that 

overnment officials and others who attack us 
know what is needed, and I capone endorsing this 
report. It is too indefinite, and will get us into a 
lot of trouble. We must make reservations in this 


if we adopt it. 
rush thru. 


Mr. Watzek pointed out that the different 
associations and the Department of Commerce 
have been working on the matter for two years. 

Ernest Dolge, of Tacoma, vice president of 
the association, advocated the adoption of the 
report, saying: 

We can go back to Washington and tell them 
where to get off, but the answer is likely to be 
legislation, which will be made by men who know 
nothing of our needs, and care less. 

Mr. Whitman insisted that he was not afraid 
of hostile legislation, saying, ‘‘ You can’t pass 
a law that will make me sell for $10 lumber 
which costs me $12 to manufacture.’’ 

At this point, Mr. Babcock offered his resolu- 
tion. He pointed out that the representatives 
of the association would do their best to ob- 
tain modifications of the program, and that 
with it as a minimum, some improvements 
might be made, while the failure of the entire 
program would be a severe blow to the whole 
industry. The resolution was put and carried 
without a dissenting vote. 


Discussion on Inspection Service 


Mr. Dixon then called up the question of in- 
spection service, and asked for a report from 
the committee which has the matter in charge. 

KE. A. Poyneer, chairman of the committee, re- 
ported that the Pacific Lumber Inspection 


Last Minute News 


Oregon Property Changes Ownership 


[Special telegram to AMERICAN LUMBBRMAN] 


PoRTLAND, ORE., Nov. 26.—J. H. Chambers, 
of Cottage Grove, Ore., has sold his sawmill, 
railroad and all adjacent timber to W. H. Able, 
Montesano, Wash.; H. N. Anderson, S. M. An- 
derson and B. F. Johnson, of Aberdeen and 
Seattle, according to word received from Cot- 
tage Grove today. This transaction involves 
in the neighborhood of $1,000,000. 


It is too important a matter to 


Coast Lumberman in Hospital 


[Special telegram to AMERICAN LUMBERMAN ] 


PORTLAND, ORE., Nov. 26.—Charles L. Lind- 
ner, vice president of the Henry D. Davis Lum- 
ber Co., is recovering from a serious operation 
at a hospital here. In the meantime, Henry D. 
Davis, of Eau Claire, Wis., who heads the com- 
pany, is here holding down Mr. Lindner’s desk 
during the latter’s absence. Mr. Lindner un- 
derwent an operation a few days after his re- 
turn from an eastern trip. 


To Build Railroad to Oregon Timber 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, ORE., Nov. 26.—The Oregon- 
Washington Railroad & Navigation Co. has 
made formal application to the Interstate Com- 
merce Commission for permission to construct 
an extension from Crane to Burns, Ore., a dis- 
tance of thirty-two miles, in order to furnish 
an outlet for lumber and timber from the Mal- 
heur national forest when the railroad from 
Burns into timber is completed. The latter 
line will be built by Fred Herrick, who some 
months ago purchased some Government timber. 


Seasonal Change in Lumber Trade 


[Special telegram to AMERICAN LUMBERMAN] 


Sr. Lours, Mo., Nov. 27.—The report of the 
Federal Reserve Bank of St. Louis on condi- 
tions prevailing in the eighth district, says that 
the lumber situation has undergone a seasona! 
change since last month’s report. There was 
a premature decline in the autumn wholesale de- 
mand for building lumber, despite the good 
and continued retail distribution. Hardwood 
buying has decreased sharply since Nov. 1. Log- 


Bureau has not yet been in a position to meet 
with the committee, and that until such a meet- 
ing is held the committee can not make any 
definite recommendations. He asked for 
opinions on the matter. The establishment of 
an inspection service by the association, he 
pointed out, involves heavy expense, a new 
organization and conflict with the Pacific 
bureau. 

Paul Johns, of Tacoma, urged that yard stock 
shipments be inspected by mill inspectors, and 
not by the bureau. 

A general discussion of the question followed. 
Opposition to any venture into inspection serv- 
ice by the association was voiced by Mr. Bab- 
cock, Mr. Gerlinger, Mr. Burnside and others. 
Representatives of some of the rail mills up- 
held such a service, claiming that the Pacific 
bureau failed to give satisfaction on rail ship- 
ments. 

On motion of Mr. Gerlinger, the matter was 
referred back to the committee, with instruc- 
tions to confer with the Pacific bureau and re- 
port back with recommendations at the next 
meeting of the association. 


More THAN 15,000 men are employed by the 
railroads to handle the lumber output of Wash- 
ington and Oregon alone, says an authority 
on railway traffic. 


for All Lumbermen 


ging conditions and the log supply have been 
good for several weeks, and production and 
shipments of hardwood are running large. 
Prices have weakened, in sympathy with de- 
creased buying, and not a great deal of stock 
is being pushed for sale. The great bulk of 
offerings in building lumber is made up of 
transit cars and surplus items of southern pine. 
These are being dumped, rather than sold on 
the market, and prices obtained bear little re- 
lation to those prevailing for mixed cars or 
what the mills would quote on a line of stock 
except vertical grain flooring. Major items in 
the western fir list are also more or less af- 
fected in price by the present slack demand. 
Yellow cypress is exhibiting further weakness 
in upper grades. Spotted conditions are re- 
ported in the furniture trade, some cities show- 
ing gains, while others exhibit losses, as com- 
pared with a year ago. 


(SESE BEaS: 


To Resume Testimony in Ouster Suit 
[Special telegram to AMERICAN LUMBERMAN] 


St. Louts, Mo., Nov. 28.—It was announced 
at Jefferson City today that Attorney General 
Barrett, of Missouri, next week will resume tak- 
ing testimony in the ouster suit brought under 
the State antitrust laws against the St. Louis 
Millmen’s Association. Action in the case, 
which was brought more than two years ago, 
has been delayed pending decision in a similar 
suit brought against the St. Louis Lumber 
Trade Exchange. 

The Vandeventer Lumber Co. has asked the 
supreme court to remit a fine of $2,500 assessed 
against it in the lumber suits. The reasons 
given are that during the ten years the com- 
pany has been in business, it has made noth- 
ing, but has actually lost $3,143; and at no 
time did it ever enter into any combination to 
defy the State’s antitrust laws. The applica- 
tion will be taken up Monday, when also will be 
argued the question of whether Attorney Gen- 
eral Barrett shall receive a fee of 25 percent 
of all fines assessed against the member com- 
panies of the exchange. 


‘*HoME TOWN’’ and ‘‘home State’’ radio 
talks are now being broadcast from 495 Ameri- 
can and Canadian cities under the auspices of 
their local real estate boards or exchanges. 
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Cutting Mahogany for Ribbon Grain 

Will you kindly advise us the best method of 
quarter sawing mahogany logs (Philippine) to 
produce ribbon grain lumber? Our supplies in 
Manila have asked us this question and we are 
passing it on to you.—INQuiRy No. 1,156. 

[The foregoing inquiry is made by a San 
Francisco hardwood concern. The question was 
passed on to the For- 
est Products Labora- 
tory which made the 
following reply: 
‘¢Quarter - sawed or 
rift-sawed mahogany 
shows a very beauti- 
ful ribbon grain. Per- 
haps the best way of 
quarter sawing to ob- 
tain this grain is to 
cut the logs into large 
cants which are resawed on another machine. 
This method lends itself to the production of 
large, sound pieces which can be shipped to 
other points and sawed at or near the place of 
consumption into boards or veneers suited to 
the needs of the consumer. The accompanying 
diagram illustrates this method of sawing.’’ 
—EDITOR] 


End Shrinkage of Various Woods 


Editor AMBRICAN LUMBERMAN: May I take is- 
sue, in a good natured way, with the statement 
made by F. G. Norcross as reported in the Nov. 3, 
1923, issue of the AMERICAN LUMBERMAN, even tho 
that statement was predicated upon his own ob- 
servation only—‘that no wood actually shrinks, 
endwise except the Redwood of California’’? 

The trim in my Berkeley (Calif.) home is of 
Douglas fir or Oregon pine as it is known in the 
trade. It is perfectly good trim in spite of the 
fact that I can point out two or three instances 
of end shrink, pure and simple. 

Similar instances are recalled in my mother’s 
summer home in Cape Cod, Mass. Here the end 
shrink has occurred in cypress—used for panels 
run lengthwise of the big living room. This end 
shrink is probably due (as is the case with the 
Douglas fir in Berkeley) to drying insufficient to 
properly serve the specific purpose for which the 
lumber has been used. 

White pine—the old reliable Pinus strobus—has 
acted in the same way, unless my boyhood memory 
of old farm houses revamped at Stoneham, Mass., 
and in the White Mountains, N. H., is at fault. 
And I know that some of our old hard pine floors, 
tho excellent as a whole, showed unmistakable 
evidence of occasional end shrink. The point of 
my reminiscences is not that California redwood 
will not ‘end shrink’; it is rather that other 
woods have and do “end shrink,” also, that ‘end 
shrink” in any appreciable amount and under 
present drying practices is comparatively rare in 
most species. 

I recognize the fact that methods of sawing, as 
they relate to grain, materially influence ordinary 
shrinkage, but it is my observation and belief that 
insufficient drying (and occasionally incorrect dry- 
ing) are responsible for such little “end shrink” 
as occurs in practically all species. I hardly see 
how it can be otherwise. 

You may be interested to know what the Forest 
Products Laboratory has to say about shrinkage 
and redwood. Here are quotations from the Lab- 
oratory’s report, dated March 15, of this year, 
to us: 

“The indications are that the average shrinkage 
of redwood in both the radial and tangential direc- 
tions is relatively low as compared with most 
species, based on determinations from the most 
recent tests. Redwood is generally reputed to have 
a large longitudinal shrinkage, and several in- 
stances of abnormal shrinkage in the lengthwise 
direction have come to the attention of the Forest 
Products Laboratory. This ‘is probably true of 
occasional boards, but it can not be said to be 
true of the species as a whole. 

“Determinations made at the Forest Products 
Laboratory indicate that the average longitudinal 
shrinkage is from 0.1 to 0.2 of 1 percent, or about 
the same as for other species. . 

“The composite figures for volumetric shrinkage 
of redwood, while variable, falls between 6.6 and 
8.0, which under the standard terms described in 
Tables 1 and 2 is classified as ‘“‘very small.” Thus 
it compares quite favorably with such softwoods 
as western red and white cedar, Alaska cedar, and 








white pine, but less than practically all hard- 
woods.” 

The tables referred to show only three other 
conifers—yellow cypress and two cedars with as 
little shrinkage as is attributed to redwood. They 
show only one hardwood with as little shrinkage— 
buckthorne cascara—and whoever heard of that? 

I am going to take my first opportunity of send- 
ing to you a copy of our report “Physical and 
Mechanical Properties of California Redwood.” 
This report includes the Government tables men- 
tioned above and these specific tables give definite 
information about the “Physical and Mechanical 
Properties” of all commercially important woods 
of the United States. 

R. F. HAMMATT, 
Secretary-manager California Redwood Association. 


Grading Rules for Locust Posts 
Have you on file in your office grading rules for 
locust posts? If so, we would appreciate a copy 
or any information you may have on this subject. 
—Inquiry No. 1,155. 
[This inquiry is made by a retail lumber- 
men’s association. The AMERICAN LUMBERMAN 


Dubuque Shingle Mill Sought 


We have received a request from one of our 
subscribers about information regarding the loca- 
tion of the manufacturer of the Dubuque or “Den- 
buque” shingle mill. Can you give us any in. 
formation regarding it?—INquiRy No. 1,154. 

[The foregoing inquiry is made by a farm 
journal. As the AMERICAN LUMBERMAN has no 
record of this machine or its manufacturer, 
readers are asked to give any information they 
have. The name of the inquirer will be sup- 
plied upon request.—EDITOR. | 


Use for Quarter Sawed Oak Strips 


We would like to know if there is a market for 
quarter sawn white oak and red oak boards or 
strips 3 to 6 inches wide and 38 and 42 inches long; 
thickness from %- or %4- to %-inch. This mate. 
rial would be developed from the waste of “pipe” 
stave makers, being the very best timber, but too 
thin to be worked into staves. This material is 
available to us and we can work it into quarter 
sawn lumber on the band resaw if there is a mar. 
ket for it. We would thank you to give us the 


























Making a record in rebuilding the Los Angeles (Calif.) Speedway, which must be ready for 


Thanksgiving Day races. 
used 


This could not be done so quickly if material, other than wood, were 





has no information regarding grading rules 
for locust posts, and the inquiry is published 
with the hope that readers may be able to sup- 
ply information along this line. The name of 
the inquirer will be supplied upon request.— 
EDITOR. | 


Slide Rule for Computing Board Feet 


We have heard of a slide rule constructed espe- 
cially for showing the number of board feet in 
any number of pieces of lumber of the ordinary 
stock sizes. Can you tell us the name of the 
manufacturer or where such rules may be ob- 
tained ?—INnquiry No. 1,157. 

[The AMERICAN LUMBERMAN has no informa- 
tion regarding such a slide rule. There are 
what are known as pocket lumber scales so 
constructed that By manipulating a card inside 
an envelope the number of board feet are indi- 
cated. The inquiry is published in order that 
readers who have information about the slide 
rule may supply it for the benefit of the in- 
quirer, whose name will be furnished upon re- 
quest.—EDITor. ] 


names of those who might be interested.—INQUIRY 
INO..2,261. 

[This inquiry is made by a Texas lumber 
manufacturer. The stock here referred to 
might be very desirable for flooring manufac- 
ture but for the fact that the lengths do not 
fulfill the requirements of the rules for oak 
flooring. For example, while the clear quar- 
ter sawed includes lengths from 2 feet up the 
rules do not allow more than 15 percent under 
4 feet. In the sap clear the lengths are 1 foot 
and up with no reference to the maximum of 
short lengths. 

The objections as to length which would pre- 
vent the use of this stock for tongued and 
grooved flooring would not however prevent its 
use for square edge or parquetry flooring. 
Hence it may be practicable to dispose of this 
material for that use. There would appear to 
be other uses for stock of this kind and the 
inquiry is published for the benefit of readers 
who may be interested in it. The name of 
the inquirer will be furnished upon request.— 
EDITOR. ] 
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Southern Pine Prospects Good 


While the southern pine market remains 
quiet, there has been some growth in activity 
during the last week and the tone is consider- 
ably stronger than a fortnight ago. A good 
deal of inquiry is going the rounds and indi- 
eations are more definite that there will develop 
a good deal of buying about the middle of this 
month, or as quickly as retailers have com- 
pleted their inventories. Meanwhile there are 
an increasing number of feelers for large blocks 
of lumber at cheap prices. From Beaumont, 
Tex., it is reported this week that a large 
number of orders, many of them for twenty- 
five to fifty carlots have been sent to mills west 
of the river during the last few days, but that 
the larger proportion of them have been turned 
down because of unsatisfactory prices. 

Prices generally are firmer, and those of most 
special items are strong. The great majority 
of concessions reported have been made by small 
mills that must move their lumber in order to 
maintain operations. While the larger mills are 
maintaining their output, the smaller ones have 
closed down or curtailed because of the very low 
prices that green boards and dimension have 
been bringing. The larger mills are exerting 
practically no pressure for business, convinced 
that it will develop in due time at better 
prices than are now obtainable. Mill stocks are 
very low thruout the South, and the manufac- 
turers are not willing to sacrifice what they 
consider valuable property. 

Building :n nearly all the cities and towns 
continues heavy, favored by good weather, and 
retailers are busy. Their low and ill assorted 
stocks make business difficult to transact, and 
as they do not wish to replenish before inven- 
tories, they are coming into the market fre- 
quently for small lots needed immediately. 
Well mixed transit cars are, therefore, in big 
demand. Southern building is very active and 
permit totals there are running high. En- 
couraging fteports from the agricultural sec- 
tions of the middle West continue to come in; 
for instance, a lumberman from Omaha, Neb., is 
quoted in a report as saying that the farmers in 
Nebraska are now, for the first time in four 
years, able to build without jeopardizing their 
financial condition. So far they have bought 
only enough lumber to do necessary prepare 
work, but next year they will undoubtedly 
make up for part of the lost time. A big in- 
crease in railroad and car material orders is in 
early prospect. The railroads thruout the coun- 
try are in great need of additional rolling stock, 
principally freight cars, and as their financial 
condition is much improved, they are under- 
stood to be definitely planning on increasing 
their equipment. Car constructing companies 
report that there is much figuring under way, 
and it is expected that some large contracts 
will be placed very soon. 


Southern Hardwood Factors 


While the southern hardwood trade is some- 
what spotty, due to seasonal influences, it is 
holding up very satisfactorily. Some manufac- 
turers report that they are doing as much busi- 
ness as ever they did, which they consider re- 
markable for this time of year. Consumers, 
however, are cautious, most of them buying 
only material they need immediately. In the 
long run such purchasing totals as large as if 
large quantities were bought at one time, and 
18 indeed proving more desirable because it 
Spreads demand over a considerable part of 
the year and makes for a steadier trade. Many 
inquiries are in circulation from large consum- 
ing interests with reference to supplies for the 
first six months of 1924. While some replenish- 
ment of stocks, in general badly depleted is in 
Prospect soon after the inventories, it is thought 
that the present hand-to-mouth purchasing 
policy will not be entirely abandoned. Current 
demand covers practically all items of the hard- 


wood list, tho red gum, FAS plain red and white 
oak and cottonwood box boards, the items which 
have had a slow movement for some time, are 
still in relatively poor demand. All items 
entering into automobile body construction re- 
main very scarce and strong in price, and there 
is also a good call for Nos. 1 and 2 common 
plain red and white oak from flooring and in- 
terior trim makers, as well as for quartered oak 
in No. 1 and better, sap gum and similarly pop- 
ular woods. Lower grades are in good request. 
Export demand has declined considerably, ap- 
parently due to the weak European exchanges. 
Prices generally are well supported, tho some 
items are reflecting seasonal influences by de- 
clining slightly. Stocks of dry lumber are low, 
and a strong hardwood market thruout the win- 
ter and spring is looked for. 


Cypress in Steady Demand 


Cypress manufacturers report that demand 
showed a slight gain during the last week, but 
scarcely enough to be featurable. As has 
been the case for some weeks, the volume of 
business has been steady, but somewhat under 
normal for the season. Both retailers and fac- 
tory consumers are buying with great caution, 
and there is no quick change to be expected in 
their policy. Distributers believe, however, 
that there will be a moderate replenishment of 
depleted stocks after inventories have been 
taken, and they look for some really good busi- 
ness during the first part of the new year. An 
increase in inquiry is noted by some of them. 
Much interest is being displayed in silo stock, 
and there are some good orders for this in 





Statistics on production, orders and 
shipments appear on page 52A 





prospect, for shipment after the first of the year. 
Prices are well maintained, with no material 
changes recorded. Cypress production is steady, 
and the mills are slowly building up their as- 
sortments. Current orders and shipments are 
of sufficient volume to prevent any large ac- 
cumulations. 


Douglas Fir Trade Features 


The strength of the Douglas fir market is 
vizualized in the following report from the 
AMERICAN LUMBERMAN’S representative at 
Seattle, Wash.: 

‘*A manufacturer states that during the 
week he received an offer from rail territory for 
twenty-five cars of slash-grain uppers, such as 
flooring, ceiling and drop siding, for future 
delivery at option of millman, 90 percent cash 
advance payment, at a favorable price. The 
offer was turned down because the millman is 
heavily booked in export, and is not looking for 
additional commitments. 

‘*This firm offer is concrete evidence of the 
awakening of demand in rail territory; and it 
seems to be the forerunner of business which 
probably will begin to take shape about Dec. 
15. Visiting lumkermen and representative 
dealers who have made the tour of the country 
are practically unanimous in saying that there 
will be good business very soon. A visitor re- 
marks humorously that two kinds of buyers 
will come into view—those who want deliveries 
immediately after inventory time, and those 
who will wake up when the sun begins to shine 
in the spring. All told, it is anticipated that 
the demand in the rail trade will soon develop 
into healthy business. 

‘“While California has been marking time, 
and the Atlantie Coast trade is quiescent, 
Japanese business has reached one of its high 
points, both in volume and price, and is now 
checked temporarily, before gathering itself 
together for a new move forward. At the head- 





quarters of the Douglas Fir Exploitation & 
Export Co., the statement is made that book- 
ings for Japan since the earthquake have 
reached 200,000,000 reet; and it is practically 
certain that bookings outside of the export com- 
pany are likewise 200,000,000 feet. This means 
that there is in sight a total of 400,000,000 feet 
of west Coast Lumber scheduled for delivery in 
Japan prior to March, 1924. Recent business 
has been written on a more desirable basis than 
previously: Formerly the specifications called 
for lengths of 24 to 40 feet for medium and 
large squares, and now the lengths are 20 to 40 
feet, with 15 percent 15 to 18 feet, and 15 per- 
cent common; and with respect to small squares, 
instead of the specifications requiring all mer- 
chantable, as heretofore, they now allow 25 per- 
cent common at the price of former specifica- 
tions. Freights have advanced from $13.50 a 
month ago to $16 today, with space scarce and 
another advance probable. Some steamship lines 
are booked up until late June; but most of them 
are holding back until after Dec. 1, on account 
of the firm undertone of freight rates.’’ 


Dry Northern Hardwood Stocks Low 


Tho there has been some slackening in de- 
mand for northern hardwoods, as could be ex- 
pected at this season of approaching inven- 
tories and holidays, it remains somewhat above 
normal, according to reports from most manu- 
facturers and distributers. The market re- 
mains steady, and advances in lower grades, 
particularly in No. 3 birch, have been noted. 
Automobile interests are busy and are still 
heavy buyers, and interior trim makers are 
taking a fair volume of material. Box makers 
have sizable requirements, but the larger part 
of the trade in lower grades seems to be with 
automobile and furniture manufacturers, who 
are shipping heavily and consume large quan- 
tities of crating lumber. The furniture indus- 
try is working steadily, tho some plants report 
that new orders are slower, doubtless due to a 
disposition on the part of retailers to hold up 
purchases as much as possible until the January 
furniture shows. This industry continues to buy 
strictly hand-to-mouth, but the aggregate of 
business received from it is considerable. Most 
orders placed today are accompanied by special 
requests for rush shipment, which indicate the 
low state of consumers’ supplies. Mill stocks of 
dry lumber also are very low, and there are 
many who predict a more or less acute shortage 
before the new cut becomes available on the 
market about next May. 


North Carolina Pine Trade 


Demand for North Carolina pine is light, but 
prospects are for a material improvement 
around the middle of this month. As every- 
where else, buyers in the North Carolina pine 
consuming territory are postponing their orders 
until after the inventories and are buying only 
such items as they absolutely must have. There 
is a little forward buying, only of low grade 
rough stock. Inquiries meanwhile have in- 
creased, and their character reveals not only the 
very low condition of stocks in consumers’ and 
retailers’ hands, but also that moderate re- 
plenishing is generally contemplated for the 
immediate future. Prices are being firmly held, 
only a few slight concessions on lower grades 
having been noted recently. The North Caro- 
lina pine manufacturers are confident. They 
feel that prices already have reached their 
lowest point and that a reaction is inevitable 
when buying for spring requirements starts. 
Production is being well maintained, lately hav- 
ing registered 80 percent of normal, which is 
almost double the bookings, but somewhat be- 
low shipments. 

IT Is ESTIMATED that 2,000,000 men are em- 
ployed in the woods, mines, and factories of the 
country in producing goods used directly or in- 
directly by the railroads. 





Wi TOA ES ANP RRO 


tl 





a eek 


NSO 

















44 AMERICAN LUMBERMAN 


DECEMBER 1, 1923 





Recommendations 


of Lumber Are 


WasHINGTON, D. C., Nov. 27.—The Central 
Committee on Lumber Standards has just issued 
the following ‘‘explanation of recommended 
American lumber standards as reported by the 
Central Committee on Lumber Standards.’’ 
{[Note: In order that the reader may intel- 
ligently follow this explanation it is suggested 
that he refer to pages 34, 35 and 36 of the Nov. 
10 issue of the AMERICAN LUMBERMAN on which 
were printed the recommendations for American 
lumber standards.—EpiTor.] The explanation 
of the recommended standards follows: 


The following brief explanations refer to the 
Recommended American Lumber Standards, re- 
ported to the United States Department of Com- 
merce by the Central Committee on Lumber Stand- 
ards, as presented and numbered in the circular 
reprinted under date of Nov. 22, 1928, copies of 
which have been furnished to interested organiza- 
tions and the lumber trade press. 

Paragraphs 1, 2, 3, 4 and 5 are self-explanatory. 
Proposed in the interest of uniform usage in the 
lumber trade and based on the generally prevailing 
practice in the industry today. 

Paragraph 6. A general principle agreed to by 

roducers, distributers and consumers from the 
eginning. 

Paragraphs 7, 8, 9, 10, 11, 12, 138. To secure 
similar names for comparable grades of different 
species used in the same markets for the same 
purposes. Represents a vast expenditure of time, 
money and effort by the associations which publish 
and administer grading rules for yard lumber. 
Based upon definite recommendations of United 
States Department of Agriculture. Supported by 
unanimous vote of committee representing the as- 
sociations which publish yard lumber rules. 

Paragraph 14. One-inch boards and 2-inch di- 
mension are the most generally used sizes of or- 
dinary yard lumber. The boards are used largely 
for covering purposes, the dimension largely for 
framing purposes. These two sizes are basic. 
Around them for five years has centered most of 
the controversy over sizes. If these two basic 
sizes can be standardized in actual practice, the 
standard sizes of most of the other less important 
items can be more readily maintained. 

The committee’s recommendation contemplates 
that for ordinary covering and general utility 
purposes the consuming public should be encour- 
aged to use the Standard Board. This would be 
not less than 4%§-inch thick in commercially dry 
condition. 

Similarly, for ordinary framing and _ bracing 
purposes etc., the consuming public should be en- 
couraged to use Standard Dimension. This would 
be not less than 1%-inch thick, dressed. 

It is not intended that the terms 1-inch boards 
and 2-inch dimension be discontinued because, ob- 
viously, the Standard Board and Standard Dimen- 
sion are measured as 1 inch and 2 inches, re- 
spectively. Furthermore, these designations are 
firmly fixed in the lumber trade and it is the 
committee’s thought that existing custom and 
practice, unless unsound, illogical or unreasonable, 
should not be disturbed. 

The use of the term Standard Board, therefore, 
is advocated not because it happens to be 1-inch 
lumber but because it represents the best and most 
practical size for the ordinary ‘docs utility pur- 
poses of the consumer and should therefore be 
described to him as such. 

Similarly with the Standard Dimension. If the 
average lumber user can be gradually educated to 
use Standard Boards and Standard Dimension for 
his ordinary purposes, it is believed that he will 
benefit thereby, and the maintenance of these size 
standards will have become much more effective. 

Therefore, no board thinner than 4§-inch, dry, 
should be sold as a Standard Board; and no dimen- 
sion less than 15£-inch should be sold as Standard 
Dimension. 

The use of the description Standard is in ac- 
cord with the purpose of the committee to focus 
the mind of the consumer upon the advantages and 
economy of confining his purchases to lumber of 
standard size. It should have educational value 
and should have the effect of emphasizing to the 
consumer the superior utility or use value of the 
Standard Board and the Standard Dimension. 

Paragraphs 15, 16, 17 and 18. Standard Thick- 
nesses and Widths of Yard Lumber. Opinion on 
yard lumber sizes has been divided chiefly on 
l-inch and 2-inch lumber; and, to a less extent, 
on the widths of finished lumber. 


Thickness 


During the more than four years of investiga- 
tion, conference and argument over lumber sizes 
the preferences of every group among the lumber 
consumers, distributers and producers have been 
carefully considered. The committee’s size recom- 
mendations are not submitted with the claim that 
they represent the maximum utility or the ideal 
from every point of view. The committee believes 
that they represent good usage and good utility; 
that they are practical of present application and 
that a’ national standardization on the basis of 
the sizes recommended would constitute a vast 
improvement over the present conditions and ob- 
vious ewer toward constantly reduced dimen- 
sions of yard lumber. 


as to Standard Sizes and Grades 
Explained by the Central Committee 


Twenty-five/thirty-seconds-inch, recommended as 
the minimum finished thickness of inch lumber 
is the magimum thickness, under good conditions 
of manufacture, well seasoned, air dry, that can 
be secured from lumber originally cut full 1-inch 
thick, namely, in the rough green condition which 
is the basis of board measure. The average varia- 
tion in sawing, or tolerance, is yg-inch; the aver- 
age shrinkage per inch, air dried, is 1/32-inch ; the 
minimum allowance for surfacing two sides under 
good manufacturing conditions is %. The total 





[Nore: In the revised and corrected report 
of recommended American lumber standards, 
paragraphs 19 to 23 inclusive read as given be- 
low. Paragraph 19 in the original report has 
been omitted and paragraphs 20, 21, 22, 23 and 
24 have consequently been renumbered as 19, 
20, 21, 22 and 23. In comparing with the re- 
port as printed in the Nov. 10 issue of the 
AMERICAN LUMBERMAN, this corrected report 
should be used. | 


IV. Methods of Lumber Measurement 

19. The following thicknesses and widths of yard 

lumber shall be considered standard. All other 
sizes shall be considered special. 

Thicknesses: fs, ys, fs, 44, 1, 1%, 1%, 1%, 2, 
2%, 3%, 4 inches, board measure, and up in multi- 
ples of 1 inch; for rustic, drop siding and parti- 
tion, % inch; for bevel siding, % x -inch and 
5, x f#s-inch. 

Widths: 1 inch and up, 
multiples of 1 inch. 

Yard lumber of standard size shall 
scribed by these standard dimensions. 

20. Lumber of standard size shall be tallied 
board measure. On lumber of standard thickness 
less than 1 inch (board measure), the board foot 
measurement shall be based on the surface dimen- 
sions. 


board measure, in 


be de- 


21. The board measurement of dressed lumber 
of standard size shall be based upon the corre- 
sponding standard dimensions of rough green lum- 
ber. 

22. Lumber finished to special size shall be 
counted (tallied) as of the standard rough size 
necessarily used in its manufacture. 


23. The measurement and description of the di- 
mensions of yard lumber shall be as follows: 

Minimum Thickness 

S1S or S28; at 

standard commer- 


Thickness of yard cially dry shipping 


lumber measured weight and moisture 
and described as content. Inches 
A inch, board measure, to be not less than 4§” 


1% inches, board measure, to be not less than 19,” 
1% inches, board measure, to be not less than 174” 
1% inches, board measure, to be not less than 17%” 
2 inches, board measure, to be not less than 15%” 
214 inches, board measure, to be not less than 214” 
3 inches, board measure, to be not less than 25%” 
3% inches, board measure, to be not less than 34%” 
4 inches, board measure, to be not less than 35%” 


Widths of boards, dimension and finish, measured 
and described as 2, 3, 4, 5, 6, and 7 inches, board 
measure, to be respectively, not less than 15%, 2%, 
354, 454, 55% and 6% inches, SIE or S2H, at 
standard commercially dry shipping weight and 
moisture content; widths of boards, dimension and 
finish, measured and described as 8, 9, 10, 11 and 
12 inches, board measure, to be, respectively, not 
less than 74%, 81%, 9%, 10% and 11% inches. 

The description of thickness of dressed stock 
less than 1 inch thick, board measure S1S or S828, 
to be its actual thickness at standard commer- 
cially dry shipping weight and moisture content. 


(Note: It is to be understood that the stand- 
ard dimensions of rough lumber, commercially dry, 
are in excess of the dimensions of finished lumber 
of the corresponding size, board measure, by the 
amount necessary to permit of surfacing either 
one side or two sides and/or one edge or two edges.) 





reduction in size, therefore, is yz-inch, leaving 
which is the recommended minimum. The 
nited States Forest Products Laboratory has 
recommended }g-inch, allowing ys-inch for varia- 
tion in sawing, yy,-inch for air drying and ¥-inch 
as “the minimum allowance” for surfacing two 
sides. The experience of the industry, including 
producers, distributers and consumers, is that - 
inch is necessary allowance for surfacing one side 
or 4% for two sides of 1-inch lumber. 
If the allowances were based on kiln dry lumber 
where the shrinkage is usually y-inch greater than 
the shrinkage in air dried lumber, the maximum 


under good manufacturing conditions as above de. 
scribed on kiln dried stock would be little, if at 
all, in excess of 24/82 or %. The recommended 
minimum standard of §§ therefore represents good 
manufacturing practice in the refinement by drying 
and surfacing of rough softwood lumber. 

It is to be noted also that boards’ 4§-inch thick, 
well seasoned and particularly when properly kiln 
dried, are both stronger and stiffer than boards 
?¥-inch thick in the condition of inadequate dry- 
ness in which heretofore considerable quantities of 
yard lumber have been shipped; also that the pro- 
portion of lumber shipped in adequate commercially 
dry condition is increasing; and that the propor- 
tion of yard lumber of common grades that is being 
kiln dried is fast advancing. 

This recommendation includes }#-inch as stand- 
ard inch lumber. It precludes, however, the sale 
as Standard Boards of %-, }4- and %-inch lumber. 

There are twelve associations publishing and 
administering rules for the grading and inspection 
of softwood yard lumber. The total production 
represented in these associations is approximately 
16,000,000,000 feet annually, not to speak of the 
lumber shipped on the association grades by non- 
members or non-subscribers. Of the output of 
boards S18 or S28, 54 percent is now being shipped 
%-inch or less; 15 percent, 4§-inch; 31 percent, 
é-inch; of the total output of lumber sold as 

-inch dimension, 11 percent is now 1%-inch; 86 
percent, 15£-inch; 3 percent, 17-inch. These thick- 
nesses for dimension are the official standard but 
an increasing proportion nominally 15% inches thick 
is little, if any thicker than 14% inches commer- 
cially dry. On boards, therefore, nearly 70 per- 
cent is now less than }¥ and more than 50 percent 
is less than 48. On dimension nearly 90 percent 
is less than 1% and a small and increasing propor- 
tion is less than 1%. 

At the time of the standardization conference 
four years ago, the agreement of at least 50 percent 
of the manufacturers could have been secured on a 
standard of }% as the minimum thickness for inch 
lumber. Today the agreement of 30 percent can 
not be secured to that standard, so far has the 
tendency toward increasing variation in sizes pro- 
ceeded during the short period of four years. 

Approval of lumber producers’ organizations 
representing approximately 95 percent of the soft- 
wood lumber production may probably be secured 
to the recommendation of @#§-inch as a minimum 
thickness for standard inch lumber. On no other 
minimum standard is there even a majority agree- 
ment; and on any thicker minimum there is not 
even a one-third agreement. 

Southern pine and the west Coast woods are 
the dominant factors in softwood yard lumber. 
No standards can be expected to be permanent or 
generally adhered to which are not observed by 
the manufacturers of southern pine and fir. The 
committee’s recommendation of 4§-inch as the 
minimum for 1-inch lumber, necessitates a _ far- 
reaching and difficult concession by each of these 
groups. The committee has reason to believe 
that they will agree to the recommended sizes and 
will observe them in practice. 


2-Inch Dimension 


A minimum finished thickness for 2-inch dimen- 
sion of 1% inches has been made for the following 
among other reasons: 


1. As above indicated, considerably more than 80 
— of the present standard practice is on this 
asis. 

2. “The demands made upon 2-inch dimension 
for use as joists will be properly met by a dry 
finished thickness of 154 inches for widths up to 
and including 12 inches. A thickness greater than 
this would add to the cost without increasing its 
usefulness.”” (Page 23*) 

“On account of the relatively enormous consump- 
tion for joists and studding, those uses should gov- 
ern the thickness of 2-inch stock.” (Page 22*) 

“Since the thickness of 15% inches has been 
found best suited for use in joists, it should govern 
in studding.” (Page 23*) ; 

In other words, 15% inches is the minimum thick- 
ness, recommended as representing approximately 
80 percent of the present practice and as constitut- 
ing the best utility size as determined by investi- 
gation of actual uses. This, however, does not nor 
is it intended to preclude the manufacture and sale, 
where trade conditions demand it, of lumber thicker 
than 15% inches. It does preclude and is intended 
to preclude the sale as standard of dimension /es8 
than 15% inches. 


Present Variations In Sizes 


In the yard lumber grading rules ef the twelve 
associations herein referred to, twenty-six different 
standard finished dry thicknesses are recognized 
for yard lumber items df thicknesses 2 inches and 
less, not including bevel siding or moldings or 
— lumber of any kind. This variation runs 4s 
ollows : 


ts, ts; 3, te; %, ts, 5, i, % #8, +, 44, y, Ld 
th ie 134, 1fs, 1%, vs, 1¥e, 144, 1%, 148, i& 

’ i * 

The absurdity, uselessness and wastefulness of 
such a wide variation in finished thicknesses up to 


(*Above quotations from United States Depart- 
ment of Agriculture Circular 296, “Standard Grad- 
ing Specifications for Yard Lumber,” as_ recom- 
mended by the Department of Agriculture.) 
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2 inches are obvious without argument. In place 
thereof the committee recommends the standard 
sizes enumerated in Paragraph 19, representing a 
total of ten standard finished thicknesses in place 
of the twenty-six thicknesses provided in the pres- 
ent official rules for grading of yard lumber, which 
are now being bought and sold in many of the 
same markets and used by the same consumers for 
the same purposes, 

At present there are not less than seven different 
actual finished thicknesses of lumber being sold as 
— At least three of these sizes are less 
than 4§. 

Substantially, the issue before the lumber trade 
is its willingness and ability to determine for it- 
self a definite and practical system for describing 
the quality and measuring the quantity of lumber 
bought and sold. The committee has therefore pro- 
posed a definite formula for measurement of yard 
— and standard sizes in strict accord there- 
with. 


The committee has submitted its recommenda- 
tion on lumber sizes as being fundamentally and 
logically sound and as representing the closest ap- 
proach to the standards of maximum utility to 
which there is any reasonable probability of secur- 
ing the agreement of the various elements in the 
lumber trade itself from producers to consumers. 


Paragraph 17. Standard Widths of Yard Lum- 
ber. The committee in its recommendation on 
widths has followed the recommendations of the 
United States Department of Agriculture,+ based 
upon its elaborate investigation of consumers’ re- 
quirements and maximum economy in manufacture 
and distribution. 


“se * * the following sizes are the maximum 
that may be obtained from lumber cut to the full 
nominal size in the rough green condition. * * #*% 

“In determining the standard widths of lumber 
the same elements must be considered as for thick- 
ness. Variation in sawing has been found to be 
¥%-inch on all widths, and the amount of material 
necessary for ordinary dressing on the edges about 
\%-inch. In the matter of shrinkage, however, an 
allowance of gy-inch aed inch of width would give 
a different total shrinkage, and thus a different 
finished size, for each width. Such a situation 
would be inadvisable from the manufacturers’ as 
well as from the distributers’ standpoint. There- 
fore, widths are divided into two groups, one group 
up to and including 7 inches and the other 8 inches 
and above, In the first group an allowance for 
shrinkage of 4%-inch is made. In the second group 
an allowance of 44-inch is made. Thus the total 
allowance for variation in sawing, shrinkage and 
dressing on the edges, for boards and dimension 
up to and including 7 inches in width, is %-inch. 
The allowance for boards and dimension 8 inches 
and over is %-inch. This allowance is sufficient 
for ordinary dressing, but where a tight-fitting 
tongue-and-groove or rabbet joint is required on 
sizes 7 inches or less in width, an additional 
\%-inch of wood must be removed.” 


Present Variation in Widths 


The present published grading rules show wide 
variation in the widths of lumber of the same nom- 
inal sizes. The following comparison shows the 
present standard practice in the manufacture of 
softwood yard lumber in the various regions, which 
are covered by published grading rules: 


DIFFERENCES BETWEEN NOMINAL WIDTHS 
AND WIDTHS S1E OR S2E, AS SHOWN 
BY GRADING RULE BOOKS 


Common 
Finish boards Dimension 
g ee 
Association— 6 a a ian es 4 
es $8 6 $8 28 $3 
eo op a2 So 
Ze St Ze ee 7e ee 
Caltt a : ee - FE ZSG ES 
BSN. wee eeee h y, % 1 y, y% 
a White and ' " " " 
ugar Pine... 4 4, Y, Y, * 
Georgia Florida : i 
awm ssn. 4 % : y, 
Michigan Hard- * . ™ 
wood Mfrs.’ 


Pine Assn.... § 1 y% 34 48 
Northern Hemlock % " * 7 % % 


a ct ea 4 
vite? Ro mew 
— ks eee 
nicnets AE 4 OK HO 
Western Pine : x : 

Mfrs.’ Assn... % 5% % % % 2 


*Does not manufacture “Dimension.” 
**In practice is 44-inch off. 
Proposed Widths of Finish; Common Boards and 
. Dimension 
%-inch off on lumber of standard widths less 
than 8 inches. 


-inch off on lumber of standard widths of 8 
inches and over. 


Illustrated in another way, and weighted in ac- 
cordance with the relative volume of shipments, 
man 

tPage 25 United States Department of Agricul- 
ture, Circular 296. 





the present condition in the narrower widths alone 
is as follows: 


1. In Finish of narrower widths (that is, up 
to 8 inches, approximately). 


46 percent is inch off the nominal width. 
44 percent is inch off the nominal width. 
10 percent is 4% inch off the nominal width. 


2. In Common Boards of narrower widths: 

46 percent is 1% inch off the nominal width. 
44 percent is % inch off the nominal width. 
10 percent is % inch off the nominal width. 


3. In Dressed Dimension of narrower widths: 
3 percent is % inch off the nominal width. 
3 percent is yg inch off the nominal width. 

88 percent is % inch off the nominal width. 
6 percent is 4% inch off the nominal width. 


_ (Note: These percentages include North Caro- 
line pine lumber as surfaced 14-inch off, inasmuch 
as this is understood to be the actual practice in 
much of that region, altho the published standards 
are as indicated.) , 


Simple and Uniform Standards Recommended 


The committee’s recommendation of %-inch off 
on the widths less than 8 inches, and %-inch off 
on wider widths, represents the least practicable 
disturbance of present general practice consistent 
with reasonable convenience and uniformity. The 
widths are the maximum that, for the average of 
the important softwood species, can be manufac- 
tured from boards cut in the rough full to the in- 
dicated size. 

The recommended standard widths for studding, 
flooring, ceiling partition, shiplap and dressed and 
matched factory flooring, heavy roofing, decking 
and sheet piling are definitely related to the recom- 
mended standard widths of finish, common boards 
and dimension. These recommendations are also 





“Courtesy Pays” 


“At the death of one of our local car- 
penters,” writes a lumberman from Illi- 
nois, “his widow was left with some hay- 
racks on hand which her husband had 
made and which she was unable to dispose 
of. We took them off her hands at a 
price which really lost us a few dollars. 
However, we were more than repaid the 
following year when a brother of the car- 
penter who died built a public garage in 
a neighboring town where there is a 
farmer’s elevator lumber yard which we 
do not consider as a legitimate competi- 
tor. He purchased from us a $500 bill of 
material at our regular yard price and 
hauled it six miles, where he was erect- 
ing this garage directly across the street 
from the elevator yard. There was only 
one reason why he did this—the courtesy 
which we showed his brother’s wife.” 











based on the principle of securing, first, the maxi- 
mum of uniformity; second, the minimum of 
change in present practice, and, third, standard 
widths not less than the widths which under good 
conditions of manufacture can be secured from lum- 
ber cut to full indicated size rough. 


Paragraph 19. Method of Lumber Measurement. 
The recommendation provides that the dimensions 
of lumber of standard size be described by the 
standard thicknesses and widths as shown. ‘The 
thicknesses less than 1 inch board measure are 
actual thicknesses representing lumber in the sur- 
faced commercially dry condition. The standard 
thicknesses 1 inch and over are based on corre- 
sponding standard rough dimensions. Reference to 
standard lengths has been omitted in order that 
there may be no possible confusion involving any 
determination of the proportions, if any, of short 
and odd length lumber admissible in shipments of 
various grades and items of yard lumber. The 
committee’s recommendation is that that matter 
be held for subsequent and separate determination 
after committee conferences may have developed a 
closer approach to agreement among the represen- 
tatives of various branches of the lumber trade 
pO lumber consumers than now apparently 
exists. 


Paragraphs 20, 21 and 22. These provisions are 
self-explanatory and are in accord with the best 
of present practice and custom in the industry. 
The framework of the lumber industry has been 
built around the principle of board measure. Re- 
cently there have been numerous departures from 
this customary system of lumber measurement. 
These have taken the form of lineal measure, sur- 
face area, piece measure etc., or combinations 
thereof. The committee recommendations repre- 
sent the belief that the standard board foot 
method of lumber measurement traditional in the 
lumber industry should be universally applied. 
This is in accord with its purpose to promote a 
uniform system, so to speak, of “weights and 
measures” in the lumber trade similar, in its bene- 


fits of economy and convenience, to those prevail- 
ing in other industries whose manufacturing and 
distributing processes and methods have been more 
completely standardized than have those of the 
lumber industry. 

For this purpose the committee has recommended 
the definite method of lumber measurement pro- 
vided in Paragraph 20 with its more elaborate spe- 
cific application in Paragraph 23. The basis of 
board measurement is described in Paragraph 21, 
this being an explicit recognition of the meanin 
of “board measure” as developed in the usage o 
the lumber ge en during the last hundred years 
and briefly described in the following explana- 
tion? : 

“In the early days of lumber manufacture prac- 
tically all lumber cut into boards or planks was 
sold on surface measure. A surface area of 1 
square foot was considered 1 board foot, regard- 
less of the thickness. Timbers, however, were 
sold on cubic measure. A need then arose to 
measure logs in terms of lumber measure. Thus 
it was necessary to adopt a standard thickness 
for the board foot, and gradually it became the 
practice to consider 1-inch as that standard for 
thickness. Lumber thicker than 1-inch was 
measured as the product of its surface area in 
square feet by the thickness in inches, while 
lumber thinner than 1-inch remained on surface 
measure. This board-foot unit was applied to 
lumber in the rough. Dressed lumber was always 
considered as of the same footage as the rough 
lumber used in its production. 

“Today very little yard lumber is sold in the 
rough, altho the rough unit of measurement is 
used as the basis of computation and the rough 
or nominal size is used to designate individual 
items of lumber. Board-foot measurement is 
actual measurement when applied to rough green 
lumber only. In the same way, nominal sizes 
are actual only when applied to rough green 
lumber. 

“The board-foot standard is the most advan- 
tageous unit of measurement yet devised for use 
in computing lumber production and costs from 
the stump to its final use, in comparing prices 
of various products, and in compiling statistics 
of the lumber industry. Nevertheless, the pur- 
chaser of dressed lumber must a in mind that 
sizes and measurements are purely nominal.” 


Paragraph 23. This recommendation is self-ex- 
planatory as constituting a detailed application of 
the recommended method of lumber measurement in 
Paragraphs 20 and 22. It is to be noted that the 
method of measurement considered by itself and 
on its own merits has no direct relation to the spe- 
cific sizes which may have been agreed upon as 
standard. In other words, this provides a formula 
for the board foot measurement of whatever sizes 
may be agreed upon as standard. For illustration, 
it provides that lumber less than 1% inches thick 
surfaced and dry may not be measured and de- 
scribed as 2-inch lumber. This does not preclude 
the measurement and description of lumber 1% 
inches surfaced and dry as 2-inch lumber, but does 
prohibit the measurement, for example, of 114-inch 
material surfaced and dry as 2-inch lumber board 
measure. 

The minimum thicknesses shown in the last col- 
umn under Paragraph 23 represent the finished 
sizes which with average allowances of shrinkage 
for the principal softwood species, with the aver- 
age variation in sawing, or tolerance, in good 
manufacturing practice, and the average allowance 
for dressing, ought to be possible of manufacture 
out of material originally cut in the rough to the 
indicated thickness and width. 

It is recognized that whatever standards for 
finished widths and thicknesses are devised, some 
mills under specially favorable conditions of manu- 
facture, shrinkage and variation in sawing, can 
meet the finished size standards out of rough lum- 
ber sawn thinner than is necessary in other saw- 
mills cutting lumber with proportionately greater 
shrinkage, greater variation in sawing and a larger 
necessary allowance for cleaning the surface of the 
board. Such condition, however, will necessaril 
exist whatever finished size standards are adopted. 
The finished dry sizes of yard lumber are the only 
sizes which are physically capable of standardiza- 
tion with any such degree of precision as is repre- 
sented in the argument thruout the trade over 
thirty-seconds and sixteenths of an inch. Rough 
sizes either green or dry are inherently incapable 
of any such precise standardization as is repre- 
sented in the standardization program. The onl 
point at which the manufacturer or planing mill 
operator has exact control over dimensions is in 
the process of surfacing the sides and edges, pro- 
vided the material is dry. The finished dimensions 
under good manufacturing practice are control- 
lable by proper spacing of knives which can then 
be adjusted at least to a precision of thirty-seconds 
of an inch. 

Between 85 percent and 90 percent of yard lum- 
ber is now -— ~ surfaced, and the proportion 
is increasing. Size standards are properly, there- 
fore, based directly upon the finished dimensions 
of surfaced lumber in commercially dry condition. 
Consequently, it is to be understood that the 
standard aientne of rough lumber commer- 
cially dry are sufficiently in excess of the standard 
dimensions of finished lumber of the corresponding 
sizes as to permit the surfacing of one or two 
sides or one or two edges. 

Paragraph 24. Inasmuch as the size standards 
are related to the condition of standard commer- 
cial dryness and inasmuch as this condition of 





From page 16 of the United States Depart- 
ment of Agriculture, Circular 296, “Standard Grad- 
ing Specifications for Yard. Lumber.” 


(Concluded on page 65) 
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Your Prosperity Depends on Future of Your Town as a Trading Center— 


Plan to Make It Attractive as New Roads Widen Farmers’ Buying Area 


Winter sees retail lumbermen working at 
things which are not part of the job of 
selling lumber. Our business year is chang- 
ing in this regard, but it’s still true that the 
bulk of our sales are made in the warmer 
months; at least in those places where win- 
ter really amounts to something. The ef- 
fort to stretch sales out to circle the entire 
year is bearing fruit, but the process will 
have to go on for a while before we’re mov- 
ing as much stuff in January as in June. 
So retailers have a chance during the cold 
weeks to do the things that are passed over 
in the rush of selling. 

This time it isn’t yard improvement or 
additions to knowledge that we’re thinking 
about. It’s work for the old home town. 


Everybody knows that a town doesn’t live 
or die to itself. 


It’s tied in with the for- 

















When a farmer can motor seven or eight miles 
as easily as he used to be able to go two or 
three in a buggy, the old trading center will 
have to compete in attractiveness with neigh- 
boring towns 


tunes of the rest of the country and par- 
ticularly of its own vicinity. A town goes 
along for years and years, seemingly just 
living its life, unhurried and unhindered. 
Whatever happens in the way of growth or 
decay seems destined to happen, and busi- 
ness men get to feeling that there isn’t 
much point to any extraordinary civic ef- 
forts. The town will jog along. just the 
same; and the best thing a man can do for 
himself and his town is to attend to the job 
of making a living. There’s something to 
be said for this point of view; in fact much 
can be said for it. A man who makes a 
business success is always a town asset; and 
there’s let loose every year a tremendous 
volume of town building in this way that 
was not primarily intended to be public serv- 
ice. Tom, Dick and Harry just stuck faith- 
fully at their jobs and prospered; and the 
town prospered with them. This depart- 
ment is always for the man who feels that 
his first duty to his community consists of 
making his own personal work successful 
and profitable. If he can do that honestly 
and in the face of competition, he’s a pretty 
good and useful citizen. 


Auto Changing Customers’ Habits 

But these virtues don’t go quite far 
enough, either for the good of the town or 
the good of the individual business; a town 
draws its life from the community and 
State, and the business certainly depends 


upon the size and activity of the town in 
which it is located. These are commonplace 
facts which every one knows. 

Every town now and then strikes a crisis; 
a time when it’s either going to go forward 
or backwkard. There is a tide in the affairs 
of men and of cities that taken at its flood 
leads on to victory. And this department 
believes that such a crisis is imminent right 
now for perhaps more towns than their citi- 
zens suspect. We’re speaking especially of 
places of moderate size that depend upon 
rural trade. The reason for this state of 
affairs is not far to seek. Look out along 
the streets any Saturday afternoon, espe- 
cially if it’s a nice day, and count the motor 
cars parked along the curb. The AMERICAN 
LUMBERMAN has mentioned this matter of 
the number of motor cars as having a direct 
bearing on the retailing of lumber; but the 
angle of the question emphasized has been 
the competition of car sales as affecting the 
building of homes. There’s another angle 
that is worthy of attention. The cars are 
here, and they’re not likely to diminish in 
numbers. General ownership of these 
motors is going to bring good roads. Road 
improvement may be a bit slow in places, 
while people fight out their differences of 
opinion and while engineers are deciding 
the best type for each locality, but it’s going 
to come and come rapidly. And when good 
roads are general or are even on the way, 
buying habits are likely to suffer a change. 


Diffuse Residence; Not Buying 


People who study such things say that 
autos are likely to concentrate business, but 
to diffuse residence. This will work out in 
all sorts of ways. It is already showing it- 
self in cities of medium or large size by the 
opening of new residence suburbs. A person 
doesn’t need to drive far thru the country 
to find these new developments opening up 
near the big towns. There’ll be a long paved 
street reaching out, perhaps clear into the 
country; and at its end there’ll be a big area 
of brand new housds, each with a garage. 
Mornings and evenings you’ll meet every- 
thing from flivvers to Pierce-Arrows, de- 
pending of course on the sort of people liv- 
ing in the new developments, and these cars 
are taking men back and forth to offices or 
factories. Gas power and paving make it 
possible to live in the country and do busi- 
ness in the city. This special kind of devel- 
opment is well understood and is carefully 
watched and used by business men. 


Used to Purchase at Nearby Towns 


But there’s still another angle to this mat- 
ter that is not quite so well appreciated. 
In agricultural districts good roads and cars 
are going to change rural shopping habits. 
It may not cause any farmer to move his 
residence, but it is apt to cause a change in 
the places where he buys his goods. In 
horse and buggy days a merchant was rea- 
sonably sure of getting a chance at all the 
purchases of people living within six or 
eight or ten miles of town; or at least half 
way to adjoining towns. A particularly ag- 
gressive storekeeper might possibly draw 


for three or four miles beyond the half-way 
mark. A county seat town that happened 
to be larger than any of its neighbors might 
draw beyond this mark simply because farm- 
ers liked to see the activity of the bigger 
place. Going to town on Saturday was a 
diversion and was part of life’s pleasures 
as well as a necessary piece of work in get- 
ting the family groceries. 


Car Widens Rural Trade Areas 


It needs no investigation to indicate the 
fact that good roads and cars are going to 
take away that old wall around the former 
trading area. If a farmer can go forty 
miles to a neighboring city as easily, and 
much more comfortably than he could go 
seven or eight miles to the nearest village 
with a horse and buggy, it’s going to be 
pretty hard to keep him from doing it. It’s 








The booster club ‘‘Welcome’’ to your town 
doesn’t mean much to the farmer who, com- 
ing to spend his money at your yard, gets a 
bawling out for some petty violation of a 
traffic rule 


much more of a diversion, and it offers him 
a much wider stock from which to select his 
goods. 

Now this is a serious matter to the retail 
lumberman, both directly and indirectly. If 
his fellow merchants in other lines suffer a 
serious cut in sales, this occurrence will 
show itself in the town. If the town no 
longer serves as many customers, it will in 
the course of time shrink down until it 
again reaches useful size. There will be 
fewer houses built. This will be the in- 
direct or at least roundabout injury. And 
a good road will support a truck quite as 
easily as an automobile, so there’s the chance 
that distant lumber yards may begin selling 
lumber in the old territory. This is the 
direct injury. 

They tell us that all this points toward a 
not distant day when a good many small 
towns and villages will shrink to shipping 
stations; places with an elevator and a few 
stock pens. This is making a pretty big 
guess without such a lot of experience to 
back it up, but it is plausible enough to 
make a person thoughtful. In the middle 
West, and doubtless in other parts of the 
country, the railroads built the small towns 
in the sense of making them possible and 
necessary. Railroads furnished a trans- 
portation so cheap and so good as compared 
with anything that went before them that 
every effort was made to use this new force 
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to the fullest extent. So towns were scat- 
tered along pretty thickly in order that 
farmers might be as close as possible to a 
shipping point. The haul from the farm 
to town was then the hardest and costliest 
part of getting farm products from the 
farm to the final market. Advancing 
freight rates and improved roads have 
changed this situation. It remains to be 
seen whether or not the change will seri- 
ously affect the small railroad town. 


Habitude Helps Hold Trade 


There are things that continue to fight 
for the town and village in this altered state 
of the old trade war. Habit is one thing. 
A man has bought his overalls and his go-to- 
meeting clothes from some old friend for 
many years; he’s reluctant about changing. 
This is due in part to friendship; but in 
part also to a hesitation about trying to 
explain his special desires and prejudices to 
a stranger. If a suave young he-beauty in 
a city store tried to sell him a suit at twice 
as much as he wanted to pay, he’d be em- 
barrassed and would not like the service. 
If the motor car puts a farmer within an 
hour of a city, it also puts him within ten 
minutes of his old trading town. Hasty 
errands will be run to town, and these brief 
visits will help fasten the local buying habit. 
The farmer will patronize his local bank, 
his credit privileges will be in the home 
town and associations of long standing will 
draw him there. 

These things in themselves are not 
enough to hold local trade; but they help, 
and they should give local merchants a cer- 
tain courage to go at the job of town and 
trade building. 

The thing that makes the present so im- 
portant in this regard is the fact that new 
buying habits are being formed as the sys- 
tem of good roads is being built. There are 
periods, corresponding rather roughly in 
point of time with the building of these im- 
proved roads, when these new habits are 
fixed. Five years later it will require many 
times the effort to build local trade; for 
other towns will have got a firm hold upon 
it. If a town hopes and desires merely to 
hold its own, it can’t let things drift, for 
its neighbors are reaching out to fatten 
their own sales, and in the shakeup it’ll be 
the outfit going after business that will win. 

So this is why we suggest that the slack 
season of the winter which is just ahead be 
used in some careful and energetic town 
building. Don’t be content just to get wor- 
ried and to mention to your associates that 
these are trying times. Don’t call town 
meetings and make passionate speeches to 
the effect that something must be done. Call 
the meeting if you want to, but don’t expect 
It to work out effective and practical means 
of town building. Do that work provision- 
ally before you call the meeting. Do it 
yourself, or ask a few other business men 
to help you, or get some organization to 
appoint a working committee. Then when 
your general assembly of citizens gets to- 
gether you'll have something pretty well 
digested to offer for its approval. You’ve 
Sat in at big meetings where enthusiasm 
rose to such a pitch that there were cries 
for something to be done; then an emotional 
citizen got up and proposed some absurd and 
useless scheme that was adopted with cheers. 
Total result, worse than nothing. 

Find out what it is that the town has to 
offer its prospective customers. What do 
the customers want? You may be a little 
Surprised at the facts you can turn up. 


Perhaps your farmers sell cream and chick- 
ens and eggs and butter. They’ll want to 
take them to the best market, and being in 
town they’ll do their trading. I’ve heard 
of several towns that attribute the hold 
they got on country trade at a critical time 
to the excellent produce markets they main- 























When you see a competitor’s truck from a 
neighboring town sail past your yard to 
make a delivery in your territory, it brings 
home to you the fact that another trading 
center is winning out 


tained. I’ve also heard of several towns 
that fear they drove away an important 
part of their trade by a short-sighted policy 
in regard to traffic violations. In order to 
save money, at least one of these towns hired 
a marshal and made his income depend upon 
the number of traffic fines he could get levied. 
They said he’d leave a man murdering his 
grandmother to run out in the street and 
see if a passing car was showing a tail 
light. After a few months of petty persecu- 
tion the farmers told the merchants in that 
town where to go and what to do. This 
effort at economy cost thousands in lost 
business that may never be regained. 
There’s no end of little things that may 
be discovered incidentally; but the impor- 
tant matters are to make the town a good 


Walkerton Lumber 


Company’s Corner 
Our Way of Looking at It 


place to trade and then to advertise it in 
the right way. The time to begin is now. 

But begin carefully. Advertising schemes 
for a town cost money, and, what is quite 
as important, they cost enthusiasm. Don’t 
waste either. Every city, big and little, has 
clubs and organizations; chambers of com- 
merce, Kiwanis, Rotary or similar organiza- 
tions, social clubs, women’s clubs and the 
like. Most small cities are organized until 
they can’t move. All these outfits are more 
or less chronically interested in local wel- 
fare. They’re always coming around with 
subscription papers or putting you on com- 
mittees that seldom meet and never get any- 
thing done. In some unfortunate cases these 
club are interested first in self advertising 
and only secondly in town welfare. They 
select projects for their advertising value. 
They don’t codperate. Unless it can get the 
credit for a drive, such an outfit will have 
nothing to do with it and may even put a 
little sand in the bearing. Well, a town with 
a home situation like this is due for a rough 
experience when it competes for trade 
against a neighboring town that has co- 
operation and a practical plan of campaign. 

If you can get your town to realize that 
it needs codperation, and then can get one 
capable and respected citizen to make an 
investigation and report what can be done 
to make the town a better trading center, 
you’re likely to get farther than if this in- 
vestigation is left to a big committee of 
two or three dozen members. With a clear 
idea of what can be done, it is possible to 
effect an organization for carrying it out. 


Needs Gumption and the Goods 


But this is not a treatise on the mechanics 
of town building. We hope and expect to 
do no more than to call attention to the 
fact that roads and the automobile have 
brought a crisis to every town and small 
city in the country. Five years from now 
new retail trade areas will have been estab- 
lished, and altering 
them will be many 
times harder than 
shaping them now 
when they’re in a 
state of flux. It'll 
be the survival of 
the fittest, which 
doesn’t mean the 
noisiest. The town 


We are making this week 
COURTESY WEEK, and 
taking this opportunity to 
thank the public—that’s YOU 
—for the patronage we have 
received in the past. Last year 
was a good one; this year is 
going to be better. And we 
appreciate it. Thanks. 


We Sell Lumber, 
But— 


We are also interested in 
you and in what you do. 
That’s the “human” part of 
the Lumber business. 


We want to see you on 
Walkerton’s Honor Roll of 
Home Owners; that’s the 
Community spirit. 

We want to give you more 
than you pay for; that’s 
service. 

We want to treat you with- 
out partiality; that’s a square 
deal. 

We try to combine the right 
kind of selling policy and the 
right kind of service and give 
to you in the best way we 
know how—Walkerton Lum- 
ber Company Courtesy. 


THANK YOU. 


The Big Yellow Yard by the Depot 
Walkerton Lumber Company 


Walkerton, Ind., Phone 95 


Business policy is clearly stated by this Indiana retailer in an attrac- 


twe advertisement 


that doesn’t lift a 


finger will lose out 
because it hasn’t 
gumption enough to 
succeed. The town 
that oversells itself 
by extravagant and 
unwarranted blow- 
ing will lose out be- 
cause itll not be 
able to deliver the 
goods. The town that 
can’t get together 
on a sound program, 
because every organ- 
ization wants to be 
commander in chief, 
probably needs to 
get “rimmed” for its 
own good. Not 
everything can be 
done by organization 
and enthusiasm and 
advertising; but 
much can be done, 
and this is the time 
to try it. 
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The first instalment appeared on pages 42 and 43 of the Oct. 13 issue; 


the second on page 49 of the Oct. 20 issue; the third on page 47.0f the Oct. 


27 issue; the fourth on page 56 of the Nov. 3 issue; the fifth on page 43 
of the Nov. 10 issue; the sixth on page 47 of the Nov. 24 issue. 
DELIVERY TICKET 

All charges are made on triplicate Delivery Tickets (Fig. 12) on an 
autographic register. The original is signed by the purchaser and 
returned to the office. The duplicate is given to the purchaser for his 
copy. The triplicate is kept in the office for the office copy. Credit 
memoranda for goods returned are also made on these tickets. For 
shipments to customers via railroad, shipping tags and bills of lading 
forms are provided. Charges are made on Delivery Ticket when deliv- 
ered to the freight depot. 

Each morning the delivery tickets are assembled, placed in rotation, 
and number of first ticket issued checked with the last number issued 
the previous day. The items on the sales orders are marked with a 
eross (+) mark when delivered and with a check (VY) mark when 
charged on the delivery ticket. The items are priced from the price 
list or ‘‘Current Contracts.’’ Extensions are figured on the back of 
the triplicate ticket, and checked, if possible, by another person. 
Items so entered on the stock record are marked and checked out of 
stock on hand. 


, THE 
AMHERST] yz 
LUMBER 
CO. 





ORIGINAL 
HAVE THIS BILL SIGNED AND RETURN TO OFFICE 


401 amherst, 0... 192. 





Delivered to 














Address... 





















Teamster 


Tallyman 


Material returned in good condition will be credited as charged, less 10% 


ALL CLAIMS FOR DEDUCTIONS, DAMAGES AND SHORTAGE MUST BE MADE 
________ON_RECEIFT OF GOODS 


Received the above in good condition 











0 


__ Sign here... 








: MANUFACTURED BY AWEPICAN SALES BOOK CO. LIMITED NIAGARA FALLS N.Y, 
Fig. 12.—Delivery Ticket; original, white ; duplicate, pink; triplicate, 
yellow; size 5%4,28 inches 


An Office and Accounting System for Retailers 


Seventh Instalment—Forms Used (Cont.) 
[By B. Lee Menz] 








The delivery tickets are now ready for billing on Sales Invoice 
and Sales Book Sheet (Fig. 13). The original is used in two sizes, 
one bill to a sheet and two bills to a sheet. The duplicate is in one 
sheet, not printed, and forms the sales book record. The billing is 
done each day, and checked to avoid overlooking charges, and then 
delivery ticket is filed. When a contractor has several jobs during 
the month, each job is kept separate. 

During the current month these sheets are kept in a box file for 
handy reference. At the end of the month the charges are added 
together, the credits deducted, and the sales sheet numbered and posted 
to customer’s accounts in the sales ledger. A recapitulation of 


ey THE AMHERST LUMBER COMPANY toute 


| HEALTHY 
LUMBER, SASH, DOORS AND MILLWORK. ENERGETIC 
RESOURCEFUL 
AMHERST, OHIO SANITARY 
| TOWN 





Sold to 


TERMS: Net Cosh. intere® Charged After 60 Days 
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Fig. 18.—Sales Invoice and Sales Book Sheet ; original white, duplicate, 
orange; sizes 10x14 inches, one bill and two bills to sheet, original 
perforated for detaching 








sales is made out, showing the total sales and this amount charged to 
Accounts Receivable account and credited to merchandise sales in the 
general ledger, and then placed with the sales sheets in the sales book 
binder. 

When cash is received on account it is credited to Accounts Receiv- 
able account and posted from the cash journal. When the Accounts 
Receivable account in the general ledger is posted, it will show the 
balance due on accounts represented in the sales ledger without having 
to add together separately all the accounts in the sales ledger, thus 
saving time in taking off the monthly trial balance. This balance, 
however, should be proved at regular periods by adding the separate 
accounts together. 

The advantages of this bill and charge system are that the bill is 
always ready for the customer—all of the items for each month are 
together in one place; time is saved when it is necessary to refer to 
a“job already completed and a revised bill according to the estimate is 
required; time is saved in posting and bills and statements can be 
sent promptly after the first of the month, insuring prompt collections. 


[Note: The eighth instalment of the series of articles on An Office 
and Accounting System, to appear in an early issue, will illustrate addi- 
tional forms and describe their use.—Enitor. | 





Profit Sharing Versus Straight Salary For Branch Yard Managers 


A retail lumber firm situated in North Caro- 
lina recently wrote the AMERICAN LUMBERMAN, 
stating that it intended opening a branch yard 
in a neighboring town, and contemplated plac- 
ing a manager in charge on a basis of salary 
plus a percentage of profit. Information was 
asked as to the percentage of profit, plus 
regular salary, usually allowed their managers 
by companies operating branch yards. 

The inquirer was informed that there is no 
uniformity of practice in this respect, each 
concern being governed by local conditions and 
by its own views as to the desirability or non- 
desirability of a profit sharing or bonus ar- 
rangement. However, information of a general 
character, which it was felt might aid this 
concern in formulating its policy, was sent. 

It may be said in this connection that the 
views of line yard concerns in this matter 
vary as widely as the poles. The AMERICAN 
LUMBERMAN knows of a number of notably 
successful concerns which are unalterably op- 
posed to the whole idea of profit sharing or 
bonus, feeling that a straight salary, commensu- 
rate with the value of the manager’s services 
and taking into consideration living costs ete., 
is the better method. Others, equally success- 
ful, are thoroly committed to the bonus idea, 
feeling that it furnishes an incentive for initia- 
tive, industry and economy, the results of which 
more. than offset the percentage of profit paid 
to the men. Between these two extremes there 


are many gradations. The proponents of the 
profit sharing idea, in some form, constitute a 
considerable majority as against those who hold 
to the straight salary idea. 

A concern operating a number of yards in 
Pennsylvania and Ohio pays a straight salary 
to its managers, without any share of the 
profit, but gives a bonus for increase in sales, 
decrease in percentage of cost of doing busi- 
ness, and for collections. The bonus is based 
on the previous year’s business, $1 being 
allowed for every $100 increase in sales. The 
bonus for decreasing the expense is $5 for 
every one percent decrease; and $5 is paid 
when the accounts receivable are less than the 
previous month’s sales. No bonus is paid for 
increase in sales unless there is a decrease in 
the percentage of cost of doing business. In 
addition to the monthly bonus, $100 is paid 
at the end of the year for each one percent 
decrease in percentage of cost of doing busi- 
ness, and $5 for each $1,000 increase in sales. 
This plan has been in operation for only one 
year, but the company reports that it works 
very well and that it is greatly pleased with 
results. 

A company operating a number of yards in 
Missouri believes that it pays to encourage 
managers to put forth their best efforts, by a 
commission of 5 to 10 percent of the net earn- 
ings at the close of the year, in addition to a 
straight salary. The amount of the salary is 


not given, but is described as being ‘‘in keep- 
ing with what is being paid in the territory we 
serve.’’ The president of this company says: 
‘*Personally I am favorable to a commission 
allowance, but am frank to say that there are 
situations that arise that make it advisable to 
make an adjustment applicable to the local situ- 
ation. That is to say, in some cases where liv- 
ing expenses have increased and where there 
would be no returns on the percentage basis, 
we have in some instances equalized with 
them.’’ This company also finds that in the 
past few years some of its managers have not 
been altogether satisfied with the returns re- 
ceived at the end of the year, due to the fact 
that its banner year was 1920, when condi- 
tions ran quite high, so that in years when the 
returns were smaller, there has been consider- 
able disappointment registered. 

A company operating yards in Wisconsin 
aims to pay its managers salaries in keeping 
with the size of the yard, and in line with those 
of other line yard concerns. In addition, it 
pays a bonus of 10 percent of the net profits 
of the individual yard. At a number of yards 
the company also has an investment plan, allow- 
ing the managers to invest up to one-third of 
the total investment required to operate the 
yard. The manager’s investment is placed to 
his credit on the company’s books, and is sub- 
ject to withdrawal upon reasonable notice. In- 
terest at the market rate is allowed, and 
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credited monthly, but it is not withdrawn until 
the end of the year. When the books are 
closed, the manager participates pro rata to 
the extent of his investment. If for any rea- 
son the yard should show a loss, it does not dis- 
turb his investment account, but, on the other 
hand, he still has his salary and interest on 
the amount invested. The managers like this 
lan very much, and it has been the means of 
splendid returns to both parties. 

A company operating yards in Kansas and 
Oklahoma has for a long time followed the 
plan of paying its managers a salary plus a 
percentage of the net profits. The percentage 
given the managers runs all the way from 2 
to 10 percent of the company’s net profit after 
making due allowances for all normal expense, 
depreciation, replacements, and 6 percent on 
the average capital investment. This company, 


however, has found that giving a percentage 
of the net profit in many cuses stimulates the 
manager to work for volume of sales, and 
sometimes he has not been as careful con- 
cerning credits as he should be. It therefore 
makes a practice of cleaning up its receivables 
prior to the annual inventory, and any items 
found doubtful are charged off, which auto- 
matically reduces the net amount of profit for 
the year, and sometimes eliminates the man- 
ager’s share of the profits. But in case the 
managers, without assistance from the credit 
department of the general office, succeed in 
collecting any of the items thus charged off, 
such. amount is placed to the credit of recovery 
in his profit and loss balance, and considered 
as a part of the yard’s earnings for the year. 
The president of this company says: ‘‘I be- 
lieve that offering the manager a percentage 


of the net profit is the proper basis to operate 
on, and in a general way is satisfactory.’’ 

A company operating yards in Nebraska pays 
its branch managers a monthly salary, and each 
of them participates in the annual net profits 
of his branch to the extent of 10 percent. Each 
of the branch yards is operated as a separate 
unit, so that when the books are closed the 
actual net profit at each yard is shown exactly 
as tho it were a separate corporation. ‘‘ While 
10 percent may seem to be an excessive bonus,’’ 
says the president of this concern, ‘‘we believe 
it has produced greater profit to the company 
than when we used to pay them a salary and in 
addition give successful managers a bonus which 
varied from year to year. Our managers seem 
to like the arbitrarily fixed bonus of 10 percent 
better than the former method, and it appar- 
ently has been a profit maker for us.’’ 


Lumber Dealer Sees Bright Future in Sectional Structures 





DeEcATUR, ILL., Nov. 26.—‘‘There has been 
no change in methods of erecting wood build- 
ings since iron nails came into use,’’ said L. 
Swisher, president of the L. Swisher Lumber 
Co., this city, to an AMERICAN LUMBERMAN 
representative. ‘‘So since before the time of 
our grandfathers, houses were built just as 
they are today. I believe that improvement 
is the order of the day and I do not see why 
the building of houses should stand still and 
lag behind when there has been so much ad- 
vance in nearly everything else,’’ continued Mr. 





Sectional cottage that looks like nailed-up job 


Swisher. This is the foundation thought which 
caused an investigation as to how and in just 
what way the desired progress in building 
houses could be accomplished, with the result 
that the Swisher mill is now specializing in 
sectional-built summer cottages, garages, oil 
stations, and similar structures. 

Mention was made on page 40 of the Nov. 
10 issue of the AMERICAN LUMBERMAN of De- 
eatur Lake, recently crated by a dam across 
the Sangamon River, with a shore line of about 
forty miles, affording ideal locations for sum- 
mer homes and cottages, so there is a large 
field right at home for Swisher sectional 
products. 

Mr. Swisher says that he can duplicate in 
sections any wood built structure, and without 
showing sectional lines on the exterior of the 
building. It has happened several times that 
experienced tax assessors here have assessed 
Swisher sectional garages as nailed-up con- 
struction, which shows how perfectly the sec- 
tional structure reproduces the usual. nailed-up 
building. 

As to actual work of building sectional 
garages and cottages, according to Mr. Swisher, 
in a well equipped shop, and by use of machine 
cut lumber, and where the workman has every- 
thing conveniently at hand and is protected 
from the wind, cold, heat and rain, he can 
nail up a section complete in less time than it 
might take him to find his saw or hammer on 
a job nailed up in the usual way where the 
structure is to stand. There is a great saving 


in time and work in putting the lumber to- 
gether into sections in the shop, and there is 
a similar saving in erecting the sections into 
the finished building, and besides, there are 
important economies by this standardization, 
as lumber can be bought so that there will 
be very little waste in cutting it up, and the 
work is accurate, because cut by machinery. 
The Swisher company has been working out 
the details of its line of sectional garages 
and cottages for about two years, and has 
now. perfected its plans so that it expects to 





are units or sections that. can be erected quickly. 

Most people agree on the fundamentals with 
regard to cottages, said Mr. Swisher, that. is, 
as to the general plan when the: fundamental 
idea is correct and the exterior artistic. “Where 
people differ is on the size, and that is the 
most important thing that determines the fac- 
tor of cost. With this in mind, most Swisher 
cottage designs are offered with variations in 
the planned size. The fundamental arrange- 
ment, however, is the same. By the adding 
and taking off the standard unit, these varia- 








specialize in this line and devote its modern 
mill to this class of work. 


One lumberman has said that he cared not 
who sold the lumber bills for big houses in 
his town, if he could sell all the garage bills, 
but the Swisher company has gone one better, 
and sells the garage in sections so that it can 
be bolted together in a few hours. In fact 
it is quite the usual thing for a customer to 
phone in at 10 o’clock in the morning and order 
a garage, and have it all ready to house his 
ear in that night. And it is just as usual 
for the company to sell half a dozen more sec- 
tional garages in the same neighborhood within 
sixty days. 


The ‘‘ Jim Dandy’’ Swisher sectional garages 
are made in three styles and four sizes. These 
garages also make splendid boat houses, and 
there will be many of them used on Decatur 
Lake. Whenever it is desired to change the 
location of the garage, it can be easily taken 
down and erected again in another location as 
good as ever. At the price at which these 
garages are sold, they will return 30 to 35 
percent on the investment, if rented at $5 a 
month. The sectional work of erection is very 
simple. 

The Swisher company also makes sectional 
cottages and a special modern bungalow in 
sections, which solve these problems as satis- 
factorily as their sectional garage disposes of 
the problem of housing the car. These build- 
ings are not ready cut piles of lumber but 





Sectional garage that fooled tax assessors 


tions and sizes are most ordinarily accepted. 

Mr. Swisher continued: 

Do you know that no two carpenters. build alike? 
And do you know what this means to the home 
builder? This is important when you consider 
that even the simplest of buildings, like a small 
cottage or garage are never built the same way 
by any two carpenters. There’s always some dif- 
ference in the materials they specify, in the time 
spent, in the way the building is constructed. 
These differences and variations in the same build- 
ing should not exist. They mean waste, lost money, 
useless expense, uncertainty of building principle. 
And you will agree, there ought to be at least one 
standard, best way of building a particular plan. 
And there is! But this waste will continue, in 
every day hand labor construction, because hand 
labor methods and principles will never be stand- 
ardized, just as surely as no two people are alike. 


The technical work in developing the sec- 
tional structures described has been done by Mr. 
Swisher, who is a lumber and planing mill man 
of long experience. His son has taken up the 
matter of working out a sales plan that will 
probably be unique as it contemplates an ar- 
rangement whereby these sectional garages, 
cottages and bungalows will be sold by re- 
tail lumber dealers. It is believed that this can 
be accomplished in such a way that the retail 
lumberman can make as much profit as he 
would on the same amount of lumber and. mate- 
rials, and give his customers better service in 
the saving of time and cost to erect the struc- 
tures. The models or styles are so few and so 
carefully worked out that the retail lumberman 
could even carry an assortment in stock with 
only a moderate investment. 
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News and Business Ideas for Retailers 


Argues for Free Delivery © 


‘*Free delivery symbolizes modern service, 
and we are thoroly sold on it,’’ declared E. D. 
Minton, of the Minton Co., Palo Alto, Calif., 
speaking on the question ‘‘Should the retail 
lumber dealer charge for delivery?’’ at the re- 
cent annual of the California Retail Lumber- 
men’s Association. 


‘*My chief argument for a free delivery sys- 
tem is that it creates good will,’’ said Mr. 
Minton. ‘‘The customer revolts against paying 
eartage. It is to him a sort of war tax added 
on, and gives the idea that the lumber dealer 
is trying to get all the traffic will bear.’’ 


Mr. Minton in his talk developed an inter- 
esting point that is often overlooked with re- 
gard to yard trade, where the farmer drives in 
for his own lumber, saying on this point: 


If the trade is distinctly rural and a large 
proportion of the cystomers call for their wants 
with their teams or trucks the lumber dealer 
should be equipped with yard clerks to wait on 
such trade. His prices should be based on the 
cost of selling in this way and if it costs him 
more to deliver his goods than to furnish a clerk 
to wait on the customer, he is perfectly justified 
in charging cartage. But don’t overlook the fact 
that it is expensive to maintain clerks to wait 
on customers, and that their time waiting on a 
customer and their lost time between sales is 
likely to be as great as the cost of delivery. This 
system is very inflexible with a big rush for a 
few hours and perhaps lost time the balance of 
the day. You can not control the customer, but 


must wait on him when he comes and often cause 
him vexatious delays. 


Turning to the question of delivering in city 
or highly developed suburban territory, with its 
relatively dense population and high purchasing 
power, Mr. Minton gave some interesting infor- 
mation concerning the delivery operations of 
his own company, as follows: 


In this type of territory it is cheaper to main- 
tain a ie! system than to wait on customers 
as they call. We operate in such a territory, cover- 
ing the entire Santa Clara valley with a free de- 
livery system. Roughly described, our two sales 
offices, at San Jose and Palo Alto, make two 
corners of a triangle about twenty miles long, 
with our home office and plant at Mountain View 
near the middle. The other point of the triangle 
is Saratoga, ten or fifteen miles from San Jose and 
Palo Alto. Our fleet of seven trucks cover this 
large field daily. One foreman and two clerks 
keep the trucks loaded and on the road. The 
system is extremely flexible handling “peak loads” 
= and keeping comfortably busy between rush 

ays. 

It may interest you to know our cost of de- 
livery on a line of building material that ranges 
from a low ton value on brick to a high ton 
value on millwork, hardware and plumbing goods. 
Our books from Jan. 1 to Oct. 1, 1923, show the 
following cost of delivery per $100 of goods sold: 
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This is slightly higher than actual cost because 
it includes the fuel and oil, repairs and deprecia- 
tion of the salesmen’s cars. One important factor 
in securing high efficiency in delivery is maintain- 


ing our own repair shop, 


with a competent 
mechanic. 


Launch Nationwide Drive for Homes 


TAcoMA, WASH., Nov. 24.—A program to put 
Tacoma in the lead of a nation wide ‘‘Own 
Your Own Home’’ campaign will be planned at 
a meeting of lumbermen and others interested 
in home construction, to be held next Monday 
night at the offices of the John Dower Lumber 
C 


0. 

The meeting has been called by John Dower, 
president of the company, who has invited lum- 
bermen, architects, building supply men, con- 
tractors, house furnishing men, furniture man- 
ufacturers and others interested in the con- 
struction and furnishing of residences. 

‘*Federal statistics show that there are fewer 
homes per capita owned in the country than 
at any previous time for the last twenty years,’’ 
said Mr. Dower today. ‘‘This is not particu- 
larly true of Tacoma, which is known as a city 
of homes, but we are gradually losing the right 
to use that name. We have fewer homes than 
we used to have altho we are not as guilty as 
most other cities. 

“*T feel that the ‘Own Your Home’ campaign 
will become nation wide, and am anxious to see 
Tacoma the leader of the movement. Every- 
one who has talked to me about it is enthusi- 
astic. It is purposed at Monday’s meeting to 
form a skeleton organization with which we 
can carry out our preliminary program and 
around which we can build our campaign.’’ 

















Thanksgiving window display of the Century Lumber Co., Des Moines, Iowa, illustrating the development in homes since the first American 
Thanksgiving of 1621. At the right will be noticed an Indian wigwam and a pioneer’s log cabin, while at the left is seen a modern home, 
The placard in the center asks the pertinent question, ‘‘Will you spend Thanksgiving in your own home?’’ 





Veterans Soon Ready for Jobs 


WasHINGTON, D. C., Nov. 26—A_ report 
issued by Gen. F. T. Hines, director of the 
United States veterans’ bureau, shéws that 
about ten thousand of the veterans taking vo- 
cational training will be ready for employment 
within the next three months. Gen. Hines 
appeals to business men to codperate with the 
bureau in placing these men in employment 
that shall restore them to self supporting and 
self respecting citizenship. 


The report referred to lists the numbers of 
veterans by regions and by vocations, so that 
employers may know how many are available 
for employment. They are urged to communi- 
cate with the veterans’ bureau in Washington 
or to take the matter up with the district man- 
ager of the bureau’s employment service. 
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Government Sells Oregon Timber 


PORTLAND, ORE., Nov. 24.—At public auction 
at the Federal Building in the Roseburg (Ore.) 
land office on Tuesday of this week, the Gov- 
ernment sold 68,789,000 feet of timber located 
in Lane and Coos counties. The tracts are a 
part of the Coos Bay wagon road, and Oregon 
& California Railroad grant lands in the vicin- 
ity of Coos Bay and Eugene. The largest tract 
was bought by the Booth-Kelly Lumber Co. It 


contains 25,000,000 feet and brought $44,- 
362.30. Other buyers were Fred Fischer, of 
Marcola; Snelstrom Bros., of Noti; Coos Bay 
Lumber Co., of Marshfield; Mast Bros., of 
Lee; Crosby & Iverson, of Gravel Ford; Dennis 
McCarthy, of Marshfield; George M. Chaney, of 
Coquille; A. L. Gray, of Veneta, and W. J. 
Conrad, of Marhsfield. Another sale will be 
held on Dec. 29 when lands in Douglas, Lane 
and Coos counties will be disposed of. 


Decision in Georgia License Tax Case 

ATLANTA, GA., Nov. 26.—A decision of con- 
siderable importance to lumber manufacturers 
and wholesalers doing business in Georgia, but 
not actually carrying any lumber stock within 
the State, has been given by the Georgia su- 
preme court, to the effect that no manufactur- 
er or jobber can be compelled to pay a State 
license as is provided in the general tax law, 
providing the orders booked are shipped from 
another State. An office may be maintained in 
Georgia by any manufacturer or wholesaler, the 
territory covered by traveling salesmen, but if 
the business booked is shipped within the State 
from another State, no license is required. In 
some instances this will effect a saving of sev- 
eral hundred dollars to individual concerns. A 
test case was brought to determine the validity 
of the law by a manufacturer who had paid a 
$600 license. 


Barns for Beef Cattle 


Barns suitable for the successful growing 
and fattening of cattle need not be elaborate 
or overexpensive, says Department of Agricul- 
ture Farmers’ Bulletin No. 1,350, just issued, 
but in most sections of the United States the 
economical production of beef cattle depends 
largely upon the investment in durable, conveni- 
ent and practical buildings, as well as upon the 
care, feeding and management of the herd. 


The good appearance of well-proportioned 
and well-designed barns adds materially to the 
sales value of a farm property and such barns 
cost little if any more to construct than those of 
poor appearance. This bulletin gives plans for 
a number of suitable barn structures for beef 
cattle operations, as it is now becoming recog- 
nized that such buildings pay well for beef 
cattle, the same as proper structures for dairy 
cattle are profitable, which has been admitted 
for a long time. 

Besides giving floor plans and illustrations 
of beef cattle barns, this bulletin treats such 
subjects as type of barn, location, size and 
arrangement of barn, the feed lot, barn venti- 
lation and construction of the barn. Among 


the designs shown are general-purpose barn, 
cattle-feeding barn, cattle sheds, and barn for 
breeding herd. 

This bulletin can be secured from the Depart- 
ment of Agriculture, Washington, D. C. 
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Says Encourage Home Owning Instinct 


St. Louis, Mo., Nov. 27.—Encourage the 
idea of the farmer wanting a city home and 
the city man wanting a country home, urges F. 
T. Whited, vice-president of the Frost-Johnson 
Lumber Co. in the current issue of Frost Pine 
Barks. Mr. Whited’s statement follows: 


We all know that the building instinct is in- 
herent in every man. Long before he had modern 
materials to work with, he expressed his con- 
structive impulses by making things out of crude 
raw materials. Most of these served some useful 
purpose, such as shelter or physical convenience 
or instrument of activity. 

So- we have only to encourage the modern man 
to do that which he already feels the urge to do 
—to build, to construct, to make something. Show 
him how he can improve his home or property by 
“doing it himself’? and he is immediately inter- 
ested. The home beautiful is the thing he sees 
in his vision. He may find that he can not do 
it satisfactorily himself, but he wants to, and 
will do so under proper encouragement. 

Does not the city man, when he goes driving, 
head straight for the country? olling back 
contentedly, enchanted by the rolling hills which 
drift off until they melt into the blue sky at the 
horizon, lulled by the waving fields of grain, like 
velvet seas, and caressed by the cool shadows of 
the forest primeval—does there not float before his 
half closed eyes visions of pure rich milk, golden 
butter ladled from a spotless churn, fresh eggs 
every hour of the day, vegetables pulled from the 
cool black soil at their tenderest, slabs of bacon 
smoked in a smudge of hickory, huge berries flooded 
with real cream, luscious peaches picked just when 
—, to burst, cider, sometimes soft—more often 

ard ? 

Way down deep in his heart does he not vow 
that some day—a day which he prays is not too 
far distant—he will remove from that cold, formal, 
artificial pile of brick, steel and concrete called 
city, out into the free, wholesome genuineness of 
the country ? 

On the other hand, does not the farmer, when 
he comes to the city, envy the city folks their 
stuffy overfurnished flats, wish he could live in 
town and be tempted by stupid concerts, silly ball 
games, insipid theatricals, eat in noisy, jazzy res- 
taurants? Does he ever look twice at those painted 
up city girls whose long waisted gowns accentuate 
their swaying hips? You’re doggone right he does. 

Do not disregard the psychology of the above— 
the farmer wants a city home and the city man 
wants a country home. Encourage the idea; it 
means more business and greater demand for lum- 
ber and other building materials. 


European Politics Restrict Trade 


New York, Nov. 26.—Elmer 8. Anderson, 
manager of the Southeast Lumber Export Co., 
William Street, recently returned from an ex- 
haustive study of lumber conditions on the 
other side. Mr. Anderson included in his itin- 
erary Great Britain, Denmark, Germany, Hol- 
land, Belgium and France. 

In an exclusive interview for the AMERICAN 
LUMBERMAN on conditions as he found them, 
Mr. Anderson said: 


The condition of the lumber market in London 
is fair and while no immediate resumption of 
trade on a large scale is expected, there is a 
moderate volume of business being done on a 
reasonable price basis. The Liverpool market is 
very pessimistic. Lumber dealers complain that 
the heavy taxes in England, also the general 
politica] situation in Europe are badly crippling 
the prospects for better market conditions. 

The larger dealers looked for considerable im- 
provement to be in evidence by this time but noth- 
ing resembling a turn of the lumber tide has put 
in its appearance yet. The Liverpool market is 
handicapped by ig | consignments, particularly 
of oak planks, which have been sacrificed at much 
less than actual cost to the shipper. 

Belfast is proving to be a small market for 
American hardwoods and in that city and the 
surrounding country things pertaining to lumber 
are extremely dull. Glasgow also is on the dull 
side, both of these places being very much influ- 
enced by the slack conditions in the ship building 
industry. The Continental market is practically 
hopeless for the time being. 

There is some business being done in American 
lumber on the Continent but at cut-rate prices and 
the legitimate exporter is finding it very hard to 
do any business there with a reasonable return 
for his efforts. The political situation in Europe 
very seriously handicaps business in a general way 
and everybody and everything seems to be marking 
time to see which way the cat is going to jump. 

The position of the mark in Germany has de- 
generated into. a comedy drama, the humorous 
part being confined to the casual visitor who does 
not find it necessary permanently to locate there. 
As an example of the position of the market, I 
purchased the Paris edition of the New York 
Herald for 35,000,000 marks one day and the 
following day it cost 65,000,000 and since that 
time it has disappeared to the vanishing gg 

The entire business of Germany is being done 
on a gold mark basis plus a multiplier and the 
multiplier rose during the four days that I 
was in Hamburg, running from 260,000,000 paper 


marks to the gold mark up to 1,000,000,000 paper 
marks to the gold mark. 

What people lack most over there is confidence 
and if some basis could be arrived at in a partial 
manner even, it would permit various countries 
to proceed on a definite plan. France seems to 
be prosperous but is not doing much lumber busi- 
ness in the American market, as it is utilizing its 
own resources and buying in considerable volume 
from the central European countries. 

There is a good demand from several European 
countries for airplane stock, particularly Italy, 
and also quite a deal from England and France. 
American oak is being replaced in many places 
in Europe by Polish oak and other central Eu- 
ropean varieties. About the only demand in the 
hardwood line at the present time is red and 
sap gum. 





Lumberman’s Dog Wins Many Prizes 


Detroit, MicH., Nov. 26.—Stymie, owned by 
William Judge, who has been actively associ- 
ated with the Detroit Lumber Dealers’ Asso- 
ciation for a number of years, has been accorded 
prominent mention by the dog editor of The 
Bridle as ‘‘the outstanding sensation among 
the Airedales.’’ He continues as follows: 

We have never seen another terrier that carried 
a head as long as this Airedale and who has 
almost everything else, great spring of rib, mas- 
sive bone, good eye and ear and is well coupled. 


No terrier judge in the world will ever get away 
from this one or, if you prefer Stymie will never 








Airedale 
lumberman 


Stymie, prize owned by Detroit 


get away from any terrier judge. We venture 
to say that Stymie can beat any Airedale on the 
boards today. : 

Last winter in eompetition with entries from 
all over the central West, Stymie was awarded 
first in each of seven classes together with the 
winner’s ribbon. This was his first appear- 
ance in the show ring. He is now being pre- 
pared for the New York show. 


British Columbians Watch Legislature 


VaANcouveER, B. C., Nov. 24.—Proposed legis- 
lation is keeping the lumbermen stepping side- 
ways. The Provincial legislation is in session 
and one government measure introduced is to 
standardize the 8-hour day thruout the Prov- 
ince. The lumbermen have ‘put up a strong 
fight to have the lumber industry made an ex- 
ception to the rule if this bill becomes law. 

Another matter is the fight over the readjust- 
ment of the timber royalties and stumpage paid 
to the Government. The schedule of increases 
would, for the 5-year period beginning 1925, 
add $3 a thousand to the dues at present levied. 

The third matter is the proposed export tax 
on lumber. A member of the legislature speak- 
ing in its favor asserted that the cut of logs 
on Vancouver Island in one district alone had 
increased threefold in a few years and yet no 
new mills had been erected. In the same time 
eight new mills of 250,000 foot daily capacity 
had been built on Puget Sound, in Washing- 
ton. There was, he said 151,000,000 feet of 
logs exported last year, and of this 48,000,000 
feet was cut on Provincial lands, under license 
and therefore controllable; 103,000,000 feet 
however, were exported from Crown-granted 
lands, over which the provincial Government 





exercised no control. A duty or tax levied by 
the Dominion Government would reach this class 
of timber. Canada was losing, he asserted, 
$70,000,000 to $90,000,000 annually thru ex- 
porting pulpwood instead of compelling the 
paper to be manufactured in this country. 
He estimated that half the newsprint and 30 
percent of the pulpwood consumed in the United 
States came from Canada. Hon. T. D. Pattullo, 
on behalf of the Government replied that the 
United States was the best customer British Co- 
lumbia had for its lumber and lumber products. 
Rail and water shipments of lumber to the 
United States yearly amounted to between 600,- 
000,000 and 700,000,000 feet. Two million 
shingles were shipped fo that country in 1923 
so far, and 90 percent of this Province’s shingle 
trade was with the United States. Another 
point he made was that all unmanufactured tim- 
ber paid a duty of $1 a thousand going into 
the United States, but there was no duty on 
manufactured lumber. He also drew attention 
to the fact that the exported timber was a small 
percentage of the two billion feet produced in 
the Province in 1922. ‘‘The question also 
arises,’’ he said ‘‘as‘to what action the United 
States might take in the event of the Dominion 
Government placing a heavy export duty on raw 
materials. ’? . 


Writes Unique Booklet on Hardwoods 


San FRANCISCO, CALiF., Nov. 26.—In a little 
booklet entitled ‘‘Origin and History of the 
Hardwoods of the World as Used on the Pacific 
Coast,’’ C. H. White, general manager of White 
Bros., of this city, makes a striking contribu- 
tion to the literature of lumber. He explains 
that it has been compiled in response to many 
requests from teachers and manual training in- 
structors thruout the Pacific coast for the in- 
formation contained in it. 

He starts out by emphasizing that familiarity 
with the products of the lumber industry, sec- 
ond in volume to agriculture only, is a cultural 
asset of great value, inasmuch as it enhances 
the pleasure of observing furniture and the 
thousands of articles made of wood which one 
sees daily. Then follow descriptions of the 
various species of hardwood, in which he tells 
about their habitat, appearance, physical char- 
acteristics and the uses for which they are 
peculiarly fitted. Interspersed among these de- 
scriptions are extracts from poems and prose 
literature wherein are mentioned particular 
species, starting with an extract from Oliver 
Wendell Holmes’ relation of the construction 
of the deacon’s ‘‘ Wonderful One-Hoss Shay.’’ 
This 16-page booklet is excellently made up, 
the type face being clear and clean and the lay- 
out very pleasing. 

White Bros. is the largest hardwood concern 
west of Chicago and supplies hardwoods to the 
entire Pacific coast and to almost all the coun- 
tries bordering on the Pacific ocean, drawing its 
stocks from all quarters of the globe and for 
variety of hardwoods handled probably having 
no peer in the United States. The company 
grew from small beginnings, being established 
in 1872 by Peter and Asa L. White, altho Peter 
was previously in business in the same line, hav- 
ing started a wagon material house in 1868. 

C. H. White is a son of Jacob White, a 
brother of the founders, and as a boy worked in 
their yard. He engaged in railroad work in 
South America after completing his course at 
the University of California, and returning to 
San Francisco, became a steamship man sailing 
to Oriental ports, and afterward a customs 
broker in San Francisco. He is interested in 
history and civics, and occasionally does a 
little writing, the little booklet just issued evi- 
dencing his literary ability. 

BATHTUBS were considered dangerous to 
health as late as 1853, when one city prohib- 
ited their use in the winter season, and in an- 
other city there was an ordinance which re- 
quired a doctor’s permit.to use a bathtub, which 
most physicians of that day refused to grant, 
because they believed it to be injurious and 
opposed the use of bathtubs at the time they 
were introduced in the United States and for 
many years afterwards. 
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Notes From the Realm of Building 


Slight Drop in Canadian Building 

WINNIPEG, MAN., Nov. 24.—Reports just re- 
leased by the Dominion bureau of statistics 
shows a slight decline in the value of building 
permits for October as compared with the pre- 
ceding month. Forty-seven cities furnished de- 
tailed statements showing that they had issued 
approximately 1,400 permits for dwellings esti- 
mated to cost nearly $6,200,000 and for over 
3,000 other buildings at a proposed cost of 
approximately $3,400,000. Increases were regis- 
tered in New Brunswick, Ontario and Saskatch- 
ewan, a gain of $47,291 or 7.4 percent in 
Ontario being the greatest, but the largest pro- 
portional increase occurred in New Brunswick, 
which shows an increase of $46,445 or 95.6 
percent. 

British Columbia shows the largest decrease 
with $448,288 or 38.3 percent, while the most 
pronounced percentage loss was in Alberta, with 
61.9 percent. 

Montreal, Winnipeg and Vancouver regis- 
tered smaller totals of prospective building 
than in September, but the value of permits 
issued was greater than in the month before, 
but less than in the corresponding month of 
last year. 

The value of building permits issued during 
the first ten months of this year was slightly 
over 8 percent lower than during the corre- 
sponding period of a year ago, but there was 
an increase of 18.5 percent over the first ten 
months of 1921. The totals for 1923, 1922 
and 1921 stand at $115,326,634, $125,458,106 
and $97,318,180, respectively. 


Survey Discloses Significant Facts 


A statement just issued from the headquar- 
ters of the National Association of Real Estate 
Boards, Chicago, says that the American real 
estate market has been more active during the 
year now drawing to a close than during any 
other equal period in the country’s history. 
This report is based on a survey of 236 cities 
in the United States and Canada, made by the 
local real estate boards of those cities. 

The survey covered the rent situation, the 
housing supply, building, money supply avail- 
able for financing real estate development, and 
other factors. Some of the findings are as fol- 
lows: 

More transfers of real property were recorded 
and more buildings were erected during the first 
nine months of 1923 than during the same period 
of any year in the history of the American con- 


tinent. 
Rents have increased largely, the country over, 


both for business and for residential property, but- 


in general they are becoming stabilized at the 
present levels. Residential rentals show the sta- 
bilizing tendency more strongly than business rent- 
als. The situation is more favorable toward sta- 
bilization in cities of over 200,000 population, 72 
percent of which report residential+rents sta- 
tionary. 

Rents are following the course of the cost of 
building. While according to the most authentic 
index of living costs rents are now 25 points higher 
than other commodities, present rents are low com- 
pared with the cost of construction. Before rents 
decrease perceptibly there must be a decrease in 
the cost of building. 

Great inroads are being made in the national 
building shortage which was so pronounced after 
the war. Shortage is most acute apparently in the 
East and far West. There is prevalent thruout 
the reports the impression that the supply of 
housing accommodations and business structures is 
about to reach equilibrium between supply and 
demand. 

The greatest demand at the present time in the 
real estate market is for small single-family dwell- 
ings. Sixty-eight percent of the cities reporting 
indicate a shortage here, whereas only 54 percent 
report a shortage in apartment houses. Only 43 
report a shortage in business structures. 

Amount and value of building construction has 
been extraordinary, making it safe to assure that 
the increase of 23 percent over the record year 
1922, maintained, according to the United States 
Bureau of Labor Statistics, for the first six months 
of 1923, will be fairly well maintained for the 


whole year if not made still greater, despite the - 


failure to top last year’s June building crest. 

Of 236 cities answering, 223 state that with all 
the tremendous construction there is no overbuild- 
ing of — kind. 

The suburban movement in the large cities, pro- 
nounced tendency of present day city growth, is, 
generally speaking,  ‘emeed than last year, and is 
likely to be continued. ‘ 

Money for investment in real estate is compara- 


tively plentiful. Interest rates are reasonable in 
nearly every section. 

The market for business property is reported 
better than last year by 57 percent of the real 
estate boards contributing to the survey. The 
market for residential property is reported better 
than last year by 55 percent of the boards, 

Building shortage of some kind is reported by 
practically all the large cities of the East. How- 
ever, of 23 cities of over 200,000 population, 
twenty report that they have caught up with their 
building program and may be considered normal. 
Business structures have made the most rapid 
adjustment. 

The labor situation in the building trades is re- 
ported encouraging. Labor supply is stated to be 
sufficient in 49 percent of the cities, and 76 percent 
report the situation the same or better than last 
year. In nearly 50 percent of the cities wages are 
reported higher, but bonuses, paid in the summer 
rush reason, are disappearing. Increases in num- 
bers of apprentices in some trades points to relief, 

While there is at present an inclination for prices 
of building materials to decline, the survey finds 
no reason to suspect that the price will decrease 
perceptibly. And so long as the cost of labor 
remains at its present level it is doubtful whether 
the nation can experience any decrease in the 
cost of housing accommodations. 


Women Bosses Speed Building Job 


CANTON, OHIO, Nov. 26.—‘‘Please put that 
partition here, and I want a closet for the iron- 
ing board right there.’’ Firm but feminine 
voices directed workmen on construction of a 











Bath Room Does Not Count 


Youncstown, OunI0, Nov. 26.—When is a 
room not a room? The answer is, at least in 
Ohio, when it is a bath room. Anyhow, a 
Youngstown judge recently so ruled, and the 
decision is regarded by builders and real estate 
men as of more than passing interest, because 
of its bearing upon building restrictions. A 
permanent injunction based on the ruling was 
granted, to restrain a lot holder from building 
a house of 5 rooms and bath on a lot restricted 
to a 6-room house. 


Enthusiastic Over Laurel Visit 


WEST HAVEN, Conn., Nov. 26.—E. A. Rich- 
ards, of The H. H. Richards Lumber Co., has 
returned from a trip to Laurel, Miss., where he 
went as a representative of the Lumber Deal- 
ers’ Association of Connecticut to visit the 
mills in that city with other dealers, guests 
of the National Lumber Manufacturers’ Asso- 
ciation. Mr. Richards was well pleased with 
his trip, and enthusiastic in praise of the courte- 
sies extended to the dealers by representatives 
of the National Lumber Manufacturers’ Asso- 
ciation and by the lumber manufacturers of 
Laurel, Commenting on the trip, he said: 

I think I have never attended an occasion of 


the kind where I have experienced such wholesome 
and genuine pleasure meeting and mingling with 














Mrs. W. 8S. Forshee, assisted by Mrs. C. G. Corbett, supervising construction of the former’s 


new home, at Canton, Ohio. 


large dwelling on 17th Street. It is to be the 
home of Mrs. W. 8. Forshee, who, with Mrs. 
C. G. Corbett, is superintending the building 
job. 


Every morning:soon after the carpenters ar- 
rive Mrs. Forshee and Mrs. Corbett are on the 
spot to see that everything is done according 
to specifications and their own ideas. The 
women carry blue prints with them and check 
up on each part of the structure as it goes into 
place. 


Mrs. Corbett has assisted her husband in the 
building of at least 50 homes in Canton. He 
is a widely known builder of homes. ‘‘I feel 
that I am thoroly well acquainted with house 
construction,’’ she said. ‘‘ All that is necessary 
is to follow specifications, and to see that the 
workmen are on the job every day and do the 
work according to plans. If there is to be any 
deviation from the drawings it is necessary to 
watch the work closely. We find the workmen 
are extremely eager to codperate and use our 
suggestions as we made them,’’ said Mrs. Cor- 
bett. ‘‘I did not imagine that being superin- 
tendent of construction on a house could be 
such pleasant work.’’ 


Upper insert: 


Mrs. Forshee. Lower: Mrs. Corbett 





the gentlemen of the lumber industry, both manu- 
facturers and retailers. The entertainment and 
managing committee under the direction of Frank 
G. Wisner certainly put over a fine piece of work 
and entertained the delegation in a masterly and 
cordial manner. 


Discussing the effect of this meeting in ad- 
vancing standardization of lumber, Mr. Rich- 
ards said: 


I think it should be a decided help, and believe 
it will be. ‘To be sure, the viewpoints of the manu- 
facturer and the retailer were divergent in many 
cases, but certainly a clearer understanding of the 
problems of the manufacturer was obtained by 
the dealers. I believe and hope that the manu- 
facturers will come to feel that for the most part 
the standardization program as tentatively agreed 
upon by most of the dealers in the earlier meetings, 
will finally obtain, and especially that the }g-inch 
thickness of manufactured 1-inch lumber be de- 
cided upon as the most favorable for construction 
work in which 1-inch lumber generally is used. 
However this may be, I am sure the group of re- 
tailers who attended the meeting at Laurel are 
glad to have had the opportunity to make the trip 
and feel that they are much better acquainted with 
lumber manufacturing problems now than they 
have been before. ‘ 
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National Production, Shipments and Orders 








WASHINGTON, D. C., Nov. 26.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
softwoods: Pro duction Shipments 

Week ended: 1923, Nov. 17; 1922, Nov. 18— 1923 1922 1923 1922 1923 
eC er ee ar rr ror 76,204,300 71,020,902 71,981,709 67,041,184 62,918,586 14; 36, 696 
west Coast Lumbermen’s Association... «2.60 cccccrccceeces 112,273,511 98,562,181 101,926,366 65,334,728 106,030,134 642, 393 
Western Pine Manufacturers’ Association..............6-5 30,027,000 25,096,000 22,108,000 17,439,000 22,400,000 7 150,000 
Canrornia BNeGGWO0d ABSOCIATION. ... 6 ccc cscccceneucssoese 10,329,000 9,054,000 7,945,000 7,598,000 5,001,000 8,532, 000 
MOorcn: CAFOUNA FING ASSOCIRUIOM 6 606 ccc sec csccrectueceswes 9,055,945 7,849,600 10,234,425 7. 900, 455 5,197,744 8,922,550 
Northern Hemlock & Hardwood Manufacturers’ Association. 1,302,000 1,270,000 ,004,000 2,347, 000 1,345,000 1,824,000" 
Northern Pine Manufacturers’ Association.............+.- 100,000 5,259,849 7,765,000 9, 770, 707 6,309,000 7,740,000 

ORG: COR GOS oi ans cbcies cu tadlenune ccemsaewaaeauud 242,291,756 218,112,532 223,464,500 177,431,074 209,201,464 211,170,639 

Forty-six weeks: 1923, Jan. 6 to Nov. 17; 1922, Jan. 7 to Nov. 18— 
MeERGr. PING AGKOCINEION: «6 citciccacucedce scdcnadesaneeend 3,557,232,721 3,415,209,809  3,610,288,870  3,292,141,851 3,402,793,698  3,453,149,842 
West Coast Lumbermen’s Association.........--.seeeeeee 4.675,771,237 3,901,118,460  4,819,032,399  3,600,465,523 4,682,530,147 3,690,914,567 
Western Pine Manufacturers’ Association................ 1,320,585,000 1,091,312,000 1,141,736,000 1 083, ,292,000 1,059,325,000 1,113,775,000 
California, Redwood ASsOCIRUON. 66 <6 ccc ce dscctieeecéeses ,123,000 365,895,000 415,941,000 321,860,000 4010,000 344,830,000 
North Carolina Pine ASsSOCIRCION . «6 s.scccc kc ceesccvsccccees 403,058,682 436,211,381 415,303,763 445,569,538 330,670,363 434,690,055 
Northern Hemlock & Hardwood Manufacturers’ Association. 115, "225,000 92,404,000 114,774,000 129,782,000 98,518,000 117,395,000 
Northern Pine Manufacturers’ Association................ 475,616,300 395,887,415 374,173,500 378,984,229 351,208,900 372,956,000 

Totals, forty-six weeks.......ccece- Seakeevccdkaeeusees 10,986,611,940  9,698,038,065 10,891,249,532  9,2752,095,141 10,329,056,108  9,527,710,464 

California White & Sugar Pine Mfrs.’ Assn., 46 weeks...... pl OT” eee COREE) hasdadiceess wraendeaeees Oweesdaeeaaat 
Michigan Hardwood Mfrs.’ Assn., Jan. to Oct...........4- DEE (6. cxeeccnagyds GEE wiaeecdensne 8 Senundsadeandn..ceaeoadeween 
Hardwoods: 
Michigan Hardwood Mfrs.’ Assn., Jan. to Oct.......2-.00. BE rarer ree SEE? ra dc dwacetene.. coatignttateteme te dex eerie e 
Northern Hemlock & Hardwood Mfrs.’ Asen., 46 weeks.... FRQBGFGGG ...cecccsccs TE a cecaededaws ETE” ciucacccdeel 





Coast Cargo Shipments 


SEATTLE, WasH., Nov. 24.—Domestic and 
foreign cargo shipments of Douglas fir for the 
first nine months of 1923, as shown by statis- 
ties compiled by the Pacific Lumber Inspection 
Bureau, Fred W. Alexander, secretary, continue 
to show exceptional gains. Interesting totals 


are: 
British 
Washington Oregon Columbia 
BBDRD. 66 s0. 000 266,477,702 150,388,661 54,831,925 


United King- 
dom and Con- 
tinent ..... 14,078,772 10,870,200 7,893,470 
Atlantic anes 451,817,379 98, 311, 535 121,732,636 
California . 814,359, '907 381, 819,339 40,713,171 
Totals for Two States and Province 
The comparative statement of waterborne 
shipments for the first nine months of the year 
from Washington, Oregon and British Colum- 
bia is as follows: 








1922, feet 1923, feet 
bo i913) i —— re 1,106,536,336 1,236,892,417 
Domestic— 

MIN 55 e or eviveve late.’ 4,576,566 3,090,889 
Atlantic coast ..... 395,216,959 671,861,550 
Hawaiian Islands 43,036,497 46,073,164 
Panama Canal Zone. 458,321 2,650,8 
Philippine Islands .. 672,934 4,611,642 
SOG: Cn ccGn, @ deaieies4rere 1,067,261 
Domestic unclassified. .......... 3, 467, 692 
PEOCME <aid.e oe orehalscare 443,961,277 730,823,035 
Foreign— 
PTIGEOUIOR 5. cea 90's he 105,377,029 193,586,572 
Central America pe Bs Cerra 
GHEE ic aid.die se acc ewe 136,458,037 79,046,868 
2 eee 6,830, 13,098,893 
Li eee 9,882, 10,377,209 
MOY Seca Siew eee 462,451,577 471,698,288 
UOMO ios Greve 46 is ,005,403 4'811,960 
New Zealand ....... 6,638 8,256,393 
ar re 20, 017, 729 22,046,196 
= pa. East 
RES ee 3,302,980 15,528,307 
South» America, West 
ere re 43,938,391 59,737,627 
South Sea Islands 
MUG: Bs. se.ctcces 926,862 3,598,349 
United Kingdom and 
COMEIMORE ccc0600 32,536,476 32,842,442 
Export unclassified... .........- 6,195,023 
ROUEN. <p Cadidice wees 830,706,172 920,824,127 


Total waterborne... .2,381,203,785 2,888,539,579 
Sources of 1923 Shipments 





Domestic Foreign 

British Columbia ..... 165,287,836 182,663,251 
Puget Sound ......... 799,498,975 277,414,001 
Grays Harbor ....... 372,941.£ 169,652,447 
Willapa Harbor ...... 115,068,323 = ,982 
Columbia River ...... 395,488,137 248) 450, 713 
i. eee 119,430,640 34, 756,733 

MEOW cae kd ode oan 1,967,715,452 920,824,127 


Comparative Totals, 1922 and 1923 


1922 1923 
British Columbia ..... 195,490,114 347,951,087 





Washington ......... 1,529,532,749 1,779, 585,111 
SUE B69 6046.00 vaanr "656,180,922 761, 003,381 
BOUL. 2c nap iadaas 2,381,203,785 2,888,539,579 


Percentage Increases 
A statement of the gains made is as follows: 


Shipments to— Percent 
Rem she al Sx cri crcnaci ear 10.5 
MO og cpaveantensaaanan’s 39.0 
ORGHIND ose: cco Mite alec cre siareceela nee Glues 9.7 

TROUME ec Nha eit ese paws cioca peated 17.5 





Southern Pine Stocks 


NEw ORLEANS, La., Nov. 26.—The Southern 
Pine Association has compiled the following 
statistics: 


Reports from 182 Subscriber Mills 


Percent 
Percent Pro- 

Feet Normal* — 

Stocks Oct; 1...... 997,423,545 aad 
October production. 436,091,039 100.46 

1,433,514,584 

October shipments.. 439,167,858 101.17 100.71 

Stocks Oct. 31..... 994,346,726 86.29 eee 

Orders (141 mills).. 96.84 95.05 





*“Normal”’ is amount reported by subscribers for 
the first four months of 1916. 


Stocks decreased 3,076,819 feet, or 0.31 percent, 
during October. 

Of the above 182 mills, 6 mills were not run- 
ning, and 21 did not report on running time; 
the other 155 report lost time representing a 
capacity of 21,360,000 feet. 


Comparative Reports of 163 Identical Mills 


A statement for 163 identical mills, compar- 
ing operations in October, 1923 and 1922, is as 
follows: 








1923 as 

percentage 

1923 1922 of 1922 

Stocks Oct. 1. 952,229,342 1,042,063,842 91.38 

Oct. production 413, 271, 474 383, 973,317 107.63 
1,365,500,816 1,426,037,159 

Oct. shipments 414,918,841 318,880,219 130.12 

Stocks Oct. 31 950,581,975 1,107,156,940 85.86 


Ten Months Reports of 134 Identical Mills 


Comparative figures for production and ship- 
ments reported by 134 identical mills for the 
first ten months of the last three years are as 


follows: 
Shipments as 
percentages of 


Re en Shipments production 
i ee 511,937,717  3,597,035.736 102.42 
i a a 44d! 50 3105 3,346,297,896 97.15 
1921....2,971,686,100 3,108,806,896 104.61 


April Exports Thru Southern Ports 


Exports thru southern ports for the second 
and third quarters of 1923 and for October, 
1923, are given as follows: 





Oct., July 1 to April 1 to 

Southern pine— 1923 Sept. 30 June 30 
Lumber .... 30,162,156 151,697,260 154,501,159 
Timber .... 7,525,251 34,296,806 57,828,689 
Other kinds... 7,359,960 37,748,062 41,771,348 
Totals .. 45,047,367 223,742,128 254,101,196 


October exports show a decrease of 16.7 percent 
from September. Total exports for the third quar- 
ter, July 1 to Sept. 30, show a decrease of 11.9 
percent from second quarter, April 1 to June 30. 


The percentages of kinds making up the totals 


are as follows: 
Oct., Julylto Aprill1 to 


Southern pine— 1923 Sept. Pa June 30 
pS rere ee 67.0 67.8 60.8 
{oe 16.7 15.3 22.8 

Other Kinds «ccc 16.3 16.9 16.4 


California Redwood Data 


San FRANcISscOo, Cauir., Nov. 24.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report: 





Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 14 10,329,000 100 14,100,000 
Shipments ... 14 7,945,000 77 10,900,000 
Orders— 

Received ... 15 5,001,000 48 6,900,000 
On hand.... 14 34,300,000 47,000,000 
Detailed Distribution for Week 

Shipments Orders 

14 mills 14 mills 

Northern California* ...... 2,530,000 1,548,000 
Southern California* ...... 3,134,000 1,854,000 
WEOMMEMINE? «cna wacudaawaamnke 34,000 23,000 
RENEE. idacuadecscdeeecec 1,218,000 1,272,000 
UNUIING 04 dadacéceccanadenss 1,029,000 304,000 
SURGE Pedaddadadeckviaseds 7,945,000 5,001,000 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 


yNevada, Arizona, Oregon and Washington. 
{All other States and Canada. 





California Pine Sales 


San Franotsco, Cauir., Nov. 24.—For the 
period Nov. 11-17, the California White & 
Sugar Pine Manufacturers’ Association re- 
ports sales by grades as follows: 


California White Pine Douglas ~~ 
e 


Nos. 1 & 2 clr. ar tee COMER. cccccce 11,000 
C select ...... 53,000 Com., 4/4..... 80,000 
D select ...... 49.000 Com.,5/4 &up 99,000 
No. 3 clear.... 86,000 Ties &timbers 13,000 
Inch shop .... 102,000 
No. 1 shop.... 256,000 eee Pee 
No. 2 shop....1,158,000 —T 20,000 
No. 3 shop.... 50,000 No Basen 99°000 
Panel, %” . i 1,00 No a eeres 595 000 
Panel, 5” .... 1,000 No. : Eotomanie 31 
Nos. if & 2 elr., am © asaecce 1,000 
geen a ne 8,000 
D&btr., stnd. 9,000 o. 1 dimen.. 665,000 
No. 3 clr., stnd. 47,000 ol page . 7 
Shop, stnd. ... 60,000 Tank stock 1'000 
Sugar Pine Beveled siding— ar 
n. ft. 
Q°sclect  °30000 «| B&btr. ..... 106,000 
No. 3 clear.... 220,000  eeeehes yee 
Inch shop .... 18,000 ,  aletateiaretet ch 5000 
Wo. ; shop. ie 245,000 ee ee ° 
No. shop.... ’ Ced 
No. A eR. 15,000 —" ae 
po ie ds se eaddaumen 515,000 
awaken 9,000 
No. 3 fa stnd. 25,000 Box 
Shop, stnd. ke 53,000 Mts. pines, 5/4 sian 
White Fir an 35242000, 
CUNT cicaaas ,000 Mix. pines, 8/4 75,000 
No. 3 and btr., Lath 
CO sa cecces 142,000 Pieces 
No. 4 common 108,000 No.1mix. pine 62,000 
No. 1 dimen.. 198,000 No.2 mix. pine 30,000 
No. 2 dimen. 22,000 32” mix. pine. 185,000 


Footage of commons is of 1-inch stock only, 





no other thickness being included. 
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Statistics on Michigan Production, Shipments and Stocks 











The following statistics on Michigan production, shipments and stocks have been compiled by the Michigan Hardwood Manufacturers’ Asso- ; 
ciation, of which J. C. Knox, Cadillac, Mich., is secretary: ‘ 
Total Hardwood Stock, Sold and Unsold, by Grades ue 
Following is a statement of hardwood stocks on hand, sold and unsold, by grades, thirty-six members reporting: No 
ry 4 1, 1921——- ———Jan. 1, 1922———- ———_Jan. 1, 1923-——— —Jan. 1, —" Jan. 1, 1922———- ——Jan. 1, 1923—— » 
No.2& No.3 No.2& No.3 No.2& No.3 No. 2 & 0.3 No.2& No.3 No.2& No.3 4 
better common _ better common better common BiIrRcH— better cummen better common better common ” 
AsSH— Sees 2,302,000 585,000 2,571,000 278,000 1,207,000 424,000 6 
On hand.... 660,000 537,000 676,000 701,000 922,000 728,000 Unsold ..... 3,104,000 3,705.000 3,663,000 4,429,000 1,600,000 2,425,000 
BOM esensss 325,000 73,000 60,000 34,000 176,000 120,000 Rock ELM— ; 
Unsold ..... 335,000 464,000 616,000 667,000 746,000 608,000 On hand.... 608,000 375,000 908,000 293,000 1,013,000 384,000 Nc 
Bass woop— Ll eae 187,000 142,000 339,000 275,000 537,000 317,000 Nc 
On hand.... 7,256,000 1,576,000 8,623,000 1,920,000 3,063,000 723,000 Unsold ..... 421,000 233,000 569,000 18,000 476,000 67,000 ! 
ea 3,080,000 234,000 1,466,000 302, 000 795,000 225,000 Sort ELM— Ne 
Unsold ..... 4,176,000 1,342,000 7,157,000 1, 618, 000 2, 268, 000 498,000 On hand.... 6,484,000 1,964,000 7,869,000 1,981,000 6,712,000 1,670,000 Ni 
BrECH— i 2,722,000 617,000 1,765,000 514,000 2,094,000 204,000 - 
On hand....14,563,000 7,037,000 19,207,000 7,372,000 12,103,000 6,609,000 Unsold ..... 3,762,000 1,347,000 6,104,000 1,467,000 4,618,000 1,466,000 
Bold ..c.ee- 7,61 17, 000 2,401,000 9,918, 000 1,727,000 6,825,000 2,992,000 MAPLE— 
Unsold ..... 6, 946,000 4,636,000 9,289,000 5,645,000 5,278,000 3,617,000 On hand....61,749,000 27,569,000 58,258,000 31,998,000 47,084,000 % pee on 
BircH— oy rare 39,187,000 11,739,000 39,089,000 6,026,000 38, 429,000 
On hand.... 5,406,000 4,290,000 6,234,000 4,707,000 2,807,000 2,849,000 Unsold ..... 22,562,000 15,830,000 19,169,000 25,972,000 8,655,000 15, 188) 000 
Sold and Unsold Stocks by Species Estimated 1923 Production Actual Production for Ten Months N 
Following is a statement of total stocks, Following is a statement of the estimated Following is a statement of actual production 
stock sold and balance unsold as of Jan. 1, Cut for 1923, made Jan. 1, 1923, thirty-five mem- and shipments during the first ten months, A 
1923, thirty-six member mills reporting. bers reporting: January to October inclusive, of 1921, 1922 B 
HarkDwoops— Feet B 
ate a A "ay eevee nr erererrre. 1,506,000 and 1923: , 
eR ome J r F 3 7 a f —_ 
Basswood .... 3'786000 1,020'000 2'766'000 nen Pareles ellsliaty iota 1e a 70p. Coarolee versions By aryeed Hardwoods Production Shipments B 
Beech 18'712'000 9817000 _8'895'000 UNCAN. 5b cata pcos toro ieletaon hoi Giese eron yoke 046, BM S9xsy shocd ey Ncarmererere 157,284,000 83,748,000 B 
Beech -..---- ee 6 Lasoee Senn eee Birch ose cseeeeee eee eeeeeecees 12,196,000 RRS RP REEs 131,534,000 111,748,000 B 
on cin’’°:. Pestooe Seabee | SanbOe Rock elms... esse eeeee nesses 11:187,000 ___ ReeeieEners 153,194,000 146,524,000 r 
Soft elm..... 8,382,000 2,298,000 6,084,000 Maple, hard and soft..........222: 138734000 Hemlock— C 
Maple ....... 69,452,000 45,612,000 23,840,000 = Ail other ...---- ++ -0. 2. sc ec ec ee ss 2,080,000 ABBE wes seers evens Soe ee oee Sr’ oustoee ( 
\ : ESS rere aime sar 59,028, ,645, 
motel 2.55 109,035,000 61,528,000 47,507,000 Total MePGwoogde "...6 0.5 6656s os. 193,599,000 1923... cece eeeeess 65,600,000 65,612,000 
SOFTWOODS, BOARDS AND PIECE STUFF— Other woods— ( 
Comparison of Hardwood Stocks on Hand, Total MR MMERARMEEEC D5 55 goo ass 56, )%s)/0''n'5 et ooteiol vox lest 74,088,000 « Ne aie ee ae 15,590,000 11,401,000 I 
by Years TOMRTOEE occ cccrccenesenvceeses 3,837,000 112 Re eee eae 17,637,000 10,806,000 
1921 1922 1923 el ys | om ste eee eee ee eens 11° 335° peed DDE yer Salons ereret racers 25,145,000 13,012,000 
42 members 40 members 86 members j~““~ “UN treseececerecerrs ——_*___._ Total all woods— 
On hand ....140,074,000 150,747,000 109,035,000 nna ee 90,523,000 jae 203,554,000 149,655,000 
MME: 66.0 600 600 71, 211 000 64, 364, 000 61,528, 000 Pieces BO22 occas bla enaceuererstaae 213,699,000 196,199,000 
Unsold ...... 68" '863.000 86, 383, DOO BEGOOe OOO BE iiss oooh wie Foie 5000 5 ae oie we cine 21,896,000 ND ais ssa phekeGib elo oreels 243,939,000 225,148,000 
j 


Hemlock Stocks on Hand, Jan. 1, 1923 
Following is a compilation of reports on hemlock stocks Jan. 1, 1923, thirty-six members — 


























Boards— C&better Merchantable Culls Mill run Piece stuff— No. 2 Merchantable Culls Mill run 
ET ee re rer 46,000 2,938,000 2,329,000 45,000 On PMG 666s siewwees as, ‘000 1,098, “000 26,010,000 12,350,000 279,000 
EE ang abc oD sa00¥A 2 we doe) LR eae 387,000 373,000 30,000 ara eskeis wasios ae eu 43,000 199,000 3,112,000 846,000 277,000 
ST ee ee ee rs 46,000 2,551,000 1,956,000 15,000 er et era 515,000 899,000 22;898,000 11,504,000 2,000 
e e e 
Bureau of Census Price Averages North Carolina Pine 
WASHINGTON, D. C., Nov. 26.—The bureau of the census has compiled simple average f. o. b. NorFOLK, VA., Nov. 26.—The North Carolina 
mil! prices per thousand board feet, each average price based on at least three reports made | Pine Association makes the following analysis 
direct to the bureau by representative mills and their average obtained by dividing the sum of figures reported by thirty-eight mills for 
of all by their number. The hardwood prices are from northern mills only, and come mostly | the week ended Nov. 17: 
from Wisconsin and Michigan. The following are the bureau’s averages for October: rom naa Ship” 
Southern Pine North Carolina Pine “ee Feet Normal Actual ments 
B&better flat grain flooring, 1x4”, 10- to No. 1 com., 1x6-8”", 8-16’, SIS............ $ 39.67 parse yg 80 woes sees 
ant wane tas ate "5g “4” ae eae “‘s inser $ r-4 com., P eoith ries ME ois ccisnissoaens ae Shipments rae 8°579 065 a “‘ ‘ eee athe 
etter ceiling, 5x4” | peer Te ; D. OO ae OOTINE,., Te. hic o0.ss civcwssecseues i pice ’ ——- ll OE 
4 Ie racy —< 1x6"), 10- tone sis Sia eh => —— Sarsis Cees SEOs a aieeitewls ae Orders* ..... 4,541,744 46 53 53 
etter finish, 1x8” to 20’, S2S..... , BUPOL SEOIUIE,  o:00 ose cor bbes¥erasrsnee f 
No. 2 common, 1x6”, 10- to 20’ $1S....... 22.17 Box, 1-inch, rough............sccccccsceee 0 | gene ee SES et wet, fom bee bee © 
No. 1 common, 1x16”, 10- to 20’, S1S.... 40.62 8 0 percent ; last week there 
No. 2 common, 1x8”, 10- to 20’, §1S...... 23.37 Hemlock were reports from forty-nine mills. 
No. 1 common, 2x4”, 16’, S1S1E.......... 32.34 No. 1 com., 1x6-8”, 8-16’, S1S............ $ 33.82 t“Normal” is based on the amount of lumber 
No. 2 common, 2x6”, 16’, S1SIE.......... 29:31. No. 2 com., 1x6-8”, 8- -16", Pe 28.29 | the mills would produce in a normal working day. 
Mo. : common timbers, 12x12”, 10- to 20’, ane a ; — 24-6", % he erie ae oe 
ee eee ee eee eee eee eee eee eee eeeeeeeeeeee . nal ° ’ ad eeoeoeeeeeeeeoeeeoeeoee . e 
Northern Pine West Coast Hemlock The West Coast Review 
Clears, 1x8 and 10”, 12-16’, S2S...... wey eke + No. 1 common, 1x8-10”, S1S...........05. $ 19.88 
ene, IED", 18-18", BAM... 2000002000008 86. No. 1 boards, 1x6”, 10-14’, SIS....022052: 19.78 SEATTLE, WasH., Nov. 24.—For the week 
No. i common, ins ‘and e - _ >: > 40 No. 1 hoards, 1x12”, oS Pee ae sithacie 20.78 ended Nov. 17, 133 mills report as follows to 
ts) common, 1x6 an . ose . o. 1 dimension, 2x4”, 10-14’, SISIE..... F , jation: 
No. 3 common, 1x4 and g", 10-16", SIS... 35.70 No. 1 dimension, 2x6”, 10’, S1SIB....... a | et te —- 8 Association: 
: mmon flooring, flat grain......... y 
nell ‘tne, —- TEN eee . FS ROE Ee 28.75 California White Pine Basswood Production .. 112,273,511 26% above normal* 
Timbers, 12x12”, 24-82°, S48. .....cccccvce 53.00 Nos. 1 & 2 elr., POA: ose essnnat $ 72.00 Shipments .. 101,926,366 4% below orders 
Timbers, 4x4", 26-32", StS... cccccccccecss 40.00 7, NES: $ 97.84 Selects ......... 60.33 OTACTS cccciee 106,030,184 6% below production 
Douglas Fir fo. ee, A. $4.87 on : —_—: ap Shipments— 
No. 2 vertical grain flooring, 1x4”....... 33 53.49 ot on ak 6/4. 48:78 ie cae. Water delivery: os Witte Feet 
No. 2 and better slash grain flooring, 1x4” 33.54 No. 3 shop. >? Ziel a bbeiinehinaie , 104, 
: | No. 2 and better finish, 1x8-10”........... 59.71 D, : Ash EPO vecccccccsecsccccess 18,494,009 
| No. 2 and better ceiling, 5x4”...........- EE AS & > “Sileele | Re $106.54 . —_—— 
: | No. 2 and better drop siding, ENB” ovsc2008 36.25 Nos. FF aay 33.77 Selects ......... 93.75 Total water (49% of total).......... 50,248,505 
j No. 1 common 81S, 1x8-10".......sccseees ATE on ¢ —% 6/4 22°79 No. 1 common.. 62.00 Rau, 1581 Care... ...30.06.- ree 46,230,000 
"| No. 1 common S1S1H, 2x4”, 12-14’....... 20.66 om, ome / . No. 2 common.. 31.84 | Local auto and team deliveries........ 5,447,861 
Ve No. 1 common S4S, 4x4”, | peeing 23.56 j a ine No. 3 common... 18.33 Sega Ae ETA 
‘4 No. 1 common rough, 12x12”, 10-32’...... 26.17 egos — — mediantis POCA TBNIDMONER: s.c5(6 ss.6s5.04 08500000 101,926,366 
Le Red Cypress 4/4 ...........$126.41 en ee New business— 
. TO SES tye ae emer $ 97.42 No. 3 clear, 6/4. 89.44 FAS ....+-.eee. $120.23 | Water delivery: 
} Oe 87.00 © gelect, 4/4.... 102.14 Selects ......... 92.56 IOIIRIING 505s Kase este ce as oss 19,379,322 
74 C, common, 1x4-12”, 8-16’ .........ceeee 74.25 No. 1 shop, 6/4. 64.74 No. 1 common.. 54.23 EXXPOrt ...cccccccccccsccecs 43,012,951 
& No. 1 common, 1x4-12”, 6-16’............. 44.30 No. 2 shop, 6/4. 41.77. No. 2 common.. 31.35 ———- 
Ps No. 2 common, 1x4-12”, 6-12’........++++5 84.10 ‘ No. 3 common... 14.80 Total water (59% of total).......... 62,392,273 
EN PME) AUEBO 0.60:0.4.6.0810050800 50000 50.33 Hard Maple DO, PTE MORI oc cieas ceaneaauts sveewes 38,190,000 
i Evek, NS cide cus nnanwenuaelie 1660 MBS .5.665s500 $ 97.83 Soft Maple . Local auto and team deliveries........ 5,447,861 
ee NT 6 BRED 650.4000 0000088000004 Se see es 21.00 ee Tek BOD e000 sews’ $ 73.82 ———_ 
Western White Pine No. 1 common.. 60.77 Selects ......... 58.46 Total new businessS..........cseseees 106,030,134 
4 No. 2 common.. 37.18 No. 1common.. 46.47 Unfilled orders— 
C select, 4-, G- & 8"... ..ccccscccccvvccccs $ 65.68 No. 3 common... 14.48 No. 2 common.. 28.28 , 4,793 feet 
D select, 4-, 6- & 8” Srrrrre rere ee ee ee 60.57 No. 3 common... 14.13 Domestic cargo CPRERECOR ER EMO G0 6 111, 41 1 feet 
Bs OOM BH. We Bo 0's 0:5:0:000.009:00060:4000.0% 44.08 Soft Elm EXXPOrt 2... sce eecececsccccecees 224,345,387 
Og eS SS Se rr ae eee $ 69.29 Rock Elm PME, c scteinad Mideaccenaesalawn sarees 3,872 ca 
No. 8 com., 6-,. 8- & 10”.....+.000. cabins in 24.26 SISIOCES -...0.s60%:.0' Bell DAS  4sicccdese $ 76.91 ious 
No. 1 shop, 5/4-6/4 Se ees, La er ae - 40.44 No. 1 common... 44.71 No. 1common.. 49.41 *Normal as reported weekly covering prev a 
IO BS OOD, GIEHC/4. 60 oc ccc ccsaccesesonees 30.06 No. 2 common.. 27.14 No. 2 common.. 28.11 | five years’ operating experience, or such opera 
No. 3 shop, 5/4-6/4......ccccccsccccccccves 20.09 No. 3 common.. 16.97 No. 3 common.. 15.17 | ing experience as may be available. 
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Record of Direct Sales of Douglas Fir 
Asso- SEATTLE, WaASH., Nov. 24.—Direct sales of Douglas fir from Nov. 12 to 17, inclusive: 
——Sales—— Prices ——Sales—— i 

-_ £ flooring— 'y oy a i se0ru0 $57 00 i) Common No. 1 SiS— No. Feet No. High ie lew Spread 

No. 2 RAPS Ee ben se hee 153,000 8 58.00 50.00 8.00 8-10” bse baseuncateddecneadauae 23 191,000 5 $21.50 $17.50 $ 4.00 

No, 3 “Apetginsttteesteeeesens 14 98,000 7 43.00 37.00 6.00 RA? tkewen das kencceasdbadaeaae 9 42,000 3 20.00 18.50 1.50 
es . g. flooring— Di i . 
No.3 4” No. 2 and better ......... 21 156,000 11 40.00 29.00 11.00 ee ae ee 
pte a es Rr et 6 62,000 4 31.50 25.00 6.50 BE Se ih cccescccecctaxaaed 52 160,000 5 18.50 16.00 2.50 
424,000 6” No. 2 and better ......... 15 47,000 8 40.00 33.00 7.00 UGS ease eadewkwawsaedededs 52 205,000 4 19.50 17.50 2.00 
425,000 NO. 8 weeeecccceccccccevees 5 23,000 4 40.75 27.00 13.75 i} rrrereerr rere rrre yr: re 33 146,000 4 20.50 18.50 2.00 

Mg no ag de a - “s wee ~ AG ciddcsdcusivecacducend 14 19,000 3 20.50 19.00 1.50 
384, oe. Zand better ..........0. . ; ; NE I ivhickcnsexevncdadas 18 ’ 50 8619. 3 
stat 8 tee Setesnnadliae panini 11 58,000 8 29.00 21.50 7.50 a ee 
67,000 Drop siding, 6”— Lath— 

‘ Mo. 2 ANG DOUG .ccctcceces's 43 295,000 11 42.00 29.00 13.00 BRE acccncccvewdeueddsccdawacs 14 190,000 4 5.00 4.00 1.00 
570,000 7S Serre rr rrr rrr 12 97,000 8 35.75 26.00 9.75 PIOOUOOE  haikcice si diacstcgoccus 1 25,000 1 4.25 eocce eceee 
Cn 

’ Zy 9 
sng Hardwood Institute’s Stock Report 
83,0 s P : P P P 
85 000 The Hardwood Manufacturers’ Institute, Chicago, has compiled from contributors’ reports, 196 units, the following data as to stocks on hand 

000 N 1 ’ £9, P Pp ? ’ g 

pv. 2s 
Eastern Territory,* 6224 Units{ Southern Territory,* 133//4 Units; 
iction . Unfilled Unfilled 
onth Species— Green Total Orders Species— ry Green Total Orders 
8, (Rec rs 1,422,000 590,000 2,012,000 798,000 A acavevaneneawueéia 7,114,000 2,685,000 9,799,000 5,030,000 
1922 MMOWOUME. 6.6.0 wd ee 6 te 3,838,000 3,189,000 7,027,000 1,617,000 POMNNNGOGE <ciccdcaecacse Genenehen adewiadae. . aackeaeams «ae 
BeCCH 2 wc cccccccvcces 1,436,000 1,179,000 2,615,000 1,751,000 EUGENE 64 «das ccaner eee 719,000 867,000 1,586,000 407,000 
BED ccccsccccscencs 841,000 384,000 1,225,000 77,000 EMEGM siwcaceesavecss dbueeddo | 'Stedeaeed ~ Odewcacae  cenueaewe 
ments Oe eee eer OS reer DM cesiacvevess extanciba:)! .¢Gitewess, »eseueaseel) Laeeeee 
8,000 are ee 489,000 250,000 739,000 75,000 WOE Sc aedvecddead addacasee, “dausediad “Wedadaauen oem 
8,000 PE cisutncadas 191,000 104,000 295,000 17,000 WEES xecctevaccee soedeanne chedeanan Soedqueeel 1a 
4,000 ca iNvkeNnenee SERREDES -Seaeeed Ashen - ss eadeemee CN kckcvcctesvenss Vedwasaaw Sddeuiese’ )Seebennee (anne 
[See ener aera ara 226,000 188,000 414,000 143,000 CROIED, 6 cccdévicutcscs teadesaae _. Medetauce | eetmewee 1 eaneeeeee 
8,000 GOOMINUE 2 cc cccccvase 17,638,000 10,470,000 28,108,000 6,075,000 CHEGUNER i ccccctcncese echephewese. caeamieds -<edaammdeer, Sahaaene 
5,000 BIEEMOGE: kcccceeste s6éesetes schennces  ceedaaeae  eeaaaaees Cattonwood- ...ccccsee 8,356,000 4,436,000 12,792,000 5,495,000 
2,000 CMMUMOOE cclccceccbines cceseeane  @elavetene  Ssieneeaee <Gaaasecive CUCUMEIGR cc ciccccccces guddesdee “ceeseadea ecenguede ‘seeuuuune 
MECEE “ire eccouecuee AChoeicek  cea@adese. KGaweenae’  Jeeauawaae eee eee 26,440,000 16,981,000 43,421,000 7,550,000 
1,000 DL CasS CAMERAS Me ON CORRERONS  GSHCCSSRY “<MeSeGuee saw eeaued WN) wecsccedoantewes 4,586,000 3,674,000 8,260,000 2,301,000 
6.000 Se Whee Ree Nie KORO S  ceeneeenie waataeweae  slatmalaeaa NL SN cddwonces deweas 85,124,000 58,590,000 143,714,000 50,799,000 
2'000 MONDOLED stcvcdccacs cOtecesee i sk0SGnGee ealsgemeee  -<,ecuee gare RIGCRDOCIEY: cc ccnsceus 19,000 113,000 332,000 23,000 
‘ Ward Maple ..cccccccs 4,515,000 2,697,000 7,212,000 2,579,000 RIG MGINO csiccicwcce Ademdedda  600gadeae “Seusbaana “<eeaeuee 
5.00 MCROLY:  sis.c6 6 dcew eens 890,000 158,000 1,048,000 77,000 ERIGMORG, icavdecewewas 1,482,000 779,000 2,261,000 90,000 
‘30s ME bececagcsticecs Reuteenn©  sdltveeGgae bmeeeaQee,  <Siketaeelaed GME dadeadecanesaes 27,000 8,000 85,000 sw a wieccces 
3'000 eRe REE CUES, CAREERS GatRereko  “eagdaewene ewedaages Le Serer errr cer 95,000 109,000 204,000 5,000 
, MERLE! cg cle eae OR ee eas - Heataewem  Ceam@eecnae,  ehessawed ERG a cicaacworcines 1,141,000. 1,186,000 2,327,000 944,000 
MMMIGGNY sc iccceaceees Saseseins aeeeenean @eeeneeen  <wdedeaens ARROGEOY.ccecicceees eadacaduas,  cageacace. .caeeuuace —jceee 
| _ RE ARE Ceca 33,701,000 24,794,000 58,495,000 13,008,000 a OPS rer rrr 66,661,000 51,804,000 118,465,000 28,811,000 
BOND ceeds Seeeten Ceecessae  wethecnee GWeesadne  aeamganias ROCHE cnccaceccncoees 83,000 46,000 229,000 141, 
ru IMEIORE, isis cca scodd ceagackee, <bdoweches ~Qceunemec  sanemenan MNEs was do a ar8 oe GEGGe © stesewcns G2.OGO”  sacdgaeas 
9 000 MMIMEID. | hcolieisi 5 1ciwid 4.6 6. 916 14,628,000 10,668,000 25,296,000 6,080,000 POUGGE » <6 oe<'adwesvienes 5,836,000 2,485,000 8,321,000 1,295,000 
7°000 MEMREIUR clcccmetecnt easeenee- sheruwee Ccmemnmae.  acneaehed WOMEMNNR Mac's s'ciaw once BOP -  evanenncs 4,00O wn we npasa 
2°000 TAINO 5 665 bose 0s 1,979,000 1,354,000 3,333,000 1,055,000 i eer 1,235,000 1,483,000 2,718,000 1,439,000 
" MON o iccntcke eo ce mER eae OR HmdeRee. Caweegimea,  sateermaas POCRIOEO cccccidwcans 1,477,000 755,000 2,232,000 265,000 
cae SMIEERINE gu a'orerac winger ecetece a 178,000 187,000 365,000 163,000 WERE lade on sacsiaard as 5,000 1,000 6,000 1,000 
NE Reed ees OC emee eR <otentene “ammeends  smcatacca Wer esta See a ates as 1,929,000 1,629,000 3,558,000 1,248,000 
Misc. hardwoods ..... 670,000 357,000 1,027,000 39,000 Mixed hardwoods ..... 1,620,000 898,000 2,518,000 2,381,000 
Noe OEMS. voces sanews 82,686,000 56,569,000 139,255,000 33,854,000 SPOERE cise ce sweaas 214,315,000 148,529,000 362,844,000 108,225,000 
ysis *Dividing line between “Eastern” and “Southern” territories is a line from Chicago, Leg le | the Chicago & Eastern Illinois to Evansville, Ind., thence 
for following the Louisville & Nashville to New Orleans, La., all points west of this line being “Southern” territory. 
+Unit equivalents are: Single band, 1; with resaw, 1144; double band, 2; with resaws, 2%; triple band, 3; circular, 14. 
Comparative statement of unsold stocks at identical units follows: 
1ip- Territory— Units Nov. 1 Oct. 1 Decrease Average 
ents a OTe eee eR ORT Cee Cr 130 278,488,000 282,669,000 4,181,000 32,0 
ass ROLE, ids iG cso tee Ove eee es Ve ee Nee Mee eee eee Kalama warme 574 101,042,000 103,321,000 2,279,000 39,800 
"53 ol Oe rk ree Tree ee CCR ee 188 379,530,000 385,990,000 6,460,000 34,400 
na ec °° @ e e ° + 
oe Old Wood Tavern on Mississippi River Western Pine Analysis 
ber HarPER’S Ferry, Iowa, Nov. 26.—On the PORTLAND, ORE., Nov. 24.—The Western Pine 
ay. bank of the Mississippi River at Harper’s Manufacturers’ Association summarizes as fol- 
—_ Ferry, Iowa, stands an ancient, ramblin aint- lows reports for the week ended Nov. 17 from 
ahr +g ? ‘wah ier : ro. 
less building with the date ‘‘1859’’ in raised a @ thirty-nine mills: 
letters in a funny little round panel above the ee ——_ a 
ek double doors. In one of many rooms the 5 ol - 
c Feet ducti t 
to Brennan brothers, James and Jean, who are ==> Production aS 30,581,000 cake Te 
rafting, and sawing Mississippi bottomland = = ¢ ee -- 918 22,958,000 75.07 
timber for James MacDonald, lumberman at S-£-2 4 eee . = 
7 = es Received ... 953 23,825,000 77.91 103.78 
Waucoma, Iowa, have their office. = On hand... 2,680 67:000/000 .....  ..c.. 
- As far as is known the building is the last SA Fcc — ; 
one standing of the hotels, or ‘‘taverns’’ as *Of_ o. —— totals, local sales took 22 
. ° ° , es cars, 558, eet. 
they were called, which in steamboating days | Last of old river-day taverns on upper Missis- *hocal orders are net tnctuded as, im case of 
on the Mississippi were popular resorts at every sippi at Harper’s Ferry, Iowa retail sales from mill yards, order is practically 
river landing. synonymous with shipment. 
05 These taverns were mostly like this one at | deal of activity at the new landing, and then Bookings for the week by thirty-eight iden- 
00 this point, frame buildings of crude architecture | and there decided to quit the rafting game and | tical mills were 120.33 percent of bookings for 
a and slim accommodations. Just a shake-down, | get in on the ground floor in the hotel business | the previous week. 
66 a bar where drinks could be had in plenty. | in the coming river city. He and his partner 
Sidepork, potatoes, beans and coffee were | split the raft, and Mr. Parrell sawed up his 
enough to satisfy hotel patrons.. They were | half of the logs and put up the hotel. Data on Walnut 
river men from the rafts and steamers; the The place was one of the most popular tav- ‘ A 
incoming settlers who arrived on the steam- | erns as long as the big river days lasted, but _The American Walnut Manufacturers’ Asso- 
13 boats and put up at the hotels before leaving | has not been used as a hotel for a good many | ‘iation has compiled the following data: 
“{ for the interior; and the farmers who came in | years. Lumber 
i ages inland towns to market their wheat The old time bar, center of many wild drink- Os. —-. Ost 
4 and hogs. ing bouts in old river days, and the rope beds 
P 3 ° - 213, 578,00 
— Parrell, builder and keeper of which were the sleeping accommodations pro- pe oa pial Lae eos Hae Pettey 
‘ arper’s Hotel, was in the rafting business on | vided his guests by Landlord Parrell are still | Stocks .......... 10,054,000 7,943,000 8,121,000 
“ the upper Mississippi. He and a partner one | in the building. The same old huge brass Logs 
day rs the summer of 1859 tied up at Harper’s | key unlocks the doors. The lumber in the build- eesients paseh s+ 1,485,000 1,830,000 2,298,000 
8 _— they were floating down river from the | ing is white pine and is in a good state of pres- and veneer... 1,404,000 1,905,000 2,228,000 
ern pineries. Mr. Parrell found a. good ! ervation. Stocks ........... 1,590,000 3,368,000 3,440,000 
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Discusses Log Tariff Before Club 


SEATTLE, WASH., Nov. 24.—The log tariff 
was the subject of an address recently delivered 
by Stephen V. Carey, counsel for the Loggers’ 
Information Association, before the Young 
Men’s Republican Club of Seattle. Mr. Carey 
went extensively into the history of the logging 
industry and of tariff legislation; and com- 
menting on the fact that the present tariff pro- 
vides for a duty of $1 a thousand on British 
Columbia logs, but admits shingles free, said 
it was apparent that the remedy for the pres- 
ent situation was not to put off the log tariff 
but was to put on a shingle tariff—in other 
words, that the present law was in effect a 
‘‘toe-hold’’ for more rigid legislation. He 
showed that the present duty on logs, stated 
in terms of manufactured shingles, amounts to 
only 10 cents a thousand; and he demonstrated 
that with the manufacturing cost of shingles at 
$3.35 and the selling price at $2.65, as at pres- 
ent, the tariff had little to do with the present 
status of the shingle industry. 

Quoting from a recent report of the Washing- 
ton industrial insurance commission, Mr. Carey 
set forth that in western Washington there are 
now 957 logging camps,.458 sawmills and 279 
shingle mills; also that the 1922 payroll of 
the lumber industry was $66,000,000. But these 
figures, large as they are, do not sufficiently in- 
dicate the importance of the industry—since 60 
percent of railroad tonnage originating in the 
State and 70 percent of gross railroad earn- 
ings arise from the transportation of forest 
products, the figures in themselves being suffi- 
cient to prove that local depression in lumber 
is synonymous with complete industrial and 
commercial stagnation in the State generally. 

An important fact to be borne in mind in 
considering the tariff, according to Mr. Carey, 
is that in lumbering there are two industries, or 
two very distinct branches of one general in- 
dustry. In Washington and Oregon the busi- 
ness of logging is in great degree distinct from 
the mill business. Of the Washington payroll 
of $66,000,000, a total of $34,000,000 represents 
labor in logging operations, and $32,000,000 
labor in mill operations. 


Discuss Phases of Accident Risks 


WESTWoop, CaLir., Nov. 24.—For the No- 
vember meeting and luncheon of the Westwood 
safety committee, organized by the Red River 
Lumber Co. at its Westwood plant a careful 
tabulation had been made of accidents occur- 
ring during October, showing amount-of com- 
pensation paid and hospital charges incurred by 
every accident. This tabulation developed sev- 
eral curious phases of accident risks; for in- 
stance, the operation of the locomotive cranes 
used to transfer all green lumber from the saw- 
mill to the yards and dry lumber to the fac- 
tory, showed five casualties during this month 
with the total compensation $41.66 and $91.50 
hospital charges. This is generally: supposed 
to be one of the most hazardous risks in the 
sawmill operation, but in opposition to this the 
cafeteria and club also showed five casualties 
with a compensation loss of $29.61 and a de- 
partment charge of $105.00. After the dis- 
cussion of these figures the department heads 
realized that not only were serious accident 
risks to be guarded against, but minor risks, 
such as cut or mashed fingers, while not ordi- 
narily considered as serious, were just as costly 
as the larger risks. 

Another phase of risks which received con- 
siderable discussion was the transportation of 
the logs between the woods and sawmill. In 
many instances logging railroads are compelled 
to cross the public roads and highways, and no 
matter how carefully cars may be loaded in 
the woods there is always considerable danger 
of logs on the car moving their position and 
causing the top logs to roll off—thereby en- 
dangering any one walking along the side or 
any automobile on the highway which has 
stopped too close to the track. It was de- 
cided that at all points where logging rail- 
roads crossed any public road or thorofare, 
signs will be placed warning motorists and 
others to keep at least twenty feet from the 


track because of danger from rolling logs. 

At these meetings many points are discussed, 
not only in regard to safety, but also in the 
line of increased production. All suggestions, 
from head of one department to the head of 
another department, are received in a spirit of 
friendly codperation tending to make every de- 
partment in the plant work in harmony with 
the other departments, and all tending to lower 
operation costs and increase production. In an 
operation such as the Red River Lumber Co.’s 
plant at Westwood, cutting and manufacturing 
approximately 750,000 feet a day, this is of 
the utmost importance. 


This Flag Pole a Symbol of Friendship 


SEATTLE, WASH., Nov. 24.—Above the mam- 
moth new plant of the Washington Iron Works, 
this city, towers a lofty flag pole, the gift of 
the Puget Mill Co., and an expression of 
friendship and regard after business associa- 




















Flag pole at Washington Iron Works plant, 
Seattle, Wash. 


tions dating back to 1881, the year when the 
Washington Iron Works was founded. 

Because of these pleasant relations, members 
of the Puget Mill Co. fe't that such a testi- 
monial from them would be appropriate, so 
when construction began on the huge buildings 
which will house the expanded business of the 
Washington Iron Works, they began to look 
for a tree suitable for a flag pole. Near Mu- 
lilteo, they found such a tree, straight, tall 
and slender. It was felled with care and the 
pole, 120 feet long was transported to Seattle 
and erected just in front of the site where the 
new executive offices will stand. 

With a beautiful 30-foot banner now float- 
ing from it, the flag pole stands there as a 
symbol not only of the patriotic spirit but as 
a memorial to the fact that business also has 
its element of sentiment. 





Large Chemainus Mill Burned Down 


Vancouver, B. C., Nov. 24.—The mill of the 
Victoria Lumber Manufacturing Co., at Chema- 
inus, Vancouver Island, owned by the Weyer- 
haeuser interests and operated for over thirty 
years, was totally destroyed by fire on Saturday 
evening, Nov. 17, the fire originating in the main 
mill. The sorting tables, machine shop and dry 
kilns were all the buildings that escaped. E. J. 
Palmer, general manager, expressed the opinion 
that the direct loss is approximately half a 
million dollars. Today it would cost a million 
dollars to replace the mill. It is recalled that 
only recently the announcement was made of 
the company’s intention to enlarge the plant 
to double its output. It owns some of the 
most valuable and extensive timber limits on 
Vancouver Island. About seven hundred men 
were employed in mill and logging operations, 
Some of the logging camps have been closed 
down, but some will be continued. 


Fir Market Bulletin Well Received 


SEATTLE, WASH., Nov. 24.—Harry I. Worth, 
president of the Worth Lumber Co., has re- 
ceived numerous requests for copies of the 
Worth Lumber Market Bulletin, issued monthly 
and ‘carrying the fir lumber production and 
sales chart reproduced from Mr. Worth’s ad- 
vertisement in the AMERICAN LUMBERMAN. The 
chart has been running for a year. The bulle- 
tin goes regularly to a selected list of a few 
hundred names; and along with the requests, 
which are coming from all parts of the United 
States, are some rather interesting comments 
and suggestions. A lumberman in California 
believes Mr. Worth, in addition to the infor- 
mation already conveyed, ought to carry an- 
other line in his graph indicating whether 
stocks are below or above normal. 

The current issue of the bulletin asks ‘‘ Where 
Are Prices Going?’’ and then discusses the 
question in this language: 


Production and sales must balance over long 
periods of time, because an industry can not sell 
indefinitely more than it produces, nor continue to 
manufacture more than it has marketed. Follow- 
ing is the report for the first forty-three weeks of 
this year by fir mills of the West Coast Lumber- 
men’s Association: Production, 4,338,796,916 feet ; 
sales, 4,391,325,762 feet. The difference is only 
about three days’ output. ; 

Now study the chart to see the relation of pro- 
duction to sales during the year. You immediately 
note that sales far exceed production during win- 
ter and early spring each year. Sales during the 
summer have been below production. The explana- 
tion is that retail dealers and eastern factories 
seem to have the habit of buying heavily early in 
the year and then buying only as needed to balance 
stocks thru the summer building season. The 
same policy will probably be followed during the 
coming months. Heavy buying seldom starts be- 
fore December, but is naturally accompanied by 
advancing prices because the demand is greater 
than the supply. For these reasons we believe fir 
lumber will be bought cheaper during November 
than later in the winter, unless there is some un- 
foreseen development. ; 

Present situation—Railroad construction, car 
building material and eastern retail yard demand 
is light. California has been buying heavily but 
shows tendencies of slowing up. The fir market is 
dominated 7 Japanese buying. Fifty-six precent 
of last week’s sales were for water shipments. 
Japan buys ged timbers, so called “Jap 
Squares.” This makes the timber market very 
strong. Many mills are cutting these ‘squares 
instead of the usual dimension; therefore, stocks 
of dimension are below average. Boards seem 
scarce. The only surpluses are in standard clear 
items like flooring, ceiling and dropsiding. 


The Worth production and sales chart ap- 
pears below: 


rt 
JAN. FEB MAR APR.MAY JUNE JULY AUG. SEPT. OCT. NOV. DEC JAN. FEB MAR APR. MAY JUNE JULY AUG SEPT OCT. NOV. DEC. JAN. FEB MAR APR MAY JUNE JULY AUG SEPT OCT NOV. DMC. MIL! 
YEAR 1921 YEAR 1922 YEAR 1923 4 


Fir Lumber Production and Sales Chart 


Based reports WestCoast Lumbermen's 
Association for about 140 mills 


EXPLANATION: Solid black above base line indi- 
cates excess sales over production per month. Black 


below line indicates sales less than production. 
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Encouragement for Shingle Industry 


SEATTLE, WASH., Nov. 24.—Shingle men, at 
luncheon Wednesday, sounded the most encour- 
aging note the industry has heard for several 
weeks. P. H. Olwell, of the Jamison Lumber 
& Shingle Co., Everett, presided, and directed 
attention to the fact that Detroit, Mich., was 
conspicuous among American cities in which red 
eedar shingles had definitely ‘‘come back’’ as 
roofing material. Mr. Olwell explained the 
situation by saying that Detroit, thru the enor- 
mous expansion of the automobile industry 
about eight years ago, had ‘‘ got the jump’’ on 
other cities, and during the interval of rapid 
development in which whole batteries of houses, 
five hundred or six hundred in number, had 
gone up in groups, there had been an extensive 
use of prepared roofing. That material, he ob- 
served, had run its course; replacements were 
necessary, and the owners of the houses had re- 
turned to red cedar shingles as the best roof ob- 
tainable. 

The thought advanced by the chairman was 
enlarged considerably by R. 8S. Whiting, secre- 
tary of the shingle branch, West Coast Lumber- 
men’s Association, who during his recent tour 
of the United States spent considerable time in 
Detroit. He showed that shingle sales in that 
city for the six months prior to July had in- 
creased about 30 percent over the record for 
the corresponding interval of 1922; and not 
only had the dealers recommended the use of 
5/2 stock, but they had been supplying free 


quickly rot, like pine, and of inferior pine at that. 
Good shingles may be badly laid, and that will show 
in careless overlapping, sure to result in leaks sooner 
or later. Good shingles may be well laid with 
nails that will soon rust, destroying the roof 
long before the shingles have warped or rotted. 


Mr. Whiting reviewed the situation in Berke- 
ley, Calif., and referred to Los Angeles as ‘‘a 
town built by lumbermen,’’ with little danger 
of hostile legislation. He declared the con- 
viction was being forced home that people can 
not get along without shingles, which are a 
necessary part of construction—saying, ‘‘ The 
main trouble with us is that we don’t tell what 
we have to sell.’’ 

The chairman announced the appointment of 
Donald H. Clark, manager, red cedar depart- 
ment of the Pioneer Lumber Co., as presiding 
officer at the meeting of Wednesday, Nov. 28. 
This luncheon will be the monthly jointly session 
of the Shingle Manufacturers & Wholesalers, 
the Wholesale Lumbermen’s Club and the Seat- 
tle Lumbermen’s Club composed of manufac- 
turers. 


"Saas 


Making Progress in Erection of Plant 


VERNONIA, ORE., Nov. 24.—The progress of 
the development of the large lumber manufac- 
turing plant of the Oregon-American Lumber 
Co. of this place is being watched with interest 
by Pacific coast lumbermen. Charles Keith, of 
Kansas City, Mo., head of this company, is 


Provide Outlet for Low Grade Shingles 


SEATTLE, WasH., Nov. 24.—Red cedar shin- 
gle manufacturers are watching with consider- 
able interest the experiments of Monroe & 
Wheeler, at Havana, Fla., in the preparation of 
superior roofing, with low grade shingles as a 
base. The process is described briefly as pro- 
ducing a surfaced product, after the manner in 
which rag felt is combined with asphalt slate; 
and the red cedar shingle manufacturers have 
been assured that it combines the few good 
qualities of prepared roofing with all of the 
enduring points of red cedar shingles. It is 
stated that the cedar required is cut to 4-, 6- 
and 8-inch dimension, that the stock may be 
sap or slash, and may contain solid knots—in 
other words, that the process has the merit of 
producing high grade shingles from material 
that now goes largely to waste. Monroe & 
Wheeler are reported to be manufacturing 300 
squares a day, and to be marketing the pre- 
pared shingles as fast as they come from the 
factory. Shingle manufacturers are keenly 
alert to the possibilities of the new shingle, 
principally from the fact that it provides an 
outlet for low grade material. 
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Good Demand for Philippine Mahogany 


Los ANGELES, CALIF., Nov. 24.—The demand 
for Philippine woods in the United States has 
shown substantial development during the last 
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After adjournment of the annual meeting of the Southern California Retail Lumber Dealers’ Association, held at Long Beach on Nov. 17, the 
members were guests of officials of the Los Angeles Lumber Products Co. at luncheon, following which they inspected the large, new yards 


and plant of the company at Los Angeles Harbor. 


The photograph was taken at the plant. 





with each thousand of shingles sold u five-pound 
package of rustproof nails. Mr. Whiting said: 


This is not only an indication that the dealers 
are willing to assist in the merchandising of 
shingles, but it shows that the retailers are 
beginning to feel that the talk of shingle fire 
hazard is being interpreted as meaning a fight 
later on against other forest products. The in- 
terests responsible for the fight are merely getting 
their toe in the door. 

Mr. Whiting stated that in Cleveland the 
dealers had supported a resolution aimed to 
eliminate the low grade shingle, evidently with 
the idea of securing the quality product for the 
roofs in that city. He read extracts from a 
bulletin circulated among the members of the 
National Retail Lumbermen’s Association, 16,- 
000 in number, expecting a good year in 1924— 
not an orgy of buying, but a steady volume of 
business to begin shortly after Jan. 1. He re- 
cited also that a nation-wide survey. conducted 
by architects indicated a decided increase in 
residence construction. He read from the 
Saturday Evening Post, a paragraph, which 
be called ‘excellent propaganda,’’ as follows: 

How often does the prospective purchaser of a 
house go up on the roof? In my experience, not 
once in a hundred times. But the roof is a vital 
part of the house, and a ladder and a little com- 
mon sense would show whether it is a good roof 
or not. There are good and. bad wooden shingles, 
and they do not look alike even to the novice, 
for good wooden shingles are straight-grained, free 
from knots and of durable material, like cedar; 
while bad shingles are cut from wood that will 


recognized as one of the ‘‘big men’’ of the 
southern pine operating field and is expected 
to bring progressive ideas into the western in- 
dustry. 

Up to date the building of the sawmill has 
heen somewhat delayed on account of slow de- 
livery of the fabricated steel and only that part 
from the log haul end to the head rig has been 
set up. 

It is to be a steel frame building with con- 
erete piers and corrugated iron sides and roof. 

Foundations are all in and steel is arriving 
in better quantities now. 

The Wisconsin Bridge & Iron Works, Mil- 
waukee, Wis., has the contract for erecting 
the sawmill. 

The stacker-shed, unstacking and dry sorting 
shed are completed. Foundations for the kilns 
are in and construction work on them is started. 
Frames for two dry lumber sheds are up and 
foundations for the planing mill is in. The 
power plant is also progressing rapidly and 
the boilers are on the ground ready for instal- 
lation. The log pond has been built and the 
log dump is under construction. 

The type of kilns to be installed has not yet 
been definitely decided, but C. W. Gould, the 
company’s dry kiln expert and Mr. Simonds 
the chief engineer, are carrying on experiments 
on a commercial basis. 

E. E. Hayes has charge of construction of 
the Vernonia plant. 


year, with every indication that it will continue 
to increase, according to Walter G. Scrim, of 
Manila, representative of large timber interests 
in the Philippine Islands, who is making a tour 
of this country in the interests of his firm. 
Said Mr. Scrim: 

One of our principal products is what is known 
as Philippine mahogany, which, altho not true 
mahogany, can be used for any purpose to which 
that form of wood is adapted, and for many others. 
At first when we placed this lumber on the market 
there was no demand for it, but now we can not 
fill our orders as rapidly as ae are received. Our 
principal trade, of course, is with the United States. 


Mr. Serim says that the Filipinos are de- 
veloping as rapidly as any people under similar 
circumstances, and that it would be to their 
advantage to remain under the protection of 
Uncle Sam for another decade or two. He 
says that he never observed young people take 
to education with the avidity of the younger 
generation of Filipinos, and continued: 


Young fellows working for me in the lumber in- 
dustry carry books along with them and devote 
every spare minute to study. Scores want letters 
to superintendents of night schools in order to be 
admitted to evening classes. Every Filipino youth 
has a consuming ambition to become educated. 
This refers particularly to the cities, to which a 
large number of young men resort to enter the pro- 
fessions. They are not content with agricultural 
labor, altho opportunities offered in this line are un- 
excelled. They all want to become lawyers, doctors, 
teachers, heads of business departments and what 
not. This is not particularly advantageous to the 
development of the oo ey og resources of 
the country, and if the trend to the cities continues 
it will probably be necessary to import Chinese 
labor to till the soil. 
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Senate Select Committee Hears Testimony 
on Various Reforestation Propositions 


WASHINGTON, D. C., Nov. 26.—In his testi- 
mony before the Senate select committee on 
reforestation, D. L. Goodwillie, of Chicago, 
chairman of the forestry committee of the 
Chamber of Commerce of the United States, 
explained the principles set forth in the recent 
referendum of the national chamber on the 
report of his committee, pointing out that the 
votes indicated that some propositions were 
endorsed by 1,800 out of 2,100 member organiza- 
tions. 

Mr. Goodwillie gave it as his opinion, fol- 
lowing prolonged investigation by his com- 
mittee, which covered much the same ground 
as the Senate committee, that lumbermen were 
not shown to have been unduly wasteful in 
their operations, and that the reforestation 
problem as it now stands is a matter of public 
rather than private concern. The other mem- 
bers of the national chamber committee con- 
curred in this view, he said. Mr. Goodwillie 
added that he believed regulations should be 
prescribed by the Department of Agriculture 
with reference to special regions and the vary- 
ing conditions in the several States, to which 
lumbermen should conform in their operations. 
He gave no outline of what he thought those 
regulations should be. 

Senator Moses wanted to know whether the 
policy of Government regulation would not 
lead to dictatorship. Mr. Goodwillie replied 
that he would rather have a Government dic- 
tatorship than see nothing done. He added 
that it would be better for the Federal Gov- 
ernment to work out regulations in codpera- 
tion with the States, foresters and lumbermen 
but he thought such regulations should be issued 
by Uncle Sam. 

The Chamber of Commerce of the United 
States has made public the results of a prelimi- 
nary canvass of votes cast for the adoption of 
a broad national forestry policy, which shows 
that seven out of eight specific proposals sub- 
mitted to referendum were carried by a wide 
margin and the eight lost by a rather narrow 
margin. The recommendation which was not 
endorsed provided for the setting up of a 
national forestry advisory council. 


Result of National Chamber’s Referendum 


Commercial and industrial organizations in 
forty-seven States, the District of Columbia, 
Hawaii, Cuba and Haiti participated in the 
referendum. 


The recommendations submitted and vote on 
each follow: 


1. That the Federal Government should, for pro- 
tection of headwaters of navigable streams and 
to the extent permitted by existing law, acquire, 
reseed, and replant waste lands on which repro- 
duction of forest growth can not be obtained by 
natural means, with discretion in the Secretary 
of Agriculture to prefer lands in States which 
provide at least an equal amount of funds for ac- 
quisition of such lands. For, 1,887; against, 201. 


2. That States and municipalities should acquire, 
reseed, and replant the remainder of such waste 
lands. For, 1,8871%4; against 19614. 


8. That Congress should enact new legislation 
with reference to other classes of timber land, to 
make provision for coéperation of Federal Gov- 
ernment, State governments, and timber owners in 
protection and reproduction of timber. For, 1,724; 
against, 356. 


4. That such new Federal legislation should con- 
dition use of Federal funds upon the State hav- 
ing a forestry or conservation commission; formu- 
lating a code of forest management acceptable to 
-the Federal Department of Agriculture and aimed 
to secure continuous forest production, observance 
of the code to be obtained thru voluntary agree- 
ments entered into between the proper public 
authorities and the land or timber owners of con- 
siderable areas within the State; maintaining ade- 

uate protection of timber lands from fire, wita 
‘unds coming from State and private sources at 
least equal to Federal funds used for this purpose; 
basing taxation of growing timber upon the prin- 
ciple of the yield tax, with reasonable uniformity 
among the States in such taxation. For, 1,556; 
against, 523. 


5. That Congress should create a national forest 
eouncil to have functions of advice to administra- 
tive officials and a membership of nine, one to be 
the Federal forester and the others to represent 
views of public, timber men, and foresters, members 


of the council to serve without remuneration. For, 
1,35814 ; against, 701% ; necessary to carry, 1,373 ; 
not committed. 

6. That Congress should provide for a national 
survey and inventory of forest resources. For, 
1,76134 ; against, 292%. 

7. That Congress should increase the Federal 
appropriations available for protection of timber 
lands against fire. For, 1,98714; against, 98%. 


8. That Congress should provide for enlarge- 
ment of Federal research and experiment in forest 
products. For, 1,908%; against, 164%. 


R. 8. Kellogg, of New York, chairman of the 
national fotestry program committee, recom- 
mended to the Senate committee the following 
financial aid: Appropriations of $1,000,000 a 
year for fire prevention, to be used only where 
the amount is duplicated by States or private 
owners; $5,000,000 a year for purchase of 
forest land on watersheds of navigable streams, 
as additions to national forests; $1,000,000 a 
year for forest research and investigation, in- 
cluding studies in forest taxation. 

A policy of building up publicly owned for- 
ests until 40 percent of the forest area of 
the United States is permanently devoted to 
timber growing or watershed protection under 
public control was urged by Mr. Kellogg on 
behalf of his committee. 

‘‘None of these items can rightly be charged 
to the national expense account,’’ said Mr. 
Kellogg. ‘‘They are investments for the fu- 
ture, and permanent welfare of the country, an 
insurance upon one of our greatest and most 
necessary national resources.’’ 

Mr. Kellogg’s committee represents the 
American Paper & Pulp Association, American 
Newspaper Publishers’ Association, American 
Forestry Association, American Tree Associa- 
tion, Western Forestry & Conservation Associa- 
tion, Society for the Protection of New Hamp- 
shire Forests, wood using industries and other 
organizations interested in forestry. 


Forestry Given Practical Definition 

He defined forestry as follows: 

Forestry is the application of definite scientific 
principles to the growing and using of timber 
crops. Practical solution of the problem of con- 
tinuous forest production must be based upon the 
principle of Federal leadership and coéperation with 
the States and timber land owners. 

Mr. Kellogg pointed out that approximately 
20 percent of the forest area of the United 
States is at present publicly owned, but that 
the situation is ‘‘badly unbalanced.’’ He 
added that from the Rocky Mountains west 70 
percent is in public ownership, while east of 
the Rockies only 3 percent is so held. Since the 
larger part of the forest area of the country 
is likely always to be in private ownership, an 
adequate forestry program must include meas- 
ures which will promote permanent timber pro- 
duction on such lands, Mr. Kellogg declared. 

The national forestry program committee is 
agreed that the essential requirements for the 
maintenance of forest productivity for each 
forest region should be determined; that suffi- 
cient Federal appropriations should be made 
for expenditure in codperation with the States 
to put such requirements into effect, and that 
a survey of the timber resources-and land class- 
ification should be made to determine how much 
timber exists, how much is needed and how 
much can be grown. Likewise provision should 
be made for extensive study of problems of 
timber growth and _ utilization, and _ better 
methods of forest taxation should be devised. 
With respect to public administration of forest 
areas the program of this committee urges the 
continual building up of such areas thru pur- 
chase, exchange and transfer to the public do- 
main. This process would go on until 40 
percent of the forest area was brought under 
public administration. 

‘‘Tt is futile,’’ according to the national for- 
estry program committee, ‘‘to think of depend- 
ing upon foreign sources for any considerable 
future supply of wood products. We must grow 
more timber at home or alter the entire plan 
of American life and industry.’’ 


Members of the Senate committee asked dif- 
ferent witnesses if they realized that certain 
proposals advanced would be very difficult of 
accomplishment on account of the limitations 
of the laws and the constitutions of certain 
States. Some States could not purchase forest 
land or land suitable for reforestation, either 
on account of statute or constitutional limita- 
tions. Others could not readily make essential 
changes in methods of taxation for the same 
reasons. Indeed some States which might be 
willing or eager to codperate with the Federal 
Government along certain lines must first re- 
move statutory or constitutional limitations. 


Withholding of Federal Forest Funds 


One of the fundamentals suggested by Mr. 
Goodwillie had to do with a rather vigorous 
exercise of the power to withhold Federal funds, 
for example, for failure to alter existing meth- 
ods of taxation so as to encourage reforesta- 
tion. Col. W. B. Greeley asked whether Mr. 
Goodwillie would withhold from a large num- 
ber of States funds needed for codperative 
fire prevention work because they found it im- 
possible or impracticable to move at once in 
the matter of changing tax laws. Mr. Good- 
willie replied emphatically in the negative, 
pointing out that the basic principles for which 
he was contending, after all, were intended 
as something to work toward rather than some- 
thing to be realized immediately. 

Mr. Goodwillie distinguished between de- 
nuded land and land making second growth 
timber, declaring that the latter should be the 
first concern of those interested in making tim- 
ber grow. By second growth lands he meant 
lands on which there is some timber. He 
thought much quicker results would follow if 
land of this description were acquired than if 
public funds were expended only for land now 
wholly denuded of tree growth. 

The testimony of John W. Blodgett, presi- 
dent of the National Lumber Manufacturers’ 
Association, speaking as an individual lumber- 
man and timber owner, reported on page 48B 
of last week’s issue, seemed to impress mem- 
bers of the committee as having been well 
thought out. While Mr. Blodgett’s suggestion 
of a Federal bond issue to carry on a compre- 
hensive policy of reforestation may have come 
as a surprise, he pointed out that he had 
thought about the matter a great deal before 
reaching this conclusion. First he studied the 
problem from the standpoint of the private tim- 
ber owner. He quickly eliminated him on the 
ground that no man could reasonably be ex- 
pected to tackle the job of raising merchant- 
able timber, a 100-year crop, the benefits of 
which would come to his grandchildren. Where 
trees were grown for wood pulp, erates and 
similar uses, Mr. Blodgett figured that there 
probably is a fair field for private enterprise, 
but not where dense timber is sought for essen- 
tial purposes. 

State reforestation he likewise eliminated 
quickly. First he found most States too badly 
handicapped by debt to be expected to get very 
enthusiastic over voting bonds for this purpose, 
and not a few of them having constitutional 
or other limitations that stand in the way. In- 
cidentally, he cited two instances in which 
States have refused to permit natural resources 
to be sent across their individual borders, de- 
claring that in the event of timber shortage 
the first thing a State having considerable areas 
of public forest would do would be to embargo 
shipments of lumber to points across the State 
line. 

This left the Federal Government the only 
one to do the work. Mr. Blodgett said he 
fully realized that some persons might criti- 
cise him for advancing this contention, but he 
had followed the testimony taken by the com- 
mittee thruout its hearings rather closely and 
found that nobody else had tackled the prob- 
lem from this angle. Convinced that it was 
highly important to have this view presented to 
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the committee he advanced it at the risk of 
being criticised as seeking to protect selfish in- 
terest. Mr. Blodgett said that Col. Greeley came 
closer than anybody else to getting the idea be- 
fore the committee, but he felt it required 
greater emphasis and it was for that reason 
that he asked the indulgence of the committee. 

Senator McNary asked Mr. Blodgett to have 
placed in the record of the committee figures 
showing the percentage of timber which he 
classes as essential, or from which lumber for 
general structural and other principal uses is 
secured, which must be produced thru refores- 
tation. When the question was first asked Mr. 
Blodgett turned to Col. Greeley and asked 
whether he was prepared to answer it. The 
chief forester said that he thought it would 
be about 45 percent, with 5 percent for wood 
pulp and the other 50 percent produced going 
into fuel wood and other uses. Chairman Me- 
Nary said he desired to get as close to the 
actual percentage as possible and Mr. Blodgett 
said he would submit the figure after consulta- 
tion with the National association and the For- 
est Service. 

Views of Western Forest Economist 

E. T. Allen, Portland, Ore., forest economist 
of the Western Forestry & Conservation Asso- 
ciation, made a forceful presentation of his 
views on forestry and the essentials of a na- 
tional forestry policy before the Senate com- 
mittee. Mr. Allen reviewed developments in 


saying it purchases the right to make demands 
to any extent, going beyond receiving full return. 
Coéperation will fail if any of the participants 
attempt to claim such a right as a condition of 
their participation. 

A moderate Federal program of land acquisi- 
tion is necessary because we know that Nation, 
State and industry must all show their confi- 
dence and interest in holding and managing land 
for continuous production. 

There is great need for inventory, land classi- 
fication and research upon which all agencies 
can better calculate both the need and their 
division of the response. This is, in part at least, 
a Federal function. 

There should be similar research into better 
methods of utilizing what we produce. 

Taxation being important, the Government is 
interested in promoting reform principles. 

Police power is involved, but it is even more a 
delicate and difficult problem likely to upset 
progress in all the others unless handled skil- 
fully with the best thought from all involved. 
Seldom a Federal function, it calls for great 
Federal discretion in advocating it. 

All this can best be promoted by the Govern- 
ment by the harmonious codéperative relations 
with other working agencies, State and private. 

With such relations, such further steps as 
may prove desirable will be more intelligent 
and more easily taken, 


Legislation Should Provide Safeguards 


While it is easy to enunciate the principles 
that should be observed in forestry legislation, 
it is far harder, Mr. Allen said, to embody these 
principles in legislation. Coéperation, as it in- 
volves several participants, forbids that any one 
shall be absolute dictator without causing the 
others to fear aggression or bad faith. There- 
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forestry sentiment and traced the steps that 
had been taken toward adoption of a national 
forestry policy, referring briefly to various 
legislative proposals. He said: 


There are always three kinds of agitated forest 
legislation. One is that which a sufficient ma- 
jority to assure success agree is both urgent 
and safely frameable upon the basis of exist- 
ing information. 

Second is that kind which nearly all agree is 
needed, but for safety in extent, form and 
language requires a little more gathering and 
digesting of existing information. 

Third is that still more debatable legislation 
whose need, extent and form are all matters of 
opinion and prophecy, undeterminable by any 
research until after the other kinds have been 
tried and after time and economic change have 
better defined all the conditions we must meet. 

If we try to provide for all three in one bill at 
one time, the uncertainty as to class two, and 
the distinctly opposing belief as to class three, 
are almost sure to defeat the otherwise obtain- 
able class one. 


Fundamentals Already Agreed Upon 


After referring to the various obstacles that 
hitherto have prevented agreement on a national 
policy, Mr. Allen said the points on which agree- 
ment seems to be reached include the following: 


Better fire prevention is first in importance be- 
cause it is adequate in itself to accomplish more 
than all other steps combined, and also because 
it must safeguard all others in order to make 
them profitable. 

The Nation, being an applicant beneficiary, has 
an obligation to assist in better fire prevention, 
especially of young growth, which is quite aside 
from any consideration of subsidy as a method 
to encourage others. 

It has also the right to make sure that its con- 
tribution brings full return. This is by no means 


fore, while codperation appears to be the only 
indispensable means, the chief problem before 
the Senate committee is to provide for such 
cooperation by statute that shall safeguard the 
rights of all. Continuing, Mr. Allen said: 


In short, we have found that successful Amer- 
ican forestry must conform to American insti- 
tutions as jealously guarded as they are just and 
wise—those institutions which recognize both the 
duties and the rights of the Nation, the State, 
and the individual. Hence I urge upon you that 
whatever principles you adopt, you make sure 
that their expression leaves no opportunity for 
confusion. 

My own attitude on these questions, which I 
think quite fairly represents the western ma- 
jorities at least, is about as follows: 

Federal coéperation, financial and otherwise, 
is both a just obligation and a great aid in work- 
ing out the best local policies. 

It is proper that the Government should have 
strings on its money so as to get its money’s 
worth. 

There should also be Federal arbitration, in 
the allotment of its money, so the State that can 
grow most trees and will do the best fire work 
may fare better than States that will not. 

Allotment should be more to share proportion- 
ately in any State’s approach to full profitable 
expenditure therein than to subsidize a begin- 
ning by any laggard State showing less cer- 
tainty of results. 

And particularly this, that Federal aid should 
be confined to bearing a due share of work along 
nondebatable agreed lines of mutual profit, and 
not used to compel States to adopt the Federal 
side of unsettled controversies. Even if the 
Government should be right in some cases, the 
effect on the whole of the latter policy would be 
destructive of the best spirit of progress to ar- 
rive at the same end. There are plenty of agreed 
profitable uses, where the Federal taxpayer will 
get full return for all he is likely to contribute. 


True, there are also many unsettled questions, 
but as a rule they are both less urgent and less 
sure as to the correct answer. If we make Fed- 
eral funds conditional to support the Federal side, 
we create irritation and poorer codperation in the 
agreed necessary projects. I favor coéperating 
financially just as fast as we do agree on them, 
which will be the faster if we avoid irritants 
meanwhile. 


Safeguards Should Not Be One-Sided 


I believe the wording of codperative legislation 
can be made to protect each side fully, especially 
since nothing impairs latent right of withdrawal 
or failure to contribute without being offensively 
one-sided. It should emphasize the Federal ap- 
proval right rather than a prescribing right, 
thus recognizing and flattering local proprietor- 
ship and interest where these exist, without los- 
ing, where local interest lags, an opportunity of 
leadership in codperative framing of policy 
which will be more effective than apearing t 
hand down a Federal plan to take or reject. 

The West has had more experience than any 
other region in codperative forest work. From 
this we have learned, by trial and not theory, 
that the methods by which it goes farthest are 
those which most avoid preliminary showing of 
teeth by any of the agencies. Altho —e 
sincerely meant only as protection, it makes the 
others fear a concealed tendency to seek undue 
advantage. It proves better to start on equal 
terms. It is always possible later to get out of 
a bad bargain which only runs from year to 
year; moreover, it is just this basis that tends 
to keep the bargains good all ’round. 

It is also well to stimulate people to develop 
themselves so they can walk alone with a pride 
in doing so. They make better team-mates to 
pull with than the kind you have to carry or 
club along. Whenever you hear anybody advo- 
cate anything else, he is quite likely to be in 
the business of peddling gocarts for them to ride 


Tax Reform Should Be Encouraged 


Mr. Allen observed that he had purposely said 
little about taxation, addressing himself pri- 
marily to Federal legislative opportunity. How- 
ever, he said Congress should encourage better 
State methods of taxation by promulgating gen- 
eral principles under which quite different 
methods may be best under differing local con- 
ditions. ‘‘In uniformity and detail lie pit- 
falls,’’ he said; ‘‘a central advisor wedded to 
any single plan may do more harm than good 
by weakening the most feasible local program 
of progress.’’ 

With respect to western conditions partic 
ularly, Mr. Allen said that tho testimony at 
present differs; ‘‘not far in the future, how- 
ever, all sides are going to wake up to find a 
tremendous quantity of 10-, 15- and 25-year-old 
timber where owners now tell you they can not 
afford to grow it and where others tell you it 
will not be grown without regulation.’’ The 
most important thing now, he said, is to create 
conditions that will make this as large as pos- 
sible. The necessity is to keep up productive- 
ness with the cost shared as fairly as possible 
until all sides learn how far it is practicable for 
each to go in the division of permanent responsi- 
bility. Meanwhile more must be spent to pre- 
vent fire, the most encouraging tax systems that 
are possible must be adopted, risk and waste 
must be reduced as far as possible and research 
must be carried on in codperative fashion, so 
that an agreement on results of findings will 
hasten solution. 

In conclusion Mr. Allen said: ‘‘This means 
that the public itself, being the chief benefi- 
ciary, has the heaviest end of the job and must 
do much of the answering of ali our questions, 
It alone can create confidence that the hazards 
and cost of production will be compensated; 
for, whoever undertakes to bear them first, it 
must bear them in the end. It alone can re- 
duce the fire cost, the fire risk and tax cost. 
Which does it want to do: Go without lumber, 
except what grows in spite of everything and 
pay high for this; or take over the whole job 
and expense itself; or reduce the difficulties so 
that private enterprise will share the job with 
it? Of course it will not answer these ques- 
tions either; not today. We must keep up pro- 
ductiveness until it can; we, being Congress, 
States and industry, doing the utmost possible 
with such support as we can get from our 
several constituents and meanwhile worki 
together to educate them and ourselves. All o 
us have much to learn. Only a charlatan will 
propose today a system guaranteed to meet the 
future. But we can propose a policy. A policy 
need not prescribe a final system. It need only 
pledge us all to construct one as fast as we can 
intelligently. ’’ 
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Lumber Mold and Stain Prevention 


MapIson, WIs., Nov. 26.—The results of 
studies of the causes and prevention of stain- 
ing and molding of lumber and other wood 
products, carried on by the bureau of plant in- 
dustry in codperation with the Forest Service 
thru the Forest Products Laboratory, are set 
forth in a report by E. E. Hulbert, assistant 
pathologist. In the first part of the report 
the character and causes of stains and molds 
are discussed. 

Several brownish to yellowish stains appa- 
rently caused by ferments in the wood appear 
in logs stored for some time in ponds and 
others develop during kiln drying or air season- 
ing. It is pointed out that those developed in 
kiln drying can be wholly or partly prevented 
by relatively low kiln temperatures accompanied 
by low humidities. Those that develop after 
sawing, and said to be caused by ferments may 
often be prevented by dipping the green lumber 
in boiling water to kill the ferments. Stains 
caused by fungi vary in color, running from 
yellow thru pink, red, brown, blue and green 
to. black; being generally due to the growth 
of small plants that feed upon the starches, 
sugars and other cell contents of the wood. 
Conditions favorable to their growth are 
abundant moisture and warm weather. 

After further discussion of the varieties of 
molds and stains, the report takes up the sub- 
ject of their prevention. Tho the ‘‘souring’’ 
or ‘‘fermenting’’ of the sap is sometimes 
assigned as causes of blue stain, the report 
states that the direct cause is a fungus, which 
however grows best on substances containing 
some acid. For that reason alkaline dips 
that neutralize the acid serve to check the 
growth of the fungus and prevent blue stain. 

The three methods of preventing the growth 
of stain and mold fungi are air-seasoning, kiln- 
drying and treatment with antiseptic solutions. 
The report continues: 

Air-seasoning, when it can be employed effec- 


tively, is believed by many to be the cheapest 
method to use. Climatic conditions strongly influ- 
ence thé effectiveness of this method. Rapid 


handling from the time the tree is cut until the 
lumber is properly stacked in the yards will greatly 
aid in reducing if not preventing these defects 
which appear in the stacked material. The piling 
methods used should afford the maximum of air 
circulation about the boards and about the piles. 

Kiln drying appears to be an effective method of 
control, altho if low temperatures are used the 
molding fungi which are more resistant to heat 
may develop in the kiln. 

It has been determined thru tests that a tem- 
perature of 140° F. maintained for three hours at 
saturated atmosphere kills the blue-stain fungus 
in 1-inch and 2-inch stock but not in 4-inch stock. 
In six hours under the above conditions the fungus 
was killed in all three sizes. Temperatures and 
humidities used in several commercial kiln runs 
have also been found effective in killing this fungus 
in 1-, 2- and 4-inch stock. Ordinary kiln-drying 
should therefore be effective in killing this fungus 
and preventing its development; provided, the 
stock is kept in a dry, sanitary condition during 
subsequent storage. In general, steaming the 
stock at 170° to 180° F. for a period not exceeding 
an hour will stop the growth of mold. This treat- 
ment heats the surface of the stock sufficiently to 
kill the mold, and at the same time too rapid dry- 
ing is prevented by the saturated air. 

The process of steaming lumber followed by air- 
seasoning has in many cases given good results in 
rapidly seasoning the stock and in preventing, to 
a considerable extent, the development of stains 
and molds. However, under unfavorable weather 
conditions and improper steaming the stock often 
stains and molds during air-seagoning. The blue- 
stain fungus is killed when present in 4/4 gum 
boards steamed under pressure of 80 pounds for 
40 minutes. 

The antiseptic treatment of wood with solutions 
to prevent staining and molding has been prac- 
ticed for some time wtih varying degrees of suc- 
cess. Sodium carbonate (soda ash) and sodium 
bicarbonate (baking soda) are the chemicals most 
commonly used in this method of control, which 
consists in mechanical or hand ny ord the stock, 
as it comes from the saw, in a heated chemical 
solution. 

Neither of the two chemicals mentioned is a 
perfect preventive under severe conditions, such 
as continuous rainy periods during the warmer 
months, but either will go far toward keeping the 
stock clean. In rainy seasons an 8 percent solu- 
tion of sodium earbonate is desirable. In drier 
weather half this should suffice. A high grade of 
soda ash should contain about 58% percent alkali 
and every effort should be made to conform to this 
standard of purity. When sodium bicarbonate is 
nsed, an 11 percent solution should be employed 
In wet weather and 5 to 6 percent in dry weather. 


This chemical when dry and pure shquld contain 
about 37 percent alkali. 

There are other chemical dips which have been 
employed under semicommercial conditions, the 
most promising being mercuric chloride (corrosive 
sublimate) and sodium fluoride. The former gave 
excellent experimental results in a 0.1 percent 
solution but on account of its highly poisonous 
character its general use is not recommended. 
Sodium fluoride in a 3 percent solution can be 
used successfully against blue stain but has not 
given completely satisfactory results, under severe 
conditions, against molds. 

In the use of these chemical dips, the following 
points should be kept in mind: (1) The solutions 
should be carefully mixed and the concentrations 
in the dipping tanks should be kept uniform by 
means of a hydrometer. (2) The solutions should 
be heated when applied, the bicarbonate solution 
not above 120° F., however, because it is broken 
down into the carbonate by excessive heating. (3) 
The stock should be dipped as it comes from the 
saw. (4) After dipping it should be carefully piled 
so as to insure ample ventilation. Narrow, chem- 


ically-treated cross strips are preferable to the 
wide untreated strips commonly employed, since 
treated crossers tend to eliminate stain at the 
point of contact. 


It is evident that the conditions under which 
the stock is stored after treatment are highly im- 
portant factors in the control of stain. Proper 
methods of piling and protection of stored mate. 
rial against moisture are vital points to be con- 
sidered in preventing stain. 


The cost of mechanical dipping of lumber should 
not exceed 10 to 12 cents a thousand board feet 
at the 1922 prices of chemicals. 

The report concludes with the statement that 
there is at present no perfect method for con- 
trolling the staining and molding of wood, 
However, experiments in progress aim at find- 
ing better methods of prevention. 

THERE ARE ABOUT 150,000 workers employed 
in the great lumber industry of the Pacific 
Northwest, and this number must in time dou- 
ble and possibly treble, according to Govern- 
ment experts. 


Tells of Mexican Timber Possibilities 


Houston, TeEx., Nov. 27.—Mexican timber 
land holders in their efforts to interest out- 
side capital to develop Mexican forests are 
making the most of every opportunity to confer 
with American lumbermen, in the opinion of T. 
P. Wier, of the R. W. Wier Lumber Co., of 
Houston, and the Wier Long Leaf Lumber Co., 














Types of trees found in Mexican forests 


of Wiergate, who recently toured the principal 
cities of Mexico with a party of Houston busi- 
ness men. 

‘*While I was in Monterey,’’ Mr. Wier said, 
‘fa Mexican came to me to inquire as to pros- 
pects for interesting American capital in a 
25,000-acre tract in the vicinity of Saltillo and 
Monterey, consisting of pine, spruce and fir, and 
about ten miles from a railroad. Shortly after 
my return to Houston I had a communication 
from another Mexican regarding a 40,000-acre 
tract elsewhere.’’ 

Mr. Wier said his conversation with the Mont- 
erey man, who was operating a small sawmill of 
his own, indicated that the timber lands in 
the Monterey and Saltillo vicinity contained 
about one-third fir, 15 percent spruce and about 
half pine. 

In the opinion of Mr. Wier it will be some 


years yet before the Mexican forests interest 
American lumbermen to any appreciable extent. 
The principal handicap to the development of 
the Mexican timber resources in most cases, he 
said, is inadequate water supply. 

It has been estimated that the production of 
lumber in Mexico amounts to approximately 
750,000,000 feet annually. This is expected 
to be increased shortly, as several mills will 
begin operations with the expectation of cut- 
ting not less than 2,000,000 feet each month. 
The largest operator at present is handling 
3,000,000 feet monthly. 

Most of the lumber comes from the District 
of Mexico, and from Michoacan and adjacent 
States. The present output is insufficient for 
domestic consumption, with the exception of 
certain hardwoods. Importations are confined 
primarily to pine, oak, poplar and especially 
timbers used for building derricks for oil well 
drilling, while exports are principally mahog- 
any and other precious woods. These come 
mostly from Tabasco, Chiapas and Campeche. 
Mahogany lumbering was once the principal in- 
dustry of these States, but it has greatly de- 
clined, in view of the fact that all timber in 
proximity to the railroads has been cut. 

Several railroads have been projected within 
recent months into the interior country for 
logging purposes. Of the 200 kinds of wood 
found in the republic pine is probably the most 
abundant and important. This comes princi- 
pally from the States of Chihuahua, Durango, 
Sonora, Jalisco, Guerrero and Michoacan. Ash 
and cedar are found along both coasts and oak 
abounds in the central plateau. 

Virtually all sawmill equipment used in Mexi- 
co comes from the United States, altho recently 
importations have been coming from Germany 
and are selling far below prices formerly ob- 
tained, it is said. 


Wood Supplants Steel Trusses 


ALBANY, N. Y., Nov. 26.—Loceal construction 
men are greatly interested in the huge trusses 
being turned out at the plant of the Blakeslee 
Lumber Co. for use in the big round house be- 
ing built at Selkirk in connection with the 
Castleton freight yard project. These monster 
pieces of frame work are made of selected 
2-inch fir planks, being bolted together to give 
a thickness of 16 inches. Each truss measures 
54 feet long and 10 feet 8 inches high, with 
transverse and vertical supports, each truss 
weighing over four tons. 

Formerly steel was used for supporting the 
roofs of round houses but it has been discovered 
that the smoke and gases from the engines had 
a destructive effect upon steel, while wood with- 
stands these elements without deterioration. 

The Blakeslee company also is busily engaged 
in making and glazing the window frames for 
the same job, which requires a total of 12,000 
panes of glass, and in addition is putting to- 
gether the huge doors, measuring 17 feet in 
height and 15 feet in width. 
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Hardwood Wholesalers Discuss Conditions 


MILWAUKEE, WIS., Nov. 26.—Confidence in 
the future of the market for northern hard- 
woods found abundant expression during the 
fall meeting of the Northern Wholesale Hard- 
wood Lumber Association, held last Friday, 
Nov. 23, at the Milwaukee Athletic Club, this 
city. Twenty concerns were represented at this 
meeting, and not one of them was a pessimist. 

President Arthur Jarvis, of the Steven-Jarvis 
Lumber Co., Eau Claire, Wis., opened the meet- 
ing with an expression of his faith in the lum- 
ber wholesaler and in the indispensability of 
the services he renders. He said in part: 

The wholesaler is an integral part of the lumber 
industry. He renders an indispensable service to 
both manufacturer and consumer, and it will never 
be possible to do away with him. He is the only 
man who has nerve enough to buy ahead sixty 
days, except the automobile builder—and he has 
a cancellation clause which the wholesaler has not. 
The wholesaler thus is instrumental in leveling out 
demand and eases the depressions which the manu- 
facturer would suffer if he had to depend on the 
seasonal buying of the consumer. The wholesaler 
in fact is the best customer that the manufacturer 
has. Eight out of ten sales carrying the_ best 
prices are made to wholesalers. No attention should 
be paid to references to wholesalers as parasites. 
Ninety percent of them are of high standing, and 
are thoroly responsible financially. If you placed 
their ethics under the X-ray, you would find few 
shadows. He is a producer, and is in the game to 
stay. 

Secretary J. F. Hayden, of Minneapolis, 
Minn., then read the financial report of Treas- 
urer John B. Andrews, of the Andrews-Early 
Co., Wausau, Wis., who was unable to be pres- 
ent thru business reasons. This report showed 
the financial standing of the association to be 
thoroly sound. 

T. T. Jones, of the T. T. Jones Lumber Co., 
Minneapolis, Minn., chairman of the statistical 
committee, discussed conditions generally. He 
believed good business is in prospect, altho it 
may develop slower this winter than last year. 
‘‘Trade may be comparatively slow next Janu- 
ary and February,’’ he said, ‘‘but the outlook 
for spring is nevertheless reassuring.’’ 

Harry E. Christiansen, of the General Lum- 
ber Co., Milwaukee, Wis., pointed out that dry 
stocks are very scarce thruout the North. 
‘‘Prices are a whole lot stronger today in 
the eyes of consumers than they were thirty 
days ago,’’ he said, in predicting good trade 
and continued firm prices. 

Fred E. Andrews, manager of the Chicago 
office of the Steven-Jarvis Lumber Co., Eau 
Claire, Wis., stated that buying today is prac- 
tically all done on a hand-to-mouth basis, and 
that he had found a considerable spread in 
quotations by different mills in the North. 
The furniture trade is quiet, he said. Furni- 
ture makers report that new orders are de- 
veloping slowly, probably due to the near ap- 
proach of the January shows and retailers’ 
disposition to postpone purchases until they 
have ascertained what these shows will produce. 
Meanwhile there is big activity in special lines, 
such as table and floor lamps and similar goods 
entering heavily into the Christmas trade. 
Not much new business is developing in the 
interior trim trade, Mr. Andrews found, but 
manufacturers are busy on old orders, and 
will probably remain in the hardwood market 
on the present scale until Jan. 1. Meanwhile 
they are accumulating fair supplies of lumber, 
which may carry them for a short time. 

Mr. Gillette, of the Payson Smith Lumber 
Co., Minneapolis, Minn., reported that con- 
sumers in his territory are doing little buying at 
this time, the general disposition being to hold 
back until after the first of the year. 

G. A. Vangsness, of the Vangsness Lumber 
Co., Chicago, thought that conditions are very 
favorable to an early spurt in buying. He was 
not inclined to worry regarding the hand-to- 
mouth buying generally practised by consum- 
ers, saying that they would use no more lumber 
if they bought big quantities at a time than 
they do when they take small quantities at a 
time. The furniture trade is busy and is buy- 
ing, he said. Wholesalers are not gambling; 
neither are the retailers, and conditions are 
healthy all around. Those that are holding up 
for the inventories will come into the market 


soon after these are completed, and he looked 
for good business at least during the first half 
of 1924, 

An address explaining in detail the purposes 
and methods of lumber standardization and 
reviewing the work already accomplished by 
the standardization committee was made by E. 
P. Ivory, of the Forest Products’ Laboratory, 
Madison, Wis. He told of the organization 
and work of the laboratory, and answered nu- 
merous questions on this subject. 

It was determined that the annual meeting 
of the Northern Wholesale Hardwood Lumber 
Association shall be held at Milwaukee, Wis., 
next February, during the progress of the 
annual meeting of the Wisconsin Retail Lum- 
bermen’s Association, the definite date to be 
announced later by Secretary Hayden. A com- 
mittee on arrangements for this meeting was 
appointed, composed of William Kelley, of the 
Kelley-O’Melia Lumber Co.; Charles Cook, of 
the Badger Hardwood Lumber Co.; Robert 
Blackburn, and Harry E. Christiansen, of the 
General Lumber Co., all of Milwaukee. 

During a discussion of the log situation which 
followed, J. R. Andrews, of Escanaba, Mich., 
expressed the opinion that there will not be the 
log input on the Upper Peninsula this winter 
that there was last year. He said $25 is being 
paid for maple logs and $30 for the rest, with 
veneer logs running from $52.50 to $60, and 
he believed the log market would stiffen up. T. 
T. Jones said that the railroads have gone out of 
the market for ties, claiming they have already 
bought all they need. 


PRR EBEEa: 


Experimental Farm on Cut-Over Land 


LAKE CuHares, La., Nov. 26—The Powell 
Lumber Co., in an effort to demonstrate the 
adaptability of cut-over pine lands to farming 
purposes, has established a small experimental 
farm at Edna, La., in Allen Parish. The un- 
dertaking has had the personal attention of 
W. P. Weber, president of the company, and a 
firm believer in the future of southwestern 
Louisiana. Mindful of the rapidity with which 
our forests are being cut away, Mr. Weber 
has sought to encourage farming and the colon- 
ization of eut-over lands with scientific farmers. 


As president of the Lake Charles Associa- 
tion of Commerce he has done a great deal 
towards furthering the belief in waste lands 
and has also sought to secure a large number of 
farm members of the association. He took 
a very active part in the movement to plant 
a large strawberry crop in Caleasieu Parish 
and it was in part due to his efforts that the 
undertaking was such a marked success. He 
has also been an advocate for the establish- 
ment of a tomato canning plant and has, thru 
his company, the Kelly, Weber Wholesale Groc- 
ery Co., made very liberal offers to all farmers 
who will specialize in the growing of tomatoes. 


The establishment of the farm at Edna was 
a scientific test of winter gardening and truck 
farming. Burton Mank was chosen to operate 
the farm, and in Mr. Mank the Powell Lum- 
ber Co. has a thoroly capable and highly scien- 
tific gardener. The farm is located about two 
miles from Edna and is a typical piece of cut- 
over pine land from which the stumps were 
removed about two years ago. 

Work on the Edna farm was started in Sep- 
tember and satisfactory progress has been re- 
ported by Mr. Weber, who, in commenting on 
the activities of the experimental farm, said: 

We call our farm “The Burton Mank Vegetable 
Farm.” It contains about forty acres and is typ- 
ical pine woods cut-over land. Mr. Mank began 
work Sept. 1 and I believe he has made a wonder- 
ful showing for such a short time. 

Of course the farm is costing the Powell Lumber 
Co. money, but we want to prove what can be done 
on forty acres in cut-over pine lands and further 
encourage the movement begun at Oakdale last 
spring for developing a truck growing industry in 
southwestern Louisiana. We believe, too, that our 
experiment will pay its way and next year a profit 
will be shown on our investment. 


Prices’and Service 


N the sale of every 
commodity, large 
and small, or as the 
lumberman says, 
‘from a foot to a ear- 
load,’? SERVICE is 
featured, which like 
luck, is of two kinds, 
good and bad. 

Good service is the 
quality the seller puts 
into the conduct of his 
business, over the coun- 
ter, or in his correspon- 
dence. It includes the performance of every 
promise, and prompt deliveries. 

Some concerns qualify the kind of service 
offered by concluding their letters with, ‘‘ Yours 
for prompt, sudden, or immediate service’’. 
Their ability to make good depends upon the 
quantity of stock carried, facilities for prompt 
shipment, and closeness to the dealer, so that 
delivery can be made in short order. 

With our warehouse located at Chicago, in 
the heart of the largest consuming states for 
Hardwood Flooring, Tough White Ash, and Ten- 
nessee Red Cedar, we can safely promise our 
customers service. that will bring repeat orders. 

Every foot of our stock is strictly guaranteed 
for quality and milling, and shipped under Na- 
tional or Association rules, thus protecting the 
buyer to the fullest extent. Our prices are right. 





Earl Bartholomew 


Wire our expense for prices, 
any quantity, delivered anywhere 


E,. BARTHOLOMEW HARDWOOD CO 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards: — Chicago, Ill., and Nashville, Tenn. 
12-1-23 














Profits for You in 
THE 


perrect GARAGE DOOR 


A substantially constructed, economical 
garage door that every retail lumberman 
can sell profitably. Sales have quadrupled 
in last three years. Present capacity, 500 
doors every 24 hours. 


Write for sales facts without obligation. 


The Rowe & Giles 
Lumber Co. 


CHAGRIN FALLS, OHIO 




















The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 
representa- 
tion you 
ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 

Engravers Plate Makers 

1108 South Wabash Avenue 
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Die Embossers 
CHICAGO 
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HIRT Y years’ 
experience in 


this field forms a 


definite  back- 
ground from which 
we offer informa- 
tion and advice on 


the lumber field. 


“One of the Northwest's 
great banks.” 


Ghe UNITED STATES 
NATIONAL’ BAN K 
{PORTLAND, OREGON 
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Stop Those 
Credit Losses 


whi-h result 
from extending 
™ credit without 
first having reli- 
up-to-date 
credit informa- 


RED BOOK 


Service of Semi- 
Weekly Revised 
Ratings and Special 
Reports will help 
you immeasurably. 


Write for Subscrip- 








Eastern Headquarters, 157 East 44th St., New York City 
> j 




















Fix Your Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss, That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

. Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 
, OF NEW YORK 

511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 

St. Louis, Mo. Chicage, Ill. New York, N. Y. 
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Dec. 3—Lumber Exchange of Baltimore, Baltimore, 

Md. Annual. 

8-6—American Society of Mechanical Engi- 
neers, Engineering Societies Building, New 
York. Annual, 

Dec. 4—Northwestern Hardwood Lumbermen’s As- 
sociation, St. Anthony Commercial Club, Minne- 
apolis, Minn. Annual. 

Dec. 4—National Veneer & Panel Manufacturers’ 
Association, Congress Hotel, Chicago. Special 
meeting. 

Dec. 5—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Annual. 

Dec. 5-6—National Rivers and Harbors Congress, 

Willard Hotel, Washington, D. C. Annual. 

6-7—Red Cedar Shingle Congress, Seattle, 

Wash. Annual. 

Dec. 7-8—Southern Tariff Association, Chattanooga, 
Tenn. Annual. 

Dec. 11—National Lumber Manufacturers’ Associa- 

tion, Willard Hotel, Washington, D. C. Direc- 

tors’ meeting. 

12—General Conference on Standardization, 
Commerce Building, Washington, D. C. 

Dec. 18—Wholesale Lumbermen’s Club of Birming- 
ham, Ala., Tutwiler Hotel, Birmingham, Ala. 
Annual banquet. 

Dec. 13-14—Western Forestry & Conservation Associa- 
tion, Seattle, Wash. Annual. 

Dec. 15—Lumbermen’s Club of Memphis, Memphis, 
Tenn. Annual. 

Dec. 22—Alexandria District Lumbermen’s 
change, Alexandria, La. Annual. 

Dec. 28—Mississippi Valley Lumber & Sash Door Sales- 
men’s Association, Minneapolis, Minn. Annual. 
Jan. 14, 1924—Western Red Cedar Association, Daven- 

port Hotel, Spokane, Wash. Annual. 

15-17, 1924—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. Exhibits at West 
Hotel and meetings at Minneapolis Court House. 
Jan. 15-17, 1924—American Wood Preservers’ Associa- 

tion, Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 16-17, 1924—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16-18, 1924—Ontario Retail Lumber Dealers’ Asso- 
ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 17-18—National Association of Railroad Tie Pro- 
—. Muehlebach Hotel, Kansas City, Mo. An- 
nual. 

Jan, 17-19, 1924—-Mountain States Lumber Dealers’ As- 
sociation, Albany Hotel, Denver, Colo. Annual. 
Jan. 18, 1924—Indiana Hardwood Lumbermen’s As- 
in aaa Hotel Severin, Indianapolis, Ind. An- 

nual. 

Jan. 18, 1924—Pacific Coast Shippers’ Association, Henry 
Building, Seattle, Wash. Annual. 

Jan. 18, 1924—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. Annual. 

Jan. 19, 1924—San Joaquin Valley Lumbermen’s Club, 
Hughes Hotel, Fresno, Calif. Annual. 

Jan. 22, 1924—Northern Pine Manufacturers’ Associa- 
tion, Hotel Radisson, Minneapolis, Minn, Annual. 

Jan. 23, 1924—Kentucky Retail Lumber Dealers, Asso- 
ciation, Louisville, Ky. Annual. 


Jan. 23-24, 1924—Pennsylvania Lumbermen’s Associa- 


Dec. 


Dec. 


Dec. 


Ex- 


Jan. 


tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, 
Jan. 23-25, 1924—Southwestern Lumbermen’s Associa- 


tion, Kansas City, Mo. Annual. 

Jan. 23-25, 1924—Western Retail Lumbermen’s Asso- 
ciation (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 

Jan. 23-25, 1924—Ohio Association of Retail Lumber 
Dealers, Gibson Hotel, Cincinnati, 0. Annual. 

Jan. 23-25, 1924—Union Association of Lumber & Sash 
& Door Salesmen, Gibson Hotel, Cincinnati, 0O. 
Annual. 

Jan. 24-25, 1924—Southern Illinois Retail Lumber Deal- 
ers’ Association, Bellwood Hotel, Effingham, Ill. 
Annual, 

Jan. 28-30, 1924—Southern Forestry Congress, Atlanta, 
Ga. Annual, 


Jan, 30-31, 1924—West Virginia Lumber & Builders’ 
oo, Dealers’ Association, Huntington, W. Va. 
nnual, 


Jan. 30-31, 1924—National Lumber Exporters’ Associa- 
—=—n Hotel Sinton, Cincinnati, Ohio. An- 
rual., 

Jan. 30-31, 1924—Canadian Lumbermen’s Association, 
Statler Hotel, Buffalo, N. Y. Annual. 

Jan, 30-31, 1924—Southeastern Iowa Retail Lumbermen’s 
manta Hotel Blackhawk, Davenport, Ia. An- 
nual, 

Feb. 5-7, 1924—Northeastern Retail Lumbermen’s Asso- 
—— Hotel Pennsylvania, New York City. An- 
nual. 

Feb. 6-7, 1924—Southwestern Iowa Retail Lumber- 
men’s Association, Iowana Hotel, Creston, Iowa. 
Annual. 

Feb. 6-8, 1924—Michigan Retail Lumber Dealers’ Asso- 
= Pantlind Hotel, Grand Rapids, Mich. An- 
nual. 

Feb. 12-13, 1924—Central & Northeastern Iowa 
Lumber Association, Montrose Hotel, Cedar 
Rapids, Iowa. Annual. 

Feb, 12-14, 1924—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15, 1924—Nebraska Lumber Dealers’ Associa- 
tion, Rome Hotel, Omaha, Nebr. Annual. 

Feb. 18-23, 1924—Western Retail Lumbermen’s Associa- 


tion (U. 8.), Biltmore Hotel, Los Angeles, Calif. 
Annual, 


Feb. 19-21, 1924—Illinois Lumber Merchants’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


Feb. 20-21, 1924—-Northwest Iowa Lumbermen’s As- 
sociation, Wahkonsa Hotel, Fort Dodge, Iowa. 
Annual. 


March 19-20, 1924—National-American Wholesale Lum- 
ber Association, Cincinnati, O. nnual, 


April 8-10, 1924—Lumbermen’s Association of Texas, El 
Paso, Tex. Annual. 
"See eeaeaaan 


Iowans Plan Conventions 


DAVENPORT, Iowa, Nov. 26.—Plans went for- 
ward last week for annual meetings of two of 
the great sectional organizations of Iowa asso- 
ciations. In this city, at the Hotel Blackhawk, 
the Southeastern Iowa Retail Lumbermen’s As- 
sociation will hold its regular convention Jan. 
30 and 31, 1924, and A. M. Neas, Sigourney, 
president of the association, W. A. Hudler, 
Leighton, secretary, with a score of officers and 
directors met with local committees to draft 
a tentative program and make ready for the 
reception of 400 dealers and their wives at the 
two-day session. The Moonlight Club, an or- 
ganization of the salesmen in the industry mak- 
ing this territory, will have a meeting at the 
same time and the other auxiliary orders will 
also convene. I. F. Nixon, president of the 
Moonlight Club, attended the executive session 
of the district officers. Gov. N. E. Kendall will 
be invited to address one of the sessions and 
leading lumbermen will be speakers. A round 
of social events will occupy the delegates. 

The Central & Northeastern Iowa Lumber 
Association has selected Cedar Rapids for its 
convention, which will be held in February, on 
dates to be selected later. W. D. Armstrong, 
Dyersville, is president of the group and he 
will soon call a session to map out a program. 


Plans for Shingle Congress 


SEATTLE, WasH., Nov. 24.—Business will be 
the watchword of the Seventh Annual Red 
Cedar Shingle Congress, which will be held in 
this city Dec. 6 and 7. The occasion is fore- 
casted by R. S. Whiting, secretary of the shin- 
gle branch, West Coast Lumbermen’s Associa- 
tion, as a true homecoming of the industry— 
not a bally-hoo nor an effusion of oratory. 
Since the congress is not merely a meeting of 
association members but is a convention of the 
entire shingle industry of the Pacific coast, 
there will be a representative attendance from 
Washington, Oregon and British Columbia, 
and the questions to be considered will be vital. 

Thursday, the opening day, will be given over 
entirely to a roundtable session, at which issues 
of permanent interest will be discussed in con- 
nection with the activities of the Red Cedar 
Shingle Bureau. Market extension undoubtedly 
will be fully considered, and it is probable that 
the congress will go into details in discussing 
the 6/2 shingle in respect to its possible elim- 
ination. Simplification of grades and stand- 
ardization will demand considerable time; as 
also will the subject of stained and treated 
shingles, as a fire-resistant product. The shin- 
gle men will also consider the question of pub- 
licity, and the mediums to be employed in tell- 
ing the proper story of red cedar shingles to 
the consumer. One of the questions will be 
‘*How do you select your salesmen for contact 
with the trade?’’ 

During the session a representative of the 
California Redwood Association, either Presi- 
dent J. M. Hotchkiss or Secretary R. F. Ham- 
matt, will talk on ‘‘Good and Poor Shingles.’’ 
An invitation has been extended to C. O. 
Gronen, of Waterloo, Iowa, to represent eastern 
wholesalers, and to speak on ‘‘ Distribution and 
Salesmanship.’’ An interesting topic, ‘‘The 
Dealer’s Viewpoint,’’ will be presented by J. 
C. Ferger, of the San Joaquin Valley Lumber- 
men’s Club, Fresno, Calif. Augustus J. Rus- 
sell, of San Francisco, will be here, and it is a 
sure shot that he will make some kind of a 
speech, 

Also during the session there will be an order- 
ly unfolding of activities of the organization 
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during the year. Mr. Whiting will start it with 
‘‘Our Work.’’ Arthur Bevan, assistant secre- 
tary and treasurer of the shingle branch, will 
speak on ‘‘Its Cost;’’ Col. J. W. Warden, field 
man, ‘‘The Results;’’ Charles E. Marsh, field 
man, ‘‘Contact and Publicity.’’ 

Friday’s proceedings will be important, the 
day opening with a session of the advisory 
board and trustees of the shingle branch, and 
also featuring in separate session the annual 
filers’ conference. The board will map out a 
policy for the year. The filers’ conference, 
which will be in charge of Fred Monte, field 
man of the shingle branch, will bring out as 
chairman Thomas M. Shields, manager of the 
Simonds Saw & Steel Co. There is certain to 
be a large attendance, since a special notice 
has been sent to every filer and millwright in 
the Pacific Northwest. 

The session of the congress Friday afternoon 
will be given over to the only formal part of 
the program. The orator will be W. McNeill, 
managing director of the Timber Industries 
Counsel of British Columbia. 

The social features during the congress will 
include the customary dinner dance, which this 
year will be in the nature of a mardi gras, 
Thursday evening. Friday evening the ladies 
will enjoy a supper, and at the same time there 
will be a men’s smoker, at which no set 
speeches will be tolerated. The entertainment 
program both Thursday and Friday will be 
unique and elaborate. 


Four Iowa Associations Set Dates 


MINNEAPOLIS, MINN., Nov. 26.—Advices have 
been received here by William H. Badeaux, 
secretary of the Northwestern Lumbermen’s 
Association, that the several Iowa associations 
have set the dates for their annual conventions 
as follows: 

Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Iowana Hotel, Creston, Feb. 6 and 7, 1924. 


Southeastern Iowa Retail Lumbermen’s Asso- 
Seer Hotel, Davenport, Jan. 30 and 


’ 


Northwest Iowa Lumbermen’s Association, Wah- 
konsa Hotel, Fort Dodge, Feb. 20 and 21, 1924. 


Central & Northeastern Iowa Lumber Associa- 
ae Hotel, Cedar Rapids, Feb. 12 and 


Elaborate Plans for Northeasterners 


RocHestTer, N. Y., Nov. 26.—Elaborate plans 
are being made by officials of the Northeastern 
Retail Lumbermen’s Association for the thir- 
tieth annual convention, which will be held on 
Feb. 5, 6 and 7, 1924, at the Hotel Pennsyl- 
vania, New York City. A special convention 
committee is hard at work and it has arranged 
for the Butterfly Room of the hotel, adjoining 
which will be an exhibit hall for the display 
of products of interest to lumbermen. 

It has been suggested that this be called an 
institute rather than a convention and during 
the three days of its progress every dealer will 
be given an opportunity to study and learn 
things of value to his business. Subjects pre- 
sented by speakers of national reputation will 
be discussed. 

The association directors will meet on Mon- 
day evening and the first business session of 
the convention will be held Tuesday afternoon, 
followed by sessions Wednesday and Thursday. 
Thursday afternoon it is planned to visit one 
of the big New York wholesale lumber yards. 

A special feature of the convention will be 
the exhibit of model homes brought to the con- 
vention by association members. Prizes are to 
be offered for the best model houses submitted. 
In addition prizes will be offered for the best 
photographs of moderately priced homes. An- 
other contest that invites the dealers’ attention 
is a prize award for an association insignia or 
trade mark, which is adopted by the association. 
_ The convention committee of the association 
1s preparing some elaborate entertainment fea- 
tures, included among which will be a reunion 
dinner on the evening of Feb. 4 for members 
of the association excursion parties. A smoker 
will be held on the evening of Feb. 5, the 
entertainment for which will be furnished by 
the Empire State Association of Wholesale Lum- 


ber & Sash & Door Salesmen. The ladies will 
be entertained while the men are smoking. The 
annual banquet of the association will be held 
on the evening of Feb. 6 at which special music, 
singing and speaking will be features. The 
ladies will be entertained Thursday afternoon 
and on Thursday evening both association mem- 
bers and their ladies will attend a theater party 
followed, perhaps, by a dance. 


Forestry and Conservation Association 


PORTLAND, ORE., Nov. 24.—The official pro- 
gram has been issued for the annual meeting 
of the Western Forestry & Conservation Asso- 
ciation to be held Dec. 13 and 14 at the Hotel 
Washington, Seattle. It features two live topics 
which will be given most attention—concerning 
developments in fire prevention and proposed 
reforestation steps in logging, slash disposal 
and the holding of cut-over land. Following the 
officers’ reports on the first morning of the con- 
vention, fire prevention developments will be 
discussed by F. E. Pape, forest supervisor of 
Washington, and by W. D. Humiston, secretary 
of the North Idaho Forestry Association. A 
message on this topic will be sent by W. B. 
Greeley, forester of the United States. 

The Thursday afternoon session will be de- 
voted to talks and discussions on atmospheric 
humidity and forest fires; progress in educa- 
tion, and to reports on fire fighting equipment, 
followed by committee appointments. The Fri- 
day morning session will be devoted to discus- 
sions by various authorities on steps in forestry 
that are practicable on the Pacific coast. At 
the Friday afternoon session other subjects of 
vital importance will be discussed by Dean 
Hugo Winkenwerder, of the University of 
Washington; George 8. Long, Tacoma, Wash.; 
L. T. Murray, Tacoma, Wash., and E. T. Allen, 
Portland, Ore., followed by committee reports 
and election of officers. 

California Associations to Unite 

San Francisco, Cauir., Nov. 24.—A. B. 
Wastell, manager of the California Retail Lum- 
bermen’s Association, with headquarters here, 
has received a copy of the resolution passed 
by the Southern California Retail Lumbermen’s 
Association, at Long Beach, Nov. 17. It pro- 
vides for an amalgamation, or consolidation, 
with the California Retail Lumbermen’s Asso- 
ciation and turns the details over to its board 
of directors. A joint meeting of representa- 
tives of both associations will be held, prob- 
ably on Dee. 5 in Fresno. 

Mr. Wastell is pleased with the outlook and 
the action of the southern California organiza- 
tion in this matter means an increase in mem- 
bership and harmonious action thruout the 
State. 


Builders’ Supply Men Elect 


INDIANAPOLIS, IND., Nov. 26.—Thirty-five 
members of the Indiana Builders’ Supply Asso- 
ciation from district 16, comprising the coun- 
ties of Hendricks, Lawrence, Monroe, Morgan, 
Owen and Putnam, and their wives attended a 
district session held in the ballroom of the 
Greystone Hotel at Bedford, Ind., recently. 

Charles W. Lanz, president of the Lanz Lum- 
ber Co., Bedford, presided as toastmaster at 
the luncheon. The program consisted of a vocal 
solo by Mrs. J. R. Black, a dance by Misses 
Mary E. Johnson and Pauline McDowell, several 
novel and old time violin selections by B. L. 
Fields, of Indianapolis, including music from 
an Atkins saw and violin numbers in which 
a flag staff was used as a bow. 

Much humor was injected near the close 
of the program when all present were called on 
to entertain, each member of the audience be- 
ing allowed to choose between the following 
subjects: ‘‘Tell the funniest story they ever 
heard,’’ ‘‘sing a song,’’ ‘‘tender a dance’’ or 
‘‘whistle a tune.’’ 

Following the hour of entertainment a short 
business session was held during which several 
subjects of importance to the membership were 
discussed and officers for the ensuing year 
elected. . 

The new officers chosen are: T. G. Pierson, 








‘Lumber Every 
Dealer Can 


Sell Profitably 


By pointing out to your cus- 
tomers the advantages of using 
durable lumber in exposed places, 
you can work in some of our Yel- 
low Cypress in nearly every job— 
with good profit to yourself and 
increased satisfaction to your cus- 
tomers. 


- 


Few woods are as well fitted by 
nature to meet the diversified re- 
quirements of the retail yard trade 
—to meet the demands of builders 
for economical and lasting con- 
struction. 


100,000’ 
35,000’ 
100,000’ 
100,000’ 
20,000’ 
25,000’ 
50,000’ 
5,000’ 
100,000’ 
75,000’ 
75,000’ 
45,000’ 
30,000’ 
100,000’ 
100,000 
80,000 
2,000 
100,000 
30,000 
75,000’ 
25,000’ 
50,000’ 
25,000’ 


a. oo. 


MISSOURI 


Yellow Cypress 


Preferred for 


its 


SOFT TEXTURE 


1” Sel. & Btr., R. W., 6 
1x 6” Sel &. Btr., 10 
1x 8” Sel. & Btr., 10 
1x10” Sel. & Btr., 10 
144x6” Sel. & Btr., 
1144x8” Sel. & Btr., 
1%” Sel. & B., R. W., 
144”x12” Sel. & Btr. 
14%” Sel .&B., R. W. 
2” Sel. & Btr., R. W., 
1” No. 1 Shop 

14%” No. 1 Shop. 

1%” No. 1 Shop 
1x8” No. 1 Com, 
1x10” No. 1 Com., 
1%4x 8” No. 1 Com., 
14x12” No. 1 Com., 
142x10” No. 1 Com., 
142x12” No. 1 Com., 
2x 8” No. 1 Com., 
2x12” No. 1 Com., 
1x6” No. 2 Com., 
1x8” No. 2 Com., 
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mo, 
mo. 
mo. 
mo. 
mo. 
mo, 
mo, 
mo, 
mo. 
mo. 
mo. 
mo. 
mo. 
mo, 
mo. 
mo. 
mo. 
mo, 
mo. 
mo. 
mo. 
mo. 
mo. 


8” 
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Each item in above list in random 
widths contains all the wide and best 
boards produced in that grade and all 
our stock is guaranteed to be well 


manufactured. 


After each item you 


will notice first the number of months 
on sticks; second, the approximate av- 
erage width; third, the percentage of 
14- and 16-foot lengths. 


Can surface or resaw as desired. 


Wisconsin 
Lumber 


Company 


Sales Office: CHICAGO, ILL. 
Band Mill at Deering, Mo: 
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PEARSON GRADY & Co. 


Timber Estimating 


Reliable Work 


1106 SPALDING BUILDING, 
PORTLAND, OREGON 

















EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. _ Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHIGAGO 








In San Francisco ~ 


IGHT in the heart of the new 
business center, Eighth and 
Market Streets. Accessible to 
every transportation point and 
most convenient to business and 
financial districts. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 


Lessee Manager 














DON’T waste time figuring board and surface 
measure. Get ‘The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands In use. Postpaid $10.00. 
Send for special circular. 


of Spencer, president; J. E. McCoy, of Clover- 
dale, secrétary. 

The next meeting of the association will be 
held Dec. 19 at Bloomington, Ind. 


Minimum Wage Scale Boosted by 4L 


PORTLAND, ORE., Nov. 24.—At the tenth semi- 
annual meeting of the board of directors of the 
Loyal Legion of Loggers & Lumbermen here 
this week, an increase of 13.3 percent in the 
minimum wage scale for common labor in the 
sawmills and logging camps affiliated with the 
legion was agreed upon. The minimum provides 
for $3.40 an 8-hour day, an increase of 40 cents 
a day over the existing rate. The minimum 
wage forms the basis upon which other wages 
are fixed and is arrived at thru consideration 
of living costs and general economic conditions. 
A movement to provide for accident, death and 
sickness benefits, was referred to local legion 
organizers. 


Concatenations in Prospect 


Sr. Lours, Mo., Nov. 26.—As an example of 
good committee work by Hoo-Hoo, Henry R. 
Isherwood, secretary-treasurer of the order, 
cites the plans for the entertainment to be 
given by the Twin Cities Hoo-Hoo Club on 
Thursday, Dec. 20, for the children in some 
home. The same committee will have charge 
of the arrangements for a club dance on Friday, 
Dec. 28. 

Mr. Isherwood has been informed that plans 
are under way for a concatenation to be held 
some: time during December in Los Angeles, 
Calif. 

Other concatenations planned are: 

New York, N. Y., Dec. 5, at McAlpin Hotel, in 
charge of F. W. Naylor, Vicegerent Snark. 


Duluth, Minn., Dec. 14, in charge of H. 8. Robb, 
Vicegerent Snark for Duluth district. 


Lafayette, Ind., Dec. 20, at Hotel Fowles, in 
charge of C. M. Munger, Vicegerent Snark for 
Indiana, 

Alexandria, La., Dec. 22, in connection with the 
annual meeting of the Alexandria Lumbermen’s 
District Exchange. 

The appointment of Rex H. Browne as State 
Counselor for Texas, made by Supreme Jabber- 
wock J. H. Kurth, was announced today by 
Secretary-treasurer Isherwood. Mr. Browne 
has made a fine record as Vicegerent Snark for 
the Beaumont district. 


Canadian Association Activities 


Toronto, Ont., Nov. 26.—The Canadian 
members of the National Hardwood Lumber 
Association at a meeting at the National Club, 
here, last week, resolved to present to the next 
meeting of directors of the association on Dec. 
6, an invitation to the association to held its 
next annual convention in Canada, either at 
Montreal or Toronto. 

The Border Cities Retail Lumber Dealers’ 
Association held its tri-weekly dinner at Wind- 
sor, Ont., on Nov. 23, and had a large attendance 
of dealers, not only from its own district but 
from other parts of southwestern Ontario. A 
special feature was an address by Maj. McLean, 
sales tax expert for Hiram Walker & Sons, 
Walkerville, who spoke upon the new Sales Tax 
Act as it will affect lumber interests. 

The committee on entertainment for the 
seventh annual meeting of the Ontario Retail 
Lumber Dealers’ Association met here last 
Wednesday and made preliminary arrangements 
for the entertainment features at the convention. 
The members and their lady friends will be en- 
tertained at a theater party on the evening of 
the first day, Jan. 16. The visiting ladies will 
be entertained at a luncheon and theater party 
on the second day. On the evening of the third 
day there will be a dinner dance, with special 
entertainment features, in the ballroom of the 
King Edward Hotel. 

R. L. Sargent, secretary of the Canadian Lum- 
bermen’s Association, will shortly visit Buffalo, 
N. Y., in connection with the forthcoming six- 
teenth annual convention of the association, 
which is to be held at the New Statler Hotel 
on Jan. 30 and 31, 1924. Mr. Sargent will con- 
fer in Buffalo with the local committees on 


arrangements for the convention. On account 
of the international membership of the associa- 
tion, and the fact that this is the first convention 
it will have held outside of Canada, it is in- 
tended to make the annual banquet during the 
convention of an international type. Two speak- 
ers will be selected for the program—one a 
Canadian and one from the United tates. 


LUMBER CLUBS 


Activities of Coast Counties Club 


SANTA Cruz, CALIF., Nov. 24.—The Coast 
Counties Lumbermen’s Club, composed of deal- 
ers in Santa Cruz, San Benito, Monterey and 
San Luis Obispo counties, held its regular 
monthly meeting in Salinas, Calif., on Saturday 
last. One of the main topics taken up was 
that of cartage, discussion developing that 
the Salinas dealers are pooling all their deliv- 
eries with one transfer company with much 
success. In connection with this matter it was 
decided to investigate the method of handling 
deliveries by members in adjoining towns. The 
question of getting bankers to assist home 
builders was discussed at some length. Some 
of the firms in one of the cities represented 
in the club are to have a conference with the 
bankers of that place to see if it is possible 
to provide a fund for first mortgage loans. The 
lumber dealers’ rights in regard to liens was 
another subject considered. 

An invitation was received from A. L. Por- 
ter, of Spokane, Wash., secretary of the West- 
ern Retail Lumbermen’s Association (U. §.), 
for the Coast Counties Lumbermen’s Club to 
take part in the annual meeting of the former 
organization to be held in Los Angeles, Calif., 
Feb. 18-23. 

Cost of doing business, turnover and credits 
are among the principal subjects to be dis- 
cussed at the next meeting of the Coast Coun- 
ties Lumbermen’s Club at Watsonville, Calif., 
Dee. 15. 














Nominating Committees Appointed 


MEMPHIS, TENN., Nov. 26.—The Lumber- 
men’s Club of Memphis, at its regular semi- 
monthly meeting at the Hotel Gayoso Satur- 
day afternoon, Nov. 24, paid a delicate compli- 
ment to J. D. Allen, sr., not a lumberman, when 
it elected him to honorary membership. Mr. 
Allen, who is the father of J. D. Allen, jr., has 
traveled for a great many years for one of the 
large mill suppy houses at Memphis and he is 
credited with having got more millmen out of 
sawmill troubles than any other single person 
in this entire territory. 

President George McSweyn sounded the first 
note in the forthcoming campaign for new off- 
cers when he announced the two committees 
charged with the duty of selecting candidates 
for president, vice presidents, secretary-treas- 
urer and directors. Committee No. 1 is com- 
posed of Walker L. Wellford, chairman, 8. L. 
Harlow and K. L. Emmons. The men making 
up committee No. 2 are: W. L. Evans, chair- 
man, M. B. Eutsler and T. KE. Sledge. They 
will report at the regular meeting two weeks 
hence and the election itself will follow one 
week later. Candidates are not allowed to solicit 
votes only on the day of election, this restric- 
tion being made to prevent complete upsetting 
of the industry for the entire time between the 
nomination of candidates and the election 
itself. 

Thomas J. White, Bayou Land & Lumber 
Co., who severed his connection with the club 
several years ago on removal from Memphis, 
was permitted to reinstate his membership 
without the payment of the regular initiation 
fee. 

The house committee reported that it received 
ninety applications during September and 
placed twenty-two of the applicants in good 
positions. The record for October was one 
hundred and nineteen received and thirty-seven 
placed. Most of those to whom work was given 
were inspectors. 

J. A. LaCour, sales manager for the Mossman 
Lumber Co., was elected an active member. 
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Too Many Ciphers 


There’s a lot of conversation and of argument and such, 
Nearly all about the nation, but it never comes to much. 

Some are asking lower taxes and a bonus that is high, 

And the old world on its axis wobbles on and wonders why. 
Some want wheat a little higher, but they want the lumber low; 
But the seller and the buyer never did agree, you know. 

Yet the whences and the why-fors aren’t hard to understand; 
It is just too many ciphers that is bothering the land. 


Yes, we think and talk a hundred when we ought to say a ten; 
That is where we all have blundered, blundered over and again. 
Now we spend a hundred dollars where a nickel used to hurt, 
And we pay more for the collars than we used to for the shirt. 
Now we run around in flivvers tho we haven’t got a home; 
We’re as high and fancy livers as the emperors of Rome. 
What’s a twenty or a fifty or a thousand bucks today? 

Just as long as something’s nifty we must have it right away. 


So a cipher we have added, often two, and maybe three, 

And a little cell that’s padded widely yawns for you and me. 
Once two doJlars was a-plenty for an ordinary task, 

But we’ve made the two a twenty and an extra cipher ask. 
Yes, our wages we have boosted, but we notice with regret 
That, the higher they have roosted, prices roosted higher yet. 
Where are all the simple-lifers that we knew in days a-gone? 
They are buried under ciphers that we keep on adding on. 


Can’t we just get back to cases, can’t we all get back to earth? 
Can’t we find our proper places, can’t we learn the things of worth? 
We have had our syncopation, our extravagance and jazz, 

And they have the valuation that a cipher always has. 

We are making bigger money, we are spending even more, 

Yet our homes are not as sunny, half as happy as before. 

But I think I know the why-fors, tho we’re making such-and-such: 
We are chasing after ciphers, and a cipher isn’t much. 





We See B’ the Papers 


The International Baby Chick Association re- 
cently held a convention at the Sherman House 
in Chicago. We have seen a lot of them around 
but we didn’t know they had organized. 


Dublin has been having a ‘‘ Clean Up Week.’’ 
The Irish are always trying to clean up some- 


body. 


Gosh, the trouble that we have with our for- 
eign relations and our Mexican relations, not to 
mention our relations at home. 


It is too bad that men aren’t as willing to 
die for the sake of their liberty as they are for 
the sake of a little licker. 


To hear a grain broker talk you would think 
that about the least important factor in a 
wheat deal is the wheat. 


The tariff on millinery trimmings has been 
reduced from 90 to 60 percent, but the con- 
sumer didn’t pay it, anyway. No, it was the 
consumer’s husband. 

Thirty-six States will collect fifty million dol- 
lars in gasoline tax this year, and make some 
of their roads harder than ever to understand. 


Shooting stars are thought to be the debris 
of a vanished comet. Personally, our theory is 
that the comet vanished when the stars began 
to shoot. 


When a man is cremated he makes two 
pounds of ashes. When he builds a furnace 
fire for his wife he makes about two bushels. 


_An Oskaloosa woman has a quilt with 3,116 
pieces in it, and we struck a quilt in a hotel the 
other night that we think they must have come 
out of. 


An Italian wood-chopper while cutting down 
a tree found an iron chest containing $150,000. 


And yet some people say there is no money in 
the lumber business. 


The bride at a big colored wedding in New 
York gave the bridesmaids ivory-bound prayer- 
books. It is the groom who is going to be in 
need of prayer. . 


A sailor at sea was cured of gastritis by 
radio; but, even better than that, it has cured 
a lot of men of going out nights. 


The unemployed in 
the Ruhr are rioting. 
We would be glad if 
some of our unem- 
ployed would _ start 
something, if it was 
nothing better than a 
riot. 

We’ll say this for 
Senator Capper: He is 
leaving the bonus 
trench and taking up 
a new position on the 
tax reduction line 
about as gracefully as 
we. have ever seen it 
done. 

The first thing Sen- 
ator Magnus Johnson 
fixed when he moved 
into the new house in 
Washington was the 
furnace. And we sus- 
pect it may be the last. 

Well, the Court of 
St. James gets Sena- 
tor Kellogg and Wash- 
ington gets Magnus 
Johnson. And yet 
some people sympa- 
thize with Europe. 

A Detroit man says 
that Ford will run 
without a platform. 
And perhaps without 
an engine. 


Forty-four muscles are used when we speak, 
and often quite a little bone. 





Between Trains 


STERLING, Inu.—Frank Grimes is not only a 
prominent lumberman but he is also a promi- 
nent member of the Men’s Club of the Con- 
gregational Church; and Brother Powelson, 
from the other yard, came around tonight to 
the men’s club meeting just to show that it is 
well for brethren to dwell in unity together, 
especially lumber brethren. Some folks talk 
about us lumbermen as tho they would be as 
much surprised to see a lumberman in church 
as they would to see a church in a lumber yard; 
and yet even the latter would not be so sur- 
prising. For a yard that sells good goods at 
proper prices is almost as much of a moral 
force in the community as a church is. The 
church may provide us a home in the hereafter, 
but the lumber yard provides it here; and on a 
cold and wintry night we need the one here al- 
most as much as we need the one hereafter. 





Peoria, Inut.—We came back to Peoria, as 
we said we would, and Peoria was still here. 
They used to make a lot of licker in Peoria 
and people said*my what prohibition will do 
to Peoria! They said the same about corn, 
and corn went up while wheat went down, and 
about grapes and other things. In fact, pro- 
hibition did to Peoria just what the automobile 
did to the price of a horse. If Peoria is suf- 
fering we failed to observe any signs of it on 
the streets or in the stores or factories or at 
the overflowing meeting of the Association of 
Commerce today. 

Houuanp, Micu.—The furnace factory in this 
little town did ten million dollars’ worth of 
business this year, so it would seem that what 
Emerson said about mouse-traps also applies 
to furnaces. After all, furnaces or fir, or 
mouse-traps or maple flooring, it doesn’t matter 
what you make as long as you make it good, 
or where you make it as long as you are a 
go-getter. It is largely a matter of making 
yourself and your goods known. What many a 
lumber yard needs isn’t a better location but a 
better locution. 











Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 













buyers. 
We manufacture high 
quality lumber and 


ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go.., 


Band Mill and Yards: MOUND CITY, ILL. 

















GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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WELDON. WILLIAMS & LICK 
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The Coupon Makers 


FORT SMITH, ARK. 
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DON'T waste time figuring board and surface 

measure. Get ‘“‘The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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PITTSBURGH 














West Penn Lumber Co. 














Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














@S@m, B.W.Cross Lumber Co. 
SF eras So 301 Oliver Building 
{: Pittsburgh, - + Pa. 


White Pine, Yellow Pine, Hemlock & Fir 








MICHIGAN 








Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 


wood Gverlasliitg ¥LooRIN 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill 








Decrease in Revenue Freight Loadings 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Nov. 27.—Latest reports 
received by the car service division, American 
Railway Association, show that the railroads of 
the country during the week ended Nov. 17 
loaded 991,745 cars with revenue freight, a re- 
duction of 44,322 cars under the preceding 
week, due chiefly to the observance of Armistice 
Day thruout the country. 

Even with this reduction under the preceding 
week, the figures represent an increase of 34,181 
cars over the same week of last year, and an in- 
crease of 201,382 cars over the corresponding 
week of 1921. ‘ 

Forest products loadings totaled 72,527 cars, 
a decrease of 2,535 under the week before, but 
an increase of 11,629 cars over the same week 
last year, and 22,052 cars above the same week 
of 1921. 

Coal loadings were 170,875 cars, or 19,407 
below the week before, 29,916 below the same 
week last year, and 2,437 cars under the corre- 
sponding week of two years ago. 

On Nov. 14 the carriers reported a surplus 
of 71,119 freight cars in good condition and 
ready to go, while the reported car shortage 
thruout the country on that date was only 3,901 
cars. The total number of surplus cars was an 
increase of 39,164 over the figures for Nov. 7, 
and during the same period there was a decrease 
of 3,198 in the reported car shortage. Of the 
total number of surplus cars reported, 34,449 
were box cars and 31,850 coal cars. 


Texas Rate Hearing Postponed 


WASHINGTON, D. C., Nov. 26.—The Inter- 
state Commerce Commission has postponed to 
a date to be later announced the hearing of 
Docket No. 15,214—The Lumbermen’s Associ- 
ation of Texas vs. Abilene & Southern Rail- 
road Co.—et al.—now assigned for Dec. 20 
at Houston, Tex., before Examiner Woodrow. 


Railroad Car Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways are 
reported as follows: 

Inquiries—Western Pacific, 200 automobile cars; 
Western Fruit Express Co., 2,000 refrigerator cars; 
Rio Grand Do Sul, Brazil, 200, 28-ton steel frame 
flat cars; Northwestern Railway of Brazil, 200 
box cars, 100 cattle cars, 60 gondola cars and 
40 flat cars; Southern Railway, 1,000 box cars, 
40-ton capacity, and about 1,000 steel under- 
frames; Southern Pacific, 2,975 box cars, 50-ton 
capacity, 950 flat cars, 205 tank cars, 12,500-gal. 
capacity; 75 caboose cars, 500 automobile cars, 
250 stock cars, 600 drop bottom gondola cars, 500 
flat bottom gondola cars, 500 logging cars and 
4,325 50-ton cars; The Pacific Fruit Express Co., 
contemplates buying 3,000 refrigerator cars; St. 
Louis Southwestern, 150 steel underframes and 
1,000 double sheathed, steel underframe box cars, 
40-ton capacity. 

Orders—The Anaconda Copper Mining Co., 24 
Ingoldsby type dump cars from the Koppel In- 
dustrial Car & Equipment Co., Koppel, Pa. 


Right of Shippers to Reparation 


SEATTLE, WaASH., Nov. 24.—A circular issued 
by the West Coast Lumbermen’s Association 
shows that there are at least nine court and 
Interstate Commerce Commission decisions sus- 
taining the right of shippers to reparation under 
conditions such as apply in the Southwestern 
rate case; and against the contentions of con- 
signees now asking mills to return documents 
covering shipments in the Southwestern case, 
which would enable the consignees to collect, 
for themselves, the reparation involved. In 
one case the Interstate Commerce Commission 
has ruled that the possession of freight bills 
is not the only evidence of persons entitled to 
refund. There are no decisions on record sus- 
taining the consignee in a matter of this kind. 


Altho the reduced rates to the Southwest be- 
came effective Oct. 5, 1923, the Interstate Com- 
merce Commission has reopened the case to the 
extent that it will hear oral arguments on the 
question of reparations, but the date has not 
yet been designated. 


To Construct Railroad in Mississippi 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Nov. 27.—Division 4 of 
the Interstate Commerce Commission has 
handed down a decision in Finance Docket No. 
3,188, authorizing the Mississippian Railway to 
construct a line of railroad in Monroe and Ita- 
wamba counties, Mississippi. Division 4 also 
granted the request of the company for permis- 
sion to retain excess earnings over a stated 
period. 

The new line is to commence at a point of 
connection with the St. Louis & San Francisco 
railway at Amory, Monroe County, and extend- 
ing in a northerly direction to Fulton, Itawamba 
County, a distance of about twenty-five miles. 
The Mississippi railroad commission approved 




















The marvels of nature can not fail to excite 
the wonder and admiration of all mankind 





the application, and no objection was made to 
favorable action by the Interstate Commerce 
Commission. 

The total population in the territory to be 
directly served is between 15,000 and 20,000. 
It is represented that the area contains about 
280,000 acres of timber, 40,000 acres of pasture 
land, and 80,000 acres under cultivation, none 
of which is reached by any existing railroad. 
Cotton and corn are the chief agricultural 
products. Part of the land is to be devoted 
to cattle raising and dairying. After the line 
is built, however, the chief industry will be the 
manufacture of forest products. There are now 
a few small sawmills in the territory to be 
served, which have to haul their products by 
wagon or motor truck. Other companies are 
said to have agreed to put in mills when the 
proposed railroad is built. 


Northern Rates Attacked in Complaint 


WasHineTon, D. C., Nov. 26—The John 
Schroeder Lumber Co., Ashland, Wis., has filed 
with the Interstate Commerce Commission 4 
complaint against Akron, Canton & Youngs- 
town Railway Co., and others, attacking rates 
from Ashland to certain interstate destinations 
and alleging competitors who ship: from Hur- 
ley and Rhinelander, Wis., are given an ad- 
vantage. "SR EEEGESHZEGGEZEEaS 

In SEPTEMBER, this year, the production of 
Portland cement for the United States was 
13,626,000 barrels, compared with 12,352,000 
barrels in 1922 and 11,224,000 barrels in 1921, 
for the same month. 
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Standards Adopted in Many Fields 

On the eve of the general conference called 
by Secretary of Commerce Hoover for Dee. 12 
to pass upon the lumber standards recom- 
mended by the Central Committee on Lumber 
Standards, a summary of what has been done 
in the way of standardization and simplifi- 
cation by other industries is of interest. 

One of the first and most striking of the 
simplifications was effected in the paving 
brick industry. In a conference on Nov. 15, 
1921, a decision was reached to reduce the 
number of sizes from 66 to 11. This was 
followed on March 27, 1922, by a further re- 
duction to 7 and finally a year later by a re- 
duction to 6, or a saving of 90 percent. 

Of some interest to the homemaker was the 
conference of May 15, 1922, in which manu- 
facturers and others interested in bedsteads, 
springs and mattresses determined to reduce 
sizes from 200-odd widths and lengths to 1 
standard length and 4 standard widths, 
amounting to a total saving of 97% percent. 

On May 28 of this year the asphalt interests 
got together with representatives of the divi- 
sion of simplified practice and decided to re- 
duce the number of varieties turned out from 
102 to 13, a saving of 88 percent. 

At a conference on April 26, 1923, the same 
process was applied to milk bottles and caps, 
which were reduced from 49 to 9, or 82 per- 
cent. 

On July 11 and 12 of this year conferees 
on field and poultry woven wire fence got 
together and made a reduction from 552 styles 
and types to 69, or 87% percent, and from 
2,072 packages to 138, or 93.4 percent. 

All of the above simplifications have been 
accepted and published or are in process of 
being published. 

Those which follow have been effected and 
are in process of acceptance by the industries 
concerned: 

Metal lath—Conference Dec. 18, 1922. 
from 80 to 10, or 87.5 percent. 


Hotel chinaware—Conference May 28, 1923. Re- 
duced from 700 to 160, or 81.2 percent. 


Face and common brick—Conference June 21, 
1923. Reduced from 38 Rough to 1, or 97.4 per- 
cent, and from 35 Smooth to 1, or 97.6 percent. 


Prepared roofing—Conference Sept. 26, 1923. 
Reduced from 36 to 7, or 81 percent. 


Range boilers—Conference Oct. 30, 1923. Re- 
duced from 130 to 13, or 90 percent. 


Hollow building tile—Conference Oct. 19, 1923. 
Reduced from 36 to 19, or 47.5 percent. 

In addition, preliminary conferences have 
been held at the department with groups inter- 
ested in the following commodities and sur- 
veys of the field are in process to show pres- 
ent existing diversity: Blankets for beds, com- 
mercial forms, hospital beds, stoves and ranges, 
warm air furnaces, hardware, shovels, steel 
barrels, asbestos paper, plumbing goods, rub- 
ber heels, baker’s pans, flags, containers, clay 
products and silk thread. 


Mexican Trade Opportunities 


Coincident with the appointment of Alexan- 
der V. Dye as commercial attache at Mexico 
City and the announcement of plans for the in- 
tensive cultivation of trade relations with the 
neighboring republic, the Department of Com- 
merce has published an exhaustive industrial 
and commercial survey of the Mexican west 
coast and Lower California as a field for Amer- 
ican enterprise. 

The survey describes in detail all phases of 
trade and industry and particularly the natural 
resources of the region and their development. 

It is pointed out that commercially the west 
coast of Mexico as a prospective market for 
American commodities is limited by paucity of 
population. Only 760,000 persons inhabit an 
area approximately equal to that of California 
and remarkably like that State in climate and 
topography. Increased population and new en- 
terprises are essential to continued progress and 


Reduced 





it is recognized by the Mexicans that these de- 
velopments can come only after considerable 
stimulus and encouragement from the outside. 
It is pointed out that there is, nevertheless, a 
considerable market for American commodities 
in western Mexico, especially those needed for 


mines, irrigation and agriculture. The hand- 
book shows how to reach this market, its cred- 
its, peculiarities of taste, terms and general 
practices. 

The handbook contains 340 pages and bound 
in buckram may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., or from any of the 
district or codperative offices of the bureau of 
foreign and domestic commerce for 85 cents the 
copy. 

It is quite a complete work covering the entire 
region under survey. 


Home Making Booklet in Demand 


‘‘How to Own Your Own Home,’’ issued 
about two months ago by the division of build- 
ing and housing, Department of Commerce, is 
a ‘‘best seller.’’ Within less than two months 
the sales of this pamphlet had passed the 200,- 
000 mark, and it is still going strong. 

In making this announcement the Department 
of Commerce states that orders for the little 
book have come very largely from building and 
loan associations, savings banks, dealers in lum- 
ber and other building materials, furniture com- 
panies and other organizations that have bought 
the booklet for distribution to customers. 

Many banks and industrial concerns have 
distributed the booklet to their employees, and 
it has also been purchased in quantity for the 
use of school and college classes in which hous- 
ing and home economics are studied. 

Altho the number of single copies of ‘‘ How 
To Own Your Home’’ sold at 5 cents a copy 
has been very great, orders for large lots have 
been especially stimulated by the low rates 
charged for quantity purchases. The Superin- 
tendent of Documents, Government Printing 
Office, Washington, handles the sales and makes 
quotations as follows: $4 a hundred, $35 for 
one thousand, and $20 for each succeeding 
thousand on large orders. The superintendent 
can not make shipment of orders unless they are 
prepaid. 

‘*How To Own Your Home’? discusses such 
topics as how much to pay for a home; how and 
where to borrow money to finance the trans- 
action; the general and specific location of the 
lot, how to check the value of the property; 
how to judge house plans; and the quality of 
construction of new or old houses; selecting the 
contractor, and making the contract for build- 
ing a house; and how to compute the mainte- 
nance cost and expenses of home ownership. 
Financing tables are given as a guide in esti- 
mating annual expenses. 


Home and Foreign Trade Summary 


The business situation at home and abroad 
is summarized as follows by the Department 
of Commerce, based on latest available infor- 
mation : 


DOMESTIC.—Reports on October business re- 
ceived during the week ended Nov. 20, by the 
bureau of the census, Department of Commerce, 
show increased productive activity. Cotton spindle 
activity, reduced to a single shift basis, increased 
from 93.2 percent of normal to 95.4 percent. Pre- 
liminary reports on western pine operations show 
increased production and shipments with stocks 
increasing slightly. Production of automobile pas- 
senger cars at 334,966 machines compares with 
298,911 last month and 217,566 in October, 1922. 
The total number of trucks produced was 30,141, 
against 28,632 in September and 21,795 for Octo- 
ber. Production of glass bottles and illuminating 
glassware, grindings of corn, and production of 
both bituminous and anthracite coal increased. 
Production of steel sheets by independent mills 
consumption of iron ore, and production of coke 
declined. 

Seasonal changes occurred in cold storage hold- 
ings. Holdings of beef on Nov. 1 were 30 percent 
over Oct. 1 but 7 percent below the November 
holdings last year. Mutton increased 20 percent 








Quality 
Hardwoods! 


2 cars 4/4” Ist & 2nds Birch 
6 cars 4/4” No. | Com. & 1. 
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Soft Elm 


Anything in 
Northern Hardwoods 


The Adams-Thom 
was" Lumber Co. 


Jean LaRue Says: 
**She’s dam’ good 
mans to deal wid!’’ 








Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 


White Pine 

















We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 








We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 
of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster- Latimer 


MELLEN, 
WIS. 


Lumber Co. 
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Specials: 


6IM’ 4/4” Selects Basswood 

800M’ 4/4” No. | Com. & Btr. Basswood 
30M’ 4/4” No. 2 Common Basswood 
24M’ 5/4” Selects Basswood 

50M’ 5/4” No. | Com. & Btr. Basswood 
40M’ 6/4” No. | Com. & Btr. Basswood 
80M’ 4/4” FAS Birch 

100M’ 4/4” Selects Biroh 

20M’ 5/4” FAS Birch 

20M’ 6/4” FAS Birch 

20M’ 8/4” FAS Birch 

300M’ 4/4” No. 1-2-3-A Com. H. Maple 
25M’ 5/4” Sel. & Btr. Soft Elm 

60M’ 4/4” No. 2 Com. Rock Elm 

15M’ 4/4” Sel. & Btr. Wis. Oak 

13M’ 5/4” No. 2 Com. & Btr. Wis. Oak 
23M’ 6/4” No. 2 Com. & Btr. Wis. Oak 


KILN DRYING FACILITIES 


Let us have your inquiries when in 
the market for Northern Hardwoods 
or Softwoods. 














nd 


pl 
Res 


























Lumber 
Company 


Detroit, Mich. 


Wilson 


12-223 General Motors 
Building, 


Tough WHITE ASH Specialists 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 


Our distributing yard at Fort Wayne, ° 
Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 
Cypress, Maple and Elm. Also, direct 
mill shipments. ° 




























Give us a chance to deliver the goods. 





| SOFT TEXTURED 
“Knox Brand” 
OAK FLOORING 


Two Plants. 


Tenn. Lumber & Mfg. Co. 


_ KNOXVILLE, TENN. 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 

















from Oct. 1, but shows a 42 percent decline from 
Nov. 1 of last year. Pork products were 21 per- 
cent below last month but 26 percent above last 
year. Butter showed a decline of 20 percent from 
Oct. 1 but remains about 4 percent above Nov. 
1, 1922. Cheese increased 42 percent from last 
year and stands at 22 percent above a 5-year 
average. Case eggs at 6,650,000 cases compare 
with 5,726,000 last year and a 5-year average of 
4,569,000. 

The weekly average of car loadings for October 
at 1,073,085 compares with 1,039,018 last month 
and 992,651 for October, 1922. The net car sur- 
plus for the closing week of October was 12,141, 
against 26,415 for September and a net shortage 
of 175,523 in October, 1922. 

ForeIGN.—DHuropean cables to the Department of 
Commerce report caution in Belgium, inspired by 
political and exchange uncertainties, tho industry 
is generally active; a steady decline in German im- 
ports; dullness in Scandinavia, except in Sweden, 
where the outlook is good, and financial stringency 
in Poland and Finland, which is being relaxed 
in the last named country. Business is brisk in 
Spain, export trade is stimulated by the falling 
exchange value of the peseta, and Spanish trade 
with France, both import and export, is much 
larger than at this time last year. Far eastern 
cables show that conditions are gradually becom- 
ing settled in Japan, all the homeless are now 
temporarily housed, and the financial position is 
strong. Reconstruction estimates for the first 
five years are now placed at $525,000,000. Aus- 
tralian trade is reported quiet, but building is gen- 
erally active and approaches boom proportions in 
Melbourne. 


To Deliver Economic Address at Yale 


NEw HAVEN, Conn., Nov. 26.—The annual 
address at Yale University under the auspices 
of the 20th Engineers’ (Forest) Memorial 
Foundation will be delivered by R. W. Vin- 
nedge on Tuesday, Dec. 4. The subject of this 
address will be ‘‘The Genesis of the Pacific 
Northwest Lumber Industry and Its Develop- 
ment.’? Mr. Vinnedge is president of the 
North Bend Lumber Co., North Bend, Wash., 
and ex-president of the West Coast Lumber- 
men’s Association. 

This is one of a series of annual addresses 
on economic problems of the lumber industry 
which was first made possible in 1920 by the 
gift, on the part of the relief committee of the 
20th Engineers, of the residue of the relief 
fund raised by the lumber industry for the 
benefit of the members of the 20th Engineers 
and their families. The annual income from 
this fund is used to defray the expenses inci- 
dent to the printing and distribution of an 
address by a prominent lumberman. 

The first address under this foundation was 
delivered in 1921 by Robert B. Goodman, secre- 
tary of the Goodman Lumber Co., Marinette, 
Wis., the title of his address being ‘‘The Price 
of Lumber, a Study of the Fundamental Con- 
ditions in the Lumber Industry;’’ the address 
in 1922 was delivered by Charles Hill, general 
sales manager of the Southern Pine Sales Cor- 
poration, New York City, on ‘‘The Merchandis- 
ing of Lumber’’; the address in 1923 was deliv- 
ered by Charles N. Perrin, secretary of Blakes- 
lee, Perrin & Darling, Buffalo, N. Y., on ‘‘The 
Grading of Hardwoods.’’ 


Old Wisconsin Landmark Passes 


La Crosse, WIs., Nov. 27.—The first court 
house in La Crosse County, Wisconsin, will 
soon be no more. After seventy years of life 
it is to be demolished to give place to: a new, 
modern garage. Thus will La Crosse lose its 
most striking reminder of the beginnings of 
city and county. 

When the building was put up in 1852 La 
Crosse was a village of 200 inhabitants. The 
Wisconsin legislature of 1850-51 had desig- 
nated La Crosse as the county seat, but with 
the proviso that the town must within a year 
erect a suitable building in which the county 
business could be done, and erect it at its own 
expense. How to raise the money for the build- 
ing was being debated by the citizens of La 
Crosse and action temporarily deferred, when 
word came that a neighboring town was out 
to get the county seat away, in case the court 
house was not straightway erected. This put 
the spurs on the ambitious handful of folks who 





comprised the citizenship of La Crosse, and 
soon this money was raised and work begun 
on the building. 

The home for the county offices which re- 
sulted was 26x36 feet. Rooms for the various 
county officers were made on the first floor, and 
the court room on the second floor. ‘‘ They 
built it to last forever, I guess,’’ says Louis 
Fee, one of the garage firm of Fee Brothers, 
who now own the lot and building, and are up 
against the strenuous job of tearing it down. It 
is sturdily built. Lumber was plentiful and 
cheap in those days. There is scarcely a knot 
in all the wood in the courthouse. The corners, 
rafters and uprights are all six by sixes and 
after seventy years they are as solid as ever. 

The little frame building’ served the pioneer 
community as a sort of town hall for a number 
of years as well as a court house. Church meet- 
ings, debates and public gatherings of all kinds 
were held in the court room. 

The county jail was built as a lean-to to the 
court house. It was made of stone and, accord- 
ing to the old county histories, was supposed to 
be a ‘‘Rock of Gibraltar’’ when built, but 
turned out to be considerable of a joke. The 
ceiling was filled with several tons of stones, 
the idea being that if anyone tried to escape 
by the roof, the rocks would come tumbling 
down upon him. But, as the walls were built 
on sand, it was found prisoners seeking escape 
needed not to work their way out by the roof, 




















First court house at La Crosse, Wis., erected in 
1852 


but with comparative ease could make a getaway 
by tunneling out thru the sand, and this most of 
them did. 

With the rapid growth of the town and 
county, the court house after fifteen years be 
came altogether too small for county business. 
It was moved off the hill and a newer, larger 
structure erected in its place. The abandoned 
court house was used at first as a hotel, and 
later as a boarding house. For a number of 
years, it has been in modern service as a part 
of the garage property of Fee Bros., Louis and 
Sherman. 
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State to Fix Blame for Forest Fires 


Detroit, Micu., Nov. 26.—To determine re- 
sponsibility for the forest fires in the Upper 
Peninsula last month, which burned five men 
to death and destroyed large tracts of timber 
in Marquette, Baraga and Ontonagon coun- 
ties, a thoro investigation will be undertaken 
by J. E. Converse, assistant attorney general 
of Michigan. It is probable that the State’s 
probe will take the form of a one man grand 
jury investigation. 

Local officers, lumber company officials and 
employees and employees of the State conserva- 


‘tion department will be among those who will 


be asked to give testimony at the hearings which 
are scheduled to begin in the early part of De- 
cember. The attorney general’s office has an- 
nounced that the investigation is expected to 
fix the responsibility of the counties and of the 
State, as well as of the lumber companies. 





‘‘Say IT WITH A HOME and raise your own 
flowers’’ is the title of a booklet issued and 
distributed by the chamber of commerce of 
Gardner, Mass. 
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Recommendations as to Standard Sizes and Grades 
of Lumber Are Explained by the Central Committee 


(Continued from page 45) 


dryness varies with the moisture content and 
hence with the shipping weight of lumber, the 
committee has recommended that the standard 
shipping weights to be used for the purpose stated 
in Paragraph 24 shall be those which are recognized 
and in effect at the time shipment is made. 


Paragraphs 25, 26, 27, 28 and 29. Shipping and 
Other Provisions. These recommendations explain 
themselves and constitute their own recommenda- 
tion. An agreement among producers, distributers 
and consumers on lumber standards is by itself 
inadequate to accomplish the purpose of standard- 
ization. Means for promoting the observance in 
practice of the standards adopted are indispen- 
sable. 

Paragraphs 30, 31, 32 and 33. These provisions 
likewise are in the interest of securing observance 
in practice of the published lumber size and grad- 
ing standards. 

Paragraphs 34, 35, 386 and 387. These recom- 
mendations likewise are in the interest of enforc- 
ing agreed standards. Additional provisions of 
similar purport may perhaps wisely be added. Such 
other provisions are under consideration by the 
committee, 

Paragraph 38. By common acceptance and for 
reasons which will be readily apparent, a definite 
designation for the lumber standards proposed for 
agreement has been included in the committee’s 
recommendation. The recommended designation 
has obvious advantages of simplicity and publicity 
appeal. 

In Conclusion 


The Central Committee, under the commission 
which it received from lumber producers, dis- 
tributers and consumers in ahs 1922, has assumed 
that there exists among the lumbermen generally 
the purpose and willingness, to which the lumber 
industry has publicly pledged itself, to standardize 
sizes and grades and to maintain these standards 
in actual practice. 


Standardization obviously means that changes 
somewhere must be made. Each region and each 
group has of course preferred to have other regions 
and other groups do the changing. With but few 
conspicuous exceptions, however, tolerance of spirit, 
open-mindedness, and sincere desire for construc- 
tive progress have been manifested in a remark- 
able degree. The committee is convinced that the 
recommendations now submitted to the lumber 
trade and consumers thru the secretary of com- 
merce will be considered by the interested public 
in the same broad spirit and with a desire for 
constructive action equal to that exhibited by their 
committee representatives. 


The fact that these recommendations have been 
made by the unanimous vote of the eight groups 
(manufacturers, wholesale dealers, retail dealers, 
engineers, architects, contractors, railroads and 
wood using industries) represented on the Central 
and Consulting committees is itself evidence that 
this spirit and this purpose have characterized 
the action of the responsible committees of pro- 
ducers, dealers and consumers which have - joined 
in these recommendations. Their recent public 
endorsement by the secretary of agriculture and 
its public appeal for the adoption and practice 
of the American Lumber Standards recommended 
by the Central Committee as reflecting ‘“construc- 
tive progress,” are additional convincing evidence, 
if further evidence be needed, that the standards 
recommended are fundamentally sound and in the 
public interest. 

Much has been said of the large direct savings 
and economies to be derived from lumber stand- 
ardization. Much has been said of definite national 
standards of lumber sizes and grading as a direct 
contribution to the sound, honest and efficient con- 
duct of the lumber trade on the highest plane of 
integrity, economy and service. Again it has been 
characterized as a vital aid to the orderliness, 
Stability and profitableness of the lumber business. 
Furthermore, the nationally organized standardiza- 
tion effort of the lumber trade is a direct test 
of the capacity of the lumber industry for self- 
government, that is, of its own standards, methods 
and operations, in such manner as to secure on the 
one hand, reasonable service without needless waste, 
and at reasonable cost to the public, and on the 
other hand, orderly, efficient and profitable busi- 
ness for those engaged in the industry itself. 


In the consideration, therefore, of the _recom- 
mendations of the Central Committee on Lumber 
Standards reported to the secretary of commerce, 
the organizations to which it has been submitted 
are confronted, in the opinion of the committee, 
with two alternatives: 


First, the approval of the standards so far as 
essential features are concerned, substantially as 
now recommended ; or, 


Second, the indefinite prolongation of contro- 
Vversy within the industry over the comparative 
merits of differing individual, regional and group 
as with the virtually certain prospect of further 
Kcreasing variation in size and grading standards 
and of indefinite postponement of the realization, 
within the lumber trade itself, of any national 
standards. 


The committee suggests that those organizations 
to which the secretary of commerce has submitted 
its recommendations be prepared, at the confer- 


ence in Washington, Dec. 12 and 13, to suggest the 
time at which, and the ways and means by which, 
the standards then agreed upon should be made 
effective in the conduct of the lumber trade. 


Promoting Observance of Standards 


WASHINGTON, D. C., Nov. 27.—Methods of 
promoting observance of lumber standards are 
discussed in a letter written by Wilson Comp- 
ton, chairman of the Consulting Committee 
on Lumber Standards, to Fred H. Ludwig, 
of the Merritt Lumber Yards, (Inc.), Reading, 
Pa., in response to a communication seeking 
light on this subject. Mr. Compton says: 


You will recall our conversation leaving Laurel, 
Miss., on Nov. 16 regarding the practicable ways 
and means of securing the observance in practice 
of such standards of size and grading of lumber 
as may be agreed upon by the voluntary act of 
lumber producers, distributers and consumers. 


May I, as suggested at that time, enumerate 
suggested ways and means which I believe to be 
deserving of consideration. Some are directly in- 
volved in the standardization recommendations 
now before us, others will no doubt be discussed. 
at the conferences in Washington next month: 


1. The use of the organized official inspection 
services of the lumber associations which pub- 
lish standard grading rules, as a means of en- 
forcing the observance of the size and grading 
standards incorporated in the rules under which 
the lumber has been purchased or sold. 


2. By grade marking of standard lumber, in- 
cluding an appropriate brand or insignia indi- 
cating that it is standard size. 


3. Advertising to the lumber trade and to the 
lumber using public of standard lumber. 


4. Injunctions promptly secured against sell- 
ers of lumber who announce that they deal in 
standard lumber, make contracts of sale on the 
basis of agreed American lumber standards and 
deliver lumber which is not standard, 


5. The appeal to public confidence by means 
of the certification of the Departments of Com- 
merce and Agriculture that the standards are 
sound, in the interests of economy, and for the 
good of the public as well as of the lumber trade; 
also their public recommendation and appeal 
that the ordinary transactions in the lumber 
trade be confined to the purchase and sale of 
standard lumber. 


6. A limitation upon such shipping provisions 
as the so called 5 percent clause; also the provi- 
sion for the acceptance by the buyer of that part 
of the shipment up to standard without prejudic- 
ing his just claims with respect to the remain- 
der, in such a way as to confine them to dealings 
in standard lumber, excluding from their benefits 
special sizes, special grades and special workings. 


7. Using the opportunity for nation-wide sen- 
timent making, offered during the next several 
months in the annual conventions of organiza- 
tions representing lumber dealers, lumber pro- 
ducers and consumers; this for the purpose of 
establishing gradually a recognized general cus- 
tom. 


8. The provision on the letterhead and in 
order blanks and statements of terms of sale 
by buyers and sellers of lumber that their deal- 
ings are in accordance with the American lumber 
standards; these standards thus to become an 
— part of the contracts of purchase and 
sale. 


9. The specific indication on invoices, on tally 
cards and on shipping papers of lumber which 
is not of standard size, standard grade or stand- 
ard working. 


10. The gradual accumulation of public good- 
will value of American lumber standards as a 
business asset. 


There is, to be sure, in addition a natural ex- 
pectation based on the obvious experience of 
other industries, altho of course it will neces- 
sarily continue as heretofore to be dependent 
upon the voluntary act of individuals, that, other 
conditions being equal, lumber of standard size, 
standard grade and standard working will cost 
less than lumber of special size, special grade 
and special working. 


Altho we did not, so far as I recall, discuss the 
further question of the time at which such 
standards as may be agreed to should be consid- 
ered as effective, I suggest that that too is an 
important feature which deserves consideration. 
On the basis merely of such inquiry as I have 
myself been able to make, I gather the impres- 
sion that an agreement on such standards to be 
effective perhaps June 1 or July 1, 1924, would 
give ample opportunity for such adjustments and 
modifications of published rules for grading and 
inspection of yard lumber as might be necessary, 
and would also afford the important opportunity 
during the coming lumber convention season for 
nation-wide sentiment making in behalf of the 
purchase and sale and use of standard lumber. 
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Above is the New Chatam Hotel, 
Kansas City, Missouri 


These Modern 
Buildings De- 
mand Quality 
Oak Flooring 


The shrewd contractor real- 
izes that first class buildings 
demand the best flooring on 
the market. He knows that 
Superior Brand, — ‘““Amer- 
ica’s Finest’’ Oak Flooring, 
owing to its individual 
method of manufacture, has 
a remarkably uniform mois- 
ture content which reduces 
the chance of “cupping” and 
“buckling” to the very mini- 
mum. He also knows that 
this superior flooring is fin- 
ished on disc-head milling 
machinery which produces 
a face finish unequalled by 
any other process. That is 
why he places his contracts 
with Superior Oak Flooring 
dealers. If you are not a 
Superior dealer ask us to tell 
you how it will benefit you 
to become one. 


Superior Oak Flooring Co. 


HELENA, ARK. 


SUPERISR nore 


‘America’s Finest-” 
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hy eed Sout 
Mouldings and Finish 


/ All lumber used in Bruce mould- 
| ings and finish is carefully seasoned 
in modern kilns, and worked by lat- 





est type machinery in our fully 
equipped mills at Memphis and Little Rock, 
insuring quality and accuracy. 


Prompt Shipments of red or sap gum 
mouldings and finish, plain or quartered ; 
also oak, red or white, plain or quartered, 
manufactured in accordance with the spec- 
ifications of the Standard Moulding Book. 


Write for prices 
E. L. Bruce Company, Memphis |} 
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Weaver Brothers 
SHREVEPORT, LOUISIANA 
Manufacturers of 
LONG AND SHORT LEAF 
Yellow Pine and 
Hardwood Lumber 


Mills at: Flora,La. Couchwood,La. Alden 
Bridiye, La. Neches, Texas. Boyd, Florida 














MANUFACTURERS OF 


P owel LONG LEAF 

LUMBER Yellow Pine, 

COMPANY Moulding and-Plaster Lath 
Lake Charles, Mills Fata La., and 


nae esville, La. 
Louisiana Capacity, 300,000 feet daily. 











Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Fables 


Douglas 
Malloch Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Use of Explosives in Logging Camps 


In logging sections of the country, the lumber- 
men are often confronted with a log jam. When 
floating their logs down stream to the sawmills, 
one log will often become wedged in such a 
manner as to hold up other logs, and finally the 
entire mass of jogs is prevented from moving. The 
easiest and quickest way to start a log jam is to 
place a charge of dynamite either over or under 
the key log; the one which is holding the others 
back. This charge will cut the key log in two and 
shake up the whole mass of jammed logs, usually 
resulting in starting the logs moving down stream. 
Many log jams require that two or more charges 
be used. All of the charges should be fired si- 
multaneously by a blasting machine from the shore. 

For starting log jams a low freezing extra 
dynamite of 40 percent strength is the most de- 
sirable, as it is strong enough to shake up the 
mass of logs and quick enough to cut the key log 
in two. 


Breaking with Peavey Is Dangerous 


Removing a key log by hand is the height of 
the lumberjack’s peril. It calls for courage and 
skill. The lumberjack must be sure footed and 
most dexterous in making a quick get-away when 
the key log starts to move, otherwise he will 
add to the toll of life which is demanded every 
year by log jams. 


If the key log breaks before it is half chopped 
thru, on account of the pressure of the hundreds of 
logs back of it, the vast bulk of logs move at 
once and make an extremely dangerous situation 
for the lumberjack in his frantic scramble over 
the logs to gain the bank or boat, and if he does 
not gain the bank, and he more often doesn’t, 
then he must trust his life on a single log, keeping 
his balance while it plunges thru the rapids. 


Freezable Dynamite Also Perils Lives 


The need of educating lumberjacks on the use 
and handling of explosives is illustrated by a 
typical experience on Caribou Creek up in the 
logging regions of Canada. As the logs plunge 
along thru the rapid waters of the creek, at the 
rate of two thousand a minute, they often become 
jammed at critical points. Here men are sta- 
tioned to prevent a jam from forming. The men 
sit on the shore around a fire smoking their pipes. 
The cartridges of dynamite are kept from freez- 
ing by the heat of the fire, a method not only 
inefficient but extremely dangerous. The use of a 
thawing kettle would eliminate this hazard and 
provide a convenient means of handling the ex- 
plosive. Better still would be the use of a non- 
freezing explosive. When a jam starts to form, 
a lumberjack will grab a cartridge, light a fuse 
and run out over the logs to drop the cartridge 
between the jammed logs. Courting death by such 
methods is no more to those daring men of the 
North than breaking a log jam by hand methods. 
It is all in a day’s work. 


Dynamite Easily Loosens Frozen Banks 


In logging camps large blocks of logs become 
frozen together, caused by the freezing of rain 
and snow. These are easily separated with dyna- 
mite, which saves much time and uses less labor 
than prying the logs apart with crowbar and 
canthook. Make a hole under the frozen logs 
and place a charge of one-half to one cartridge 
of low-freezing extra dynamite or non-freezing dy- 
namite of about 20 percent strength. Blasting 
powder can be used for this purpose if it can be 
packed into rolled paper cartridges and kept dry. 
The commercial article known as a “blasting shell” 
is admirably suited to this purpose, as it is made 
from heavy waterproof paper, and can easily be 
filled with blasting powder in sections of any 
desired length. 


Non-Freezing Dynamite Desirable for Winter 


As most of the work around lumber camps is 
done during the winter, some little thought must 
be given to the freezing of dynamite. All freez- 
ing troubles are eliminated by the use of a non- 
freezing dynamite, which the lumberjack can store 
all winter in the coldest temperatures and use 
at a moment’s notice. Some non-freezing powders, 
however, do not resist water very well, and in 
cases where the explosive has to be placed under 
water, a low-freezing explosive is more desirable. 
When these low-freezing explosives do become 
frozen they must be thawed before using. 

The lumberman’s use of explosives is not con- 
fined to starting log jams or loosening piles of 
frozen logs. On a smaller scale it is used for 
splitting logs, topping trees, splitting firewood 
and occasionally for cleaning eut driftwood from 
streams. 

In the redwood district of California the logs 


are so huge that powder offers the only practical 
way of splitting them into sizes convenient to 
handle. When it is remembered that some of 
these giant redwoods are large enough to have a 
roadway built right thru the centre of the stand- 
ing tree, the difficulty of splitting some of these 
stumps will readily be appreciated. One of these 
giant trees taken from the national reservation 
in Fresno County, California, was forty-three feet 
in circumference and contained enough lumber to 
supply a town of three hundred people for eight 
months. ‘These enormous trees are felled by saws 
fifteen feet long, and are then cut up into logs, 
ten to sixteen feet in length. These logs are 
then bored with a 14-inch or 2-inch wood auger 
right to the center of the heartwood. Two, three 
or four holes are placed in the log, according to 
its length and diameter. The charge consists of 
a half cartridge of low strength, slow acting ex- 
plosive such as 15 or 20 percent low freezing 
dynamite ; a Judson powder or a stumping powder, 
A properly placed charge of the right quantity 
will split a log in half. Each of these halves is 
again split in two in the same manner, but using 
smaller charges of explosives. In every case it is 
very important that the charges be very securely 
tamped and all charges fired electrically. 


Charge Depends on Log Size and Species 


On wood which splits very easily, FFF black 
blasting powder may be used to advantage, as it 
is slower acting than dynamite. To fire blasting 
powder electrically, use an electric squib in each 
charge. Whether dynamite or blasting powder is 
used, the charges should not be placed farther 
than 6 feet apart; four feet is a preferable dis- 
tance. After pouring blasting powder into a 
bored hole, insert a wad of paper to keep the 
powder dry, then pack in the stemming material 
of moist clay as tight as possible. When short 
billets need to be broken up for paper making or 
for firewood, a single charge in the center of the 
log, fired by cap and fuse or fuse alone if blasting 
powder is used, will break the log into three 
or four pieces. In splitting logs it is always 
well to use a wood. auger not smaller than 1%- 
inch, because in the smaller diameter bore hole 
sufficient explosive can not be concentrated at one 
point to do the work efficiently. Unless the amount 
of tamping in a bore hole will be at least six times 
the diameter of the hole, it is better to put in 
more holes, The number of holes and the amount 
of powder to use in each hole will depend upon 
the diameter of the log, its length, kind of wood 
and condition, and strength of explosive, and can 
be best judged after one or two experiments. The 
usual charge per hole varies from one-quarter car- 
tridge for easily split logs of 114-foot diameter, 
to a full cartridge for tough, knotty, cross grained 
logs of 4 foot diameter and larger. 


Topping Spar Trees with Explosive 


In Pierce County, Washington, the United States 
Department of Agriculture reports the use of dyna- 
mite to remove tops of trees which have been 
selected as parts for logging rigs. The old method 
was for the faller or headrigger to climb the tree 
and cut the top away with an ax or saw. This 
operation leaves him in a more or less dangerous 
position. With the use of dynamite, the head- 
rigger does not have to carry ax or saw with him. 
He merely slips on a pair of long spurred climbing 
irons and climbs the tree with a bundle of dyna- 
mite cartridges, a blasting cap and about twenty 
feet of safety fuse. The dynamite cartridges, be- 
fore being carried up the tree, have been tied 
together end to end like a string of sausages. This 
string of dynamite he wraps around the top of 
tree at the point where he wishes to cut it off, and 
ties the explosive securely in place. One of the 
cartridges in the string is then primed with the 
cap, to which has been crimped the long length of 
fuse. This fuse hangs down the trunk of the 
tree about twenty feet and gives the headrigger 
ten minutes in which to get down the tree and to 
a place of safety. A long fuse is necessary 0D 
account of the great height at which this cutting 
off takes place, usually one hundred to one hundred 
and fifty feet above the ground. 


Easy Way to Clear Streams of Driftwood 


Spring freshets bring quantities of driftwood 
into streams. This driftwood often lodges along 
the banks or against other obstructions and col- 
lects other debris, finally clogging the stream and 
backing the water up to overflow the banks. Where 
lumbering operations have been in progress for 
some time, this condition is very likely to occur. 
A charge of dynamite placed at the weakest point 
will cut away the driftwood causing the trouble, 
and allow the entire accumulation to move dow? 
stream.—Prepared by the Technical Division of the 
Atlas Powder Co. 
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Organize New West Coast Concern 


PORTLAND, ORE., Nov. 24.—The announce- 
ment of the organization in this city of the 
Douglas Fir Corporation, with sales and gen- 
eral offices in the Yeon Building, will be of 
more than passing interest to many lumbermen 
all over the country, because of its official per- 
sonnel. At the head of the company as presi- 
dent is E. B. Hazen, formerly general manager 
and treasurer of the Bridal Veil Lumbering 
Co. and organizer of the Douglas Fir Sales Co. 
During his connection with those organizations 
Mr. Hazen won national recognition as an effi- 
ciency expert, the operation of the Bridal Veil 
Lumbering Co. being unique in the methods 
employed and in results obtained. 

Associated with Mr. Hazen in the Douglas 
Fir Corporation are E. R. Blair, treasurer, and 
H. Wilkinson, secretary. These men have been 
associated with Mr. Hazen for nearly twenty 
years, and have been important cogs in the 
various business machines under his control. 

The Douglas Fir Corporation will operate 
its own mill at Albany, Ore., manufacturing 
Douglas fir, western hemlock, cedar, spruce, 








E. B. HAZEN, 
Portland, Ore. ; 
President 


E. R. BLAIR, 
Portland, Ore. ; 
Treasurer 


Noble fir and white pine lumber, and in addi- 
tion will render a selling, buying and despatch- 
ing service, placing orders with other mills 
when its own production can not promptly care 
for the business offered. The mill at Albany 
will have a production capacity of 30,000,000 
feet annually, with shipping facilities over both 
the Harriman and Hill railroad systems, which 
have main lines operating thru Albany. 


In 1911 Mr. Hazen assisted in the organiza- 
tion of the Douglas Fir Sales Co., a codpera- 
tive selling company, in which fifteen mills par- 
ticipated. He was also general manager and 
treasurer of the Bridal Veil Lumbering Co., 
which plant supplied a large part of the lum- 
ber handled by the Douglas Fir Sales Co. Mr. 
Hazen was manager of the sales company 
during 1913 and 1914, and when this codp- 
erative company retired from business in 1914, 
he organized and became vice president and 
general manager of the Douglas Fir Lumber 
Co., which continued the direct merchandising 
of lumber to the trade, its principal source of 
supply being the production of its own mills. 
Because of his adoption of a policy of service 
—filling the customer’s order, regardless of 
the source of supply—Mr. Hazen developed 
these companies into unusually successful pro- 
ducing and selling organizations. 


Because it controlled no other manufactured 
output the Douglas Fir Lumber Co. discontin- 
ued the marketing and selling of lumber when 
the manufacturing enterprises under Mr. 
Hazen’s general managership were sold in 1922. 
As stated above, in the newly organized com- 
pany, the Douglas Fir Corporation, he is taking 








with him as associates some of the executives 
of the old organization. 


The success that has attended Mr. Hazen and 
his associates during their entire business 
career is a guarantee that the new organization 
will rapidly make an impress upon the lumber 
trade and become an important factor in the 
industry. As a successful manufacturer and 
merchandiser of lumber, the experience of Mr. 
Hazen covers a period of twenty years. For 
more than fifteen years of this time he actively 
managed operations manufacturing 50,000,000 
to 75,000,000 feet of lumber a year, and at the 
same time directed the marketing of from 75,- 
000,000 to 150,000,000 feet annually. Thru all 
his merchandising career he adhered strictly to 
the principle of service, realizing that in order 
to give real service to the buyer, both produc- 
tion and buying facilities should be at his com- 
mand, and it is with this idea in mind that the 
busness stationery of the new company reads: 
‘‘Pouglas Fir Corporation, lumber manufac- 
turers, salesmen, buyers.’’ 

As treasurer of the new company, E. R. Blair 
will have supervision 
over finances and ac- 
counting, while, as sec- 
retary, H. Wilkinson 
will supervise the manu- 
facturing and purchas- 
ing end of the business. 
Both have served in 
these capacities for 
more than fifteen years 
in the former  enter- 
prises managed by Mr. 
Hazen. 

Teamwork is con- 
ceded to one of the es- 
sentials of successful 
business, especially in 
the lumber industry, 
and nowhere has team- 
work been more com- 
pletely demonstrated 
than in the association 
of E. B. Hazen, E. R. 


Blair and H. Wilkin- 
H. WILKINSON, son; and their many 
Portland, Ore.; friends and acquain- 


tances thruout the coun- 
try feel assured that 
under their supervision, the Douglas Fir 
Corporation will have a long and successful 
career. 


Secretary 


oma@aaaaaaaan 


Denies Log Case Rehearing Petition 


O.yMPIA, WASH., Nov. 24.—By a decision of 
the State supreme court, rendered Wednesday, 
denying the petition for a rehearing in the log 
case, there will probably arise claims for re- 
funds to shippers amounting to more than a 
million dollars. It is intimated that the rail- 
roads will appeal to the Supreme Court of the 
United States. 

The controversy dates from Dec. 20, 1920, 
when the public service commission, which is 
now the department of public works, filed a 
complaint against the existing railroad rates 
for transporting saw logs. The department of 
public works made findings on Feb. 1, 1922, 
and issued an order to reduce rates approxi- 
mately 10 percent and establish uniform rates 
for all roads. These rates were to go into 
effect March 1, 1922. 

The order of the department of public works 
was sustained by Judge D. F. Wright in the 
Thurston County superior court, who entered 
judgment affirming the order on Sept. 25, 1922. 

From this decision the railroads appealed to 
the State supreme court Sept. 29, 1922, and the 
judgment of the superior court and the order 
of the department of public works was again 
sustained by the supreme court on July 18 last. 

The contention of the railroads was that the 
rates established by the department order were 
confiscatory and that the method followed by 
the department in arriving at uniform rates was 
unfair to the railroads. 
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Practical Specialists 
Pacific Coast Lumber Products 
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_) DRYAD, WASH. 
MILLS { N.P. Ry., C., M. & St. P. Rye 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S. A. 

















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 7 
Sales Office: 
REED CITY, MICH. 


Plant: 
Newberry, Mich. 


























Saw Mills that Increase 
Your Lumber Protits 


Send for our 
Catalog today. 


“Built Sturdy for Service”’ 


The most rapid, accurate sawing is produced by 
this simply constructed, efficient machine. 
Forty years of successful Saw Mill construction 


backs up our complete line of Saw Mill products. 
Their dependability, speed and long lasting service 
mean increasing profits to you. 


The Enterprise Co., uans:, Columbiana, Ohio 














BUSINESS CHANGES 


ARKANSAS, Dewitt—Dr. C. E. Park and Carl 
Owens have purchased the local plant of the 
Arkmo Lumber Co. The business will be con- 
tinued under the name of the DeWitt Lumber 
Co. Mr. Owens will remain active manager. 

Helena—Richardson Hardwood Lumber Co. 
moving to Laurel, Miss. 

Rogers—A consolidation of the Ozark Tie Co., 
of Rogers, Gulf Tie Co., of Houston, and Hussey 
Tie Co., of St. Louis, under name of Hussey- 
Hobbs Tie Co., with headquarters at St. Louis, 
is announced. The company will maintain the 
office at Rogers. 

CALIFORNIA. Oroville—Oroville Lumber Co. 
sold to Diamond Match Co. 

Santa Rosa—Tompkins & Sykes succeeded by 
F. E. Tompkins. 

DELAWARE, Felton—Keller & Simpler suc- 
ceeded by Murray & Simpler. 

ILLINOIS. Chicago—Dean, Spicker Co. chang- 
ing name to Dean Co. 

Girard—Hargrave-Thompson Co. succeeded by 
Alexander Lumber Co. : 

INDIANA. Fort Wayne—Bourbon Silo Co. 
changing name to Wayne Portable Silo Co. 


1OWA,. Carnarvon, Jolley, Knierim, Rockwell 
City and Somers—Standard Lumber Co.’s yards 
sold to C. H. Westerman, of Texas. 

LOUISIANA. Tallulah—East Arkansas Lum- 
ber Co. sold to Carroll Lumber Co. 


MASSACHUSETTS. North Adams—B. B. 
Fitch Lumber Co, succeeded by Welsh & Gray 
Lumber Corporation. 

MICHIGAN. Niles—Acme Manufacturing Co. 
succeeded by Acme Red Cedar Chest Co. 

MISSISSIPPI. Brooklyn—E. F. Scott has pur- 
chased the mill and timber holdings of the Hanice 
Lumber Co. 

Laurel—Richardson Hardwood Lumber Co. 
moving from Helena, Ark. to Laurel. 

MISSOURI. Sedalia—G. A. Gold Lumber Co. 
succeeded by Gold Lumber Co. (Inc.), capital, 
$15,000. 

NEBRASKA. Linwood—Nye-Schneider-Jenks 
Co. sold local yard to John L, Hoffman. 

Lynch—Krotter & Tickner succeeded by Du- 
sako, Kostan & Olene. 

NEW YORK. Johnstown—Snyder & Way 
changing name to Snyder & Way Lumber Co. 

Ogdensburg—Whitney & Barnes Lumber Co.’s 
old plant sold to Hull Steel Foundries (Ltd.), 
of Hull, Canada, including 48 acres of land, build- 
ings, rail sidings and 1,200 feet of dockage, 

OKLAHOMA, Slick—Slick Lumber Co. sold 
local yard to Long-Bell Lumber Co. and will open 
a yard in Wewoka, where a building has been 
erected. New company organized under name of 
Riecker-Sherritt Lumber Co., to operate Wewoka 
enterprise. 

SOUTH DAKOTA. Capa—Capa Equity Union 
Exchange sold to H. A. Looby. 

WASHINGTON. Deming—Ben Hoveland and 
Clarence Hagen purchased the sawmill of the 
Pierce Manufacturing Co. and will enlarge. 

WASHINGTON, Orting—Orting Lumber Co. 
succeeded by Pacific Northern Lumber Co. 

WISCONSIN. Kennan—Northern Lumber & 
Supply Co. succeeded by Hotz Lumber Co. 

Rosholt—Hanson & Rustad succeed J. G. 
Rosholt. 

Woodruff—Northern Lumber & Supply Co. sold 
to G. R. Wilson. 


INCORPORATIONS 


ALABAMA. Dothan—I. L. Schuyler Lumber 
Co. decreasing capital from $20,000 to $5,000. 

CALIFORNIA. Fresno—Tom Pritchard Plan- 
ing Mill, incorporated; capital, $50,000. 

San Francisco—Bay City Lumber Co., incor- 
porated; capital, $20,000. 

Santa Cruz—Santa Cruz Lumber Co., incor- 
porated. 

LOUISIANA. New Orleans—Crescent City 
Sash, Door & Blind Manufacturing Co., increas- 
ing capital to $60,000. 

MARYLAND. Cumberland—Cumberland Sash 
& Door Co., increasing capital from $30,000 to 
$250,000. 

MASSACHUSETTS, Falmouth—H. C. Randall 
Co., incorporated. 
MINNESOTA, 
Co., incorporated. 

MISSISSIPPI. Columbia—Whites Box Co., in- 
corporated; capital, $25,000. 

_ Laure!l—Laurel Hardwood Lumber Co., increas- 
ing capital to $30,000. 

MISSOURI, Kansas City—Globe Lumber Co., 
incorporated; capital, $80,000. 

NEW HAMPSHIRE. Manchester—Stevens- 
Winant Lumber Co., incorporated; capital, 
$100,000. 

NEW YORK. Brooklyn—Kotzen Lumber Cor- 


oration, increasing capital from $25,000 to 
30,000. 





Arlington—Geib Janni Lumber 


New York. (Manhattan)—Najer Lumber 
Corporation, incorporated; capital, $50,000. 

Poughkeepsie—Arlington Mill Work, incorpo- 
rated; capital, $50,000. 

NORTH CAROLINA. Charlotte — Imperial 
Pine Association, with office in Atlanta, Ga., in- 
corporated under North Carolina laws; capital, 
$50,000; district office in Charlotte. 

OREGON. Marshfield—Middle Fork Boom Co., 
incorporated; capital, $10,000. 

Sheridan—Sheridan Furniture Manufacturing 
Co., incorporated; capital, $5,000. 

PENNSYLVANIA. Broughton—Reis Lumber 
& Supply Co., incorporated; capital, $20,000. 

TENNESSEE. Knoxville—Knoxville Lumber 
& Manufacturing Co., increasing capital from 
$100,000 to $200,000. 

TEXAS. Electra—E. F. Riley Furniture Co., 
incorporated; capital, $20,000. 


VIRGINIA. Bedford—Bedford Hardwood Co., 
incorporated. 

WASHINGTON. Chehalis—Chehalis Mill Co., 
increasing capital from $150,000 to $165,000. 

Hoquiam—Havens Shingle Co., incorporated; 
capital, $9,000. 

Puyallup—Sundown Lumber Co., 
capital to $125,000. 


NEW MILLS and EQUIPMENT 


ALABAMA. Brewton—Grunnett Lumber Co. 
purchased mill formerly operated by Lovelace 
Lumber Co. and will install new dry kilns and 
equipment. 

Buhl—Deal Lumber Co. will rebuild burned 
plant making it a double mill, one side band and 
the other circular. 

Decatur—Johnson & Chambers will probably 
rebuild a lumber mill destroyed by fire at loss of 
about $35,000, it is reported. 

Gadsden—Southern Manufacturing Co. will 
build milling plant and will purchase considerable 
new equipment, 

Selma—Webb & McCall will rebuild planing 
mill recently destroyed by fire with loss of $25,000, 
according to announcement by Homer D. Webb, 
member of firm. 


FLORIDA. Apalachicola—Thorn-Reed Lumber 
Co. will probably rebuild sawmill destroyed by 
fire, with loss of $75,000, according to J. P. Thorn, 
general manager. 

Clermont—E. I. Pearson and associates have 
announced plans for construction of a plant to 
manufacture doors, window frames and other 
millwork lumber. 

Lacoochee—Cummer Cypress Co. has practi- 
cally finished construction of plant including 
sawmill, lath mill, shingle mill, power plant, crate 
factory and veneer plant; capacity of entire 
plant 20,000,000 feet yearly. Main office in Jack- 
sonville. 

Watertown—Marsh Bros. Stave & Heading Co. 
will build sawmill with 20,000 feet daily capacity. 


GEORGIA. Barnesville—Barnesville Planing 
Mill Co. plans erection of new plant at another 
location, officials have stated, and purchase of 
dry kiln, new equipment etc. will soon be made. 


ILLINOIS, Edwardsville—Hotz Lumber Co. 
will enlarge and improve building, adding hard- 
ware and paint department; office and display 
room to be enlarged. 


KANSAS. Arkansas City—Houston Lumber 
Co. will remodel and erect addition for lumber 
sheds; cost about $40,000. 


KENTUCKY. Louisville—Eugene J. Straus 
Cabinet Co. is erecting new plant. 

MISSOURI. Springfield — The 'Toombs-Fay 
Sash & Door Co. will remodel and install ma- 
chinery in a factory building recently purchased 
at 542 Phelps St 

Waco—Coyne Lumber Co. will rebuild plant 
destroyed by fire; loss, $12,000. 

NORTH CAROLINA. Elkin—Roswell Lumber 
Co., recently incorporated with capital of $49,000, 
will establish plant for manufacture of lumber; 
later a planing mill and additional plant fo! 
manufacturing flooring will be built; R. S. 
Cheves, sales manager. 

North Wilkesboro—Forest Furniture Co. re- 
cently completed a $25,000 addition to plant. 


OHIO. Columbus—Central Lumber & Mill 
Work Co., recently chartered with $25,000 capi- 
tal, will make improvements to plant acquired 
and will install woodworking machinery. Doors, 
sash, columns and interior trim to be manufac- 
tured. 

TENNESSEE. Nashville—Jacobs Frame, Door 
& Sash Co. has a site at Cedar St. and 18th Ave. 
where a plant will be built for manufacture of 
sash, doors and millwork. H. P. Jacobs, head 
of company. 

Parsons—J. F. and E. C. Houston will erect a 
one-story building, costing $8,000. 


VIRGINIA. Bedford—Plant of Bedford Hard- 
wood Co. is nearing completion and wood work- 
ing machinery will soon be installed. 


WASHINGTON. Newport—Bell Lumber Co. 
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plans erection of cedar products treating plant 
to cost about $75,000. 

Tenino—Skookum Lumber Co. will construct 
a log reservoir in Skookumchuk River at cost of 


$10,000. 
NEW VENTURES 


ALABAMA. Fitzpatrick—Herndon 
recently began; sawmill. 

CALIFORNIA. Los Angeles—D. E. Thompson 
Lumber Co. opened a retail yard on West Pico 
St. near Sawtelle Blvd. 

Santa Monica—Thomas Lumber Co. has be- 
sod a, of a $2,000 lumber shed at 1606 


FLORIDA. Howey—E. B. Crackle recently be- 
gan; sawmill. 


Barnett 


GEORGIA. Macon—J. W. McCook Lumber 
Co., recently began. 

ILLINOIS. Benton—Alex. McCreery recently 
began. 


Chicago—Mid West Manufacturing Co. open- 
ing a new sash factory at 2848-68 Quinn St. 

Chicago—Cottage Grove Lumber Co., recently 
began. 

Chicago—Page Lumber Co., recently began. 

INDIANA. Mentone—Marshall Manufacturing 
Co., recently began; manufactures ladders. 

Newcastle—Bowyer Construction Co. recently 
began; planing mill. 

LOUISIANA. New Orleans—H. O, Cook open- 
ing commission lumber business under name of 
Cook Lumber Co. 

MICHIGAN. Iron River—C. S. Johnson Lum- 
ber Co., recently began. 

Jackson—Louis J. Leet recently began whole- 
sale lumber business. 

MISSISSIPPI, Ackerman—Graves & Hunt re- 
cently began; sawmill. 

Greenville—E. B. Reynolds Lumber Co., re- 
cently began. 

MISSOURI. St. Louis—Hussey-Hobbs Tie Co., 
recently began. 

NEBRASKA, Caliente—Blue Front Mercan- 
tile Co., recently began; retail. 

Fairbury—Fairbury Lumber & Supply Co., re- 
cently began. 

NEW YORK. Buffalo—Raymond J. Colvin re- 
cently began wholesale hardwood lumber busi- 
ness. 

New York—Armbrecht Lumber Co. recently be- 
gan wholesale business. 


NORTH CAROLINA, Reidsville — Reidsville 
Building & Supply Co. will open lumber and 
building supply business. 

Williamstown—Norton Hardwood Co. recently 
began. 

OREGON. Albany—Amos and S. M. Kauffman 
have adopted the style of Kauffman Lumber Co. 
for their business. 

Albany—Albany Lumber Co. leases mill to 
Douglas Fir Corporation, 

Portland—Jacob Winestone and Dan E. Bow- 
man have engaged in business at 652 Second St., 
as the Winestone Furniture Reproduction Co. 


PENNSYLVANIA. Masontown—Joseph Mc- 
Carthy recently began. 

Pittsburgh—Reis Lumber & Supply Co., re- 
cently began; wholesale. 

TENNESSEE. Morrison—F. F. Tillett & Son 
will open lumber business. 

TEXAS. Dallas—Burgher Lumber Co., re- 
cently began. 

WASHINGTON. Colville—Fred Draper will 
open lumber business. 

Port Townsend—Frank Beck and Bertel Kruse 
are engaging in the logging business. 


CASUALTIES 


ALABAMA. Decatur—Johnson & Chambers, 
lumber mill, loss by fire, $35,000. 

Selma—Webb & McCall, planing mill, lumber 
plant and about 300,000 feet of finished and rough 
lumber destroyed by fire; loss, $27,000; partly 
covered by insurance; plant will be rebuilt. 

ARKANSAS, Knobel—Western Veneer Co.’s 
lumber plant was destroyed by fire with loss of 
$30,000; no insurance. 

Pine Bluff—Standard Lumber Co., badly dam- 
aged by fire. 

FLORIDA. Apalachicola—Thorn-Reed Lumber 
Co., sawmill destroyed by fire; loss, $75,000; will 
probably be rebuilt. 

IDAHO. Soda Springs—Mt. Sherman Lumber 
Mill, loss by fire, $12,000. 


a. Cherry Valley—R. F. Lee, loss by 


_ INDIANA. Wabash—North Manchester Mill- 
ing Co., plant destroyed by fire; will be rebuilt. 

lOWA. Dike—Townsend & Merrill Co., loss by 
fire, $600. 

Waterloo—Schneck Lumber Co., loss by fire. 

MARYLAND. Baltimore—Warehouse of Rad- 
ford-Wright-Sanders Co., door, sash and blind 
jobbers, badly damaged by fire; loss covered by 
insurance. 
. MASSACHUSETTS. Boston—Interior Build- 
ing Finish Co., loss by fire. 

MICHIGAN. Atlantic Mine—D. A. Stratton 
Co., loss by fire. 

MISSISSIPPI. Port Gibson—From ten to 
twelve carloads of lumber owned by the Valley 
Lumber Co., of Vicksburg, and a large number 


of logs owned by C. D. Humphreys of Port Gib- 
son, were destroyed by fire in the Ingleside lum- 
ber yard. 

WISCONSIN. Madison— Loftsgordon Bros. 
Lumber Co., loss by fire. 
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Cc. C. VAN KURAN, vice president of the 
Boyer-Van Kuran Lumber & Coal Co., of Omaha, 
Neb., and one of the best known lumbermen in 
the middle West, was killed on Saturday night 
by an automobile in front of his home, 3604 
Leavenworth Street, Omaha. Mr. Van Kuran, 
who was 75 years old, was run down by an un- 
identified driver. Meath came while he was be- 
ing carried to the hospital. Mr. Van Kuran went 
to Omaha in 1901 from Chicago where he was 
for many years interested in a manufacturing 
concern, He was born at Syracuse, N. Y. For 
the last two years, according to E. P. Boyer, his 
partner and president of tne firm, he had relaxed 
to some extent in his business activities, because 
of his age, but had been in very good health. 
Besides the Boyer-Van Kuran Lumber & Coal 
Co. he was interested in the E. H. Howland Lum- 
ber & Coal Co. Surviving are his widow, two 
daughters: Miss Blanche Van Kuran, of Omaha, 
and Mrs. Harvey Fletcher, of Chicago; two 
brothers, A. J. Van Kuran, of Omaha, and Earl 
Van Kuran, of Seattle, and a sister, Mrs. John 
L. McCague, of Omaha. 





CHARLES L. E. McKEE, general manager of 
the Buckeye Lumber Co., of East Liverpool, 
Ohio, died at his home in that place on Nov, 23 
at the age of 54. Mr. McKee had undergone an 
operation at a Cleveland hospital about a year 
ago, but had recovered sufficiently to be at his 
desk. About two months ago complications de- 
veloped and he had been bedfast from that time. 
Mr. McKee was born in Armstrong: County, 
Pennsylvania, but when an infant was taken to 
Frederickstown, Ohio, where he lived until he 
was 16. At that time he moved to East Liver- 
pool where he worked first in the pottery and 
then in the grocery trade. About twenty years 
ago he became identified with the Buckeye Lum- 
ber Co. operating mill and yards in that city and 
had been associated with it ever since. A widow 
and six children survive. Funeral services were 
held from the home in East Liverpool and burial 
was made in Riverview Cemetery. 





E. W. McKNIGHT, who was associated with 
the Huttig Manufacturing Co., of Muscatine, 
Iowa, for a number of years as western lowa 
representative, died Nov. 20 at the age of 56. 
Mr. McKnight engaged in the lumber business 
with his brother Rufus at Marengo, Iowa, in 
1887 and they continued that business until 1903, 
Rufus McKnight being in active charge while E. 
W. McKnight also traveled for the Huttig Manu- 
facturing Co. Rufus McKnight is still living in 
Marengo but has retired from the lumber busi- 
ness, Members of the lumber trade in western 
Iowa were well acquainted with E. W. McKnight 
and will receive news of his death with sincere 
regret. 





SAMUEL COOK, one of the oldest of the active 
lumbermen in eastern Kentucky, and for many 
years known thruout that region as ‘“‘Capt. Cook’”’ 
died at his home in Lothair, Ky., Friday, Nov. 16 
at the age of 75. He was a veteran of the Beaver 
Creek lumbering district and was active to the 
day of his death which came very suddenly. He 
was stricken as he arose from the dinner table. 
Funeral services were held at the old home on 
Monday, Nov. 19 





JOHN SEILER, superintendent of the Frey 
Planing Mill Co., of Louisville, Ky., for 26 years, 
died on Nov. 20 at a hospital in that city at the 
age of 59. Mr. Seiler leaves a widow and a son, 
John Lee Seiler. 





LEROY AUGUSTUS SWIFT, veteran of the 
Civil War, died recently at his home in Shelby- 
ville, Ind. at the’ age of 89, Mr. Swift had been 
in the retail lumber business at Crawfordsville 
for forty years and moved to Shelbyville a few 
years ago to live with his daughter. Two daugh- 
ters and two sisters survive him. 





JAMES H. HEYL, a traveling salesman for 
Eastman, Gardiner & Co., of Laurel, Miss., re- 
siding at Columbus, Ohio, died suddenly at 
Welch, W. Va., while on a business trip. Mr. 
Heyl was 56 years old, and heart trouble, from 
which he had suffered for some time, was the 
cause of his death. He leaves a widow, two 
sons and one daughter. The body was taken to 
Columbus where funeral services were held on 
Nov. 23. Mr. Heyl had been a valued representa- 
tive of Eastman, Gardiner & Co. for many years, 
and was greatly beloved by his associates in that 
business. Among the lumbermen on whom he 
called for so many years he had many staunch 
and loyal friends, who will also mourn his death. 
He had been ill recently but had apparently 
recovered. 





BEVERLY L. OILER, lumber dealer of Glen- 
dean, Ky., died on Nov. 25 at the home of a son, 
J. P. Oiler, in Louisville. Mr. Oiler was 57 years 
old. Two other sons, James A. Oiler, of Glen- 
— and John W. Oiler, of Denver, Colo., sur- 
vive. 


The 
Lumber 
Department 
Store 


Each week we mail 
out a combined price 
list and stock sheet 
on allitems we carry 
in stock. Ask us to 
put your name on 
our mailing list. 


Longleaf Pine, La. 
Red Cypress, Sitka 
Spruce, Douglas Fir, 
Washington Red Ce- 
dar,Tenn. Red Cedar, 
California White and 
Sugar Pine,Redwood. 
Oak, Maple, Beech 
and Birch Flooring. 


Orders shipped same 


Michigan day received. 


Hard Maple : 


SEIDEL=SPLOUTIS SPELLS 


Julius © 
Ciae.: 


LUMBER CO. 
St.Louis, Mo. 








M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 








Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 














You Want Speed 


on Transit Cars and Mill Ship- 
ments. We give it to you on 


YELLOW PINE 


CRATING AND FINISH 


Try us and see. 
A. W. SMITH & CO. 


Arcade Bldg., St. Louis, Mo. 
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Shortleaf Pine 















Keeps Dealer’s 
Investment Down 


By reason of its versatility, 
“Nearwhite” is a wood you 
can furnish for almost any 
purpose wixh entire satisfac- 
tion to the builder. 


Thus, “Nearwhite” will 
keep your stock investment 
down. Try it in finish, ceil- 
ing, siding, flooring, mould- 
ings, dimension, lath, boards. 





Sumter Lumber Co. 
ELECTRIC MILLS, MISS. 


E. E. HALL, Daily Capacity 


Sales Manager. 200,000 Feet. 


Y Short Leaf . 
ellow P ine 
Band Sawed, Steam Kiln 


Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times .to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus «.2:!svsthe. 
{ iussissinet Lumber Company ; 

































4x4 to 

18x18—10 to 70 ft. 
Rough or Sized 

4 : and ous —. and 

2x6, ooring, No. 116 Siding, 

4 to et. Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ‘““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 














Duties and Trade in Australia 


{Special correspondence to AMERICAN LUMBERMAN ] 


PERTH, WESTERN AUSTRALIA, Oct. 5.—Common- 
wealth lumbermen are beginning to bring pressure 
upon the Federal Government to impose stiffer 
duties on imported lumber, and in the present frame 
of mind of the tariff minister, backed by certain in- 
fluential newspapers, it is very probable that some 
concession in the way of higher duties will soon 
result. The general policy of tariff duties hangs 
somewhat in the balance for the present, and much 
will depend upon the results of the Imperial con- 
ference in London, when the British Isles and the 
Dominions will decide their various trade relation- 
ships. One does not quite see where it will benefit 
the Commonwealth lumber producers if they dimin- 
ish the imports from the United States and permit, 
say British Columbia, to make up the difference 
with preferential imports. Given something like 
a fair freight rate today the Commonwealth saw- 
millers would be able to recover something of their 
old prosperity, because much more shipping is offer- 
ing now, but rates remain remarkably high, and the 
volume of export business is still small compared 
with prewar days. What they are able to do, how- 
ever, has given more tone to production, and one 
by one some of the shutdown plants are being 
reopened, tho not necessarily on full capacity. 
Foreign orders are again figuring on some mill 
books, not a few being for the Continent, which 
leads many to hope that things are not quite as 
bad as the cableman in those parts makes out. Sev- 
eral big shipments of Pacific lumber have again 
found their way to Sydney and Melbourne recently 
and there is no lack of stocks in the lumber yards 
in those cities. 

A rather exciting controversy in lumber circles 
of Sydney has attracted considerable press atten- 
tion lately. It appears that the timber merchants 
there are for the most part banded together to 
protect their general interests, but one or two re- 
maining outside were able to frequently upset the 
market and temporarily demoralize it. The lumber 
organization made overtures to the outsiders to 
join up and work together, and it asserted that its 
methods were not those of the profiteer and that it 
was giving the public a regular and reliable supply 
of both local and imported lumbers at reasonable 
rates, while those outside, in order to effect a big 
turnover, were selling at ruinous rates. The great 
stumbling block is “grade.” The organization re- 
ceives bulk shipments and then grades it into three 
classes, the rates rising accordingly, and the out- 
siders allege they were always unduly penalized by 
this grading, and therefore preferred to remain out, 
import for themselves, and have a grading system 
that suited them and encouraged the people to 
buy. At this date the fight is proceeding, but the 
organization is big and powerful and is more likely 
to hold its ground than the few outsiders. 

Having announced its minutes three months ago, 
the Federal Arbitration Court has just delivered 
its award in the prolonged case of the lumber 
workers for increased wages and reduced hours. 
The award departs very little from the minutes, 
despite most strenuous efforts of the union to 
secure improvements. In short, the award leaves 
things pretty much as they were, except that the 
sawmillers have the satisfaction of knowing that 
it has confirmed the 48-hours’ week, practically 
abolished payment of a week’s wages if men are 
ready and willing to work, and given them the 
option of shutting down a mill for any cause over 
which they have no control, including stormy 
weather or sectional strikes. A few increased mar- 
gins over the base wage, some new conditions, and 
holiday grants, however, represent additional im- 
posts which will certainly send up the price of lum- 
ber. The award runs to the end of 1924. 

The strike virus is again active in the Common- 
wealth. In Western Australia a big section of Gov- 
ernment employees attached to water supplies have 
gone on strike, and with the advent of summer 
the outlook is very serious. The tentacles of Mos- 
cow are stretching far and wide. 

Unlike their sawmill brethren of the States, the 
Australian sawmillers did not feel it incumbent 
upon them to donate lumber supplies to the 
stricken Japanese, probably because they have done 
so little lumber trade with Japan; but food sup- 
plies and money have been sent without stint. It 
seemed a fine opportunity to test that market with 
lumber, if only for furniture making. But they 
are all more or less busy with the preparation of 
exhibits for the Empire exhibition in London next 
April. If the specimens from this one State are 
typical of what all Australia will send the result 
should be very beneficial to Australia. Without 
seeing them, few would suspect that these Aus- 










tralian hardwoods are so beautiful in texture and 
grain, especially some of the more neglected lum- 
bers—the banksia, the sheoak, and the jamwood of 
this State, the messmate and the stringybark of 
the other States. The first named, when polished 
up, looks as if it had golden streaks in it, while 
the sheoak furniture in the hands of expert work- 
men becomes a thing of beauty and a joy forever. 
But for years these trees have been spurned and 
left to the firewood gatherer! 


Opens London Branch Office 


Edward Chaloner & Co., prominent wood brokers 
of Liverpool, England, announce that they have 
opened a London branch office in Chapel House, 
54 New Broad Street, E. C. 2, under the manage- 
ment of BE. F. Dickinson. 


Active Building in Australia 

WASHINGTON, D. C., Nov. 27.—Trade Commis- 
sioner Sanger cables from Melbourne that the con- 
dition of the Australian building trade is excep- 
tionally bright, even in the face of a labor shortage. 
An extraordinary boom appears to be occurring in 
the construction and reorganization of office and 
shop buildings, especially in Melbourne. 


Japanese Conditions Becoming Settled 


WASHINGTON, D. C., Nov. 27.—A cablegram re- 
ceived from Tokio by the far eastern division of 
the Department of Commerce indicates that con- 
ditions in Japan are gradually becoming settled. 
Military law has been discontinued and sufficient 
temporary structures have been provided to care 
for all who were without shelter. 

It is estimated that reconstruction expenditures 
during the first five years will reach only $525,- 
000,000, of which $375,000,000 will be spent in 





Gets Pleasure and Profit 


We get a great deal of both pleasure 
and profit from the AMERICAN LUMBER- 
MAN. In fact, if one could get the same 
measure of return on every $4 invested, 
the accumulation of a fortune would be 
easy. 

The Clark-Lynch Lumber Co., 
Wilmington, N. C. 











Tokio and $150,000,000 in Yokohama. This indi- 
cates either that the damage caused by the earth- 
quake and fire was not as great as it at first 
appeared or that the program of reconstruction 
will cover a longer period of years. 

The special session of the Diet ~vill convene Dec. 
10, and the regular session will convene Dec. 25. 
It is promised that the plans of the reconstruction 
board will be made public before the date set for 
the special session. 

Japan’s foreign trade during October made a 
remarkable recovery. The adverse trade balance 
for that month was 5,704,000 yen, lower by far 
than that for any preceding month of the year. 
The port of Yokohama is doing considerable ship- 
ping business, as evidenced by exports of silk dur- 
ing October, and its facilities are being constantly 
improved. Shipping rates on lumber and wheat 
are increasing daily, owing to the heavy demand for 
shipping space. 

The retail price level in Japan is somewhat 
higher, and some labor disputes are reported owing 
to unemployment. 


Ocean Freight Conditions Reviewed 


The steamer market was unusually quiet during 
the week, due partly to the limited prevailing de- 
mand and partly to the scarcity of prompt boats, 
say Lunham & Moore, New York ocean freight 
brokers, in their bulletin for Nov. 24. Grain ship- 
pers are in the market for prompt small and me- 
dium size boats for the United Kingdom, and there 
is a limited number of South America and West 
India freights offering. Rates in all cases are well 
sustained by light tonnage offerings. For trans- 
pacific trading the demand and chartering are both 
active and rates are advancing. 

Chartering in the sail tonnage market was con- 
fined almost wholly to the coasting and nearby 
foreign trades, and a fair inquiry was encountered 
for additional tonnage. Rates are quotably steady, 
with sufficient tonnage offering for prevailing needs. 
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Ways to Lighten Truck Driving 


“Driving a motor truck is not an easy job,’ 
says F. E. Lockhal in a recent issue of the Auto- 
mobile Digest, ‘‘and yet there is little doubt but 
what most of us make the work considerably harder 
than it need be.” In commenting on ways to 
lighten the burden behind the steering wheel, Mr. 
Lockhal states: 


“A generous measure of the physical exertion 
we put into the day’s work is expended in manipu- 
lating the steering wheel—guiding the truck in and 
out and round about thru city traffic or over tortu- 
ous country highways. It would be a whole lot 
easier on our arms and backs if the parts set in 
motion by the steering wheel were kept in the 
very ‘pink of condition’ which assures easy move- 
ment. It is not merely the matter of correct 
lubrication of the various parts of the steering 
gear—correct adjustment of these parts is equally 
important. If, for instance, you allow the tires 
to wear too far before replacement with new ones, 
you will encounter hard steering, as well as an 
objectionable vibration which clips many miles 
from the useful life span of the truck. Likewise, 
wear in the tie-rod clevis joints will cause the 
front wheels to ‘spread-eagle’—try and go in di- 
vergent paths—and will not only cause you a lot 
more work in steering the truck, but will cause 
very rapid tire wear. 

“A glimpse of the problem we face in the lu- 
brication of the steering gear may be gathered 
when we point out that the bearing pressures 
encountered in the engine seldom exceed 1,000 
pounds a square inch—and there is always move- 
ment enough between the friction surfaces to draw 


recommended for it—to grease the steering con- 
nections thoroly every five hundred miles—and to 
lubricate either with oil or grease in accordance 
with the provisions made by the truck, maker, the 
steering pivot bearings on which the axle steering 
stubs swing. 

“So, when we put a heavy-bodied, hard-to-burn 
oil into an engine with moderate or low combustion 
chamber temperature, it is not to be wondered at 
when the oil short circuits the plug gaps—there 
is not heat enough to burn it off. If we add to 
the mental strain the extra work entailed and 
the additional worries occasioned by the knowledge 
that the engine is not working as it should work 
—that the steering gear is unresponsive—that the 
brakes lack much that is necessary to make them 
100 percent effective etc., the task of driving a 
truck becomes much harder and much more tire- 
some. 

“In my experience I have found it distinctly 
advisable to take the time necessary to lubricate 
the entire truck mechanism thoroly and properly, 
following implicitly the recommendations of those 
competent to make them, and to take all the time 
necessary each week to see that all the adjustments 
are made to assure perfect running and absolute 
control.” 


Discard Horses in Favor of Trucks 


Yerks & Co., retail lumber dealers, of Yonkers, 
N. Y., have been using motor trucks for about 
thirteen years, previous to which their deliveries 
were handled by forty horses. Since that time 
they have been gradually discarding the use of 
horses and installing motor trucks, until at the 
present time the Yerks 
people employ one 2-ton, 











one 2%-ton and four 
514-ton trucks, together 
with six horses. With 
this equipment they are 
delivering to jobs scat- 
tered over a much larger 
area at least 150 percent 
more building material in 
quantity than they were 
doing when their equip- 
ment consisted entirely 
of horses. 

In commenting on 
their delivery equipment, 
E. M. Yerks says: 

“We use no_ Jabor- 
saving device for loading 
trucks, as we feel that 
we are getting exception- 
ally good service as it is. 
For unloading all dimen- 
sion, timber, sheathing, 
flooring and other boards 
we place two rolls upon 
a platform, the larger 
one forward, the smaller 
aft. When the truck un- 
loads at the building the 








rolls are released, the 


Perhaps no more difficult hauling propositions are encountered anywhere than 10ad being automatically 


in the oil fields, where, as a rule, roads become almost impassable by reason 
The above picture shows a 10-ton Holt tractor and 
Garland No. 75 8-wheel trailer going thru the mud with 29,000 pounds of 
There were two trailers in this train— 
one carrying 29,000 pounds of pipe, and the other 19,000 pounds 


of the heavy traffic. 


pipe in the Smackover oil field. 


the oil in between, and prevent metal-to-metal con- 
tact. On the other hand, in some steering gears 
we encounter pressures between moving parts as 
high as 50,000 pounds a square inch when the 
Steering gear is given a sharp twist—and the rela- 
tive movement between the parts is very slight. 
In these steering gears we face the most difficult 
weeesention problem encountered about the motor 
ruck, 


“With such pressures to contend with, is it any 
wonder that neglect to lubricate the steering gear 
is most certainly followed by stiffness, and stiff- 
ness is followed by very rapid wear and abrasion 
of the parts, which no amount of adjustment can 
compensate for. Neglect almost always entails 
replacement of several parts in short order. But 
what if.the steering gear housing is not tight? 
Obviously in such a case a fluid oil will leak out 
or seep out, and so in such instances a semi-fluid 
oil is required. 

_ “If, to go a step further, steering gear housing 
is not tight against leakage, and is located close 
to the exhaust, manifold, it is plain that again 
we have leakage, for the semi-fluid oil soon liquifies 
and in such a case assurance of protection against 
wear—assurance of easy steering to you—is best 
provided by the use of a specially, compounded cup 
grease of medium consistency. It pays handsomely, 
in point of easier work and pleasanter driving— 
not to mention the matter of safety—to keep the 
steering gear in proper adjustment—to oil the steer- 
ing column daily, and fill the steering gear hous- 
ing every five hundred miles with the lubricant 


dumped. To prevent the 
forward end of the truck 
leaving the ground as the 
weight of the load is de- 
livered to the tail of the 
truck, we have a hinged 
leg which is dropped, and 
in that way supports the load as it leaves the end 
of the truck. 

“We have no system of time records for trips. 
Delivery tickets are time-stamped when the load 
leaves the yard and time-stamped when the 
chauffeur returns to the yard. If an unusual 
amount of time has elapsed between leaving and 
arriving, our yard man requires an explanation. 

“We keep an exact record of the maintenance 
expenses of each of our trucks, which for larger 
cars amounts to about $900 a year on the average. 
This does not include gas and oil, chauffeurs’ 
wages or depreciation, but does include tires, in- 
surance, license and all repairs. 

“We have very little difficulty in securing com- 
petent men. The standard wage for teamsters 
driving two horses is 70 cents an hour. The stand- 
ard wage for chauffeurs of 514-ton trucks is 78 
cents an hour, and for the lighter trucks, 74 cents 
an hour. We keep one or two men in the yard 
as laborers who have had some experience in 
driving trucks, and in the absence of one of the 
regular drivers we use one of these men to fill the 
gap. One of our chauffeurs is an expert mechanic 
and receives a few dollars extra pay. As soon as 
a truck shows any signs of some defect it is im- 
mediately placed in the garage and the necessary 
repairs made by the chauffeur above referred to.” 


taaaa@aanaaaaa 


A MAN who can express an idea instead of de- 
livering it by freight will find the world ready to 
pay for transportation charges, 











NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager. DEEMER, MISS. 





High Grade Shortleaf 


Yellow Pine 


Finish, Flooring 
and Siding 


Specializing in 4-4, 5-4, 6-4 and 8&4 
Virgin Shortleaf Finish. 


—also— 
Band Sawn 


cat Oak § Gum 


Address all inquiries 
for Hardwoods te 


Southern Hardwood 
Sales Company 


Indianapolis, - - Indiana 

















P oplar and Gum 


Trim—Moulding— Lumber 


Hardwood Dimension and 
Factory Specials 


POPLAR BEVEL SIDING 


Kiln Drying and Dressing in Transit— 
A modern and well equipped plant. 


Co. 
LAUREL, MISS. 


onammaaeinall 


Hardwood 


Laurel Camber 





JACKSON & TINDLE, inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











| Oak and Gum 
' MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 
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| Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. ° 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - - + ~- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - «= = Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman - Blades Lumber Co. 
ELIZABETH CITY, N. C. 








QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,%ofek: 


Virginia. 
Operating John L. Roper Lumber Co. 











N.C.PINE 2, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 








rA BIG HIT— 


That’s what dealers make with home 
buiiders when they sell our 
Flooring, Ceiling 


N. eS Pine and Roofers 


Long and Yellow Pine %eust and 


Dressed 
Car and Cargo Shipments. Ms 


Ellington & Guy,Inc. 


Times Dispatch Building, 


-—— 


RICHMOND, VA. a 


HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 














HA Wal wah Bel Ya 


Keller and Boyd 


Owners and 
Operators 











Nov. 27.—Demand for hardwood has been quite 
fair over the week, and veneers are holding their 
own, altho new business on plywoods has been 
slightly off. Demand is good for cabinet woods 


as well as construction material. Walnut has been 
moving, along with red and white oak, red and sap 
gum, elm, ash, poplar and cypress. A fair move- 
ment of oak crossing planks has been reported of 
late, as railroads have been buying. Quotations, 
inch stocks, show no change: Quartered oak, $130 
@140; common, $80. Plain oak, FAS, $90@95; 
common, $60@65. Poplar, $105@110 for FAS; 
$55@60 for common, and $85 for selects. Walnut, 
FAS, $215; selects, $155; common, $115. Quar- 
tered or red gum, $90 and $50; sap, $52 and $42. 
Ash, $97 and $57. Chestnut, $110 and $65. 


MARINETTE, WIS. 


Nov. 26.—William Van Maten and M. Matheson, 
of Amberg, Marinette County, have a contract to 
cut 2,000,000 feet of logs for the Sawyer-Good- 
man Co., of Marinette, during the coming winter. 


Gale Phelps, of this city, succeeds Herman Hartt 
as manager of the L’Anse and Pequaming opera- 
tions of the Ford Motors Co. Mr. Phelps had been 
with the Sawyer Goodman Co., of Marinette. 


Erick E. Erickson, of Skanee, has taken a con- 
tract from the baraga Lumber Co., in Michigan, 
to take out 2,000,000 feet of mixed timber this 
season. The timber is located in the Skanee 
district and will be hauled to Huron Bay to be 
towed to Baraga, where it will be manufactured 
into lumber. 

The stave plant of the Menasha Wooden Ware 
Co., which was established in Ladysmith, Wis., in 
1899, has completed its season’s run and Officials 
state that operations will not be resumed. The 
plant will be dismantled, it is reported, and part 
of the machinery shipped to Tacoma, Wash. 


BUFFALO, N. Y. 


Nov. 26.—The Buffalo city council has aroused 
the antagonism of the lumbermen by passing an 
ordinance making it illegal to use any material 
except plaster in wall construction in all one- and 
two-family dwellings. According to reports, the 
Plasterers’ Union effected the passage of the ordi- 
nance, which was proposed by Councilman Meahl. 
K. C. Evarts, secretary of the Buffalo Lumber 
Dealers’ Association, said that undoubtedly a test 
case will be made to try out the constitutionality 
of the ordinance, which was to go into effect this 
week. Henry L. Jennings, manager of the United 
States Gypsum Co., said that the passage of the 
law was a plain case of discrimination against the 
manufacturers. William G. Saville, president of 
the Plastergon Wall Board Co., said that a similar 
ordinance was passed in the West some years ago 
in almost the same wording as the one passed by 
the Buffalo city council. Its effect, however, was 
negligible and it was repealed at a later date. 


Building permits for the past week numbered 
161, with total costs of $481,300. A feature of the 
permits, as for weeks past, was the large number 
of dwellings in the list. 


M. P. Harlow has been appointed salesman for 
Mixer & Co. in New England, with office at Hart- 
ford, Conn. He has been with the Perry & Whitney 
Co., Boston. 

The lumbermen are making plans for the enter- 
tainment of the Canadian Lumbermen’s Associa- 
tion, which will hold its annual convention at the 
Hotel Statler here on Jan. 30 and 81. Two com- 
mittees have been appointed to look after details. 
The entertainment committee is headed by Harry L. 
Abbott, the other members being William P. Betts, 
George A. Mitchell, Elmer J. Sturm, Orson E. 
Yeager, Fred M. Sullivan, James B. Wall, Charles 
N. Perrin and Harry A. Plumley. The financial 
committee has Hugh McLean as chairman, the 
other members being C. Walter Betts, Clark W. 
Hurd, Gabriel Plias, Maurice M. Wall, Millard S. 
Burns, Harold Hauenstein, Frank T. Sullivan, 
Horace F. Taylor, John McLeod and L. S. De- 
Graff, of North Tonawanda. 

The Buffalo Lumber Dealers’ Association will 
hold its annual Thanksgiving Dinner for the mem- 
bers at the Hotel Statler at 12:30 on Nov. 28.. 

A. Conger Goodyear is taking a party of men to 
Bogalusa, La., on Nov. 29 for a ten days’ hunting 
trip. 

R. D. McLean has returned from a ten days’ 
trip to New York and New England, calling on the 
trade. 

C. Walter Betts is chairman of the nominating 


committee of the Buffalo Automobile Club, and 
M. M. Wall and O. E. Yeager are also members of 
the committee. 


The Atlantic Lumber Co. has bought the saw- 
mill of the Tennessee Lumber Co. at Sardis, Ga., 
where it will have several million feet of hard- 
woods. 


William Whitman, district sales manager of the 
E. L. Bruce Co., Memphis, was a visitor at the 
office of C. W. Bodge here this week. 


EVANSVILLE, IND. 


Nov. 26.—Hardwood trade has about held its 
own. A good many orders have been coming in, 
and inquiries also have been fairly numerous. 
Little export inquiry has been received, however. 
The automobile industry continues active. While 
furniture manufacturers are taking some lumber, 
they are not as liberal buyers as they were a 
month or two ago. The veneer manufacturers re- 
port their business very good. Box makers have 
been in the market for a lot of lumber during the 
last month or two. Stave business has not been 
very brisk. Logs are coming in slowly from the 
South, altho quite a number are being received 
from points along Green and Barren rivers in west- 
ern Kentucky. Sap gum demand continues to in- 
crease, the call coming from automobile and furni- 
ture manufacturers. Sash and door local and 
out of town trade is holding up very well. 


INDIANAPOLIS, IND. 


Nov. 26.—Demand for hardwoods shows no indi- 
cation of abatement. Mill representatives and job- 
bers here say November will be one of the best 
Novembers in the history of the business here. 
The fact that big users are buying in lesser quan- 
tities, but more frequently, and demanding imme- 
diate deliveries, shows their stocks are low and 
they are buying only as stocks are required. The 
furniture industry continues to be one of the 
largest buyers. Most of them are working to 
capacity and report late fall orders satisfactory. 
Some belated business in the automobile field has 
caused a slight expansion of the demand from this 
quarter. There has been a big decrease, however, 
in the purchases of railroads during the last fort- 
night. Some car stocks are being purchased, but 
the orders are small. Box factories are steady 
takers of common stocks. A heavy slump in new 
construction during the last week has made the 
retailers extremely careful, but the hardwood floor- 
ing plants apparently have not been affected. 


CANTON, OHIO 


Nov. 26.—Open winter weather has proved a 
big stimulant to home building and outside con- 
struction in general in the Canton-Akron district. 
Not in recent years has there been so much build- 
ing activity in the fall of the year. Lumber dealers 
report that there is just as much new business 
in prospect as there was a year ago. Building 
material and supply companies report their busi- 
ness is holding up better than they had expected 
it to this winter. 


MILWAUKEE, WIS. 


Nov. 27.—With inventory time close at hand, 
inquiries from the retail yards have increased 
somewhat, with a view to evening up stocks. In 
general the stocks in the retail yards are exception- 
ally low. The building situation is still very 
favorable. Building permits are still being issued 
at an almost unprecedented rate. Most of the 
common lumber now coming into the Milwaukee 
territory is southern pine. The lath market re- 
mains quite firm, but red cedar shingles have weak- 
ened a little. Prices of common lumber remain 
practically unchanged. 

No important changes in prices of northern hard- 
woods have been made for some time, the supply 
being not over large, and a minimum of new stocks 
coming in. With automobile production becoming 
less and less seasonal, the demand for lumber from 
the body making corporations continues an im- 
portant factor on the market. The furniture manu- 
facturers are going thru their seasonal pre-inven- 
tory slowing up in production. Dry stocks of 
hardwoods in the hands of manufacturers in gen- 
eral are small, many of the mills having gone into 
November with their normal stocks reduced. 

Five acres of timber land have been donated by 
the Menasha Woodenware Co. to Langlade County 
for park purposes. It is situated on the banks of 
the Second Evergreen River, a widely known trout 
stream in the town of Evergreen. W. D. Cavers, 





DEC 


of t 
inst 
ann 
timl 
ing. 


80- 
anc 
sta 
pil 
Th 
ane 
fro 


a waa Of 


ae ae ee 





and 
rs of 


saw- 
Ga., 
hard- 


f the 
t the 


1 its 
g in, 
rous. 
ever. 
V hile 
nber, 
re a 
S re- 
have 
; the 
been 
. the 
Lived 
vest- 
> in- 
urni- 
and 


indi- 
job- 
best 
1ere. 


nme- 


oor- 


da 
con- 
ict. 
jild- 
lers 
1eS8 
ling 
usi- 
‘ted 


ind, 
sed 
In 
on- 
ery 
ued 
the 
kee 
re- 


ain 


rd- 
ply 
cks 
ing 
om 
im- 
nu- 
en- 

of 
an- 
ito 


by 
ity 


ut 
rs, 





DECEMBER 1, 1923 


AMERICAN LUMBERMAN 


73 





of the Yawkey-Bissell Lumber Co., who was largely 
instrumental in bringing about the transfer, has 
announced that his company, which has bought the 
timber on the tract, will permit it to remain stand- 
ing. 


DETROIT, MICH. 


Nov. 26.—The wholesale market shows a slight 
advance this week, due to an increased demand 
from the retail trade, because of continued good 
weather, and more decided activity in buying from 
factories, particularly automobile plants. Construc- 
tion work, especially on apartment buildings and 
dwellings, will be quite active during the winter. 
Retail and factory stocks are not heavy. 

The fire prevention committee of the Detroit 
Board of Commerce will conduct a further study 
of the shingle roof hazard in coéperation with the 
Detroit Retail Lumber Dealers’ Association. 

The State highway department has purchased an 
S80-acre tract of second growth beech, birch, maple 
and oak near Lansing, where a sawmill has been 
started for the production of railroad ties, bridge 
piles and special timber for bridge and road work. 
The sawmill is capable of producing 450 ties a day 
and 2,000 to 3,000 feet of No. 1 hardwood lumber 
from the slab. 


COLUMBUS, OHIO 


Nov. 26.—Hardwood trade is showing up re- 
markably well for the time of year and trade is 
equal in volume to that of October. Considerably 
more business is being booked than during August 
and September. Factories making boxes and crates, 
musical instruments and furniture are good buyers. 
Railroad demand is steady and indications point 
to a good run of business from railroads during the 
winter. Dry stocks are not plentiful and ship- 
ments about equal production. The lower grades 
are moving briskly as a rule. Steadiness charac- 
terizes prices. Lower grades are now moving bet- 
ter. J. A. Ford, of the Imperial Lumber Co., says 
trade in West Virginia hardwoods is good. The 


Inquiries have been received here during the last 
few days from important consumers with refer- 
ence to their supplies for the. first six months of 
1924. Current demand covers practically all 
items on the hardwood list, tho it is generally 
conceded that there is only a modest request for 
red gum, for plain red and white oak in FAS, and 
for cottonwood box boards. Ash, sap gum, elm, 
maple and sycamore are among the notably active 
items. ‘There is, however, a good call for plain 
red and white oak in Nos. 1 and 2 common, in 
quartered oak in No. 1 common and better, and in 
most grades of cypress. There is some complaint 
that prices are pretty close to the cost of produc- 
tion. 

The Memphis Band Mill Co., which operates a 
large band mill in New South Memphis, has just 
purchased 1,920 acres of hardwood timber lands 
from the Mowbray & Robinson Co., of Cincinnati, 
near Blanton, Miss. This tract consists of oak, ash, 
gum and other southern hardwoods. This makes 
about 4,500 acres this company has acquired dur- 
ing the last sixty to ninety days. 


SREB ELEAEBEZEAaS: 


Will Consume Much Tie Material 


San Francisco, Cauir., Nov. 24.—An im- 
pressive program for improvements has been 
launched by the Southern Pacific, expendi- 
tures totaling more than $50,000,000 being in- 
volved. Included are two creosoting plants, 
new lines, double tracking, new yards ete. 

Cross ties are being creosoted. One of the 
new plants is to be built at Oakland, Calif., at 
a cost of $600,000, and the other is in opera- 
tion at Wilmington, Calif. The Oakland 
plant’s yard will have a capacity of 350,000 
ties. 

The company is double tracking parts and 
building passing tracks. Of the second track 
construction over the mountains and in Nevada, 

entailing an  expendi- 











Laying creosoted ties on Southern Pacific’s second track near Emigrant 
yung ! 


Gap, Calif. 


Virginia Lumber Co. is having a good trade in 
many varieties of hardwoods. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., says southern pine is irregular and weak, as 
retailers are holding off in placing orders. Prices 
have declined materially and transit cars are 
numerous. Retail stocks are not large and in 
quite a few instances they are badly broken. 

J. BE. MeNally, of the J. E. McNally Lumber Co., 
reports a fair retail demand. The H. C. Creith 
Lumber Co. reports good results from its new ad- 
vertising campaign. The North Columbus Lumber 
Co. is having a good trade, and its mill is busy 
on orders booked for delivery soon after the first 
of the year. 


MEMPHIS, TENN. 


Nov. 26.—One of the big hardwood manufac- 
turing companies here, with mills in Mississippi, 
reports that its shipments for October were the 
largest in its entire history, yet it does not have 
enough orders on its books to keep its two big 
band mills running for a week. Some other firms 
here, with their order files in similar condition, 
indicate that they are doing as much business as 
they ever did. Consuming interests generally are 
not buying very far ahead, and they are not 
carrying very large stocks, so are under the 
necessity of buying frequently and in volume. 





ture of nearly $3,000,- 
000, a part has been al- 
most completed. Double 
track over the original 
Central Pacifie will cost 
$8,000,000 more and 
will result in a continu- 
ous 166-mile stretch of 
double track from San 
Francisco to Emigrant 
Gap and from Andover 
to Sparks, 46 miles. 
Ten and _ one-half 
miles of double track 
are being completed 
over the Tehachapi 
Mountains, at a cost of 
$600,000, which will 
give a_ stretch from 
Tehachapi to Mojave. 
Surveying crews now 
are completing the task 
of staking out a second 
line from Tehachapi 
toward Bakersfield. 
The two-track line be- 
Mojave will cost about 





tween Bakersfield and 
$10,000,000. 

Preliminary work is being completed as rap- 
idly as possible preparatory to actual con- 
struction of the Natron cut-off from Klamath 
Falls to Oakridge, Ore. This will cost about 
$15,000,000, and it will involve an expenditure 
of about $5,000,000 in new construction from 
Black Butte Summit to Grass Lake. In the 
Imperial Valley of California 21.7 miles of 
new line are being laid from Calipatrie to near 
Holtville, and extensions totaling 23.42 miles 
are being added in Kern County, California. 

Yard limits are being extended and main 
track reiirranged at Nutglade, near Dunsmuir, 
at a cost of $110,000. A line change of more 
than one-half mile is being made near Mott, 
Calif. 

SPREE EEEEABEAE: 

A 50-YEAR BUDGET for city bond issues is a 
new idea advocated by the real estate board of 
Long Beach, Calif. It is pointed out that such 
a budget would serve as a basis upon which 
related systems of public improvements could 
be planned and built. 
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YouWant 


is the kind our facilities 
enable us to render at 


all times. 


Our mills 


have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 


©, right and our quality 
4 unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited for 


rail or water 


shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 
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Swift Lumber Company 


WARNERTON, LA. 


Shortleaf 
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Southern Hardwoods 


Specialties: Oak, 


Ashand Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 





CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 
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T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


Yellow Pine and 
Hardwood Lumber | 








PINE MILLS: 


Dubach, - - La. 
Dunn, - . La. 
LA. 


——. : r 
oran, - - : : 
Fates ied a OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 
Dubach, - - La. Oak and Pine 
Dunn, - - La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 

















te core ergy LORR 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














Kilburn Moore, Vice-Pres.  G. W. Law, Sec. & Treas. 








Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 














EO GIR 
RUSTON, LA. 
Manufacturers of 


’ Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
a. 





Office, 
RUSTON, LA. 











Poitevent & Favre ‘| 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
“* Poitevent” Mandeville. La, 























Manufacturers 


Short Leaf Pine and Hardwoods 





Collections by Retail Lumber Dealers pean 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully... 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 





TACOMA, WASH. 


Nov. 24.—To take final action on the stand- 
ardization question, stockholders of the West Coast 


Lumbermen’s Association will meet in Tacoma next 
Tuesday. Their meeting will be preceded by a 
meeting of the directors. Ernest Dolge, of Ta- 
coma, vice president of the association, will leave 
for Washington Wednesday to represent the west 
Coast lumbermen at the joint meeting of all the 
lumber associations, where the final details of the 
national standardization plan will be decided. Mr. 
Dolge will receive his instructions at the meet- 
ing here Tuesday. While in the East Mr. Dolge 
will visit Omaha, St. Paul and Chicago to take 
up with the officials of the transcontinental rail- 
roads the details of the belt line switching system, 
which is planned to abolish the switching charges 
in the tide flats industrial district here and which 
the roads have agreed to in principle. 

Lumbermen and loggers of the Tacoma district 
will be represented at the hearing here next Tues- 
day under the auspices of the State industrial in- 
surance commission to decide on a new system of 
safety standards. The Tacoma hearing will be the 
last of a series held in the lumber centers of the 
State. The committee representing this district 
is composed of Earl B. Rogers, St. Paul & Tacoma 
Lumber Co.; J. G. Dickson, Pacific States Lumber 
Co. ; Paul Johns, City Lumber Co. ; E. W. Demerest, 
Pacific National Lumber Co.; William C. Hobart, 
Wheeler, Osgood Co., and John Shaughnessy, 
safety engineer for the Associated Mills of Tacoma. 

A summary of European conditions was given 
the members of the Tacoma Lumbermen’s Club at 
the regular meeting Wednesday by John Buffelen, 
president Buffelen Lumber & Manufacturing Co., 
who has just returned from abroad. Mr. Buffelen 
warned against American participation in European 
affairs and declared that, though business abroad 
is bad, the tales of hard times and distress are 
pure propaganda designed to influence American 
opinion. Mr. Buffelen said that American manu- 
facturers can learn something from the European 
method of working up lumber, and that if we 
would build the factories for the manufacture of 
small stuff, such as exist in Europe, the refuse 
burners of the mills could be done away with and 
all waste utilized. 

President John E. Manley, who has just re- 
turned from California, reported that the market 
has weakened in that State because of an oversup- 
ply of unsold lumber, but that the demand is good 
and that a week or two of light shipments would 
quickly strengthen the market. He said that the 
reports of congestion in California ports are un- 
founded. 

John Shaughnessy, safety engineer for the Ta- 
coma Associated Mills,, made a brief report on 
the work done by the committee which is working 
with the State on the revision of the safety stand- 
ards and urged all the local manufacturers to at- 
tend the hearing to be held here next Tuesday on 
the subject. 

W. Yale Henry, president of the Henry Mill & 
Timber Co., is now in the East and expects to 
spend several days at his former home in Grand 
Rapids, Mich. Mr. Henry attended the trustees 
meeting of the Douglas Fir Exploitation & Export 
Co. in San Francisco and left for Grand Rapids 
from that city. He will be away three weeks. 

The increase in the minimum wage scale adopted 
by the Loyal Legion of Loggers & Lumbermen at 
the Portland meeting last Tuesday will have little 
or no affect on the Tacoma mills and camps, prac- 
tically all of which are now paying the going scale 
of $3.80 a day for common labor. The minimum 
was advanced from $3 to $3.40 a day. 

Washington timber owners and mill operators 
won another round last Wednesday in their fight 
for lower rates on intrastate shipments of logs 
when the State supreme court refused the petition 
of the railway companies for a rehearing of the 
ease. The public service commission reduced log 
rates an average of 13 percent. The railroads will 
now make an effort to take the matter before the 
United States Supreme Court. 

A record week for lumber shipments from the 
Port of Tacoma is expected by Tacoma shipping 
men. More than 20,000,000 feet of lumber will 
have left the port docks on ocean going carriers by. 
Saturday night, it is predicted, and this figure 
takes no account of the shipments made from the 
mills operating their own docks. The lumber car- 
riers at the Tacoma docks during the week so far 
include the following: For the Atlantic coast, 
Pacific, at Dickman mill and Port docks, and 
Suricho, at Dickman mill. For Australia, Holly- 
wood, at Puget Sound mill. For the Orient, Yoko 
Maru, at St. Paul mill and Port dock; Kinkasan 


Maru and Hokkai Maru, at Port dock, and Gyokoh- 


Maru, at St. Paul mill. For California, Multnomah, 
at Terminal dock; Fred Barter, Rose Mahoney, 
J. C. Kirkpatrick and Forest King, at Port dock; 
Doylestown, at Wheeler, Osgood dock, and Thomas 
Crowley, at Tidewater mill. For the Hawaiian 
Islands, Manukai, at Terminal dock. For South 
America, Santa Cruz, at Puget Sound mill. 

The Dickman Lumber Co. must pay Leon R. 
Edwards $1,000 damages for injury to Edwards’ 
dock caused by a lumber boom owned by the Dick- 
man company which broke loose in a storm last 
February. 

The 30,000-foot capacity plant of the Orting 
Lumber Co. has been leased by B. Gerber and 
George L. Knapp, who will operate the mill under 
the name of Pacific Northern Lumber Co. Mr, 
Knapp was formerly superintendént of the Nettle- 
ton Lumber Co. 

Department heads and foremen of the St. Paul 
& Tacoma Lumber Co. were guests of Earl M. 
Rogers, assistant superintendent of the plant, at a 
banquet held last Wednesday evening at the Four 
L hall here. The evening was spent in an informal 
discussion of plant management with short talks 
by Mr. Rogers and H. lL. Hughes, State safety 
director. 

The Veneer Products Co. plant has been shut 
down for the last three weeks, According to A. J. 
Ritchie, president of the company, the suspension 
of operations is only temporary. 

Mark Reed, of Shelton, prominent logging opera- 
tor and timber owner, may be a candidate for the 
Republican nomination for governor of the State. 
Announcement by Gov. Louis F. Hart that he 
would not be a candidate for reélection brought 
Mr. Reed’s name to the fore. Mr. Reed has rep- 
resented his district in the assembly for many 
years and has served several terms as speaker of 
the lower house. 

Plans for the rebuilding of the Fir Tree Lumber 
Co.’s plant at Gregory Spur, between Olympia and 
Rainier, were announced here today by G. B: Rich- 
ardson, president. The Fir Tree mill was destroyed 
by fire last September. Mr. Richardson also an- 
nounced that he and H. L. Martin, secretary of the 
company, have bought out the other stockholders. 

J. G,. Startup, vice president, is one of the stock- 
holders bought out by Mr. Richardson and Mr. 
Martin. Mr. Startup said he will remain in Ta- 
coma as western representative of the Thompson 
Yards (Inc.), and also expects to acquire an in- 
terest in a gawmill in the near future. 

Lumber business at the Port piers in Tacoma 
will double that of 1922, according to the predic- 
tions of local lumber and shipping men. During 
1922 the port received 4,174 carloads of lumber 
and during the first ten months of the current year 
5,385 carloads have been received. In October the 
arrivals totaled 1,237 cars. 


BELLINGHAM, WASH. 


Nov. 24.—Japan, California, Hawaii and the 
Atlantic coast have taken this month’s cargo ship- 
ments, which to date total 11,400,000 feet. Within 
the next two weeks heavy shipments will be made 
to the Atlantic coast, 4,100,000 feet being posted 
to move from the Bloedel Donovan and Puget 
Sound plants. This week the steamship Capto 
took the second shipment of Canadian lumber 
for Japan, lifting 1,000,000 feet. Another vessel 
will call here soon to load Canadian lumber for 
that land. 

Immediate electrification of the Fidalgo Lum- 
ber & Box Co.'s plant at Anacortes has been de- 
cided upon. A _ 1,200-kilowatt steam turbine en- 
gine and generator will be installed. The com- 
pany also will build two North Coast blower type 
dry kilns. The company has entered the Japanese 
trade and is cutting squares for early loading. 

William Jennings and R. R. Nestos, who have 
been clearing part of the right of way from the 
Seattle city power transmission line in northwest- 
ern Washington, will soon begin logging between 
Marblemount and Newhalem, where they have pur- 
chased large tracts of timber. They will ship to 
Bellingham via the Seattle railroad to Rockport 
and from there on the Great Northern. A. Elfen- 
dahl is president of the company that has been 
formed, the Jennings & Nestos Logging Co. 

The Bloedel Donovan Lumber Mills is installing 
a new boiler and a lath mill at its Skyhomish plant. 
Its logging camp there is operating full blast. 

Bright prospects for the box shook business in 
Hawaii is reported for 1924 by Superintendent 
C. E. Keyes, of the Morrison Mill Co.’s Belling- 
ham plant. Mr. Keyes says that this company’s 
mill will close Dec. 15 for annual repairs. 

Pioneer mills days were recalled at Lynden 4 
few days ago by Kenard Robinson, when he at- 
tended the annual reunion of the Clamdiggers’ 
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Club. He recalled that the Robinson sawmill, 
built in Lynden in 1883, was for eighteen years 
one of the important industrial plants of north- 
western Washington. The plant’s machinery was 
moved across the Nooksack river by oxen on the 


ice. 

Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, left this week on a busi- 
ness trip to San Francisco. He was joined at 
Seattle by President J. H. Bloedel. 

President Charles F. Nolte, of the Commercial 
Shingle Co., has been named vice president of the 
Bellingham Tourist Bureau, whose goal for 1924 
is a $25,000 fund for advertising Bellingham. 
J. J. Donovan is a member of the finance com- 


mittee. 
SEATTLE, WASH. 


Nov. 24.—An awakening of inquiry for lumber 
in the rail trade is noted as the distinctive develop- 
ment of the third week in November. Some fairly 
large schedules have been offered, and a few orders 
have been placed. California trade is still mark- 
ing time and Atlantic coast business is quiet. 
There has been a slight slowing-up in export, fol- 
lowing the placing of heavy orders for Japan early 
in the month. The most encouragirg feature of 
red cedar shingles is the fact that prices are no 


lower than a week ago, apparently marking the ; 


lowest point in the downward movement, There is 
a better feeling thruout the industry. Mills are 
running and stocks are increasing. Log supply is 
ample. 

Ed R. Hogg, of the Hogg-Houghton Logging Co., 
left during the week for Bellingham, Wash., in 
conjunction with the operations of the company 
in the Maple Falls district. The stand includes 
about 3,000 acres, cruising over 120,000,000 feet, 
of which a heavy percentage is old-growth fir and 
the remainder is cedar. A considerable part of the 
timber is located on Chuckanut mountain. ‘The 


Hines Lumber Co., and Paul M. Lachmound, of the 
Paul Lachmound Lumber Co., Portland, have com- 
pleted a tour of the Puget Sound Mills. Mr. 
Lachmound was formerly sales manager of the 
Potlatch Lumber Co. at Potlatch, Idaho. 

The Excel Shingle Co., a sales organization for 
about a score of mills, has been incorporated under 
the laws of Washington and will open offices at 
5501 White-Henry-Stuart Building. The officers 
are: President, J. W. Langs, Vancouver, B. C.; 
vice president, Dale Craft, Elma, Wash. ; treasurer, 
J. Black, Vancouver, B. C.; secretary and general 
manager, A. J. Wartes, Seattle. 

F. M. Graham, of the A. Graham Lumber Co., 
Falls City, Neb., is in Seattle on a pleasure trip, 
this being his first visit to the Pacific Northwest. 
He reports that business with his firm has been 
good, and that the outlook is excellent for 1924. 


S. P. Johns, district sales manager of the Weyer- 
haeuser Sales Co., with headquarters at Sno- 
qualmie Falls, Wash., has returned from a month’s 
absence at south central points. From the best 
information he could gather, the yards have done 
a larger average business this year than in 1922; 
they seem to be carrying low stocks, and expect 
considerable building in the spring. The situa- 
tion, on the whole, is satisfactory. 

The J. E. Morris Lumber Co. has taken new 
offices, in suite 6614 White-Henry-Stuart Building. 


EVERETT, WASH. 


Nov. 24.—The completion of the handsome office 
building of the Weyerhaeuser Timber Co. was ap- 
propriately celebrated yesterday by the assembling 
of lumbermen from all parts of the Puget Sound 
country, as the guests of W. H. Boner, general 
manager of the Weyerhaeuser operations in this 
city. From 3 to 5 o’clock in the afternoon the 
structure, one of the finest office buildings on 
the Pacific coast, was 





thronged with guests. An- 











other feature was the 
presence at the Weyer- 
haeuser dock of the Po- 
mona, one of the com- 
pany’s 12,000-ton vessels 
operated in the Atlantic 
coast business, which was 


fully loaded for’ the 
Weyerhaeuser yards in 
Baltimore. 


Everett Rotarians yes- 
terday entertained as 
guests a large delegation 
from the Seattle Rotary 
Club, and in turn were 
themselves entertained by 
a reproduction of a pbur- 
lesque rendered by the 
Seattle club, giving a 
mock investigation of the 
lumber industry. Harry 








Several concerns are engaged in boxing automobiles and motor trucks 
on the bulkhead at the San Francisco (Calif.) water front. 
boards are cut to the proper lengths and size at the mills and 
then hauled to the bulkhead, where carpenters proceed to box 

The bottom of the box is first 

put together and laid down on the deck, then the motor truck is 

backed onto this and the sides and top nailed up. The illustra- ©. 
tion shows two Ford trucks already boxed and a truck ready to 


the machines for the steamer. 


be backed onto the floor of thé box 





I. Worth, of the Worth 
Lumber Co., toék a lead- 
ing part in the travesty, 
which presented both hu- 
morous and _ instructive 
phases. * 

Clyde Walton, president 
of the Walton Lumber 
has organized the 
Walton Veneer Co., and 
is clearing a tract of land 
adjoining the sawmill 


The 





logging operations will probably extend over eight 
years before the tract is cut out. 

Prentice Bloedel, son of J. H. Bloedel, president 
Bloedel Donovan Lumber Mills, has so far recov- 
ered from his illness as to be able to walk on 
crutches, 

Fred E. Campbell, well known lumberman, has 
become connected with the lumber department of 
the Chinook-Gobey Lumber Co. Will E. Howard, 
president of the company, is absent from the city 
on an extended trip east and south. 

Recent office changes among lumber firms in 
the White-Henry-Stuart Building include: Mill- 
work Listing Bureau, from 6649 to 602; J. T. 
Hodge & Co., 5504; McIntosh-Truman Lumber Co., 
additional space, 5542; Post Lumber Co. and 
Brooks Lumber Co., from 5542 to 6620; P. Hanson 
Lumber Co., taking over the business of the Pacific 
Forest Products Co., at 6619; W. L. Comyns & 
Co., 645. 

E. R. Uehlinger, sales manager C. A, Mauk Lum- 
ber Co. at Toledo, Ohio, attended the luncheon of 
Seattle wholesalers Thursday as the guest of Wil- 
liam A. Duncan, and gave a resume of conditions 
in the territory east of Chicago. Mr. Uehlinger is 
confident that business will be good in 1924, since 
the buying power of the consuming public is un- 
usually high, and the general outlook is exception- 
ally bright. 


Charles Hall, of the Portland office Edward 


plant as a site. The ven- 
eer operation, it is said, will cost about $500,000. 


VANCOUVER, B. C. 


Nov. 24.—Reopéning of a number of the shingle 
mills in the last few days has had a reviving 
effect on the cedar log market. The shingle men 
have been encouraged by a very timely increase in 
orders both for rail and water delivery, the latter 
being for shipment to Atlantic coast points. Cedar 
log prices are, however, still weak and unsettled. 
Fir and hemlock logs are holding firm on active 
demand, all the sawmills of the Coast having as 
much export business in hand as they can cut in 
the next three months. So dull is the cedar mar- 
ket, and so unlikely to pick up, that logging opera- 
tors have considered a slight increase in hemlock 
and fir prices. Cedar is cut in the majority of 
cases, along with the other varieties of timber, 
and even tho there is a poor market for it, the 
logical time to cut the cedar is along with the 
rest of the timber. A slight increase in fir and 
hemlock prices would balance the loss in getting 
out the cedar. 

Lumber orders are so heavy, chiefly for export 
trade, that it is doubtful if many of the mills 
can take the nsual three weeks at the year end 
for a shutdown and overhaul. It is estimated 
that business totaling 150,000,000 feet is yet to 
be cleared off before the end of the year, which 









ROUGH OR DRESSED 


| MOULDINGS, LATH, 
| SHINGLES 


-| Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & CROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HAND MADE 
CYPRESS _ etire™ 
facture 
them in all 


sizes from 

Heart 

Stock 
Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 























Cummer Cypress Go. | 





LUMBER 
Cypr e Ss Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City i 
Gr: oe a ‘ 


HIGH GRADE 


%” and %” CEILING. 
¥%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


tet PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding 


Poplar, Gum, Oak 


Mixed cars if desired. 


Lathrop Lumber Co. 


LATHROP, ALABAMA 


| Mills: Jacksonville and Sumner, Fla. 
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A NEW COLLECTION BY THE POET 
( { WHO MAKES LIVING A JOY 
ome | — 
| 
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COME ON HOME 


By 





DOUGLAS MALLOCH 





where 


enjoy hoppy evenings, 


ver people gather to hear clean stones, 


| 
| 
| 
Douglas Malloch is known all over America, 
} 
| and read aloud or listen 





to verse such as led with homely sente 


ments and a happy spint. “The poet who 
makes lrving @ oy,” they say of bum 

This new collection contains favontes that 
Mr. Malloch has read or recited throughout 
ntry. All ndes of life and humor are 
t perhaps the commonest note is 





in the lines, “His Heritage,” 
father says to bus boy: “I know you'll 
hy “o get along,” and add: 

















Come on Home! 


A lumberman could not find a Christ- 
mas gift more appropriate and appre- 
ciated, by man or woman, lumberman 
or not, than this delightful new book 
by Douglas Malloch, “the lumberman 
poet,” CoME oN Home. 


For the home-folks: It will tighten 
home ties with its sentiment and hu- 
mor, bring them back to a love and 
understanding of home and home 
things. Come on Home! 


For the absent: It will come like a 
real Christmas message from you and 
yours, reminding them of the home 
and hearth with poems all America 
has laughed and cried over. Come 
on Home! 


For employes and associates: De- 
lighting them with its fun and inspir- 
ing them with its helpful and hopeful 
philosophy, it will give them a new 
idea of the daily relations of business 
life. Come on Home! 


Beautifully bound in cheerful blue 
cloth; 222 pages. ComgE on Home 
will be sent to any address you say, 
and as many as you say, for $2 per 
copy postpaid. An easy solution, and 
the best, of your Christmas gift prob- 
lem. Address: 


American Lumberman 
431 South Dearborn Street 
Chicago, Ill. 














would tax the mills and also the loading facilities 
of the Coast ports. Dispatch has been given a 
number of cargoes in the last week and other ships 
in considerable numbers are coming in. Rail busi- 
ness is also showing some improvement, and better 
demand is expected for the new year. 


LOS ANGELES, CALIF. 


Nov. 24.—The movement of north Pacific lumber 
into Los Angeles harbor continued strong during 
the week, with the result the local market was 
overcrowded, Prices have remained at low levels. 
As stocks on the whole are ample and receipts 
heavy, a-strengthening of the market is not in 
immediate sight. Some weeks ago it was thought 
that the Oriental demand would result in a reduc- 
tion of shipments to this port, but receipts have 
increased rather than diminished. A revival in 
the Australian lumber market is soon expected and 
this may have some effect on the coastwise move- 
ment to Los Angeles, altho many lumbermen hold 
to the opinion that the unprecedented local trade 
will continue. 

Advance figures show the following receipts at 
the harbor during September: 117,176,137 feet 
lumber; 26,101,100 lath; 98,107,050 shingles; 
566,956 lineal feet poles and piles; 191,276 ties, 
or a total equivalent to 135,141,970 board feet. 
The total for the year up to the end of September 
is placed at 1,127,465,054 feet. 

Preparations are being made for a monster Hoo- 
Hoo concatenation to be held in Los Angeles when 
the western lumbermen convene for their annual 
institute here next February. Those in charge of 
the arrangements for the convention expect to put 
thru the largest class of kittens on record. 

Members of the Los Angeles District Lumber- 
men’s Club held a dinner at the Biltmore last Fri- 
day with A. G. Arnoll, manager of the industrial 
bureau of the Los Angeles Chamber of Commerce, as 
the guest of honor. Mr. Arnoll gave a very illu- 
minating address on industrial development in 
southern California during recent years. 

Motley H. Flint, executive vice president of the 
Pacific Southwest Trust & Savings Bank, gave a 
talk on business conditions at yesterday’s regular 
meeting of Hoo-Hoo. 


SAN FRANCISCO, CALIF. 


Nov. 24.—Local retail dealers are doing a good 
volume of business, with building operations active 
and fine weather prevailing, but are not buying 
very much lumber from the mills. They are dis- 
posed to let stocks run down until the first of the 
year when the annual inventories will be com- 
pleted. Shipments of Douglas fir and redwood 
are arriving promptly by water, and local commis- 
sion men have fair inquiries with good prospects 
for the coming year. Mill agents report stocks 
broken at the mills, altho some buyers were talking 
overproduction. 

The export situation is strong, with the Jap- 
anese demand for Douglas fir a big item. Aus- 
tralian trade is looking up a little, with some 
demand for redwood and shipments yet to be made 
on old orders. 

Chas. R. McCormick & Co., this city, have a 
good volume of Douglas fir shipments moving to 
San Francisco, San Pedro, Wilmington and other 
California ports. They are still making shipments 
from north Pacific ports to the Atlantic coast 
via the Panama Canal, and export business is 
looking up. 

The Hammond Lumber Co., this city, continues 
to make a large output of redwood at Samoa. 
Good shipments are being made to San Pedro. 
Douglas fir is also being purchased for the south- 
ern California yard. W. R. McMillan, who looks 
after eastern shipments, has been visiting the 
markets. 

The Red River Lumber Co. has a steady de- 
mand for California white and sugar pine, altho 
orders have not increased as rapidly this fall 
as was expected. There is still a good order file 
and shipments are being made right along. With 
fine weather at Westwood the mill is still cutting 
at the rate of 600,000 feet a day, two shifts. 
While there is a good deal of lumber on hand, 
assortments are broken. There is a shortage in 
8/4 stock of all kinds. There has been a heavy 
consumption of pine box shook this season, with 
large fruit crops. 

R. F. Pray, who recently organized the Lum- 
bermen’s Exchange, this city, with R. H. Browne, 
has made arrangements with prominent California 
white and sugar pine mills to handle lumber and 
box shook. On Dec. 1, a Los Angeles office will 
be opened, which will be in charge of R. H. 
Browne. 

The McCloud River Lumber Co., which has had 
a big production of California white pine at Mc- 
Cloud, is still cutting at the rate of 500,000 feet 
a day, altho the night shift has been reduced 
somewhat. W. G. Kahman, sales manager, who 
recently returned from an eastern trip, has had 


a large volume of sales and heavy shipments have 
been made. 

With continued good weather and a fair supply 
of logs, the Sugar Pine Lumber Co., this city, is 
continuing to operate the new sawmill at Pine- 
dale near Fresno with a large output. As the 
logging camps are at a high elevation, the log 
supply will be cut off by snow with the opening 
of winter. A good stock of sugar pine is drying 
in the yards, and the white pine is put thru 
the kilns. 

A. K. Rabe, president of the Commercial Sash & 
Door Co., Pittsburgh, Pa., is here looking over the 
situation on California pines. His company has 
been doing a successful business, with a fair 
building demand. 

E. R. Wickes, president Vaughan Lumber Co., 
of Houston, Tex., has been paying a visit to 
San Francisco, where the Hilgard Lumber Co., 
of Chicago, an affiliated concern, has an office. 


PORTLAND, ORE. 


Nov. 24.—The application submitted in Sep- 
tember by the Western Pine Manufacturers’ As- 
sociation to the railroads for a 1214-cent rate on 
lumber from the Inland Empire to Portland, in 
connection with export, has been denied. 

Russell Hawkins, president of the Whitney Co. 
(Ltd.), left for Detroit, Mich., this week on a 
business trip. The company’s mill at Garibaldi on 
Tillamook Bay is now running two shifts. 

The Tillamook Spruce Co., of which W. HE. 
Barnes, formerly of Portland, is manager, is now 
building a dry kiln and a lumber shed, and the 
log pond is being enlarged. The logging railroad 
extension has just been completed. 

Merrill & Sturgeon, who carry on a general 
wholesale lumber business, have added to their 
activities the handling of red cedar shingles, 
Blue Ribbon brand. 

Clyde Osborne, manager St. Helens Creosoting 
Co.’s plant, St. Helens, Ore., left for San Francisco 
last week on a business trip. Many improvements 
have been made at the plant recently. 

A course of instruction for lumber mill foremen 
is being conducted every Wednesday night at the 
local Y. M. C. A. School of Technology, by Charles 
E. Miller, vice president and sales manager of 
the West Oregon Lumber Co., with mills at Linn- 
ton. The class will continue till March 12, 1924. 
Mr. Miller, who is a graduate of Harvard, has had 
ten years’ experience in the lumber business, work- 
ing from the bottom up. 

H. H. Schwartz, who will superintend the erec- 
tion of the main paper mill building for the 
Columbia River Paper Mills Co., at Vancouver, 
Wash., arrived there yesterday from Cleveland, 
Ohio. It is said that the building will be com- 
pleted in sixty days. It is expected to have the 
paper mill in operation by April. 


SPOKANE, WASH. 


Nov. 24.—Reports from some of the largest 
mills of the Inland Empire are that November 
shipments are normal and fully equal to those 
of last year. Recent price advances of $1 to $3 
in various items, especially in Idaho white pine, 
give excellent indication of the strength of the 
market and of the very optimistic feeling preva- 
lent among lumbermen here over its immediate 
future. There is a lull now, so that stocks are 
accumulating and there is a good supply on hand 
in practically all lengths. 

T. J. Humbird, president Weyerhaeuser Sales 
Co. and the Humbird Lumber Co., is one of those 
who take an optimistic view of the future. He 
only recently returned from the East. In an 
interview, he says, “The general opinion is that 
the bottom has been reached and that a definite 
upward trend has set in.” 

L. S. Case, general menager Weyerhaeuser Sales 
Co., says: “It is generally believed that the low 
ebb in lumber has been reached and that a 
definite upward trend has set in. The industrial 
activity in the East, the good crops in the con- 
suming sections, and the vast amount of lumber 
that will be required in the rehabilitation of 
Japan, all have tended to create a better demand 
and will stimulate prices.”’ 

Speaking of the future of the lumber industry, 
in this section chiefly, A. W. Laird, general man- 
ager Potlatch Lumber Co., Potlatch, Idaho, says: 
“More than 60 percent of the remaining timber 
of the country lies west of the great plains, and 
it will not be long before we in the West will be 
supplying virtually the entire requirements of 
the country.” 

Gene Holland, of the Holland Lumber Co., Omaha 
and Lincoln, Neb., together with Mrs. Holland, 
is spending a few days in Spokane as part of a 
trip to western mills. 

T, J. Humbird, one of the heavy stockholders 
and an officer of the Victoria Lumber & Manu- 
facturing Co. at Chemainus, B. C., on Vancouver 
Island, left Monday night for Chemainus, where 
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be has since been busy with Mr. Palmer, the man- 
ager, in arranging for the immediate reconstruc- 
tion of the mill and planer destroyed a week ago 
today by fire. 

BP. H. Van Ostrand, president of the Craig Moun- 
tain Lumber Co., at Winchester, Idaho, recently 
returned from an eastern trip. 

The first of a series of weekly noon luncheons 
was held by the Spokane Hoo-Hoo Club yesterday 
at Culbertson’s tea rooms. It was the great good 
fortune of the club to secure the inimitable Frank 
Branch Riley, of Portland, Ore., as the speaker. 
Mr. Riley lived up to his reputation, being delight- 
fully entertaining. The club members voted en- 
thusiastically for the weekly luncheon plan, The 
program committee comprises E. R. Edgerton, 
chairman; J. M. Brown and Maurice Cronkhite. 


SALT LAKE CITY, UTAH 


Nov. 26.—The volume of lumber sales here is 
larger than it was a year ago tho the increase is 
not marked. The farmers are still postponing 
their lumber orders, but crops have been good. 
Wheat and apples are the two crops that have 
proved most disappointing to the majority, per- 
haps, but other products have been selling better 
than usual. The mines are taking some lumber 
just now, and there appears to be more activity 
in railroad contracting circles. Home builders 
have been good customers of the lumbermen for 
several months and they are still buying, tho the 
demand is now falling off. Building operations 
continue to show an increase over last year, ap- 
proaching the 100 percent mark, and there are 
many here who predict that the increase will be 
maintained in the coming year. This view is based 
on the rate that new industries are coming into 
the State. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 24.—Lumber shipments by rail during Octo- 
ber and the first two weeks of November have 
shown a marked decrease, according to the records 
of the three railway companies serving the mills of 
the Harbor. From 900 to 1,200 cars is the usual 
monthly quota for the three lines. For October the 
total was 450, and of this number 50 percent was 
short haul. The mills are all very busy with cargo 
business. There are eight large tramp steamers, 
seven coastwise steamers, and two schooners load- 
ing lumber on the Harbor. 


Neil Cooney, manager Grays Harbor Commercial 
Co., will be one of the principal stockholders in 
the First National Bank of Cosmopolis, which will 
be opened March 1. 


According to Victor H. Beckman, lumber statis- 
ticlan, Grays Harbor has the largest lumber pay- 
roll in the State. According to his figures, Grays 
Harbor county’s payroll is $16,957,200. 

Mrs. C. H. Jones, of Tacoma, president North 
Western Lumber Co., is spending some time on the 
Harbor looking after her interests in Hoquiam. 


W. T. Culver, of Ludington, Mich., president 
National Lumber & Manufacturing Co., of Hoquiam, 
left Tuesday for Oregon. 


JACKSONVILLE, FLA. 


Nov. 26.—The outstanding feature of the 
southern pine market is the receipt of several 
very large inquiries from railroad and car building 
companies for material for early spring delivery, 
their total volume being greater than for several 
years. Most orders for plank and dimension call 
for prime grade, with very few merchantable or- 
ders to go with it, to the disadvantage of the 
manufacturer. Prices on this class of stock are 
holding firm. The movement of shed stock to 
eastern points was not as heavy as last week, but 
the Florida demand for cars of mixed items was 
good. Less variation in the price of 4-inch, No. 2 
common flooring is noted, and other planing mill 
products are firm. The weather has been ideal 
for manufacturing, and mills are being operated 
full time. Mill stocks are reported to be very 
low thruout the middle and southern section of 
the State. Car supply is good. The market for 
pine shingles was good this week, the principal 
demand coming from rural districts. The 4x18- 
inch No. 2, selling at $2.50, show an increase of 
25 cents over last week. Demand for lath was 
light, No. 1 green selling at $3.25, mill basis. 

The cypress market gives every indication of 
Strengthening. The mills are well supplied with 
orders, and are holding strong to their lists. In- 
quiries have beeh coming in a little more freely, 
especially for silo stock for shipment after Jan. 1. 

The hardwood market remains firm, with few 
changes in prices. A few of the mills have re- 
duced their prices $2 to $3 on high grade oak. 
Sap gum, ash and poplar seem to have the pref- 
erence, but with no advance in prices. Red gum 
and tupelo are in slightly better demand.  In- 
quiries have been coming in a little more freely. 


BH. C. Harrell, secretary Georgia-Florida Saw 
Mill Association; R. H. Paul, chairman of the 
grading rules committee, and B. E. Bibby, chief 
inspector, will attend the standardization confer- 
ence to be held in Washington, D. C., Dec, 12. 

W. C. Sherman, vice-president and general man- 
ager St. Andrews Bay Lumber Co., Millville, Fia., 
will attend the meeting of the board of directors 
of the National Lumber Manufacturers’ Associa- 
tion, to be held in Washington, D. C., on Dec. 11. 

J. S. Farish, traffic manager Georgia-Florida Saw 
Mill Association, will appear before the Georgia 
railroad commission in Atlanta on Monday, Nov. 
26, in regard to the new proposed mileage scale, 
which would do away to a great degree with the 
present grouping of points of origin and materially 
advance lumber rates. 

Mr. Farish will also appear before the South- 
ern Freight Association, while in Atlanta, in oppo- 
sition to the proposal to force lumber manufac- 
turers to certify on their bills of lading that the 
stanchions, strips and supports used to hold lum- 
ber and logs on flat, gondola and coal cars have 
been weighed and do not exceed 500 pounds. 


HOUSTON, TEX. 


Nov. 26.—Southern pine demand has been dull. 
hardwoods ask quotations for advanced shipments 
to late spring months. 

The October trade excursion into old Mexico, in 
which several Texas lumbermen participated, 
proved such a profitable venture from an educa- 
tional, recreational and business standpoint that 
other excursions of a similar nature are contem- 
plated. 

Mentioned among the list of trustees of the 
proposed new interurban railway from Houston 
to the sea coast at Seabrook, to be capitalized at 
$2,000,000, are John H. Kirby, founder of the 
Kirby Lumber Co., and John S. Bonner, brother of 
B. F. Bonner, retiring executive vice president 
of the Kirby company. 

Former Lieut. Gov. Lynch Davidson, Houston 
lumberman and recently announced candidate for 
governor of Texas, apparently is receiving strong 
support from the Houston newspapers. His ad- 
ministration was characterized by business fore- 
sight, and many improvements made during the 
last State administration were attributed to his 
leadership. 


SHREVEPORT, LA. 


Nov. 24.—While there is no great amount of 
actual business being placed on the books, more 
is in sight than there was a week ago. The mills 
generally are holding prices firmer, and are re- 
ceiving a fair figure as a rule. There are signs 
that a number of retailers are planning to buy on 
the present low basis so as to even up stocks for 
the spring trade. The opinion prevails that if the 
orders are not placed quickly they will be forced 
to pay more for the lumber. 

Hardwood stocks are just about normal, and or- 
der files are in fairly good shape, with prices hold- 
ing firm and a strong demand. 

Weather is still very favorable, and car supply 
is good. On the whole, the labor situation at the 
mills is satisfactory. 

Local building continues unusually active. The 
week just closed showed permits issued for nearly 
$900,000. 


LAKE CHARLES, LA. 


Nov. 24.—Southern pine demand has been dull. 
Transit cars continue in strong demand, however, 
indicating that buyers are purchasing hand to 
mouth and that their stocks are badly broken and 
ill-assorted. Railroads are buying a fair quantity, 
but most items on the list show more or less 
weakness. A fair amount of stock is moving to 
southern ports. Prices remain firm, and the 
only concessions reported are from small mills 
which are desirous of moving stocks in order to 
maintain operations. The tendency undoubtedly 
is to build up stocks, or at least round them out. 
Unusually warm weather has facilitated milling 
operations and shipping. Shipping holds its own 
well. Mills now have smaller order files than for 
a great many months. 


WARREN, ARK. 


Nov. 26.—The market this week has been only 
fairly active. Prices remain on practically the 
same levels as last week, altho there have been 
some concessions by a few manufacturers who were 
desirous of moving items in surplus. The items on 
the right hand side of the list seem to be the 
weakest. Uppers, finish and bundled stock are 
holding their prices well. Inquiries, particularly 
from dealers, have increased, and industrials have 
inquired for some stock. There is more activity 
in railroad material, but prices are not very strong. 
Mill stocks generally are in good shape, altho they 





[ PACIFIC COAST | 


| COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 









































4 SHOP PLANK b 


Western White Pine 


Have splendid stocks of 
54, 6“4 and 84 thick- 
nesses, all grades, both 
kiln-dried and air dried. 


Let Us Quote You! 


Pine Zone Lumber Co. 
~~. SPOKANE, WASHINGTON 








FIR 
Flooring, Siding, 
Ceiling, Timbers, 
Dimension, Lumber 


Try Our Mixed 
Car Service 


It will save 














you time, CEDAR 
trouble and | LONG FIR] siding ana 
money on Shingles. 
every order. TIMBERS Tell us your 
It always { i needs now. 
satisfies. JOHN D. COLLINS 
HEMLOCK LUMBER co. 
Boards and Shiplap SuATTLE Wane. 














LONGFIRJOISTS — 
»oBIG TIMBERS 2 


WASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





YARDS: =H.B.WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 








MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Pick out your assortment— 
Mixed car orders with service our 


specialty: — 
Timbers 


Fir and | pein 
Hemlock } p27 Siding 


Finish 
Lath 
. Mouldings 


, Dimension 
Boards 
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Mit Timbers 

4 Cedar j Shinzics 
i Lath | 
il AGENTS: 


S.B. Marvin, - 518 Peoples Gas Bldg., Chicago 
G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst. - P. O. Box 1187, Fargo, N. D. 
O. G. Valentine, - - - Denver, Colo. 
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PERRY DARER LUMBER CO. 











aan 
We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 








Vertical Grain and Flat Grain 


FIR FLOORING 
Grain” Fir Stepping suantty 
Fir Lumber, Hemlock Boards and Shiplap. 


The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


L General Office and Mills, EVERETT, WASH. 
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THE 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine 
Dry Shop 


Shipments via 
. P. and 
Milwaukee Rys. 








General Offices and Mills 
MISSOULA, MONT. 




















continue somewhat broken. The weather this week 
has been good. Car supply is adequate and labor is 
more plentiful. 

Hardwood market has been active and hardwood 
producers have been able to maintain normal pro- 
duction. The Warren Stave & Lumber Co., of this 
city, on Nov. 19 began to operate twenty hours a 
day. Demand for car stock is good. Sap gum is 
moving in fair volume, altho red gum is not in 
much demand. Hardwood flooring is moving in 
reasonably good volume. 


ST. LOUIS, MO. 


Nov. 26.—The Lumber Reshipping Yards Traflic 
Association, which is composed of traffic managers 
of St. Louis reshipping lumber yards, adopted 
resolutions at its meeting last Wednesday night, 
opposing any changes in the Transportation Act 
of 1920 by Congress when it convenes shortly. 
It was the unanimous opinion of the traffic man- 
agers that the railroads should have an opportunity 
to work out their problems unhampered by un- 
favorable laws. 

J. W. Ferguson, president Sabine Lumber Co., 
has been made president of the Frisco Investment 
Co., a new organization which last week pur- 
chased the 12-story Frisco Building at the south- 
east corner of Ninth and Olive streets. J. W. 
Ferguson and his brother, J. D. Ferguson, of the 
Sabine Lumber Co., purchased a substantial in- 
terest. It also is announced that W. T. Fer- 
guson, president W. T. Ferguson Lumber Co., has 
purchased a large part of a new issue of bonds 
placed on the property. 

Three more members of the St. Louis Lumber 
Trade Exchange fined in the antitrust suit brought 
in the Missouri supreme court, paid their fines last 
week—Rapp Lumber Co., $3,500; Stephen J. Gavin 
Lumber Co. and Wilson Land & Lumber Co., $2,500 


each. 
BEAUMONT, TEX. 


Nov., 26.—Last week has been marked by an 
unprecented number of orders, many of them 
for 25- and 50-car lots, but a large proportion 
were turned down because the manufacturers and 
wholesalers did not consider the prices offered 
good enough. Quotations have stiffened on some 
items very materially. Especially is this true of 
2-inch Nos. 1 and 2 dimension. A large amount 
of offered business could not be handled because 
stocks were badly broken. The general indica- 
tions are that after the holidays lumber will be 
worth considerably more. The flood of inquiries 
came from all parts of the country. 

The approach of the holiday season is slowing 
down orders for hardwood, altho demand is still 
very satisfactory. Low grade gum is stiffening 
somewhat, due to short supply. ‘There has been 
some let-up in the call for upper grade sap gum, 
tho this item continues to be one of the market 
leaders. There appears to be a slightly broader 
demand for red gum; surplus supplies in this 
territory are gradually being reduced. The floor- 
ing factories continue taking inch oak, but this 
item is not so active as it has been. 

Mills in this section are having ideal logging 
weather, altho some localities report local rains. 


NORFOLK, VA. 


Nov. 26.—The demand for kiln dried Norta 
Carolina pine has been rather light. Norfolk re- 
tailers are not going to do much buying until after 
Christmas, and buyers in other sections are waiting 
until the last minute before placing orders. There 
is a little buying ahead in low grade rough stock, 
but none at all in the other items. Inquiries in- 
creased last week, however. The weather con- 
tinues mild and much air dried stock is being 
offered. One or two small concessions have been 
noted in low grade rough North Carolina lumber, 
but the rest of the list is being held firm. 

Sales of 4/4 edge No. 2 and better were light, 
with few inquiries coming in. The price shows no 
further change. The 4/4 No. 2 and better stock 
widths, rough and dressed, in mixed cars with 
items of flooring, ceiling etc. are in brisk demand, 
with many mills short of 8-, 10- and 12-inch widths. 
Prices do not vary so much, small mills having 
stiffened recently, due to good demand. Edge 4/4 
No. 3 continues rather quiet and price is more or 
less unsettled. No. 3 4/4 stock widths have not 
been so active, but these develop slowly. Sales of 
5/4 and thicker edge No. 2 and better are light, 
many mills finding it hard to furnish 6/4 and 8/4. 
No. 2 and better 5/4 by 10- and 12-inch stepping 
continues very active. Nos. 1 and 2 bark strips, 
rough, have been moving slowly, but demand for 
partition continues good. No. 2 and better 4/4 
miscuts are showing a little more life. 

Sales of 4/4 edge No. 1 box, dressed, have been 
a little larger, but the aggregate is small. The 
price is being well maintained. No. 1 4/4 stock 
box, rough, has shown more activity, 10- and 12- 
inch being more popular than other widths. Prices 


are a little weak. Sales of 4/4 edge No. 2 box 
were larger. Most of it is wanted dressed or re- 
sawn. Prices recently have been a little lower, 
Demand for 4/4 No. 2 box is picking up. The 
price is a little weak. Edge box, 5/4 and 6/4, has 
shown a little improvement. Box bark strips, 4/4, 
dressed or resawn, have been in better demand and 
price has steadied. Mills can get near their prices 
for worked strips, but rough strips are weak. 

Sales of flooring, partition and roofers were 
smaller, altho inquiries for mixed cars did not 
fall off. These generally are very difficult to fill, 
Orders for solid cars of one width of flooring are 
slowly picking up, all material being wanted im- 
mediately. Prices of flooring, thin ceiling and par- 
tition show no change. The 3%-inch face ceiling is 
scarce at some mills. Sales of kiln dried roofers 
are rather light. Prices of kiln dried show no 
further change. 


KANSAS CITY, MO. 


Nov. 26.—The lumber market seems to be resting 
on bottqam so far as demand and prices are con- 
cerned. Lumbermen here report that they are 
getting about all the business they expected to have 
and, in general, prices have. undergone little change 
from last week. So long as good weather holds 
out there will be a steady demand from the yards 























Holding the mirror up to Nature 





for small lots and quick shipment, or for good 
mixed cars. Some of the sales managers report 
the demand better than seasonable. There have 
been some indications that big retailers are going 
to get in a little early, generous orders from Chi- 
cago, Cleveland and such cities being cited as 
examples. There also is some increase in inquiry 
from the east side. Middlewestern city retailers 
still are too busy keeping up their stocks for cur- 
rent demand and getting their inventories to begin 
buying as yet for stocking up purposes, while the 
country retailers probably will be very cautious. 


ATLANTA, GA. 


Nov. 26.—In spite of the lateness of the season, 
there has been a continued good demand in the 
Atlanta market for building lumber, and consider- 
able activity in roofers, flooring and ceiling and kiln 
dried finish is reported, with a growing demand 
from the millwork industries for delivery in the 
first-quarter of 1924. Prices for building lumber 
are growing stronger every day. 

Hardwood demand from the furniture industries 
for first-quarter delivery has continued to improve, 
with sap and quartered red gum in the heaviest 
demand for some time. The furniture industries 
expect that 1924 will be one of the best years in 
the history of the industry in the South. Many 
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of the larger plants are providing for their needs 
some months in advance. The same is true of the 
automobile and body industries. In the last month 
salesmen in the North and East have been turning 
in more business for delivery in the first quarter 
of 1924 than the mills in this district cutting ash 
and maple are able to handle, with the result that 
nearly all of the larger plants are sold ahead for 
several weeks. 

There has recently been considerable activity in 
lumber shipments out of the ports of Mobile, Pen- 
sacola, Jacksonville and Savannah. 

Power shortage no longer threatens production 
at southeastern mills, for recent rainfall has 
swelled the rivers. 


DULUTH, MINN. 


Nov. 27.—Contractors and dealers are prompted 
to cover their nearby requirements, on account of 
the stiffening market tendency in the northern pine 
lumber list. The better classes of lumber, which 
had been easy, are now. steddy. Representatives 
of Pacific coast mills here claimed that the num- 
ber of cars of lumber in transit have fallen off to 
a minimum, and that difficulty is being experienced 
by them in placing orders for special lots of tim- 
bers. Inquiry for box lumber is still active and 
shipments have been going forward in good volume 
to box manufacturers at southern Minnesota points. 
A feature is the demand for Nos. 4 and 5 boards 
for moderate priced houses. Eastern inquiry for 
the better grades of lumber, including shop and 
better, was received during the last few days. Tho 
retail yards are holding their buying down, pend- 
ing the taking of inventories, they have been find- 
ing it necessary to do considerable sorting up. 
Buying of rough lumber by western Minnesota 
farmers is a new development. Iron mining com- 
panies on the Minnesota ranges were reported by 
jobbers to be contracting for mine timber to a 
greater extent than in four or five years. 

Good progress is being made by the sawmill com- 
panies in putting in their winter logging camps. 
Labor conditions are showing improvement. The 
Virginia & Rainy Lake Co. has sixteen logging 
camps in operation, and the Cloquet and Inter- 
national Falls interests are operating in the same 
proportion. The smaller loggers are being handi- 
capped in getting into the woods, owing to con- 
tinued mild weather. 


MINNEAPOLIS, MINN. 


Nov. 27.—The lumber market here is some- 
what slow. Red cedar shingles have declined, 
clears now selling at $2.80 and stars at $2.30. 
The shingle demand is steady, there being some 
buying from rural districts. Sash and door re- 
tailers continue to enjoy a brisk demand for storm 
sash. Northern pine remains about the same. 


NEW YORK, N. Y. 


Nov. 26.—The question as to what the market 
for west Coast products will do is absorbing the 
attention of the trade here. There are reports of 
congested conditions on the wharves on the Pa- 
cific coast, and already delayed shipments are 
bringing many complaints. Increased inquiry 
presages a growing need for restocking. Some sur- 
prisingly low figures which fir dressed schedules 
brought were going the rounds this week, but on 
an average these were bringing $38.50 delivered at 
Long Island and Jersey points. Some fairly good 
sized shipments of fir, hemlock and western spruce 
lath have come into the market recently, but all 
came bargained for and brought fair prices. The 
volume of eastern spruce reaching here is not up to 
normal for the time of year. There is hardly any 
real market for eastern spruce just now, probably 
because payments on contracts are beginning to 
fall due. Prices are very firm at the mills. The 
retailer is enjoying good demand at very satisfac- 
tory prices. Supplies of eastern spruce on the 
market are small. 

Albert F. Hall, for a number of years connected 
with the sales department of J. L. English & Sons, 
will shortly open up offices at 1 Madison Avenue 
for the distribution at wholesale of hardwoods and 
softwoods with a leaning toward hardwoods. Mr. 
Hall will make a specialty of veneers and built-up 
stock. For several years he was general manager 
of the W. T. Mason Lumber Co., operating in 
North Carolina, and at the outbreak of the World 
War was with the C. J. Decker Co., of New York 
and Asheville, N. C. 

The regular weekly meeting of the Intercoastal 
Lumber Shippers’ Association was made a social 
get-together this week and no serious discussions 
were indulged in. A cordial reception was given 
to J. H. Burton, a former president of the associa- 
tion, who spoke briefly of general conditions now 
existing in the South. Mr. Burton has been located 
at Mobile for the last six months or more. A brief 
talk was also given by Ed. H. Lewis, manager lum- 
ber department, United States & Foreign Sales Cor- 


poration, on the conditions as he saw them on the 
west Coast. 

W. G. Power, president Power Lumber Co., St. 
Pacome, Que., operating five sawmills in that 
Province, arrived here today to look over the east- 
erm spruce situation in this territory. He will 
make his headquarters with Power, Moir & Stock- 
ing, of which he is president. 

L. A. Hold, president of the Hold-Meredith Lum- 
ber Co., will leave early in December for a six 
weeks’ stay at his winter home in Florida. 

A recent addition to the cargo shippers of west 
Coast products to this city is the Reese-Sheriff 
Lumber Co., of Williamsport, Pa., which has opened 
up a branch in the Woolworth Building to be 
known as the west Coast lumber department. S&S. I. 
Wood has been appointed local manager. 

The second party of guests to the Granshue camp 
in the Adirondacks of the A. Sherman Lumber Co. 
returned to this city recently after a most enjoy- 
able week’s rest in the woods. Those who enjoyed 
the hospitality of S. C. Nally and the Sherman 
company were: Alex and George Latham, Mineola ; 
George Adams, jr., Far Rockaway; Charles White, 
Jamaica; E. J. Malkmus, Oyster Bay; Frank F. 
Barrett, Huntington; Max Block, Far Rockaway, 
all Long Islanders ; Irving Benzing and Oscar Kep- 
pler, Brooklyn; Ward Reeves and P. J. Moore, 
Thomas Commerford, and John Robinson, New 
York City. 

J. Camby Morgan, manager of the Morgan Lum- 
ber Agency, recently moved his offices from 165 
Broadway to No. 1 East Forty-second Street. 


PHILADELPHIA, PA. 


Nov. 26.—Prices have strengthened considerably, 
for a very good vclume of business has been booked 
recently, many new contracts having been 
awarded which will run well into the spring. 
The heavy buying of transit cars indicates that 
most yards need lumber and need it in a hurry. 
Suburban retailers are very busy; they are con- 
stantly in the market for transit cars and demand 
prompt mill shipment. The seashore yards report 
business brisk. Nearly all yards have good order 
files. Hardwood dealers report business good. 
Hemlock at $39 base stays strong. Western hem- 
lock continues to arrive by boat. Spruce lath are 
in steady demand, prices ranging from $8.50 to $9 
for No. 1 4-foot. Southern pine buying has in- 
creased, and prices are therefore considerably 
firmer. Flooring has been moving better, prices, 
Philadelphia water competitive rate, being: B&bet- 
ter, 1x3-inch (}#x2%4-inch face): Sap flat, $63; 
No. 1 common, $53; No. 2 common, $27.50, and 
No. 3 common, about $21. Framing, No. 2 com- 
mon and better shortleaf, D4S, 44-inch scant, 10- 
to 16-foot, is being sold to the trade at: 2x3 and 
2x4-inch, $30; 2x6-inch, $28; 2x8-inch, $29; 2x10- 
inch, $29.50 and 2x12-inch, $30.50, 18-foot lengths 
being $2 more, and the 20-foot, $3 more. 

The usual bad weather will soon curtail produc- 
tion in the South. Cars are still hard to obtain 
in some producing sections and shipments this 
month are not as good with many dealers as they 
were a month or two ago. 


BALTIMORE, MD. 


Nov. 26.—-Thru the persistent efforts of Harvey 
M. Dickson, secretary National Lumber Exporters’ 
Association, backed up by other officials, among 
them President Dwight D. Hartlove, the United 
States Shipping Board has been prevailed upon to 
change the objectionable clause 4 of the thru Dill 
of lading in use, which gave a steamship company 
the right, in the event of a strike or other occur- 
rence at a particular foreign port, to divert ship- 
ments of lumber consigned to that port and land 
them elsewhere in its discretion. A new clause 4 
has been substitated for the old one, the new pro- 
vision being in accordance with those of the pri- 
vate steamship lines, so that one of the chief rea- 
sons for favoring the private lines has been re- 


moved. 
BOSTON, MASS. 


Nov. 27.—The great activity of mahogany and 
the strong tone of prices is one of the striking 
features of the New England lumber market, as the 
year draws to a close. 

Lack of snow in the north woods is keeping more 
than 5,000 men out of employment, Boston labor 
agents estimate. Millions of feet of lumber are 
lying cut in the woods waiting for snow. 

James W. Sewall, the forest engineer of Old 
Town, Me., and Washington, D. C., reports that 
both in number of different jobs and size of areas 
covered, the year 1923 has been the largest the 
Sewall organization has yet encountered, and there 
is no lull in sight. 

Lumber arrivals at Boston: Schooner Westway, 
Digby, N. S., 128,803 feet spruce and 853 bundles 
lath, Johnson Lumber Co., Manchester, N. H., and 
11,846 feet spruce piling, Smith Piling & Teaming 
Co., East Boston. Schooner J. Scott Hankinson, 
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A Better Finish | 
That Sells Better \ 


Williams Fir Finish is an 
unusually attractive finish. 
It’s made from carefully select- 
ed stock and ranks far above 
the usual mill-made finish. 


And being more attractive 
in appearance, dealers are 
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Williams Fir Finish profitably. 


Williams FirFinish Co.Inc. 


SEATTLE.WASH. 
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Pacific Coast 


LUMBER, 
SHINGLES, 
SIDING, 
LATH 


Try Us 
First ! 












Siding, Shingles 
and Lumber a 


Specialty. 
718-19-20-21 White Bldg. 
S. I; Johnson, Seattle, Wash. 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


= LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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PORTLAND, ORE. } 
AND THE COLUMBIA VALLEY j 











WILLAPA LUMBER COMPANY 


OLD GROWTH 
Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 


Mills : - = RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 











Now’s the Time to Try 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 

Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 

Main Office: 
No. 1106-1107 Northwestern Bank Building, 


PORTLAND, ORE. 


Mail Address, Cable Address, 
P. O. Box 1058 HJAND 
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_ Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


1400-1-2-3 Yeon Building, 
PORTLAND, meronsineien? 











Yarmouth, N. S., 102,815 feet spruce and pine 
plank, Hallet & Davis Piano Co., and 117,822 feet 
spruce scantling to order. Schooner Whiteway, 
Alma, N. B., 531,396 feet spruce, Godfrey Lumber 
Co. Schooner Alaska, St. John, N. B., 191,753 feet 
spruce, Stetson, Cutler Co., at Scituate, Mass. 
Schooner M. J. Taylor, Yarmouth, N. S., 101,997 
feet spruce, 43,080 feet hemlock boards, 76,700 
spruce lath for Vineyard Haven, Mass., and 287,328 
feet spruce for Boston, Godfrey Lumber Co. 


CHARLESTON, S. C. 


Nov. 26.—Local demand for kiln dried North 
Carolina pine and dimension, rough and dressed, 
has increased perceptibly during the last month, 
there being considerable construction under way. 
The market in the East for board stock in all 
grades has been very dull. Dimension is in fair 
demand, but prices offered by wholesalers are too 
low to permit mills to consider the business. Some 
orders are being placed, but at mills prices. The 
tendency is toward increases. Stocks on hand at 
the yards are small. The weather has been ideal 
for operating and all mills are running about 
normal, They have orders to take care of what 
they may accumulate during the next thirty days, 
and are not inclined to consider offerings for fu- 
ture delivery. Stocks at large operations are 
small and there is practically no lumber what- 
ever at small mills. Transportation is good, and 
there is very little trouble in securing cars. 


TUSCALOOSA, ALA. 


Nov. 26.—There seems to be a slightly better 
tone to the market. Inquiry is better and prices 
have discontinued their downward tendency. On 
certain special items prices are good, but as a 
whole do not encourage mills to make an effort 
to get volume. Certain mills have cut common 
labor to $1.25 a day; in some cases labor has 
accepted the reduction, while in other cases the 
mills are short handed. 


JACKSON, MISS. 


Nov. 26.—The southern pine market is marking 
time, Last week the volume of new business was 
fair. Prices were about the same as the week 
previous, altho some mills report advances on a 
few items that have become scarce in this section. 
It is well understood by all buyers that the market 
has begun the upward climb. Many large in- 
quiries are being received for December, January 
and February shipment, but the mills are not at 
all inclined to sell ahead. The large mills main- 
tain their output, but many of the smaller mills 
are quitting because of extremely low prices for 
green boards and dimension. Building in this sec- 
tion continues without interruption. 


Practically no change is reported in the hard- 
wood market. Prices are firm. Orders are being 
received in satisfactory volume. Stocks are re- 
ported about 90 percent normal, and approaching 
bad weather will prevent their being increased. 
The automobile factories continue to take all avail- 
able ash, elm and maple. The furniture factories 
are still buying for immediate needs only. Labor 
conditions are satisfactory and car supply ample. 
The export market is fair. 


NEW ORLEANS, LA. 


Nov. 26.—Trade comment locally reflects little 
change in the market situation for the week. South- 
ern pine and cypress orders picked up a little, 
but the bulk of the buying seems to be hand-to- 
mouth, to fill immediate requirements. These may 
vary a little from week to week, but the varia- 
tions have no special significance or bearing. Stocks 
in dealers’ hands are reported light, however, and 
the manufacturers are confidently looking forward 
to a good business when post-inventory buying 
sets in. Meanwhile the bookings are of healthy 
enough volume to prevent burdensome accumula- 
tions and any excess production goes to replenish 
subnormal mill stocks and build up assortments, 
which have been more or less “shot” for months. 
The hardwood market practically duplicates the 
above conditions, with the exception that hardwood 
stocks seem to be lighter, assortments of seasoned 
items more broken, and production slated for cur- 
tailment during the winter season just setting in. 


R. D. Forbes, director of the Forest Service’s 
southern experiment station, received word from 
Washington today that the Forest Service has 
completed negotiations for a thirty-year lease on 
1,500 acres of cut-over land in Winn Parish,: 
Louisiana, from Henry EB. Hardtner, Urania Lum- 
ber Co. The tract, it is understood, is fenced and 
partly reforested already. Mr. Hardtner gives 
every promise of being an ideal landlord ; the rental 
is fixed at $1 a year. 

Advices from Bogalusa, La., state that C. W. 
Ames, former manager of the Bogalusa. Veneer 
Co., has gone to Bunkie, La., to take over control 


of a veneer plant which he recently purchased in 
that city. 

U. B. Parker, who recently established a shuttle 
block plant at Wiggins, Miss., has worked it up to 
capacity production, according to reports from 
that place, and has acquired sufficient dogwood to 
insure five years’ operation. 

Edward C. Brechter was arrested here last week 
at the request of the Meridian (Miss.), police, who 
charge him with obtaining money by false pre- 
tenses. The arrest was on complaint of a Meridian 
man who alleges that he paid cash for “stock” 
in a vast timber tract Brechter claimed to own 
in the West. 


The White’s Box Co., recently organized by 
Hugh L. White and associates at Columbia, Miss., 
is reported to be rushing its plant to completion, 
having already received and installed some of the 
machinery. This new factory, it is understood, will 
engage in the manufacture of wire-bound boxes 
from rotary-cut lumber. The White interests al- 
ready are operating a veneer factory at Columbia. 

Secretary-manager J. Walter Michel, of the New 
Orleans Lumbermen’s Club, announces that, be- 
ginning this week, the club will be open daily from 
9:30 a. m. to 7:30 p. m. Under Mr. Michel’s 
management the club has installed a well equipped 
and effcient kitchen and dining room service, while 
its rooms provide one of the finest dancing floors 


in the city. 
OMAHA, NEB. 


Nov. 26.—“For the first time since the deflation 
took place, the farmers in this territory will in the 
spring be in position to buy lumber and do the 
building they need to do,’’ said one lumber mer- 
chant of Omaha, in commenting on the bin-bursting 
corn crop and the favorable prices a few days 
ago. “They have not been building the buildings 
they actually needed,” he said. ‘The farmers will 
now for the first time in nearly four years be 
able to build without jeopardizing their financial 
condition.” 

As for Omaha proper, the total building permits 
of the year thus far, to Nov. 24, passed the pre- 
vious high record for any entire year. A total of 
1,607 of the permits were issued for family dwell- 
ings. Permits are still being taken out and the 


‘builders are rushing to get dwellings under roof 


before severe weather strikes them. 


MACON, GA. 


Nov. 27.—The shortleaf market is inactive. The 
most active items are boards, except 6-inch stock, 
which is a rather poor seller. The 2-inch stock 
is not moving nearly as freely as it should. The 
Florida trade is very quiet, but there is a demand 
for B&better kiln dried finish. This material, if 
there are a few pieces of 5-inch stock in the car, 
is picked up by the Florida trade as soon as 
offered. 

Much interest is being taken by roofer manu- 
facturers in the meeting to be held here Dec. 11. 
Official inspectors of the North Carolina Pine Asso- 
ciation are to be present and grading will be thoroly 


discussed. 
TORONTO, ONT. 


Nov. 26.—There has been an encouraging spurt in 
wholesale lumber business in Ontario during the last 
week ortwo. This buying is probably a movement to 
fill out retail yards stocks, and also to get deliveries 
during the present year so that the stocks will not 
be subject to the increased sales tax of 6 percent 
which comes into effect on Jan. 1. Cull lumber is 
pretty well sold up. Box lumber also is moving 
well. Pine lath are not active, but spruce lath 
seem to be moving steadily. Mill run white pine 
is not moving rapidly, but there is a little going 
out all the time. Red pine is moving fairly well. 
Hemlock is not moving in quantity. Wholesalers, 
however, expect hemlock to be scarce before next 
spring. There are comparatively few well assorted 
hemlock stocks available today. Those who can 
hold out are not showing any tendency to sell on 
the present market. 

Maj. J. R. Cosgrove, city engineer of Trail, B. C., 
who has had considerable experience in logging and 
in lumbering, has been appointed British Columbia 
lumber commissioner for eastern Canada, to suc- 
ceed A. E. Roberts, who has filled the position for 
about three years. Mr. Roberts has been appointed 
eastern representative at Toronto for the Edge- 
cumbe-Newham Co. (Ltd.), of Vancouver, B. C., 
which will open a sales warehouse here and per- 
haps erect a staining and bending plant. 


L. L. Brown, of Victoria, B. C., chief British 
Columbia lumber commissioner, is now on his way 
to England, accompanied by Mrs. Brown. He will 
supervise the special exhibit of the British Colum- 
bia Government at the British Empire Exhibition, 
London, April to October. 


J. T. Todd, eastern sales representative for the 
Adams River Lumber Co. and the Associated Mills 
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(Ltd.) of British Columbia, who was seriously in- 
jured Nov. 16, is expected to recover. 
Terry-Nicholson-Cates (Ltd.), wholesale lumber 
dealers, Toronto, are moving Dec. 1 to Rooms 803- 
306 on the third floor of the new Federal Build- 


= WINNIPEG, MAN. 


Nov. 26.—B. F. Harris, local wholesaler, who 
handles the output of several small spruce mills, 
reports having had a very good year. He cleaned 
up all his stocks. Mr. Harris says there is always 
a demand for spruce in the eastern United States 
market. 

R. J. Crawford, local. wholesaler, has formed a 
partnership with Dick Lockhart, the firm to be 





known as Crawford-Lockhart Lumber Co. They 
will represent the Campbell River Mills (Ltd.), of 
White Rock, B. C., and some of the best mountain 
mills. 

Bruce Farris, of the King-Farris Lumber Co., 
of Vancouver, was a business visitor here this 
week. ' 

Bill Barkley, sales manager United Grain Grow- 
ers’ Sawmills, of Hutton, B. C., was in Winnipeg 
on business this week. 

T. A. Burrows, who operates a large spruce mill 
at Bowsman, Man., has been getting his camps 
organized for this winter. 

Charlie Goodyear, Saskatchewan representative 
of the Great West Lumber Mills, paid a short 
visit to Winnipeg this week. 








The open weather that hag prevailed thruout 
most of the country thus far this fall has been 
very favorable for the launching of new building 
projects, and, as a result, there is a much greater 
yolume of building now in its early stages than 
at any corresponding period in many years. The 
natural result is a steady flow of orders for sash, 
doors and millwork, so that practically all plants 
producing these commodities are busy; some much 
more so than others. This activity is more pro- 
nounced with regard to special work than to stock 
items, as in large sections of agricultural territory, 
where these goods normally find large outlet, the 
demand has been greatly cut down by adverse crop 
and price conditions. This situation, however, 
is rapidly righting itself, the farmer’s buying 
power being steadily on the increase, so that sec- 
tions that have for some time been largely out 
of the market will before long be taking their 
normal quotas. As usual at this season of the 
year, demand from retail yards is reduced, owing 
to the near approach of inventory taking time. 
Shortly after the first of the year the retail dealers 
will be replenishing their stocks in preparation for 
the spring demand, and from all indications the 
demand will be of no small proportions. 

AMBRICAN LUMBERMAN correspondents at vari- 
ous manufacturing and distributing centers report 
conditions as follows: 

Sash and door interior finish plants at Duluth, 
Minn., are operating on full time, and more bills 
for materials are coming in for figuring than for 
more than a month. Quotations are firm all thru 
the list. 

Steadiness characterizes the demand for mill- 
work, doors and sash in Columbus, Ohio. Prac- 
tically all mills are being operated with full forces 
and many have orders booked which will keep 
them occupied for 60 days and even longer. The 
open winter has favored construction work and 
there is a rush to get houses and apartments 
finished. Skilled labor is scarce and wages are 
high. Door and sash business has been especially 
active and orders are placed for 90 days ahead. 

The building trade is active at Buffalo, N. Y., 
which makes a good volume of business for the 
door factories and planing mills. Millmen are not 
confident that the present activity will last long, 
as it is likely to drop off with cold weather and 
the arrival of the holidays. 

Plants in Kansas City, Mo., report country de- 
mand very small, and a decreasing call from the 
cities for both yard stock and special items. 

The Baltimore (Md.) sash and door men are 
still called upon to take care of a relatively good 
demand for their products, despite indications that 
hew construction has undergone some slowing 
down. Practically all of the manufacturers and 
jobbers in the city are getting enough orders to 
keep them going and it is certain now that they 
will be able to report the year to have been a good 
one. Such price changes as have been made are of 
no importance, being in the nature of revisions 
and readjustments. Large numbers of Pacific coast 
doors are being used in this territory. 

According to glass trade reports, window glass 
is moving in fairly good volume, with prices well 
maintained, altho some disappointment is expressed 
as to the demand having hardly reached the pro- 
portions expected at this time. 


Plan Millwork Publicity Campaign 


At the initial meeting of the publicity committee 
of the Millwork Cost Bureau, held at the Congress 
Hotel, Chicago, on Nov. 21, F. J. Moss, of Kansas 
City, Mo., was unanimously elected chairman, and 
W. P. Flint, secretary of the bureau, was elected 
Secretary of the committee. 

This committee, which is representative of all 
branches of the millwork industry as well as of the 
various regional millwork associations, was created 
by a resolution adopted at the annual convention 
of the bureau Jast April. The committee consists 


of T. D. Abeles, Little Rock, Ark.; C. E. Cowdin, 
Portland, Ore.; H. T. Didesch, Chicago; W. P. 
Flint, Chicago; ¥. J. Moss, Kansas City, Mo.; E. C. 
Noelke, Burlington, Iowa; E. A. Runkle, Cedar 
Rapids, Iowa; J. A. Mahlstedt, New Rochelle, N. 
Y., and H. A. Sellen, Chicago. All members of 
the committee, with the exception of Mr. Mahlstedt, 
were present. 

The meeting was devoted to a thoro discussion 
of the requirements and probable results of a 
national advertising campaign in behalf of mill- 
work. It was the consensus that the public knows 
less about millwork than about almost any other 
important manufactured product, and that the in- 
dustry can not hope to assume its rightful place 
except thru educational publicity. . It was decided 
that the proposed campaign be directed to reach- 
ing architects, contractors and the general public, 
and that it be conducted under the name “The 
American Millwork Institute.’’ Inasmuch as the 
entire trade is concerned, it was decided that the 
millwork industry as a whole, rather than simply 
the members of the bureau, should be asked to 
participate in the campaign. 

A complete plan of the proposed campaign will 
be prepared for submission at the annual conven- 
tion of the Millwork Cost Bureau, to be held next 
April. At that time the members of the bureau 
will be asked to vote on the question of whether 
the Millwork Cost Bureau shall become “The Ameri- 
can Millwork Institute,” with a department devoted 
to the publicity campaign, or whether its name and 
functions shall remain as at present, and the ad- 
vertising program be carried on by a separate or- 
ganization. Meanwhile, in order that the com- 
mittee may ascertain in advance the approximate 
number of firms that will coéperate in the move- 
ment, an outline of the campaign will be sent 
to all millwork establishments in the country, and 
they will be asked whether they may be counted on 
to make a subscription to the fund for carrying out 
the proposed campaign. 


Pacific Coast Millmen Study Costs 


Pacific Coast manufacturers of sash, doors and 
millwork are keenly alive to the benefits of accurate 
cost accounting and education as to coédperative 
effort, according to H. T. Didesch, technical di- 
rector of the Millwork Cost Bureau, of Chicago, 
who recently completed an eleven weeks’ tour of 
the West, during which time he addressed numer- 
ous local associations and conducted classes for 
estimators in the following nine cities: Vancouver, 
B. C.; Victoria, B. C.; Los Angeles, Cal.; San 
Francisco, Cal.; Everett, Wash.; Seattle, Wash. ; 
Spokane, Wash.; Tacoma, Wash.; Portland, Ore. 
A total of 101 wéstern plants are now affiliated 
with the bureau. 


Recent Patents 


The following patents of interest to lumber- 
men recently were issued from the United States 
Patent Office. Copies thereof may be obtained 
from R. E. Burnham, patent and trade-mark at- 
torney, Continental Trust Building, Washington, 
D. C., at the rate of 20 cents each. State number 
of patent and name of inventor when ordering. 


1,472,535. Box and method of making the same. 
Osceola C. Thompson, Rockaway, N. J., assignor 
to Wirebounds Patents Co. 

1,472,635. Packing case or box 
Ernest S. Daniels, Washington, D. C. 

1,472,726. Friction device for log handlers. 
James M. McLaughlin, Portland, Ore. 

1,472,927. Wood drilling lathe. Frank H. Mc- 
Lain, Portland, Me. 
e— Box. 


structure. 


Joseph G. Huye, New Orleans, 


a. 

1,473,536. Saw rig. Emmett C. Avery, Hutchin- 
son, Kan. 

1,473,582. Pole cleaning and shaving machine. 
Randolph Leedom, Clifton, N. J., assignor to West- 
ern Union Telegraph Co., New York. N. Y. 


AS ita nliery new 
bodies of timber 
are being opened up 


on a large scale on the 
Pacific Coast, you inva- 
riably find Willamette 
Logging Machinery being 
used. 


We offer our services, with- 
out obligation, to prospective 
Pacific Coast operators seek- 
ing information. 


MIRON & STEEL WORKS) 
Manufacturers of 
[LOGGING MACHINERY 
PORTLAND, OREGON 
U.S. A. 




















Genuine Hill Steam 


Log Stop 


AND 


Loader 


“Standard 
the 
World Over” 


Made in 
Every Type and Size. 




















Get Our New and Lower Rates 
on 
Everything for the Saw Mill 
from the smallest portable to 
the largest band mill. 
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Fir (?i%) 
Three-Ply Panels 


Manufactured from Soft 
Textured, old growth timber 


Two Sides Good 
One Side Good 


Drawer Bottoms 
Dimension 


Trunk Stock 


We can make Prompt Ship- 
ment of Quality Panels at 
attractive prices. 


Let us quote on your 
next specification. 


J. E. HIGGINS 
LUMBER CO. 


San Francisco, Calif. 


























FO EET ID 
° i > 
t \ 

































































ti 
} 

hb 
¥ 

































































NE SR Tan EE LIER BSN SEIT. FIO EIDE 








‘6 
Rg * 10 
i ‘i 
& “i 
E = 
“iw + 
a) 
— i | 
. a 4 2” Bel. Com. 
| a} t 1 Tower 
w i i | | 
i tee cri] Till a 
‘== (aoe 
The Ready Reference = = [issu 
Inventory Book = [ie 
sek 1x12 Boards 
1 “Shows up” scattered piles. Pre- — [ Puorsg 
vents Over-Buying. ae 
§] Assembles’ different classes of — /——— 
lumber on correct page. Saves — mr aling 
Valuable Time. — [Ber siding 
{ Each page has large index. Easy  [ ¢ve 
to handle in cold weather. ~ Plaka 
{ Plenty of space to list all “ems © <= 
carried in stock, w|i 8 Wide 
- Finish 
POSTPAID PRICES ~ -— 
1 Copy Ready Reference In- re = 
WORTOTY. MOCK. oon ccc ccsccces iso... ie 
4 Copies Ready Reference In- ~ T caseBase 
en st in, 5... eee 5.00 —_ [mes 
10 Copies Ready Reference In- = “xa 
WEROOEY BROOK osc ticcicwced 0.00 — 
Ports 
For Sale By a on 
— Pass 
AMERICAN LUMBERMAN —| [:.%2.. 
431 So. Dearborn St. ay (OP 
Chicago, Ill. — [utes 
~~ | 
Goal 
ain: 
Si at 




















Otto Meyer, of the 


Gideon-Anderson Co., St. 
Louis, Mo., called on the local trade this week. 


R. L. Gale, sales manager of the Gayoso Lumber 
Co., Memphis, Tenn., called on the local trade 
this week. 


George Mason, of the Mason-Donaldson Lumber 
Co., Rhinelander, Wis., accompanied by Mrs. Mason 
and their daughter, were in Chicago last week to 
witness the Chicago-Wisconsin football game. 


The Mid West Manufacturing Co., manufacturer 
of window frames and sash, announce the opening 
of its new sash factory at 2848-68 Quinn Street. 


O. C. Censky, of the Roddis Lumber & Veneer 
Co., Park Falls, Wis., spent a few days of this 
week in Chicago, looking over trade conditions and 
prospects. 


D. C. Johnson, of the Tendal Lumber Co., Tendal, 
La., passed thru Chicago this week, en route to 
the Kast, where he was going for the purpose of 
looking over the business situation. 


Louis Wuichet, of Louis Wuichet (Inc.), has 
been in San Francisco, Calif., for some days, con- 
ferring with the California Sugar & White Pine 
Co., whose products he handles in eastern terri- 
tory. 


C. H. Hill, well known lumberman of Hatties- 
burg, Miss., has been appointed southern buyer for 
the George T. Mickle Lumber Co., with headquar- 
ters in the Stock Exchange Building here. Mr. 
Hill will maintain his office at Hattiesburg. 


R. R. Slayton of Clarence Boyle (Inc.), re- 
turned this week from a business trip to Louis- 
ville, Ky., where he conferred with officials of 
the Star Wood Products Co., manufacturer of mold- 
ings and trim, whose products Clarence Boyle 
(Ine.) distributes. 


Max Pease, of the Galloway-Pease Lumber Co., 
returned this week from an inspection trip to the 
company’s operations at Poplar Bluff, Mo. He also 
spent a few days at St. Louis, calling on some of 
his connections there and making a general sur- 
vey of market conditions. 


Announcement has been made by the Baird & 
Rees Lumber Co., of Pittsburgh, Pa., that C, 
Thomas Baird, jr., has been succeeded in that 
corporation by Otto A. Koerber, jr. A. L. Rees, 
of that company, says that every effort is being 
made to make the Baird & Rees Lumber Co. bigger 
and better than ever. 


G. W. Allport, of Pine Bluff, Ark., superintend- 
ent of the hardwood operations of the Long-Bell 
Lumber Co., Kansas City, Mo., was in the city 
for several days this week, conferring with S. E. 
Barwick, manager of the company’s Chicago sales 
offices. R. E. McKee, manager of timber sales at 
the Kansas City headquarters, also was in Chicago 
this week. 


Frank H. Burke, who for some time has been 
Chicago district sales representative for the Weyer- 
haeuser Sales Co., has gone to the Spokane ( Wash.) 
headquarters of the concern, to assume his new 
office as manager of the cedar sales department. 
Mr. Burke is succeeded here by Allen C. Hemp- 
hill, until recently associated with the Vanland- 
ingham-Cook Lumber Co. 


EK. W. Eller, of the Coeur d’Alene Lumber Co., 
Coeur d’Alene, Idaho, was in Chicago this week 
on a business visit, coming here from Minneapolis, 
where he had also spent a few days conferring 
with the company’s connections and looking over 
the present and prospective business situation. Mr. 
Eller said he was convinced of good business next 
_ fundamental conditions being favorable to 
such, 


Robert Starrs, well known local lumberman, has 
become associated with the P. E. O’Neil Lumber 
Co., distributer of west Coast forest products with 
offices at 94 Board of Trade Building. He will 
have charge of the company’s city sales. Mr. 
Starrs was for seventeen years sales manager for 
the allied Weyerhaeuser interests, and later sales 
manager in the Chicago territory for the Weyer- 
haeuser Sales Co. 


Col. W. B. Greeley, forester of the United States, 
will be the guest Monday evening, Dec. 3, of the 
Western Society of Engineers, before whom he will 
make a talk on “Evolution of the Forest Industries 
in the United States.” His talk will be illustrated 
with motion pictures and slides showing the prog- 
ress of forestry and forest industries. The meet- 
ing will be held at 7 p. m., in the rooms of the 
society at 1735 Monadnock Building, Chicago. 


The King Sparrow Lumber Co., of Hattiesburg, 
Miss., has opened a Chicago sales office at Room 
410, 28 East Jackson Boulevard, under the man- 
agement of Karl B. Matthai. The King Sparrow 
concern operates a modern sawmill at Hattiesburg, 
and also wholesale southern lumber. Mr. Matthai 
formerly represented the Garland-Hall Lumber Co., 
of Seattle, Wash., in this territory, and is well 
known to the trade here. Earl King, president of 
the King Sparrow Lumber Co., was in Chicago 
this week conferring with Mr. Matthai. 


William M. Argall, manager of the Ishpeming 
(Mich.) yard of the Consolidated Fuel & Lumber 
Co., transacted business in this city this week, 
Mr. Argall regarded the situation optimistically. 
He said the lumber trade in the Ishpeming section 
has had a good year, and expects an indefinite 
continuation of satisfactory business. The iron 
mining industry, on which the lumber trade is 
largely dependent for business, is in good condi- 
tion, but is handicapped by a scarcity of men, 


J. R. McQuillan, secretary and general manager 
of the Langlade Lumber Co.; M. J. Fox, of the 
Von Platen-Fox Co., Iron Mountain, Wis., and 
Howard F. Early, of the Andrews-Early Co., Wau- 
sau, Wis., were among the northern lumbermen 
who were in Chicago on Saturday of last week, 
principally for the purpose of witnessing the Chi- 
cago-Wisconsin football game, which was played 
here on that day. Chicago won, after a stiff 
tussle, with a score of 13 to 6. 


Sidney B. Lewis, vice president and general man- 
ager of the Clear Lake Lumber Co., Clear Lake, 
Wash., accompanied by Mrs. Lewis, passed thru 
Chicago, this week on their return home following 
a two weeks’ business and pleasure visit in the 
East. Among other things, they witnessed the 
Yale-Harvard football game last Saturday. Mr. 
Lewis stated that he took a most optimistic view 
of the business situation, seeing many evidences 
of a good lumber trade next year. 

A. C. Ebenreiter, of the Quixley Lumber Co., 
returned this week from an extensive business 
trip among the hardwood mills in northern Wis- 
consin. He found dry stocks very low everywhere, 
and believes an actual shortage is in sight before 
the new cut becomes available for the market some- 
time next April or May. ‘Tho business at present 
is on a hand-to-mouth basis, there is enough of it 
to take good care of offerings, and the market 
remains firm. He looked for considerable business 
after the first of the new year. 


I. E. Hall, of the Sumter Lumber Co., Electric 
Mills, Miss., spent a few days in Chicago this 
week, while on a swing thru the sales territory. 
Mr. Hall formerly was sales manager for the 
Carter-Kelly Lumber Co., of Manning, Tex., leaving 
that position about six months ago to join the 
Sumter concern, which is a large and well known 
manufacturer of southern pine. Mr. Hall expressed 
himself very optimistically regarding the outlook 
for the lumber trade, believing that 1924 will be 
at least as good a business year as 1923 has been. 


The Edward Hines Lumber Co. is building a 
three-story brick addition to its offices at the main 
yard at 2431 South Lincoln Street, which will 
double the office space. The building will be of 
the English basement type. The basement will be 
given over to the extensive printing establishment 
operated by the company; the second floor will be 
the location of the new cafeteria for the Hines 
employees, and the third will be arranged into 
offices. This addition has become necessary be- 
cause of the great growth of personnel during re- 
cent years, which has made the old office building 
entirely insufficient. The new quarters will be 
ready for occupancy Jan. 1. The company is also 
building new stables, dry sheds for flooring and 
similar items, and sheds to house trailers and 
other equipment. It has recently replaced its 
teams in the yard with sixteen Fordson tractors, 
and has rearranged the north part of its yard so 
as to facilitate loading and to relieve the conges- 
tion which sometimes formerly occurred during 
rush periods. 


Louis Germain, president of the Germain Co., 
Pittsburgh, Pa., spent several days recently at the 
company’s local sales office, in the Peoples Gas 
Building, conferring with H. J. Fletcher regarding 
business conditions and plans for the new year. 
Mr. Germain felt much encouraged regarding the 
outlook, and was particularly gratified over pros- 
pects for a good deal of car material business 
developing soon. He predicted that there will be 
plenty of such business after the first of the year, 
and he said he would not be much surprised if buy- 
ing was begun this month. There is considerable 
car figuring now going on. Mr. Fletcher, who 
makes a specialty of railroad and car material, 
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has recently returned from a swing around his ter- 
ritory, and reports that the outlook is indeed 
pright. Another Germain man who was there this 
week was J. L. Jackson, manager of the Portland 
(Ore.) office. He has been traveling widely thru 
the East, looking into business conditions and 
prospects. 


An Unusual Lumber Shipment 


The most unique lumber shipment on record was 
made from Chicago this week, when the Edward 
Hines Lumber Co. sent by express to Wiscasset, 
Maine, 4,000 feet of yacht decking, specially manu- 
factured at the Hines planing mills from the choic- 
est product of flawless northern white pine trees. 
It was also undoubtedly the most valuable 4,000 
feet ever produced in this country, the price at 
which the order was booked running far up into the 
four figures. 

The Edward Hines Lumber Co. on Wednesday 
of last week received an order for the finest yacht 
decking in quality and appearance which nature 
and scientific manufacture could produce. It was 
to be 2x2-inch, 14- and 16-foot long clear rift soft 
northern white pine, and was intended for the 
elegant yacht under construction at Wiscasset for 
Joseph Pulitzer, proprietor of the New York World 
and the St. Louis Dispatch. Immediate shipment, 
by the American Wxpress Co., was wanted, The 
finest pieces of the select and extensive stocks 
carried in the Hines yard were carefully picked 
out, and special supervision was given their 
manufacture into the required item. The result 
was lumber absolutely straight in grain, clear as 
a bell, without a blemish. On Monday of this 
week the pieces were assembled, 315 of them, and 
marked to aid the deck layer in securing the very 
best combinations of grain and color. Thirty-five 
crates were constructed, each to hold nine pieces, 
and the lot dispatched the same afternoon. 

Unique as this lumber shipment was, it stirred 
up scarcely a ripple within the Hines organization. 
It is accustomed to unusual orders, and is so 
splendidly equipped as to be able to fill the most 
unusual of them on short notice. Only a few days 
ago a letter was received by the Edward Hines 
Lumber Co. from a professional man in Alabama, 
who desired a considerable number of different 
short lengths and thicknesses of soft northern 
white pine from which to build a ship model for 
his son. The material was quickly manufactured 
into the exact sizes specified, and the lumber, in 
all measuring not more than sixty running feet, 
was made up into a small bundle and shipped by 
express. 

“Receiving and filling such orders is no novelty 
to us,” said Harry Dewey, vice president of the 
company in charge of sales. ‘We are almost daily 
called upon to supply the most unbelievable re- 
quirements; but our organization, with its un- 
rivaled facilities, is always prepared for any 
eventualities, and is making a record for itself in 
rendering service as promptly under unusual as 
under usual circumstances. We believe in lumber 
merchandising, which consists in supplying indi- 
vidual requirements. The fact that these orders 
are steadily coming to us proves not only the 
success that the Edward Hines Lumber Co. has 
achieved in merchandising lumber intelligently, but 
also that Chicago is the greatest lumber center 
on earth, where anything in the lumber line is to 
be had, and to be had quickly.” 


Enters Selling End of Business 


PORTLAND, ORE., Nov. 24.—While a great many 
girls are engaged in the lumber industry in the 
capacity of auditors, stenographers and secretaries, 
few have so far gone into “the selling end of the 
game”’ as the men would say. 

Miss Mina Sheffe, who for the last five years 
has been holding down a desk in wholesale lumber 
offices, learning the buying and selling problems, 
is the first erstwhile 
stenographer here _ to 
reach out for the larger 
field, and she is so en- 
thusiastic about her work 
that only success can be 
predicted. 

“From the time when 
I obtained my first job 





MISS MINA SHEFFE, 
Portland, Ore. ; 
Who Enters Lumber 
Selling Game 





as stenographer in a lum- 
ber office, 1 felt a desire 
to engage in the active 
and actual part of the 
business, that is buying 
and selling lumber,” ex- 
plained Miss Sheffe to- 
day, “and I am certainly 
happy to find the oppor- 
tunity. The lumber business has a wonderful 
appeal to me, and I am planning now to make a 
tour of the mills in the near future so that I may 
become more familiar with that end of the 
industry. 

“T was fortunate in finding my first employment 
in an office where the manager was willing to let 
me learn the business beyond that of handling 
correspondence, and that explains how I gradually 
learned how to buy and sell lumber.” 

For a year’s time or so, Miss Sheffe was in the 
pine business in Chicago. 





Who Lost This Key Ring? 

The AMERICAN LUMBERMAN has received thru 
the postoffice AMERICAN LUMBERMAN key ring No. 
4,331, containing a bunch of keys. As the owner 
of this key ring failed to register his number with 
this office, identification is not possible. The keys 
may be had upon application to this office by the 
owner of this key ring. 


(SEBEL 


Decorated by Japanese Government 


The highest decoration that can be awarded a 
civilian foreigner by the Japanese Government has 
been received by Gen. Guy B&. Tripp, chairman of 
the board of the Westinghouse Electric & Manu- 
facturing Co., of Pittsburgh, Pa., upon whom has 
been conferred by the Government of Japan the 
second degree order of the Sacred Treasurer. Gen. 
Tripp is now in Japan in connection with recon- 
struction work, and his decoration was in recogni- 
tion of his activities in assisting the Japanese 

















Remarkable shipment of northern white pine yacht decking made by express from Chicago to Wiscasset, 


Maine, by the Edward Hines Lumber Co. 


Harry Dewey, vice president of the company in charge 


of sales, is at left and August Mollenhauer, yard superintendent, at riyht 


officials in rebuilding the devastated area. Dur- 
ing the recent World War his ability as an execu- 
tive and organizer won him the commission of 
major in the ordnance department of the army, 
and within ten months a promotion to brigadier- 
general and assistant to the chief of ordnance. 
For meritorious service in this position, the Presi- 
dent of the United States conferred upon him the 
Distinguished Service Medal. 


Says Industrial Towns Going Strong 


In a letter to the AMERICAN LUMBERMAN the 
other day, a well known southern pine salesman 
said : 


“T am pounding the roads of Indiana north of 
Indianapolis in my trusty ‘Chevie,’ and at present 
knocking off orders with reasonable regularity, 
regardless of the time of year and other com- 
panies’ howls for business. This will, without 
doubt, be my best month. The rural yards are 
nearly at a standstill, but the industrial towns 
are going right along at at least 75 percent 
of their summer speed. Generally, stocks are low 
in this territory and the yards seem reluctant to 
do more than just fill the corners and replace the 
short items, but, mark my words, within three or 
four weeks the old market will take on religion and 
start on the uplift to the joy of all.” 


Curious Twisted Wood Forms 


In the vast tropical forests of South and Cen- 
tral America are found thousands of wood climbers 
called cipas, lianas or bejucos. Sometimes these 
are found in curiously twisted forms, as in the 
specimens here illustrated from an exhibit in the 
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Twisted wood forms such as these are plentiful in 
certain places in the jungles of South and Cen- 
tral America 


Field Museum of Natural History, Chicago. J. 
Francis Macbride of the museum, who recently re- 
turned from an exploration trip to South America, 
stated to a representative of the AMERICAN LuUM- 
BERMAN that these twisted forms are not often 
found, but where they do occur there is always a 
large number of them and all with the same angle 
and kind of twist. The cause of this is not 
known. These curious wood forms are used for 
furniture and decorative purposes by the natives. 
Such a vine as for instance the “Dutchman’s 
pipe,” (Aristolochia), which is a small vine in the 
temperate zone, is of course a perennial in the 
South and Central American forests, and produces 
a stem of hard wood several inches in diameter. 


Lumber Company Expands 

SoutTH BEND, IND., Nov. 26.—E. J. Boger has 
severed his connection with the National Hard- 
wood Co. at Kenwood, Okla., to take charge of the 
Hardwood Sales Department of the Hollister- 
French Lumber Co., South Bend. 

Mr. Boger is well fitted, by years of experience 
in the manufacture and marketing of. hardwood 
products, for his new position. He received his 
early training in the hardwood lumber business 
with the Singer Manufacturing Co. at its Cairo 
(11l.) plant and the Fullerton-Powell Hardwood 
Lumber Co., South Bend. For fifteen years prior 
to April 15 of this year, when he joined the 
National Hardwood Co., he had been connected 
with the Chicago Mill & Lumber Co. of Chicago, at 
both its Blytheville, Arkansas, and Cairo (IIl.) 
plants. 

The Hollister-French Lumber Co. has specialized 
in cypress lumber but finds it necessary to take on 
an additional force to care for its growing hard- 
wood trade. 
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MICHIGAN HARDWOODS » 
There has been no change in prevailing prices. The market continues firm on a basis of the following prices, f.o.b. Michigan mills: “= 
FAS Selects No. 1 com. No.2com. No.3 com. FAS Selects No. 1 com. No.2com. No. 3 com, x 
mae '} 16.00 80.00 $ 60.00@ 65.00 $ 50.00@ 55.00 $30.00@33.00 $26.00@28.00 a ” 
y : 3 5. R r -00@33. < ° 10/4 i i 95. i : J z 50. ka CUS aber 
ira anog i * eng thc * beg shan Saztngar “aeaogans | 14/t LieMe@ubay sanmagieges WANG SMe SRGNgERR ccccBocc: | om 
A SEMIS IS SEA RG MEAS ARI cog | an ar eee occu eroomomonwtcoone | f 
Bascu— . on pi é £/4 *100:00G110.00 * 6:00. 99:00 © 60:00 70.00 *39:00@88-00 "16-00@18-00 N 
5/8 No. 2 common and better 35.00@40.00 $12.00@14.00 4 ; ‘ N 
4/4 $ 70.00@ 75.00 § 60.00@ 69.00 $ 45.00@ 50.00 ¥30.00033.00 °16.00@18.00 . imho ‘0@100-00 Oo BeO0m BoD 46. 0@ 3) 3 * oe re Se 
bol 85.00@ 90.00 15.000 80.00 60.00@ 65.00 40.00@45.00 18.00@20.00 14/4 130,00@ 140.00 115.00@120-00 100. 00@105. 00 58. 0060.00 00 Qe N 
pe $120.00@125.00 $100.00@105.00 $ 55.00@ 60.00 $32.00@35.00 $16.00@18.00 : / . @ . ree - . os 
5/4 125.00@130.00 105.00@110.00 60.00@ 65.00 35.00@38.00 18.00@20.00 Sorr MaPpLE— CHE 
6/4 130.00@135.00 110.00@115.00 70. 00@ 75.00 40.00@45.00 18.00@20.00 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 55.00 $30.00@33. 4 $16.00@18.00 F. 
8/4 130.00@135.00 110.00@115.00 = 80. 00@ 85.00 45.00@50.00 .....@..... 5/4 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 = 00@35. 18.00@ 20.00 N 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 50.00@55.00 .....@..... 6/4 95.00@100.00 80.00@ 85.00 60.00@ 65.00 5.00@38. 00 18.00@ 20.00 N 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 50.00@55.00 .....@..... 8/4 100.00@105.00 85.00@ 90.00 65.00@ 70.00 40. 00@45.00 18.00@20.00 S 
Sorr ExpmM— END DrigED WHITP MAPLE— s 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ My 50.00 $30.00@32.00 $20.00@22.00 4/4 $120.00@135.00 ......@...... S:SO:GOG105.00 ices Becca.  cccoe Gives 
5/4 85.00@ 90.00 70.00@ 75.00 Heit 60.00 33.00@35.00 22.00@24.00 5/4 125.00@140.00 ...... oe 95.00@110.00  .....@eweee weer A Saree 
6/4 90.00@ 95.00 75.00@ 80.00 $0.00) 65.00 37.00@40.00 22.00@24.00 6/4 1380.00@145.00 ......@...... TOO DOGTIGIOG  scccsDedsce esvcs @..... BIR 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4 135.00@150.00 ......@...... 105.00@120.00 .....@...-. 6000+ @..e., F 
N 
WISCONSIN HARDWOODS AND HEMLOCK N 
The volume of bookings is quite satisfactory to northern manufacturers, altho orders are being placed for immediate requirements only, as is 
indicated se the accompanying requests for rush shipments. The market remains very steady, quotations f.o.b. Wisconsin mills being: 
Selects No. 1 com. No.2com. No.3 com. FAS Selects No. 1 com. No.2com. No. 8 com F 
oe ae 0 Fi ? $ ny 00 ey 00 $30.00@35.00 $12.00@14.00 bt 
4/4 $110.00 Ty - ee 00 0 B , f 4/4 $ 80.00 Rs 00 $ 65. be. 0 
5/4 ' 115.00 ' 20m 96 9 00 . 68.00 70:00 oe o0 40.00 oo et ps4 5/4 100.00 5.00 85.0 5.00 5.00 35.00@40.00 14.00@16.00 Nov 
ii OPES ENGNG BEE ES HNgES HOES | tt BREE BAER Eee Re Poeee eee | 
, 125.00@130.00 105.00@110.00 40.00 85.00 45.00@50.00 18.00@20.00 10/4 115.00@125.00 100:00@105.00 90. 5.00 55.00@60.00 . ‘ “G.. oe om 
Basswoop— P ee pe — 130.00 105.00@110.00 95. 00 100. 00 60.00@65.00 .....@..... = 
4/4 $ 76.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 $32.00@35.00 $25.00@27.00 4/4 3 “16.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $14.00@16.00 Sel. 
6/4 80.00@ 85.00 65.00@ 70.00 655.00@ 60.00 35.00@38.00 28.00@30.00 5/4 80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 30.00@35.00 16.00@18.00 Clr. 
6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 '36.00@40.00 28.00@30.00 6/4 90.00@ 95.00 70.00@ 75.00 60.00@ 65.00 40.00@45.00 16.00@18.00 Clr. 
8/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 40.00@42.00 28.00@30.00 8/4 95.00@100.00 80.00@ 85.00 75.00@ 80.00 45.00@50.00 16.00@18.00 = 
Ooze 
— Ut Hapoguanes * soang. gay song #500 Meagan Meaagitg |S 
4 "i Sete Se 505-00 100-00 § 5s.08@ 00.00 $20.c0@es.00 ie re 18 00 6/4 128:00@180.00 100.00@105.00 70.00 7.00 37.00 40.00 17.00919.00 
8/4 135.00 110.00@115.00 80.00 48.00@62.00 is: 00 18. a0 HEMLOCK, No. 1, 8181b— Sel 
10/4 3s: 00 140.00 115.00@120.00 95.00 100. 00 60.00@65.00 .....@..... 8’ 10-14’ 16’ 18-20’ 22-24’ Cir 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 65.00@70.00 :.@.. 2x 4” $33.00@35.00 $32.00@34.00 $33.00@85.00 $38.50@40.50 $40.80 42.50 Clr 
8 E 2x 6” 28.50@30.50 29.50@31.50  32.00@34.00  37.50@39.60  39.60@41.50 Sel 
say fai Hngitw EMBES ung TusBs BegaE | Xe 
ve $ 70.00 75.00 § 55.00 60.00 $ 40.00 45.00 .00 $25.00 00@28. 8.00 $18.00 20.00 2x12” 33.0035.00 34.00 36.00 35.00 37.00 38.60040.60 40.50@ 42.50 me 
6/4  85.00@ 90.00 70.00@ 75.00 60.00 ge 35. +4 ry 00 20.00 aoe From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
Wt UEMBIRM Seangibege GLENS Bae ee ee gee en oo. aroibatioo anocl i 
. J 0 D.00 econ . 
12/4 115.00@12 ge’ saps 1x 4” $28. 00 30.00 $29.00@31. My $31.00@33.00 ny Boga 50 $30. 00G 32, 60 
/ 120.00 100.00@105.00  90.00@ 95.00 55.00@60.00 .....@..... ix 6” 30.60@32.50 31. 50 33.5 33.00@35.00 9150 32.00@34.00 ( 
Rock Bum— xs” 32.50@34.50  33.560@35.5 35.00@37.00 39. 80 rit 56 34.00@37.00 pri 
: 1x10” 33.50@35.50 34. bo 36. 80 36.00@38.00  40.50@42.50 35.00@37.00 0a 
4/4 $ 75.00@ 80.00 ......@...... $ 45.00@ 50.00 $25.00@28.00 $15.00@17.00 | 1x12”  34.50@36.50 35.50@37.50 37.00@39.00  41.50@43.50 36.00@38.00 th 
ri ag <3. ee epee aes oe 44 ope ¥+{ bye ess nd a at Geertng. = cents A la 4 of No. 1 boards. , 
: y - beanies F R Y : r E rom prices of No oards, for merchan 
19/4 oo ped SS ae ee — oo “n 16.00@18.00 | deduct $5. " euentnnaiiens and nage ~ 
f f ee oe g k ‘ i Se ee No. 8 hemlock rough, 6’ and 1 : 4” ; ; 1x4” a 
12/4 95.00@100.00 ...... eoeeee 70.00@ 75.00 45.00@50.00 .....@..... and wider, $17@19. ” a ae" ae ee ee oe Se 
F y Co 
St. Louls, Mo., Nov. 26.—Current quotations on southern hardwoods, f.o.b. St. Louis: ee oe prices on maple flooring f.o.b. mills 
are as follows: 
Guu— 4/4 5/4@6/4-— 8/4 4/4 5/4@6/4 8/4. |g, , , | 
Qtrd. red: QuarTERED Rep OaK— %xI4” & on. fF “ Factory ag 
{ oS es $ 86@ 88 $ 983@ 98 $ 96@ 98 BAS. osiess ----$110@115 $125@135 $135@145 EL! lee eee eta 80 68 $35 - 
1 No.1 com... 48@ 50 55@ 57 62@ 64 No. 1 com..... 68@ 70 74@ 77 T77@ 78 WERE RONAN OCG. 85 75 40 bo 
| No.2 com... 30@ 32 34@ 36 40@ 43 No. 2com..... 44@ 46 50@ 53 57@ 60 Hixoy” ct eccsccesees 90 80 45 to 
i Qtrd. red, 8.N.D.: PLAIN WHITE OAK— RR 56:0 ctecevecsis08ese 85 80 50 
i FAS CEO” ee sv ees wanes 95 85 45 
me = =—— RS os ses $ 57@ 58 $ 60@ 62 $ 62@ 64 Se eS $ 85@ 88 $118@120 proven DRO Gin 86a e.e cieiere ere 90 85 50 
i No. 1 com. and ili call No. 1 com. and nate 
E No.2 com::. 29@ 30 30@ 82 82684 Nos comilt!: 38q@ 40 48 dr 17Q 49 | , The following are average wholesale prices, & 
: niin eee: No. 83eon..... oon... = 24 +4 f.o.b. cars at mill, obtained for }#x2%-inch face Pe 
— $ 80@ 88 $ 98@100 $ 98@100 Sound wormy.. 35@ 88 48 HH 50@ 52 maple flooring during the week ended as shown, El 
i No. 1 com... 45@ 48 55@ 57 62 64 Paar an: dite as reported by the Maple Flooring Manufac- As 
No. 2 com 80@ 32 84 40 turers’ Association: Hi 
Piste aap: gg seecoles a 85@ 88 $115@118 $120@125 Clear No.1 Factory | 
: o. 1 com. SMU vorcbateeo ceases i : 
FAS. ore ..$ Hag 83 $ ue 81 $ 80 62 r se mane - 58 60 98 70 15 77 Nov. 17 $92.37 $82.62 $44.93 Ni 
f 3 Som 5 5 0: SOOM. 6.615 5@ 4 47@ 49 su 
‘i No. 2 com.. 24@ 25 27 28 ALNUT 
oe 27@ 28 | BLACK W be 
— $ 54@ 55 $ 58@ 60 . eee $108@110 $115@118 $125@130 Cincinnati, Obie, Nov. £7.—-The following sre « 
Mo. 1eom....., 42@ 43 48@ 50 —_ As Saps and sel... 76@ 78 82@ 84 87@ 89 today’s prices on American black walnut, f.o.b. | 
i No. 2 com..... 35@ 37 39 a om No. 1 com..... 56@ 58 64@ 66 68@ 70 | Cincinnati: ta 
é Quarr Wu 0. ee No. 2 com. A.. 85@ 37 88@ 40 39@ 41 4/4 5/4 6/4 8/4 ti 
i | me ITB OAK— No. 2 com. B.. 28 29 32 34 33 34 yo ee $215 $225 $230 $240 wi 
ae | err: $1385@140 $140@150 $150@155 Selects 150 155 160 170 be 
No. 1 com. an Sorr MaPLe— No. 1 ..... 110@115 -120@125 125@130 140@145 ne 
Sean 75@ 78 80@ 8 95@100 Log run ......$47 $60 $65 NO. 2 ca... 50 55 55 60 
i 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Nov. 26.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 











4/4 5/4x6/4 8/4 MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
QUARTERED WHITE Oaxk— Bee ep Uhtas res sassnnetesesonesneossl 65 ss a 10 $s 4 ws . eee eee 
| er $125 135 $135 145 $145@160 ~Sphit secede ue tcas soanelcaeabal pie oe 
Belects ‘phrase 05 100 100 105 *709 iio ae res 38 88@ 43 48@ 48 50@ 55 «odes 
. tees Lo ae Sevkestedsreaeee 90 95 $105@115 $115@120 $125@130 $155@160 
No. 2 com..... 43 48 53 58 58 63 No. 1 com. and ‘sel. 60 710 15 7 
Dicdcaucwawdacaas 5@ 80 95@100 95@100 
Sound wormy.. 40@ 45 50@ 55 60@ 65  rcietandatcscencucaaaces 55 60 70@ 75 90@ 95 95@100 
QUARTERED Rep Oak— No. 2 com.. ececcecceccoooces oO 35 85 50 55 
FAS .........$110@115 . Hickory— 4/4 ope 3/4 8/4 BREC — 4/4 5/4&6/4 8/4 
No. 1 com..... reg 65 ges ng ets og ES Seige Oh eee 85 74 yng om... nae ig 50 ° 50 HH ° Bg $0 
le ecese ceo eee 0 COM..... 
No. 2 com..... 40@ 45 ---@.. No. 2com..... ...@... 85@ 40 85@ 40 No. 2 com..... 28@ 83 88@ 88 388@ 88 
PLAIN WHITB AND Rep OaK— 
FAS .........$100@110 110 115 115@12 
IT et ee VALLEY HARDWOODS 
on ; = séeee = a 1 bs = Cincinnati, Nov. 26.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 3 com..... 20@ 22 28 28@ 380 = it 4/4 5/4@6/4 8/8 CoTTronwoop— 4/4 5/4&6/4 8/4 
. wormy.... 46@ 48 60 57@ 60 FAS, 6” & wdr.$ 55 58 $ 60 C0 «<Q 
Pde RAS... ...-8 258 8 go $ asqioo $ o5@i00 | Novi ‘om... aig re 83 rg 
ER 75@ 80 9 Qtrd, red, sap N. D pshatsviapicecate a as —<— 
$ @ $ 95 $ 95@100 
No. 1 com..... 50 55 55 60 0g 65 iS 55 62 68 QUARTERED WHITE Per 
No. 2 com..... 32@ 34 5 42 40@ 45 oe 1 a = 45 52 FAS .........$125@130 $130@1385 $185@140 
CHESTNUT— FAS. ; 90 95@100 100@110 Selects as reawe 95 100 166 106 106 110 
SEES S'6 oO. COM. cece 
FAS. “con cag 8 "ig 8 "ag 80 san 1 com... 3 60@ 65 2g 15 No. 2com..... 42@ 47 47@ 52 62@ 57 
No. 3 com..... 8@ 20 20@ 21 20@ 21 Bxbas., 13-17” 55@ 60 QUARTERED RED OAK— 
Sd. wormy an Pin. FAS, 6” FAS Pere 7 ae «asc@Maes <ea@tane 
No. 2 com... 26@ 28 30@ 32 31@ 33 & wider... 48@ 50 50@ 52 53 No. 1 com..... Oe <cc@ges. ocnQ 
oe Se and No. 1 com... ag 40 40g 42 43 No. 2 com..... 38 AE sac@hese «nel 
and better... 83@ 35 35@ 87 38@ 40 | Manip OO 7 OO 28 | oan Wana avo Rao Ont 
BIRCH— Spot worms N. | eee advan = a" a = 7" a 1s 
D., log run..$ 45 55 62 electS ...++-- 
FAS ......--,$115@120 $120@125 $130@135 | gopq —” yy 5/4 $ 6/4 $ 624 Niece mt) 88 68 Bbq 60 BG 60 
ae . 70@ 75 75@ 80 75@ 80 FAS .......$70 $80 $85 $85@90 No. 2com..... 38@ 40 48@ 45 48@ 45 
ne’s tssss 338 388 «88Q@ 48 «40@ 45 No. 1 com... 55 60 70 70@75 No. 3com..... 20@ 22 22@ 25 25@ 28 
0. com. eens No. 2 com... 26 28 80 30@382 Sound wormy.. 36 38 40 45 45 50 


OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Nov. 17, as reported by the Oak Flooring Manu- 
facturers’ Association : 


8x14" Hx2%" 3%xl1K%h” %x2"” 
Clr. qtd. wht.$128.40 $137.46. ..... $103.56 
Cle, O66. POG... ccess DOGG ixenwe Seeds 
Sel. qtd. wkr. 83.23 SEIS . cewss 71.70 
Clr. pln. wht. 87.91 92.11 $ 63.67 68.85 
Clr. pln. red.. 80.72 87.0 60.33 60.90 
Sel. pln. wht. 69.14 79.27 53.34 56.45 
Sel. pln. red. 67.44 76.55 51.20 50.72 
No. 1 common 50.74 57.97 33.96 35.95 
No. 2 common 24.92 Tekken 86 Re 

%4x14"” x2” 5x14” osx2” 
Cir. pin. Wht. $119.50 GI2T0T cccce ovens 
BAL GUE: WEP. cscs wee 0 Ckwuee ceca 
Clr. pln. wht. 87.00 C2! ree $ 85.75 
rs Ws ECGs. 6 kes Seu issue  dpeme 
Bee Wis WEG. éesu yi ee 71.81 
A SS RR, C2: rs er eee 
No. t common ..... LS, re 





OAK FLOORING STRIPS 


Chicago, Nov. 27.—The following are carload 
prices, f.o.b. Chicago on 7;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





——White—— Red 
Qtrd. Plain Qrtd. Plain 
7 An ety 50 $90.50 $109.50 $84.50 
Sap clear ........ Sau 8} <eens Sadeu “salute 
MOIEOE sccisiies views 108.50 75.50 103.50 73.50 
Oo. 
COMMON cseccencc uievivdacen Kickveawse 00 00e$05-00 





HARDWOOD LOGS 


Memphis, Tenn., Nov. 26.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average 
dimensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

| el rome white oak........ $35 to $40 $25 to $30 

ESC OCNHECKERKEEE HET RESS 25 to 35 22to 25 

a Oe Sacecedite .. 40 to 45 30to 40 

UE “su cnaks peieenakewenea ue se 22 to 25 

Ash (12” and up)......... 60 40 to 650 
Hickory (12” onl We hexvice i. 60 80 


Logs are classified by buyers here roughly as 
Nos. 1 and 2, and the foregoing price range is 
eo to cover the average prices paid for 

The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points, ; >i} 38 





The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 

New Grades 

Factory, Rough 
Factory 

FAS Selects. Shop 


Tank Box 
4/4....$118.50 se 50 $ rf = 60 $33.50 $o7 $0 
5/4.... 123.50 50 35.50 29.60 
6/4.... 126.50 ie. 50 3S. 60 66. Hy 85.50 29. = 
8/4.... 185.25 124.25 97.25 74.60 84.25 30.2: 

10/4.... 141.26 180.25 108.25 80.25 ..... ceccc 
13/4... 141.26 190.36 106.26 GO.ZB .ccce coves 
16/4.... 146.25 185.25 108.256 865.25 ..... 42.60 


Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random lengths. .$538.50 $44.50 $34.50 
Finish, S2S, Random Lengths 


Clr.heart A B Cc D 
= be ite -$109.00 $104.00 $ 94.00 $84.00 $74.00 
spec. waths. er 00 104.00 94.00 84.00 74.00 
BME adh ae 116.00 112.00 102.00 93.00 — : 


For 5/4, add $5 to above —s for 6/4, 
$8; for 8/4, add $16; for 5/4 and 6/4 “D’ pm 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
1%_"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


Cé&btr. 
me”, from 1° steel. .ccccs 7. 75 $48.75 $47. = 
x8”, from 1%” stock...... 5.75 66.75 64. 
For 10- inch, add $5. 

Lath 
No.1 No. 2 
WE” Sxewececccevss Ghdedawuccawad $9.40 $8.90 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4....$105.00 $ 90.00 $ 55.00 $50.00 40.00 
5/4.... 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 185.00 120.00 95.00 55.00 40.00 
12/4. 135.00 120.00 95.00 eeads. vadele 
16/4. 145.00 130.00 100.00 Sudks  ee0ee 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
bee 5 SIS vc cccads Sa $45.00 aaaed 
BOGE écadecuwe a - 65.00 SG 20s nea 
cual acanased eee éadee $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No.1 No. 2 
FAS Selects shop com. com. 
VL POCCET $ 90.00 $70.00 $44.00 $38.00 $34.00 
Ty ee 100.00 76.00 59.00 41.00 36.00 
_, 100.00 76.00 59.00 41.00 36.00 
it ee 105.00 82.00 68.00 44.00 37.00 


Boards, ce 


Selects No. 1 com. No. 2 com. —_ 


Ge ~éoee wees $75.00 $43.0 00 $36.00 
BES  secccwnes 75.00 43.00 36.00 
WM” “eactieawas 76.00 44.00 38.00 
Re. tcanuncen 85.00 54.00 ere 
Ds ee ee wukas $29.00 





Cincinnati, Ohio, Nov. 26.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Py 
Lk eCCOee Bere ee rrr ee Pererrrrerr: 
OLE cacee wdeussecucanees eveceus -. 84 ie 
OFS éécecdacasnacens adcadude eee 87.26 64. as 
Ws is cudewadde Rdevedesade er 72.00 
Common, Rough— No. 1 com. No. 2 com. 
EO” sceduacadas edaddecvdndavenea $51.25 $42.25 
Finish, S1S or S$2S— 

Clear 

Heart A B Cc D 
5x6 16 39 660 $107.50 $103.50 $92.50 $87.50 $72.60 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


YELLOW CYPRESS— 
Factory— > .S —~* bg ma 


GI4 scscvus $ 9 35 “ugis Beis “is v0 
5&6/4 .... 
B/4 cccccee 960100 


No. 1 com. ees Ps 


p> sr Peeececre ekiewedade $40.00 7 00 
I ONO EAE a adccecsdccdancecadas 47.00 8.00 
St. Louis, Mo., Nov. 26.—The OM are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
SI ¢cadewudedna $121.75 $73.75 $48.75 $30.75 
WhO CV ecandetauaee 126.75 83.75 60.75 32.75 
(7. errr rec 129.75 86.75 63.75 32.75 
CO chawaaddledne 137.75 94.50 a. 50 31.50 
IG wcwae eeeeeee 142.75 104.75 17.25 wade 
Da Guanawee eee. 142.75 104.75 17.26 adeed 
NOE céccekadaasd 147.75 109.75 = vel 
Peck random 4/4”........ eevndeds . $24. 1% 
Common, Rough— No. 1 No. ‘2 No. 3 
BREE. cxcivssingineds $50.75 $41.75 = $31.75 
TRO ‘wicenecdndedsnadane 57.75 46.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


nt c 

1x4—10” $10 00 $102. ‘0 A 22.08 $ by rod 3 72.00 
1 00 110.00 0.00 79.00 
i =. iat, 00 122.00 112,00 104,00 wwadec 
EO” veces 187.00 182.00 122.00 115.00 ...... 
Bungalow Bevel Siding— B Cébdtr. 
PSD cccccscssccsssociscccsan Ge eae 
BNO  daccconacwdeadabadens 79.95 70.75 68.25 

Bevel Siding— A B Cc D 
IEEE? wutecudenadadas $48.50 $45.00 $41.00 $28.00 

YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
Select shop com com. 
$65 $42 $35 $28 
73 55 39 $1 
72 55 39 31 
76 65 48 32 
82 74 P ae 
No. 1 com No. 2com. 1” random 
re 31.00 beatae 
2.50 
33.00 “« 





$20.00 
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Jacksonville, Fla., Nov. 26.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Nov. 24: T 
Week ended— Nov. 24 Nov. 17 Week ended— Nov. 24 Nov. 17 Wee Nov. 24 Nov. 17 Week ended— Nov. 24 Nov. 17 
Flooring Siding Boards Boards Bdge, 
1x6 Bhetter ...sccccee $43.47 $43.69 Novelty, 1x6”— B&better— : No. 2 common— B&l 
No. 1 com......... 39.16 37.81 | B&better ............. wo... 41.25 | 1X 4 D4S .......- 0s, 45.00 ..... | 1x 8 Shiplap ......... 21.25 22.00 “RB” 
No. 2 com......... 18.73 17.75 | No. 1 com..........00. 37.56 41.52 | 1x 6 D4S ..........04. WOO ssvee | SEED DD nase nec ccaees 26.00 25.33 “Cc” 
iO. 3 OOM... 55-50. 15.00 11.16 | No. 2 com............. 21.09 22.15 | 1x 6 Rough .......... -.--. 43.00 | 4x10 Shiplap ......... 24.60 ..... Fiat | 
1x3 B&btr. sap rift.... 81.00 81.00 | No. 3 com............. 10.92 ..... | 2X 8 D4S .......eeeeee 47.00) .eee+ | 1x12 D4S ...ccc cece ees ae t | 
No. 1 heart flat.... 57.50 ..... 3evel— 1x10 D4S .... see eee eee BGO sickes No. 3 a B&l 
Bebvtr, NAL. 6.66.0. 54.50 55.64 | No. 1 com...cccccccces 24:00 200 | Pe OAS nso ieee: DEO) sissies i ge eacre 15.45 14.75 a 
No. 1 com. flat.... 42.67 47.44 | No. 2 com............. Oot. | ep/Se ODES coc sgccnes come ewes FO ae tees 16.25 ; ” 
No. 2 com. flat.... 19.36 23.34 Square edge, 1,x§”"— 5/4x12 MORE Gin op shea G2.00 creer ix 8 Shiplap EAA aS CHES 16.25 oeeve 
5/4x4 No. 2 com....... ---.. 22,50 | B&better .........00- 26.65 26.00 No. 1 common— 1x12 D4S oo 
1x6 No. 2 com....... 19.36 23.58 | No. 1 com...........5. i Ue fy. eee soe» 88.00 | 454 & up DIS ...... 16.00... ai 
Ceiling NO. 2 COR 62.0500 5 sive 11.55 1862 | 1% 6 DES onc ccccescses ----- 40.00 | 1% 6 & up D4S ...... 15.75 16.00 — 
1x4 B&better .... ..... 44.00 Roofers BES DAB one serenvens 41.00 36.00 
No. 1 com.... 41.00 42.00 | 1 § No, 2 com. ...... 19.66 29.44 | 1X10 D4S ..........60. 45.00 4 00 Shingles 
No. 2 com.... 19.67 18.40 | 3% 3 No 9 21:00 20:09 | 1¥12,D4S «1... eee eee 55.0 9.0 
No. 3 com.... 14.00. ..... 1x10 No 5 CUES: oO20'e ° 20.90 | 6/4x6 & up D4S ...... B40 cece: | MRIS Now DL ipines c.cc.5 5.25 5.40 
%xX3% B&btr. ........ BEOD. seston 1212 No. 9 ong pais tt 8009 No. 2 common— ARIS. INO, 2 PING 6:06<6-630. 2.40 2.15 
No. 1 com.... 31.61 35.00 | 52° NO’ 3 Com. 007! reese Fe'o9 | 1x 2 D4S 25.00 N 
No. 2 com.... 17.23 17.17 a eda: donee ‘ 1x 3 23.00 Partition Edge 
IO. DS DOM. 606. ca00s 8.75 Lath, Std. 4- Foot 1x 4 19.00 4/4 
%x3% B&btr. ........ 26.00 si No. 1 kiln dried ...... 4.20 ix 65 26.00 | ix4 B&better ...cc600. 48.00 44.00 5/4 
No. 1 com.... 24.14 23.00 No. 1 partly air dried 2a 4... 1x 6 22.32 INO, 1 COM is sk vines 42.22 40.00 6/4 
No. 2 com 12.20 13.55 Oe ee 3.25 3.35 1x 8 24.67 ING. 2 COMB 666:0.0:0:0:0 19.59 19.11 8/4 
Roug: 
8" 
The following f.o.b. mill prices are taken from sales made during the week ended Nov. 24 in sections named: = 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- Bark 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, my burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. — 
Flooring Fencing, 81S Byrkit Lath 
1x3” EG Babe etter ccc Seces OOOO cvces WROD A Woe 4d axe ge’ ........ BRO: i xccdis, ccc EEN a IO Ain Sceinicas cha TSO) cece saeco, BESS 
enibeneacacs sRUEn_geciece arveise URED EID Other Jeneths.... csscc sccoe BOBO BOBS | Band 20? ccccccccecscs DOO ccscc cecce SD c 
oil a! ieawwovs gis 32.00 55'36 52.40 1x0”, 16’ Keo BRODY: essence eoaers 96.88 12’ and longer ..... Pie ek “Wie esate: TEED Dulu 
3&better .... 51. 54.5 5 52. PCr TORING ss dcors  deess o0000 a 
ITE ET aay | sastete: alors 44.1 No. 2, (all lengths): Car Material Com} 
No. Ml oShgupaicorets 45.25 45.00 42.68 .. CL Cero: 14.68 16.00 22.00 15.06 | (All 1x4 and 6”): 
i ee .c:s 20.53 18.97 27.61 BRO ore Giemsa 19.51 18.70 19.00 19.29 B&better, 10 and 20’ ..... 2.2. seoee 44.00 No. 1 
1x4” EG B&better .... 73.00 ..... ..... 75.07 | No. 3, (all, lengths) : Be errant ate ene ois ice. 3 dhele ~ laleena ee i 
4 se aca aaa aie ‘cies seats. ~occa eee {8  # <C” Ginsonww caus 12.56 13.00 15.25 12.61 5’ and multiples... . + \eveee ceca: See 
Dawu s sddaibi. scale" eee eee 1x6 eaters arainteee ace 10:08 2700 ..00. T4467 No. 1, 9 and 18’..... BOERS, SHOR Teteee? Cee 4 
FG Babetter 2... 49587 4100 4882 72". aids No. 2; Random ...... a: No. 
SS 87.07 87.74 88.28 ienste i sia . we — 
No. 2 ..cccoee 23.95 17.8 , pseu Jo. 1, 1x8, Cis : cided, seneteelsagmeees : ; 
a een Noses UNE, exten wanes A re FB FT $6.80 96.78 No. 2 
ixG No. 2.°Co Misoiscs —vese A080 BONE cuss ax10, 14. & 16’... DUBS sccsc. seces BONO Un to 9” 84+ . ‘ 20 (i 
Noy: 8). G2 Bk.s.00.05 . -SBSO- A687 4c... — Other oe cet eeee cecee coooe 81.19 P °3 o Ale AM 
Yo. 2, to 20°): -o-¢ 
Ceiling = ape Re 16.50 20.69 20.27 20.59 Up to 10”, 34 to Fo 
%x4" B&better ....... (os sowe sore dens EC ae ae enee 16.82 20.91 20.45 20.92 38 t Ne 
Sg eee wees. seees cases 86.00 | No, 3, (all lengths): Up to 12”, Fo 
% x4” B&better isienies 38.06 ..... ..... 37.80 Seer seee+ 16.18 17.87 16.53 U if. at - 
A tcccianeuleinn nce 35.50 35.81 ..... 36.00 PSG0” es ccsahece ; severe LOM5 p to , o see. Dr 
No B. Acuucewasnt 18.47 18.67 18.00 ..... Car Tennins sh 
%x4” B&better ....... 50 ROD Salen sawn Dimension, S1S1E 8” & under, 20° @ under ...c. «coo 26:16 ...-. , 
Pe O. eeinnb tiene sees 43.25 40.00 ..... | No. 1, 2x 4”, 10’ ...... 1... sees SO ; Seton No. | 
Partiti HOP An iv.erace 23.99 ..... 24.00 25.38 4 
onnennnee DG chee 25.42 ..... 24.50 26.76 | 90% heart, 7x16 & 8x16”, 
1x4 & a B&better eene ws... 48.00 ..... 46.85 18 & 20’. $81.15 ..... 26.66 30.10 OG £6.28 cn cscs ceo Se CE ee ox 4! 
No 1 I cai seestoes Exe <aeha. stew ; s + HO? EG °RO? AQPIOE. acces cases conus a8. SOS BO eR eaten PERE. Saauies: amtes 54.00 i 6 
0. (aS eh eee a inte eke wee. eee ” ® oO eer nr Saco eames | conderess 3. 
1x6” B&better <1... 1. aoe: cae — 13" Dabieds 21.08 SL BiLGb 28.44 80 to 82°...... Eeiale. cece (eens eae. a ri 
ietrsie. * pine Siding _ 18 & “207 25.20 ney 23.00 26.66 x14! 
2 « fe we eeereeeece eseee eeeee . , to ’ 26. eieais x aplienid Ne 
Deep siding ox 8”, 10’ 1.0... 26.00 ..... veces 26.00 DETROIT F. O. B. PRICES an 
1x4 or 6” B&better ....  ..... 0 wesee .. 44.08 12” sees . seee ec eees . e — 
No. 1 ,....eseeee vesee 38.00 37.80 40.30 f epee ? Detroit, Mich., Nov. 26.—The following whole- 
NO. 2 seseseeveee seeee 2175 22.53 28.82 sale car prices on southern pine f.o.b. Detroit 
NOS Bo bniessaases Ktew. eevee) ERO or Bicant Sense ted today: 
0x10"; 10". .sic05 : — és 27.15 | Were reported today: 
Finish OP acccmchs 26.00 ..... 23.50 26.22 Sa 
Bé&better rough: +d Par a arse 26.88 pe as Dimension, No. 2 and Better iin 
Se, osuseesuwn Te. eo ae < 31. sees 3 F ” Y .  cete cael 2x 8”. 10 16’ .$28.00 
ES Se een veces S800" BBOD: <0 10’ to 20’ 26.01 .....  seeee sense xi ps eee y = 8”" 18 = e, ee th 
Bé&better surfaced: SEI2" 10" sssc% Racists: “sceleie:) seigvna’ Mie 2x4", 12’ .....005 9.00 2x10”, 10 to 14’ . 29.00 oe 
1x6 to | Sn re jessie See BBO0 ...si0> a_i eS S780 1.2... B76 B.1T 2x4" 14 to 16’ .. 33.00 OetO". 16° .. csccs 30.00 and 
1x4” (esekesebaneds MOO. cance cevea We ers SEED. .occc acces nee 2x4", 18 to 20’ 34.00 2x10” 18 to 20’ 34.00 
1x6” (Peewee cgi tb sees 52.99 57.00 49.64 55.10 18 & 20’. 36.41 ..... 27.50 83.55 9 to 10’ “- 28:00 3 19” 10’ 2 33.00 
“5 RE ee eS 52.66 57.00 57.00 54.91 10’ to 20’ SG a mene ene 010° .. 28. x12", seeccee Oe Cali 
1x5 and i0”°22/52222! 61.14 59.00 60.00 65.57 came x0" 12 to 16’ .. 28.00 2x12”, 12 to 16’ . 32.00 
PIE A 63.16 60.00 63.00 65.81 | No 2, 2x 4", 10) ...... 20.90 ..... 20.00 21-45 | 2x6”, 18 to 20’ .. 32.00 2x12”, 18 to 20’ . 36.00 Nos. 
1 Pe sui Sates é es teste x eae ees : TOU : : 
1 and axa io dahl.) CSOT cet BBs 16’ ...... 20.08 19.00 20.46 21.69 Flooring, 1x4” + 
1%x4 to 12”......... at ore oe ie’ to'90' Sean ne” a TS? | Baer, fat......966.00 No. 3 com....... $31.75 No 
C surfaced: < abhi ; ce AN INO. © “CORR 6c6.5:5:0:6 43.75 No. 3 com....... 24.00 Inck 
ae ites, den” «tye 2x 6”, 10’ ...... 19.00 ..... 20.00 18.39 N 
1x6" St SAAS i eee cuore: waaeee. etine 46.00 12° rvahiass 18.40 ins 18.00 19.65 Boards and Shiplap, Random Lengths No 
me: CebpObbunedds ee cae eecce eccce eecce —— ft  .ti(<«é‘é‘é‘COéOéOCSéCéCé™ Y= — gy pw Oe ° ° . ” % 
Spe aeteeceie s 57.33 18 & 20’. 21.25 19.00 20.00 20.40 inte AO eel . 4 - * 10”, No. 88 “ No. 
14%x4 to 12” Knee. abe esac” EOD 40° to 20" S022. 2.505 BOBS sive oa 6", N pony 40.00 ‘ oo wie ee ; Pan 
1% and 2x4 to 12".0. oes ciel) 5460 2x 8”, 10’ ...... 19:00 ..... «oso M0 | oe’ =.’ Ss x6 to 1x 7.00 Ran 
12° 18.00 19:00 17100 19.76 1x12”, No. 2 com. 33.00 OS eaerccs 27. Nos 
; Casing and Base ees cece or 9 3 : st 
i Bé&better: 16 oe eeee 20.35 19.00 19.00 21.76 soa Roof B&l 
dvand 6 oe... csese. 64.00 ..... 60.00 64.68 18, & (20°; 25.00 22.00 22.09 28.07 | xo gang... ete aaa soo | BA 
i BaeOTEO” eicécdanene 66.00 ..... 64.66 72.36 ° gee P eeeatemen coy p pretee ne hear ne kre rare erty Sho 
5 BxI0" 10" ons iso caecs ROO: csa55. 200 0) 
' Jambs 12° ene ae 19.75 19.00 18.00 20.84 
ii ist nnd BP. oo coctwns TODO sucess cose BSBR2 CT weeene -T5 ww... 20.00 25. CROSS TIES 
i 1%, 1% 2 Ox OO... TEOO ..... 1... Tal 18, & 20°. 21.75 22.00 21.25 24.39 
i ne ‘ — 10’ to 20’. 21.75 ..... 23.00 vs. ~ 
: Boards, S18 or 828 cana Me SR sss oe St. Louis, Mo., Nov. 26.—The following cross No 
i No. 1, 1x8”, 14 and 16’ 36.00 ..... 33.93 12 sense 21.75 .-.-. ..... 20.38 | tie prices prevail, f.o.b. St. Louis: Inct 
i Other lengths er > 16’ ..,... 22.75 21.00 ..... 24.54 Untreated No. 
B 1x10”, 14 & 16’ 39.25 Pia 36. 95 18 & 20 ; 22.75 21.00 23.00 26.40 White Southern No 
Other lengths emer = 10’ to 20’ ..... s+. 24.00 «2. Oak Sap Pine No. 
1x12”, 14 & 16’ a 46.90 es Be whee Kad 14.37 Kise, eee No. 5, 7x9”, 8’, 9-inch face $1.70 $145 Nos 
j Other lengths .. eceees eosee 37.01 48.39 Se — 10. 0.00 eeeee sees N 4 4, 7 8” 8°: 8- { h f ‘altho 1. 4 
ry. 2x4 to i2”.111!! ee eee o. 4, 7x nch face..... 1.50 st 
q = s ae: No. 3, 6x8”, 8’, 8-inch face..... 1.40 1.07 No. 
5 128” ih neces 31:44 19.70 y+ 30.44 Longleaf Timbers No. 2) 6x7”, ee 7-inch face..... 1.30 .97 Sho 
1x10" 211222111 22°40 20:36 20.68 | No.1 SaB&S S48, 20° and under: No. 1, 6x6”, 8’, 6-inch face..... 1.20 87 
1 pares 24.43 21.36 23.00 23.50 — Bae Hp oo ee Red oak and heart cypress ties, 15 cents less Cet 
{ No. 3, ou. pongthead : ” ate ee ; : than white oak; sap cypress, 20 cents less than & 
oe ce veees 15.00 16.50 16.37 a - a =~ | oe ae . <n 
1x0” Ft cee eeeee Ee Gee as a Senre Switch Bridge Con 
4 BEER” ccseccnce> sroce SOME: EOD See Plank Ties 
i No. 4, all widths and a (a sn ..s. 845 4.50 ..... 8.61 | White oak i 8c $47.50 
fl een ee eee 8 Le Ret sees sees sheen. WE ) GREE. netuceseeansnsccouesves Se 45.60 ; 
' 
fi 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Nov. 23: 


Flooring Ceiling and Partition 
Edge grain— 1x3” 1x4” 
WAT uguttttssesess Fac2, $18.50 oS Ge Ge Far 
eter .....cce. 76. 
aan lp 75.00 | B&better ..$40.25 $44.50 $48.00 $51.75 
We Sec sacciidces sey eee 58.00} No 1 ..se weeee 42.00 46.50 
i No. 2 cs Oe 
BANCUGE cc iccee es 54.00 44.50 Finish—S2S 
ig peat artes 46.00 40.50 
NO. 2 wccccsccccces 26.00 25.75 B&better Cc 
A mae ee $62.50 $53.50 
Casing and Base ES ee ecat 66.25 55.00 
B&better | 1x5, 10, 12” 1..25553: 71.00 62.00 
OA tia ig Sa ee $75.00 | 1%, 1%, 2”x4 to 8”.* 72. ae 
ee ee Borgo | 1k, 2it? ax, ‘f0,°12" 74:00 panies 








Dimension S&E 


Fencing and Boards 
No. 1 No. 2 No. 1 No. 2 No. 3 
12,14, 10, 18, 12,14, 10, 18, 1S ‘aden ee $34.25 $17.75 $15.00 
16’ 20’ 16’ 20’ i> a aaneree 35.50 20.75 17.25 
$27.00 $28.00 = 4” $24.50 $27.00 are 35.00 23.25 18.00 
23.00 25.25 > a gg 19.75 22.50 SG: wwaas 36.50 22.75 18.25 
26.50 27.50 = 8” 22.25 23.75 Sle <aceus 49.00 24.50 19.25 
26.75 28.25 2x10” 23.75 25.50 
28.00 30.25 2x12" 26.00 27.75 Lath 
No. 1 No. 2 
S2S&CM—Shiplap 2Mxl Hy "—4" wc cereeee $3.75 $2.95 
No. 1 No. 2 No. 3 Moldings 
Pe saans $36.25 $20.75 $17.50 
DY!  —_ 36.50 23.25 18.25 15” and under ..26 percent discount 
ERI wade 37.00 23.50 19.50 1%” and over....18 percent discount 








NORTH CAROLINA PINE 


Norfolk, Va., Nov. 26.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 








7 er Bo0.00 D200  $82.00@83.00 $25.00 26.00 $20,500.21 50 ne 39 
eae iets arhore : : 5. yi 20.50@ 21.5 = bas gi 
. ee ret Fr 37.00@39.00 "25.50@26.50 °.....@..+.. | Lath No. 1.86. e+ fT ag See OS: arty 77) 
6/4 * 6.6 6 6.06 0:8 eee 58.00 @60. 00 39.00@ 41.00 26.00 @ 27.00 eeeee @ eee Sanenen, oe ‘ot 00@31. 00 10”. 27. 50@28. 50 10”. : 59. 50@62. ro4 
8/4 — Pe ee 61.00 @ 64.00 43.00@ 45.00 ceeed Ge des< wucce Giecene Sizes, 2”....21.00@25.00 12”. 28.00@29.00 12”.. 64.50@69. 
Rough 4/4— 
og" " sik pci’ 58.50@ 60.50 39.00@ 41.00 37.009 28.00 23.000 24.00 Finished widths— No. 2 & better No. 3 No. 4 
BA. ee ees eaewen 5 5 2: j 27. 5 : % 
re > Bernie ce ee ta 48.5 8.00 @ 29. 24.0 25. Flooring, #x2% and 8” rift...... 82.50@87.50 xecegGnmaaue aasan Oéadas 
a ee ee . — — 2%, 3 and 314” jeeweead 30.000 58.00  $41.50@47.50  $24.50@28.00 
Bark strips, io. 1 & 2.$37.50@38.50 Bark strip partition, CO TS eek ce censwannaaiavxdes 35.00 @36.50 27.00 @ 28.25 16.50@17.50 
eoeeure 16.50@17.50 Nos. 1 & 2...........-$44.00@47.00 Gn. estes Gales sd wededwedaea ae 27.50@30.50 17.50@ 18.75 
Cull red heart......ces- 10.50@ 11.50 FOR Te” nwiewassccksvwrewanse ' 50.00 @ 58.00 41.50@47.50 24.50 @ 28.00 
Duluth, Minn., Nov. 26.—All classes of northern pine lumber show a tendency to stiffen. Demand is reported active for the season. Prices f.o.b. 
Duluth follow: 
CoMMON Boarps, RougH— FENCING, RougH— 
6’ 8’ 10’ 12’ 14&16’ 18’ 20’ on tien ‘ ba . 8’ 10,12414’ oiaes —_ 
4 Y cincweccncQuee 57.00 62.00 62.00 $62.00 $65.00 $65.00 ”, No. 1...... eeeeeeeee $53.00 $56.00 $61.00 . x 
hee 10" aot aalrie aK +3500 +59,00 +700 66.00 71.00 71.00 NO. 2..ccccccccccccce 88.00 42.00 43.00 45.00 Ly 
: <r acces GGG 68.00 75.00 15.00 70.00 75.00 75.00 4“ No B.cccccccccccccce BI00 29.00 30.00 31.00 = 
| 2 a ee 41.00 8.00 0.60 48.00 54.00 56.00 ’ No Le rccccccccccccce 50,00 53.00 55.00 61.00 63.00 
DD cssccccece. Gee 44.00 51.00 61.00 48.00 64.00 56.00 O. Beccccccece ccccce Smee 35.00 39.00 45.00 27.00 
ED ccccccscccse Que 49.00 58.00 58.00 53.00 61.00 64.00 No. 3...... ee eeeceee - 28.00 28.00 30.00 31.00 30.60 
Ro RII BR HRD HERD HES BEES RED HEE | No.4, Soot and longer, mixed length, 47, $39; 6°, #0 
12”. 22222222) 3460 © 35.50 = 87.50 «87.50 «= 87.50 = 37.60 += 37.50 5” fencing same as 6”. 


For all white pine Nos. 1 and 2, add $1. 

No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. 

For S1 or 2S, add 75 cents; S1S1H, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Pisce Storr, S181E— 


9, +f 3.0 30 2.00 $34.00 $36.00 $36. 00 
tx 4”......$29.00 $31.00 $33.00 $33.00 $32.0 k x : 
ax 6”..... 99-00 30.00 32.00 32.00 31.00 33.00 35.00 35.00 
ax 8”...... 30.00 32.00 34.00 36.00 35.00 35.00 37.00 37.00 
BEIO” . o0000 34.00 35.00 38.00 40.00 38.00 37.00 39.00 39.00 
x12" 0.00 35.00 36.00 39.00 41.00 39.00 38.00 0.00 40.00 


2x14”...... 40.00 43.00 46.00 


/- s Le eee $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or 





All white pine, Nos. 1 and 2, add $1. 

$1 or 2S, add 75 cents; S1S1B, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 


4” 6” 4” 6” 
PEORGED: cccucusaca’ $51.00 $51.00 LM EOCPCE COOL TT OPE EET $22.00 $22.00 
OF cccdnences CS 44.00 Norway, Cé&better... 42.00 42.00 
DP cacdeasawcadaca eee 35.00 35.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 























Special telegram to AMBRICAN LUMBERMAN] Spokane, Wash., Nov. 24.—Quotations on west- 
San Francisco, Calif., Nov. 24.—The following : * " rm ~ oo te emninis ern and Idaho pines and white fir are as follows: 
‘ : , ortlan re. ov. —The following are 
are average prices of California pines f.o.b. mill, f.0.b. mill, ‘and to.b. Chicago shop, prices: WESTERN Waite FINE, 16 Foor, Incn—- — 
’ ‘ , : o. 
those on common being for 1-inch stock only Boards, S2S No.2 No.3 4” $41 50 $31 00 $22 50 - 
- io. Me eeeeetees . ; } wdedia. Cate 
and including no other thicknesses: . 6" cece eeeee 42.00 32.00 24.50 
ene ; é a 41.50 27.00 24.50 
California White Pine White Fir 1x 6, 10 to 16° «oa |) aaa on 28.00 a 
—? | ~ | “aieennanaane UM cccnsseee ; ] ; st achaenll aaa 
Nos. 1 & 2 clr..$101.80 CIGGTM accucnese $ 58.85 1x12”, 10 to 16’ 4 Ge WIG ice sexes eres eee $20.00 $ 9.50 
ES 92-6) No. 3 and better | 1x13” and wider, 10 to 16’ WESTERN Pao s2s— — 
No. 3 clear..... 72.50 ne eee: 22.00 me No.1 No.2 No.3 mon 
Inch shop ...... 38.00 No. 4 common.. 18.50 | 1x4” and wider 5/4 & 6/4.. $66. 50 $41.50 $31.50 $21.50 
No. 1 shop...... 54.05 No. 1 dimen.... 21.95 8/4 76.50 61. 50 41. 50 21.50 a ae 
No. 2 shop...... 36.05 No. 2 dimen.... 17.50 Selects, ae . Thgkettamssara cosce | 926.35 
OS BHOD. cc 24.25 . &btr. “Cc” OR ee ae oe 
Panel, %” ..... 88.85 Mixed Pines ix 4”, 6” and 8”, 10 to 20’. ae 09 $¢7. 00 $63. 00! IpaAHo WHITE PINE— 
Panel, %%” ..... 97.50 EE cehosupens ‘ees aes pees: -00 No.1 No.2 No.3 No.4 No.5 
Nos. 1 & 2 cir., = .. $ 54.85 Beet erncie reeeeeeeees 94.00 $9.00 7200/4” ......eee, $50.00 $40.00 $25, 00 pe. tales 
peters a ee tvesens 39:35 | 1x18” and wider.............. 9.00 94.00 77.00) 6” ..-.... 51.00 41.00 30.5 
B&btr., stnd 45.75 ee 32.35 | 574, 6/4x4” and war, 10 to 20° 97.00 92:00 80. OP 5 cusdgnaes 50:00 38.00 30.00 
- 3 =. stnd. bape No. 7 esheets ie’ 20.15 8/4 and Wider... cccccccccccce 99.00 94.00 82. 00 a. jadalndade boy en ras eacea Pree 
fe 5 gk gaat earls : Y leédedaneuwe : ‘ ; eesme “<n 
— en aly a Shop 828, f.o.b. a act 4” & wider... ..+.. se eevee $22.50 $9.60 
Ss i Oo. imen.... 3. 
naeaghotgy No. 2 dimen:.!. 17.55 5/4 and 6/4 iene $38. ‘00 $48. 00 $38, 00 WHITE Fir, 6- To 20-Foer, INcH— 
Nos. 1 & 2 clr. es Timbers ........ 26.15 | 374 moeeeeeeageheebeweite 4” 8&10" 12” 4”&wdr. 
hy Tank stock .... 53.65 Above prices are for shipments of No. 3 and No. 3 emnnae $27. 00 % 00 $30. 0.00 $31.00 eevee 
Inch’ shop Beveled siding— a nn Me oe rae : oe $20.00 
" : ao B&btr. sacs $ 42. 95 2 
No.3 shop... ogag |G ctttetetees 
os, 1 & in WEST COAST LOGS 
No. 3 clr., stnd.. rr [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Nov. 24.—The market has not 
Shop, st tnd...... 24. 5 on changed. Quotations: 
- cg . Miz. pines, 6/4 Portland, Ore., Nov. 27.—Present log quotations ‘. Fir: Market firm; No. 1, $28; No. 2, $21; No. 
ougias Fir rT) se $ 22.05 are: 
Mix. pines, 8/4. 23.00 Cedar: Market easy. Rafts containing shin- 
ae abo o eniasietiind Cedar: $16 to $20. ; os gle logs only, $20 base; 25 cents added for each 
Eth oe ne “Or Yellow fir: $27.50@28, $21 and $15. ercent of lumber logs. 
me S/t & up. 36.90 Lath , ’ “4 vpemiock: Market steady; No. 2, $19; No. 3, 
es & timbers. 22.30 No. 1 mix. pine.$ 6.35 Red fir: $18 to $19. 
Cedar No. 2 mix. pine. 5.85 Spruce: $32, $25 and $15. <_< Market firm; No. 1, $28; No. 2, $21; 
cee re $ 22.95 32” mix. pine... 2.25 Hemlock: $14 to $16. No. 3, $15 
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Black Diamond 


Special Cross Cut Saw 
Files are perfectly bal- 


anced, parallel in width 
and thickness and re- 
quire no “breaking in." 
A tool known among 
lumber jacks and saw 
filers as a labor saver 








Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


enver 
Francisco 

















A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 


Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 

Cable Address ““Trasswheel C Chicago” 

















FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Nov. 24.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended today: 


DOUGLAS FIR— 
Vertical Graln Flooring 


No.2 No.3 No.2 No.3 
Clr&btr Clr&btr Clr&btr Clr&btr 
cL? pare $55.50 $45.00 1%4x3”....$58.50 $47.50 
SS — a 61.00 45.00 1%x4”.... 55.50 47.50 
are 54.560 47.00 11%4x6”.... 57.50 47.50 
Slash Grain Flooring 
aS” cca $40.00 $37.00 11%4x3”....$48.50 $37.50 
a 40.00 37.00 114x4”.... 45.50 37.50 
HES scneae 43.00 41.00 14%4x6”.... 47.50 37.50 
Vertical Grain ones 
244, 136 and 3°te 13” .....0ca Saiewiens - $65.00 $55.00 
154, 396 GN 2 to BE"... ovccccicos oose B400 ‘STD 
Finish No. 2 Clear and Better, S2S or 84S 
Pee) Gop saus -hakes onan keneieaenee $54.00 $48.00 
MED. isc ahoo as sake sees erosseseen 5.00 49. 
a 3 Ee sick vcmseosascseerweuen 56.00 650.00 
BOTT Oe ee ee 58.00 62.00 
TA. 1%x5, 8, 10-and 19” ....5. ssremeayen 59.00 53. 
FeUiawiek S Sates a Sr ae ES OSS SE 58.00 62.00 
eK ae ex4, 80nd 12" ..cccses ebawe 66.00 60.00 
Celling C&EV and C&EB and Partition 
yee $39.00 $34.00 x6”.....$42.50 $37.50 
ae 41.00 35.50 x6” 4.560 389.00 
ee — are 39.00 34.50 REO s 00.0% 3.00 


ix4”...... 42.00 39.00 1x6”...... 45.50 42.60 
Drop Siding, Rustic 


S626" 6.54% $39.00 $36.00 1x6”...... $43.00 $40.50 
oe - 41.00 38.00 1x8”...... 50.00 47.00 
Fir Battens 
|) SS $0:70 206” 0. G..ccccces $0.85 
BAD; Malvs0s5sea00% | Re: ae 0: 90 
Lath 
BAe, Der CHOUMPAIG ons. oik oa csaedeignceasanccad $4.25 


Common Boards and Shiplap 





3x8, x 
3x10, *Iei2 MUG SEIN” o.6:6:00.05% cecceee 28.00 20.00 
Common Dimension, S1S1E, 12’ 

No.1 No. 2 No.1 No. 2 

com. com. com. com, 

2x3, 2x4”..$17.50 $14.50 2x14”..... $20.00 $17.00 
exG, 2x8”.. 17.00 14:00 216” ...<< 21.00 18.00 
SKIO” sivas 18.00 15.00 2xI8”..... 23.00 20.00 
BRIS sees 18.50 16.50 2x20”..... 25.00 22.00 

Common Dimension, 2x4”, S1S1E 
eee $16.50 $13.50 BB siavieiace $19.50 $16.50 
| ae 17.50 14.50 : 20.50 17.50 
BO” cycince 18.50 15.50 _ (ee 22.50 19.50 
Common Timbers, Rough, 82’ and Under 

No.1 Sel. No.1 Sel. 

com. com. com. com. 

BES awses $24.00 $27.00 18x18”....$28.00 +5100 


10x10”.... 25.00 28.00 20x10 
14x14”.... 25.60 28.50  22x22”.... 31.50 34 ‘bo 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 


Common Timbers 


34 to 40”. -$26.00 $29.00 72to 80’.$51.00 $54.00 
42 to 50’ ae 88.00 82to 90’. 61.00 64.00 
52 to 60’.. 36.00 39.00 92to 100’. 73.00 76.00 
62 to 70’... 42.00 45.00 


Ties, Rough 


"ee 29.60 


BEG? Seenenesaenne ee i: ee $20.00 
WES si nnGhasuesss S90 «(WO 2S vvieccscsivce 11,25 
HEMLOCK— 
Boards SiS, or Shiplap 

pl 1 No.2 No.1 No. 2 
com. com. com. 

os & ae $20. 00 $17.00 1% & 1% 
ee | 4 15.00 x4” <7 00 $17.00 
1x6 é 18.5 15.50 re 50 =17.60 
1x8 & i”: 19. 80 16.50 x8 & i0” a 4 18.50 
1x12”..... 20.00 17.00 x12”. 22. 19.00 


1% x2 & 3° 22-00 19.00 
RED CEDAR— 


Common Boards and Shiplap 
ere iF 50 $11.50 1x10”.....$19.00 $14.00 


1x6” ...... 17.00 12.00 1x12”..... 20.00 15.00 
13.00 


| eee 
Fiume Stock 


1x6”... ee 00 $17.00 1x10”.... 


-$24.00 $19.00 
1x8”...... 23.00 18.00 


1x12”..... 25.00 20.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 


Seattle, Wash., Nov. 27.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 


High Low vailing 
Prices Prices prices 


Vertical Grain Flooring 


1x4” No. 2 clear .........$55.00 $51.00 
NOUNS: oda ee Gaeweues 43.00 35.00 
Slash Grain Flooring 
ixé” No. 2 and better .... 35.00 are 
POMS: 66 nn Cake Cesk Oe 28.00 23.00 
1x6” No. 2 and better .... 40.00 32.00 
INOS. s54464-wiekeweees 34.00 ; 
Steppin 
No. 2 clear and better..... 4, 00 68.00 
Finish No. 2 ~~ Better 
REG ME I od cots esins hao 00 Ser 
Casing Q@nd DASE. 266 6csce- 68.00 
Ceiling 
5gx4” No. 2 clr. & btr. ... 28.00 estes waste 
INO; 6 CIOOPl” wccvasee 25.50 KSwec, "anh 
ixt” No. 2 clr. & btr. .. 37.00 SEGO ik cven 
ING) SCOR? ies keen 26.00 eer Pa 
Drop Siding 
1x6” No. 2 clr. & btr. ... 39.00 31.00 
INO). OB ClOON 6:3:6:6 s0aieeie 33.00 29.00 
No. 1 Common Boards and Shiplap 
Pe ARI EO” sacs cig e-coceele esol 18.50 
EE” a a easawiecieiavels aierace wareisve 21.00 leanne 
Dimension, No. 1 Common S4S 
Bre”, 12 Bi Tel sc. aes tise 18.50 17.50 
Plank and Small Timbers, No. 1 Common 
4x4", 12 and 16’ S48... 22.50 » 50 
oxi2”, 12 to 16’ B4S...... 24.00 Sues 
Timbers, 32’ and Under, No. 1 “Common 
GEG IS ii es6eccanswnoewes 24.00 23.00 ‘fe 
Vertical Grain by — 
yA a A aie nis «arenes eerie 
BOE SEOs ioc besesGeena sen 35.00 pideae 
Be TADS biG ke ioean ewes Ba00 8 has 


[Special telegram to AMBRICAN LUMBBRMAN] 


Portland, Ore., Nov. 27.—Fir prices today, f.o.b. 
mills, are as follows: 


Vertical Grain Flooring 


4" lO, 2 CIGOT as 'es0nes0000% ox:arace(eieie ave ac0ecceneae 
Og eS a a re 
1 ee Se a vee errs ier ree - 40.00 
1x3 and 14%x4” No. 2 clear and better snes | 60 
UO, S-GIOEP  cccccesscscse 3.00 
Slash Grain Flooring 
ixt” Mo. 2 Glear and Petter .2.ccsccccccces 31.00 
TIO, BLClOO cacicccssceeses a eceawaaiieele. Ee 
1x6" No. 2 clear and better .....cccccccees 35.00 
INO. 8 CIORP ccccccivecesesoce ica eoee 82.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better.......... 68.00 
Finish 
No. 2 clear and better.....cccsscscees veces Ore 
Celling 
56x4” No. 2 clear and better.........--se0. 30.50 
INO. B CICS  s.cccccscvccccrvese Gina eS 25.50 
ixd” No. 2: Clear. and DOttSr ..ccccccsvsces 31.00 
UG) RUMI So. 0cr6.t56's, cin asicccinnesiesvcs.cas eae 
Drop Sliding and Rustic 
1x6” No. 2 clear anid DSttEr ..cscccccwcccas 34.00 
ING; (OGIORE csiecnsaccesseccsscccsccnee Ga 
te 1 Boards Last 
oO. eevee reeeeeeeeeeeeeeeeeteeeeeeeeeeeeee 
INOS BS con eesaeicne Se CINE PE WONINEU.E Ee Obs Wie weet ees $16.00 
Dimension 


TA4=fOOE OF GHOPISE ocsicccvcdccccvcececcvscoce en 
16- to 20-foot a 





No. 2 i SESSS SEEDERS RUMOWAR EC SOFAS ocean O wel 
Timbers 
en eee PPO COT .eeee- List plus $ 2.00 
GES” GOO TAP OOE 6c ddckctcssceenves List plus $ 2.00 
Miscellaneous items 
CIE ORTNIG, SANNOO 6056060004 000080 cseeeeeee $21.00 
Pir lath, Gy .ccc. $ 4 





WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., Nov. 27.—The following are 
prices prevailing here today: 


Finish, 1x13 eee Be Sete: eT | 
1x4 and 1xi0...222722: Maweaebieawes Caan 
Bevel siding, e.: Salen: eipraisie aisrsiagie via araumoleiee 35.38 
TO a oraeeiie Sneecdenwes aie araisiavaiute ice bok 
Factory ‘stocks, [eR ma ch poet elt phar 32.00 
en cinema 40.00 

1 re aie lerg, dW erk ala) ae ele 40. 
ere aalselrae saa a a neie 40.00 
PR NOOR. 6:65:0.6-00ini0s000eee we 45.00 
Common rough dimension...........+es+++ 20-00 
BOX IUMDET, GEOON oa ccccccccccccccccececs MU 
PEE GENO. vc.cccscvvebsscseenes 00 





DEC! 


price 
ancé 


’ ae 
6” 


1 
axl 


Ran 
7° 
$45. 


1923 | DecemBer 1, 1923 AMERICAN LUMBERMAN 89 
REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allow- 
rices ance): 
orted Bevel Siding, -Inch, S1S1E 


Clar— ——Ar_.—, “5” 








N] 





re. -7? 87-20’ 8°-7' 8-20" 3°-20° 
fling ee $33.25 $43.25 $30.25 $40.25 $29.25 
vince OF centianees . 84.25 44.25 32.25 42.25 $4.25 

i cseerueens 33.25 43.25 31.25 41.25 33.25 





Bunagiow Siding, S1S1E 


o—Clear-———_  -——"* A" —_ 7 
3’-7° §8°-20’ 3°-7' 8-20’ 


- Bese ‘eae THE Mae MGS 
oe  aeedelvecwes é * 
le ane 75 76.75 71.75 74.76 
1 ll 75.75 78.75 73.75 76.75 
MOEPE dic Kaisieiclowse 77.75 80.75 75.75 78.75 


Random Shop, Rough or S2S, 5” and up, 8’-20’ 


tha 1 y% ” 1 %” ” 2%” 8” 4” 57-6" 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 


Finish, Rough S2S or S4S 





Clear \o 
5-7’ 8-20’ 3-446’ 5-7’ 8-20’ 
$62.50 $88.50 $47.50 $57.50 $83.50 
0 50 94.50 4 





Hi BS BS BS Be Durability a-plenty 


$69.50 $95.00 $54.50 $64.50 $90.50 
0 69.50 101.50 54.60 64.50 96.60 


aa 0 ‘ 
- 71.60 101.80 $6.60 66.60 96.60 One of the biggest factors in merchandizing lumber 
mn 81.60 101.50 7860 78.60 9860 today is durability. The rot-resisting qualities of 
a 94:60 105.50 91.50 91:60 102-60 British Columbia Red Cedar therefore appeal to build- 
7 SAO: Na ers who are seeking the most durable 
} ooeeee $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
ot 64.60 7460 101-60 61.60 7160 98:60 dB | 
eo) vseco Gta Gk) Oka Bevel and Bungalow 


79.50 99.50 76.50 76.50 96.50 


6 59. 
3” coos 
| i ; Y 560 87.50 100.50 
7. 50 92.50 103.50 89.60 89.50 100.50 
ee | 6M cc ecaue. annar My vin gacke 95.50 
3.50 weet 22’ and 24’, add $6 to 8’-20’; 26’-32’, add 
3 ; 








Wide Clear Finish, Rough or §2S, Random, 8’ -20’ 
1.00 
1” 1 > | ” 3” 3” 4” 5” . . . 
8.00 14” ...$117.50 $134.66 $122.50 $197.00 $191.00 $131.60 _ In the vicinity of Port Moody, B. C., the Red Cedar 
4 aba's+ 12282 150.00 i700 152.09 19000 12008 timber grows to perfection. That's why we located here 
20". 132.80 139.50 187.50 142.00 146.00 149.60 and are en, in the pee a — 
8.00 24”... 142.50 149.50 147.50 152.00 166.00 169.50 name, stamped on all siding, is a dependable guide to hig 
26"... 147.50 154.50 152.50 157.00 161.00 164.50 quality siding. Let us quote on straight cars. 
7.00 28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.60 167.00 171.00 174.50 


Order direct or specify Siding with our name on it to be shipped 






























































0.50 Clear and Tank, Rough or S28, 8 to 20’ in mixed cars with shingles from your favorite B. C. shingle mill. 
5.50 Width— 6” 8” 10” 12” 6-12” 
1.00 Thickness— 
8 00 Oe ae diabisaditeaais $112 $112 $113 $114 $112 
*” ia toe os 86° 38: 116 el 118 119° «117 urston- ave e 
1.00 » for 22-26’, $6; for 26-32’, $14. 9 e 
1.00 
ie RED CEDAR SHINGLES PORT MOODY, B. C. 
Seattle, Wash., Nov. 24.—Eastern rices, f.0.b. \. y) 
m~} mill are: ; . S 
4s 
.} First Grades, Standard Stock 
Per Square Per M 
4 bunches 4 or 5 bunches 
00 Extra stars, 6/2......... $1.75@1.79 $2.20@2.25 . 
}.00 ag pe na i awucgucwes ere ty Pes O44 e 
MRE GIGREE .c0c cis cces .12@2. -65@2.75 be 
Perfects, 5/2 .......0.... 2:69@2.77 — 3.35@3.45 ] ] j ‘ b C B h 
4 MOOR io o's: s.6is;so00scieros 2.55 @2.59 3.50@3.55 Ip er um er O. ITC 
. Perfections ............. 3.00@3.04 4.05@4.10 
- First Grades, Rite-Grade Inspected Stock MANUFACTURERS OF Basswood 
Extra stars, 6/2......... $1.83@1.87  $2.30@2.35 CHOICE NORTHERN 
Extra stars, 5/2......... 2.03 2.55 H d M le 
Extra clears ........000. 2.32@2.36 2.90@2.95 ar ap 
POrecte, G/2 % sco sceccces 2.77 @2.85 3.45@3.55 
are Eurekas POE Te ER 2.63@2.66 3.60@3.65 
Perfections ...2..22.21! 3.07@3.11 4.15@4.20 al Woo & ott an 
00 Second Grades, Standard Stock 
$ | Common stars, 6/2......80.79@0.88  $1.00@1.05 MOST MODERN END DRYING Rock Elm 
C4 Common clears ......... 1.56 1.95 SHEDS IN AMERICA 
.00 British Columbia Stock, ttle Mark 
.00 shi gaa ygaaanaaibiagsi i ‘ ' Write Us Before You Buy 
‘00 ee en eee seien $3'5 ¢.., , Sens 
00 XXXX} a) eres 2.97@3.01 3.70@3.75 
; WOUEOEAS oc ccnccscsceces 3.13 @3.20 4.30@4.40 W N 
BOPLOCHONE: i660 5 c<-0ac0.0¢ 3.32@3.36 4.50@4.55 TIPLER, ISCONSI 
00 XX 6/2 16” (Canadian).. .... @.... 1.70 
00 XX 5/2 16” (U. S.)...... 1.51@1.63 1.90@2.05 
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ES is) F you havea customer whose busi- 


% mam) ness you consider very desirable 
#2 &S3) but who, for one reason or another, 
is now obtaining his requirements from your 
competitor, seek this man out and concen- 
trate on securing an order from him fora 
small amount of Oak Flooring. 

Give him LONG LIFE and then, at the 
psychological moment, when he has finished 
inspecting this shipment, approach him 
with an idea of reselling him on your service 
and quality. 


N 
LONG(|~) LIFE 
FLOORING 
THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 
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SIXTH IN AN ADVERTISING SERIES PREPARED IN OUR OWN OFFICES 
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This Device Takes the 
Hazard Out of Logging 


No doubt, you have heard many loggers of upland tim- 
ber talking about safely handling loads of 30,000 Ibs. 
down descents of 2,000 feet. They were talking about 
this device which is operated by one man. 








Fill out Coupon’ 


: : . . ° 
reduce road building costs, eliminate loss in horse flesh and mini- ° wea a ae = 
mize injuries to employees. N. : 
ployees. © matter how steep the grades .* PRINGLE CO., 
may be you encounter you are justified in looking to the Bar? . _ Carthage, N.Y. 
ienger Brake to solve your problem. Gentlemen :— Please place 
« my name on your mailing 
, ° list and send me by return 
M ] Thi CG mail free literature on the Bar- 
al 18 oupon Ow ee .’ _ ienger Brake, list of users, etc. It 


’ is understood that this does not 





for all the facts about this Brake, Aeeeeeaneeeenuses — SE — 
complete catalog and testimonial ! 
letters. Tigwadumemamae taiedeetsee ee 
> CIN tira gushinies a acidilactici lal 
. : VOUS DEN coe Sn 
Ryther & PringleCo. : mines 
* Mills located at..___.__ 
CARTHAGE, N. Y. Be Serer perros 





Barienger Brakes sosronscoeneranerse 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 26.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 
4 Best Primes Economies 
Se. desvoresecsseos oe 0 $5.70 70 haya 
| eRe pssueeencenes nee 4.85 $3.70 
ae siocnes sabosneaneee eee 5.45 4.80 
Bo cscuscacseeeensevcc Ieee 5.45 4.80 
Lath, 4-Foot, 34x12-Inch 
Os Na sccaes ooo 6910.05 ING: Bivvics ovcccecceuee 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Nov. 26.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

Re (cksieves <kolee $60.00 $50.00 $30.00 $20.00 
S Gsereuae ee 50.00 30.00 20.00 
S” Saaeinanecur 55.00 48.00 25.00 19.00 


Louisville, Ky., Nov. 27.—The poplar siding 
market has been a bit slower, but demand is 
quite good for this late in the season. Local 
market quotations read: 


Clear Select No. 1 com. No. 2 com. 
SS vesteras $62.00 $52.00 $34.00 $24.00 
Br smalls 60.00 50.00 30.00 22.00 
BP eceese 50.00 47.00 24.00 18.00 





POPLAR 


Cincinnati, Ohio, Nov. 26.—The following are 
average prices, Cincinnati base, on ‘“‘soft tex- 
ture” poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
PAS. sees -++-$105@110 $110@115 $115@120 
Saps & selects. 75@ 80 80@ 85 85@ 90 
No. 1 com..... 3 
No. 2 com. A.. 32@ 35 35 38 88@ 40 
No. 2 com. B.. 25@ 27 27@ 29 30@ 82 


A Be a cerbcelee 115@120 $120@125 $125@130 
Saps & select. 85@ 9 90@ 9 5@100 
No re 6 70 70 75 75@ 80 


5 
No. 2 com. A.. 35@ 40 40@ 45 43@ 46 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 


For Editorial Review of Current Market Con- 
ditions See Page 43 


NORTHERN PINE 


Buffalo, N. Y., Nov. 26.—Northern pine trade 
continues rather quiet, but some orders are being 
placed for later shipment. No change is re- 
ported in prices and no particular weakness is 
likely to develop for a time, as wholesalers’ 
stocks are not heavy. 


North Tonawanda, N. Y., Nov. 26.—Dealers re- 
port a better demand and express greater con- 
fidence in the future of the market. A stiffen- 
ing of prices on Coast woods is believed to have 
been beneficial in diverting more attention to 
eastern wholesale yards. Where prompt ship- 
ments are possible dealers find it easier to make 
sales. Prices are steadier. 


Boston, Mass., Nov. 26.—Northern pine trade 
shows a tendency to slow down, largely due to 
seasonable influences. Retailers and industrial 
buyers are still very busy, and when their annual 
stock taking is completed there is expected to 
be a very fair volume of inquiries. Prices show 
no reportable change from last week’s levels. 


EASTERN SPRUCE 


Boston, Mass., Nov. 26.—The tone of the east- 
ern spruce market is not quite so firm as a few 
weeks ago. Within a few days some of the prin- 
cipal retail yards reduced prices on yard dimen- 
sion, Demand for frames is sufficient to take 
care of the limited production and producers 
hold the price steady at $48 base. In view of the 
competition of lower cost southern roofers, 
spruce boards are surprisingly steady. Quota- 
tions: Dimension, rail shipments, 8-inch and 
under, $48; 9-inch, $49; 10-inch, $50; 12-inch, $52. 
Provincial random, 2x3 and 2x4, $37 to $39; 2x6 
and 2x7, $36 to $38; 2x8, $43 to $44; 2x10, $44 to 
$46. New England random, 2x3 to 2x7, $39 to 
$40; 2x8, $45; 2x10, $46; 2x12, $48. Covering 
boards, 5-inch and up wide, 8-foot and up long, 
D1S, $38; matched, clipped, 10- to 16-foot, $38 
to $42, 


New York, Nov. 26.—While mills report low 
stocks in practically all items and shipments are 
much smaller than is usual at this season, prices 
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give no indications of strengthening. Prices 
ranged around the same levels as in the week 
preceding, but some difficulty was experienced 
in holding them on this basis as, even at the low 
figures prevailing, a moderately good number 
of inquiries were not bringing out proportionate 


volume. 
HARDWOODS 


Chicago, Nov. 28.—Tho slower than a month 
ago, hardwood trade is reported entirely satis- 
factory, and sumewhat in excess of normal for 
this advanced season. Prices on southern hard- 
woods as a whole appear a little lower than a 
few weeks ago, but this is a seasonal fluctua- 
tion, and distributers believe that the market 
will soon recover. Consumers have low stocks, 
and dry lumber is scarce at the mills. Northern 
hardwoods are in especially low supply, and 
firm in price. 





Boston, Mass., Nov. 26.—Hardwood distrib- 
uters feel the ‘‘end-of-the-year’’ influences. De- 
mand from the automobile industry is a feature. 
Interior trim mills expect to be active all winter 
and will have to do quite a little buying before 
long. Furniture factories are now buying with 
comparative freedom, The encouraging volume 
of inquiries from the piano makers is commented 
upon this week by several large sellers. Quota- 
tions, FAS, inch: Ash, white, $115 to $125. Bass- 
wood, $95 to $106. Beech, $80 to $90. Birch, red, 
$145 to $150; sap, $120 to $125. Gum, red, $95 to 
$100. Maple, $105 to $115. Oak, white, plain, 
$115 to $120; quartered, $150 to $160. Poplar, 
$125 to $130. Flooring, }%x2%4 clear: Beech, $88.50 
to $90; birch, $90 to $96.50; oak, white, plain, $100 
to $102; selects, $86 to $90. 


Kansas City, Mo., Nov. 27.—The demand for 
hardwoods continues good, with gum in some- 
what larger demand last week. A good mnay 
mills appear to want more business and in- 
quirers find a considerable variation in prices. 
The call for interior trim and flooring is small, 
but there is a good demand for stock from the 
manufacturers of such items. 

Houston, Tex., Nov. 27.—Hardwood orders 
showed a decided pick-up this week. Everything 
in sight is sold out, according to Houston sales 
managers. No orders are being placed for next 
spring shipments, notwithstanding the fact that 
inquiries are heavy. Sap gum and oak, common 
and better, are the principal items showing heavy 
gains. 


Buffalo, N. Y., Nov. 26.—Hardwood demand is 
on a pretty fair basis. Buying has not been on 
any large scale, but quite an amount of stock 
has been needed for immediate requirements. 
Industrial concerns are either placing orders to 
be shipped next month, or postponing buying 
until after the first of the year. Prices in gen- 
eral are rather easy. 


North Tonawanda, N. Y., Nov. 26.—The in- 
creasing demand for the lower grades of hard- 
woods has tended to strengthen quotations, sup- 
plies being depleted at yard and mill points. An 
especially strong demand for all grades of maple 
is reported. 


New York, Nov. 26.—Conservative buying 
marks the hardwood trade and prices hold fairly 
firm with occasional reports of sizable business 
done at low prices. Wholesalers are firm in 
their belief that prices have seen their last drop 
of the year. The demand from the yards and in- 
dustrial plants is by no means heavy. Oak 
flooring is rather weak with plenty to offer. 


Baltimore, Md., Nov. 26.—-The hardwood situa- 
tion remains about as it has been of late, with 
buyers placing orders only as their actual wants 
dictate and with sellers holding out against con- 
cessions. The European situation gives no en- 
couragement for the present of a material im- 
provement in the lumber movement. 


Columbus, Ohio, Nov. 26.—Steadiness charac- 
terizes the hardwood trade. 3uying is pretty 
evenly divided between retailers and factories. 
tailroad demand is in considerable volume. Ship- 
ments are prompt and about equal production at 
the mills. As a result there is no accumulation 
of dry stocks. Oak, chestnut and poplar are the 
most active varieties. Oak prices at the Ohio 
River: 

No. 1 No. 2 No. 3 


FAS Com. Com, Com. 
Quartered ...... $150 $80 $60 ‘ 
ERD 46 niacd re cece 110 70 58 $20 


Cincinnati, Ohio, Nov. 26.—There is a fair de- 
mand for the better grades of hardwoods but 
business is somewhat sporadic. Prices hold 
steady with some shading if the dealer wants to 
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Points of Superior 


Construction—Point No. 9 
RELIABLE MOTOR 


The Monarch Beaver Engine is built especially for 
heavy duty industrial service. The outstanding qualities of 


this motor are great power, remarkable fuel economy, 


and 


low maintenance cost. It is a proven engine, with years 


of enviable reputation and performance behind it. 
working parts are made purposely big so as to 


All 


give 


“Brute Strength ” and longer life. Unusual accessibility 
and simplicity of construction are salient features of 


Monarch Beaver Engines. 


Write for literature descriptive of our line. 


Monarch Industrial Tractors are made in 
three Models: ‘‘C’’ 30-20; ‘‘E’’ 4-40; ‘‘D’’ 6-60. 


Monarch Tractors Incorporated 


WATERTOWN, WISCONSIN, U. S. A. 


BUILDERS OF “THE MOST DEPENDABLE CRAWLER TRACTOR” 


onarch 








y 











N the very center of 

the business district, 

the combined buying 
power giving the best 
in room accommoda- 
tions, cafe and dining 
service at fair prices. 


S. J. WHITMORE, 


Chairman 
JOSEPH REICHL, == 
V-P. and Gen. Mgr. 
we 500 ROOMS Jos. R. Dumont, Mgr. Hotel Baltimore 500 ROOMS 
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move his stock. As a rule stocks are low and = Agee 
there is little disposition to build them up under floorin 
present conditions. that 
St. Louis, Mo., Nov. 26.—Southern hardwoods promp 
are somewhat improved since last week. A Bost 
larger number of inquiries was received, a good about 
many of which were for delivery after Jan. 1. they 1 
Oak has been a little better, even in the upper galers 
grades, which have been weak for some time. to $4¢ 
Red gum is starting to move. Loading equip- sched 
ment is being furnished satisfactorily. There go wi 
have been no price changes. prese! 
HEMLOCK vei 
Buffalo, N. Y., Nov. 26.—There has been a fair Kar 
amount of trade lately in hemlock, tho retailers —_— 
are buying only for immediate requirements in man : 
most cases. Building has been active, owing to — ~~, 
a good run of open weather during the last boar 
month. Prices show no particular change. Nev 
Boston, Mass., Nov. 26.—Wholesalers report _—_ 
business in hemlock is on the quiet side this “4 t 
week, Western hemlock looks a shade easier. ne | 
Eastern hemlock is held fairly steady, with de- ~ a 
mand moderate and dry stocks in first hands ps P 
somewhat broken. Clipped boards, 10- to 16- n 
A Trainload of N. C, Pine Logs on way to‘one of our mills. foot, are scarce and steady at $40. There are past. 
to pick up random eastern boards at $36 fir ar 
to . 


North Tonawanda, N. Y., Nov. 26.—Sales hold Bay 
up exceptionally well, being in excess of the helpit 
corresponding period of last season. Dealers are dome 

& @ confronted with many orders which are awaiting 


fulfillment. Active building operations are ad- — 

possesses all of the qualifications that have made N.C. Pine the favored vanced as the principal reason for the prevailing cerne 
eee . * : 5 5 ; activities of the market. Prices show more - : 
building material in the East since the days of the Pilgrims. We've strength. rt 
steadfastly upheld its quality through perfect milling and careful grad- shan Midi, Nie. Mineiltinn tenes toe eli onthe 
ing; and the modern equipment of our mills today, together with vast hemlock has been quieter this week than for - 
holdings of virgin timber, insure you a quality of lumber for many years several weeks past and retail yards have made ieee 
P | dards of “‘Goldsb N.C. Pi 99 few inquiries. The market is inclined to soft- 

to come in every way up to the past standards o oldsboro N. LU. Fine. ness. Part cargoes of hemlock are hardly as appe: 
large as those of last month. There is some for V 

TELECODE USED. complaint of delayed shipments from the west _— 

Coast but consumers find no difficulty in getting appe: 


JOHNSON & WIMSATT, Washington, D.C. | “=e = 


NORTH CAROLINA PINE 











Buffalo, N. Y., Nov. 26.—Steadiness has been 





h 
the rule in the North Carolina pine market dur- Po 
ing the last week. No declines have taken place, week 


except in dimension, which is a little lower. 


& Mills appear to have made some gain in the ps 
ms amount of activity shown lately, and quite a 
Pin number have closed down. Retailers are buying Ka 
ee e 4 stock as needed. dling 


















the 
_ es Boston, Mass., Nov. 26.—Trade in North Caro- por 
manufactured from this virgin 's lina — is ear ae — pe tl buye 

° = 4 4 : ment orders intende Oo Carry e purcnaser ru 
growth timber will build uP your ‘ to the first of the year. Some sellers are urgent Ne 
business and prestige just as it has + and rather generous with their offers of con- pine 
4 4 9 1 fa cessions to induce prompt action, but on the for | 

tain AMP or 

main ed Cc Ss reputation f 4 whole the price situation looks fairly steady. in | 
high quality lumber. Try it next time. Rough edge, 4/4 under 12-inch, is being offered at hav 
! $58 to $64. Low range of quotations on short- neec 
ie leaf flooring, 1x4: A rift, $90; B rift, $83.50; C rift, buy: 

Cam Manufacturin Co | $68; B&better flat, $54. Partition, B&better. 
p g e i ti-inch, $54.25. ‘ é 
: a ali 
: FRANKLIN, VA. ) New York, Nov. 26.—The upward tendency mar 
ILLS: . i ; looked for in the North Carolina pine trade did the 
M +—Assingiale, Ve. Franklin, Va. = Wallace, N.C. We not materialize this week but prices hung ten- Mill 
DAILY CAPACITY: F aciously to the levels of last week. Inquiries pret 
. 1 : : 4 y were slightly more numerous but did not add age 
Saw Mills 600,000 Planing Mills 400,000 Ack noticeably to the volume of business trans- No. 
Eastern Sales Offices: as acted, The best that large distributers can say a sl 
NEW YORK: 1214 Flat I Buildi of the market is that the fall trade is proving pine 
PHILADELPHIA: Real oo nara satisfactory. There is a good supply on hand. adv 
GEO. W. JONES, Mgr., Phone 982 ~ lina Retailers are buying sparingly. con 
a tail 

PITTSBURGH: Oliver Building GEORGE L. Baltimore, Md., Nov. 26.—North Carolina pine 
CAMP Manager stocks have moved in moderate volume only dur- B 
- ij ing the last week. Prices are about the same as the 
There’s None Better Than Camp’s” they have been, and mills still show a disposition hol 
to hold out for advances. Local stocks have been adj 
° held practically at the level of recent weeks. abo 
No. 
FIR, SPRUCE, CEDAR No. 
Chicago, Nov. 28.—The local fir market re- No. 


mains quiet, with slow demand and little offered. 
Some efforts are being made by manufacturers 
to sell upper grade yard stock, which in some s 
cases has accumulated beyond their desires, and 


ma 
concessions are reported on these, but the wit 
market as a whole remains very strong due to eas 
the continued brisk cargo market. tift 

Buffalo, N. Y., Nov. 26.—A fair demand for - 
fir and spruce is shown for this time of year and the 


some wholesalers have been getting in good 
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stocks in expectation of better business. Prices 
are easy on drop siding, ceiling and slash grain 
flooring in the fir market. Wholesalers complain 
that they are not able to get stocks thru as 
promptly as a few weeks ago. 


Boston, Mass., Nov. 26.—Retailers are cautious 
about ordering more Pacific coast lumber than 
they need for immediate requirements. "'Whole- 
salers insist that the present going price of $39 
to $40, ship’s tackle, Boston, for an ordinary 
schedule of Douglas fir, is as low as they can 
go without losing a fair profit, on the basis of 
present mill quotations in the West. Some stock 
in transit, however, is being sold for less. 


Kansas City, Mo., Nov. 27.—Fir prices have 
softened again, but without affecting the de- 
mand, which remains very small for ordinary 
yard stock. There is some call for timbers, wide 
boards and long dimension. 


New York, Nov. 26.—Delayed shipments of 
Douglas fir and other west Coast products are 
beginning to cause quite a bit of annoyance to 
the trade here. Fir has been selling in good 
volume for the week but prices have been slowly 
easing from day to day. Retailers, while buy- 
ing from hand-to-mouth, have been coming into 
the market more freely than for several weeks 
past. Western spruce eased slowly along with 
fir and hemlock. 


San Francisco, Calif., Nov. 24.—The Douglas 
fr market holds firm with Japanese demand 
helping to maintain prices. There is a steady 
domestic demand. Mills are still making good 
outputs and California shipments are in ample 
volume as far as ordinary yard stock is con- 
cerned. While California buyers are holding off, 
in some instances, until after the annual inven- 
tory, there is continued building activity and the 
outlook for the coming year is encouraging. 


Baltimore, Md., Nov. 26.—The check upon the 
demand for Douglas fir still persists, and buyers 
appear to have determined to take up no stocks 
for which there is not a more immediate use in 
prospect. This curtailment in buying, however, 
appears to be only a part of the general determi- 
nation to confine orders to actual and immediate 


wants. 
WESTERN PINES 


Chicago, Nov. 28.—The market for western 
pines has shown no change during the last 
week. Demand in this section is only fair and 
confined to small lots needed immediately. Prices 
have shown no change. 


Kansas City, Mo., Nov. 27.—Lumbermen han- 
dling western pines say the market is as dull as 
they have ever seen it. The only activity is an 
occasional order for a car of factory stock, and 
buyers usually make their own price. 


New York, Nov. 26.—The arrivals of western 
pines have shown no increase but are sufficient 
for all immediate needs. Buyers hesitate little 
in placing orders at prevailing prices, which 
have shown no change for the week, but their 
needs seem to be somewhat limited. Factory 
buyers are doing better than retail yards. 

San Francisco, Calif., Nov. 24.—Inquiries for 
California white and sugar pine continue, altho 
many buyers wish deliveries after the first of 
the year when inventories have been completed. 
Mill stocks are badly broken. Prices are being 
pretty well maintained. There is a great short- 
age in No. 1 shop and in 8/4 lumber of all kinds. 
No. 3 and 4 common boards are scarce. There is 
a shortage of 6/4 white fir for dimension at the 
pine mills. A number of mills are still taking 
advantage of good weather in the mountains and 
continuing to cut, but there has been some cur- 
tailment. 





Boston, Mass., Nov. 26.—Wholesale dealing in 
the western pines is falling off somewhat. Prices 
hold about steady, on the basis of the last 
adjustments. Demand for Idaho white pine is 
about fair, with current quotations as follows: 

1x4 1x6 1x8 1x10 1x12 
No. 1 com...$66.50 $67.50 $66.50 $69.50 $83.00 
No. 2 com... 56.50 57.50 55.00 55.00 acees 
No. 3 com... 41.50 45.00 46.50 46.50 47.50 


REDWOOD 


San Francisco, Calif., Nov. 24.—The redwood 
market holds up pretty well for this time of year, 
with California consumption increasing and a fair 
eastern demand. Dry stocks are none too plen- 
tiful and there is a shortage of clears, with con- 
siderable needed to take care of export orders 
on file. Prices are being well maintained and 
there is no fear of overproduction. Redwood 





The “Caterpillar” Logger 


Hauling heavy loads of logs at relatively high speeds 
over ice and snow roads, through sand, mud or over 
rough ground demands flexibility, combined with the 
most rugged construction. The entire track mechan- 
ism of the “Caterpillar”* Logger is extremely flexible, 
being double spring mounted from the heavy, solid cast 
steel main frame, comprising hinged sectional truck 
roller frames (exclusively Holt) giving great flexibility 
for climbing over logs, rocks, and other obstructions, 
crossing depressions, operating off the roads and in 
the woods, in any situation likely to be encountered in 
hauling or skidding work. 


To handle any tractive job required is the outstanding 
characteristic of the “Caterpillar” Logger. It is this 
ability which makes the “Caterpillar” such a practical 
investment for any lumber or pulpwood manufacturer, 
no matter where his operations may be located. EX- 
PERIENCED LOGGERS KNOW THE “CATER- 
PILLAR” CAN ALWAYS BE DEPENDED UPON 
TO PERFORM. 


The Langlade Lumber Company, Pearson, Wiscon- 

sin, says: 
“After four years of hard work our two “Cat- 
erpillar” Loggers are in good condition and will 
last a number of years. We feel the “Cater- 
pillar” is in a class by itself without any com- 
petition. We have just purchased an additional 
“Caterpillar” for our operations this winter.” 

Prompt deliveries and our complete service facilities 

are. at your command. Write us today. 


*There is but one “Caterpillar”’—Holt builds it 


THE HOLT MANUFACTURING CO., Inc. 
PEORIA, ILLINOIS 
STOCKTON, CALIFORNIA SPOKANE, WASHINGTON 


Export Division: 250 W. 54th Street, New York 
Complete service stocks in all principal lumbering districts 


CATERPILLAR 
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siding is as popular as ever and industrials have 
been moving. 


Boston, Mass., Nov. 26.—Retailers are buying 
very little redwood as they are endeavoring to 
end the year with moderate inventories. In- 
dustrial consumers are placing moderate orders 
for immediate requirements only. The price 
situation looks somewhat easier. 


CYPRESS 


Chicago, Nov. 28.—Cypress continues to move 
comparatively slowly in this market, neither re- 
tailers nor factory consumers buying beyond im- 
mediate requirements. Orders are for small, 
heavily mixed lots. As stocks are low every- 
where, local distributers expect a substantial in- 
crease in demand as soon as inventories have 
been completed. Prices have shown no notable 
changes. 


Boston, Mass., Nov. 26.—Like other lumber 
lines, cypress trade is becoming more restricted 
as the end of the year draws near. Buyers are 
ordering only for urgent and immediate require- 
ments. Quotations: FAS, 4/4, $98 to $105; 5/4 
and 6/4, $103 to $110; 8/4, $108 to $121; 12/4, $130 
to $136. Selects, 4/4, $83 to $93; 5/4 and 6/4, $88 
to $98; 8/4, $95 to $101. Shop, 4/4, $53 to $63; 5/4 
and 6/4, $65 to $71; 8/4, $75 to $85. 


Kansas City, Mo., Nov. 27.—The demand for 
cypress is slowing up and practically all buying 
now is by city yards or industrial corsumers. 
Prices on some items are reported to be showing 
soft spots. 





Buffalo, N. Y., Nov. 26.—The cypress situation 
shows little change. Prices are not quite as 
strong as a few weeks ago and show quite a 
little variation between different mills. Whole- 
salers report trade fair for this season, but there 
is a disposition among buyers in many cases 
to hold off until after inventory. 





New York, Nov. 26.—Cypress is in fair de- 
mand with distributers putting forth extra ef- 
forts to dispose of stocks that have grown 
slightly larger than the late fall demand justi- 
fies. Prices for No, 1 common range between 
$40 and $46; shop range from $48 to $55; selects, 
$80 to $85, 


St. Louis, Mo., Nov. 26.—There have been no 
changes in either red or yellow cypress during 
the last week. The demand for red cypress con- 
tinues good. Yellow cypress is inactive, with 
the exception of occasional orders for No. 2 com- 
mon. 


Cincinnati, Ohio, Nov. 26.—There is 
change in the cypress market. 
and prices are steady. 


SOUTHERN PINE 


Chicago, Nov. 28.—The southern pine trade 
has been slow during the week, but inquiries are 
more plentiful and prospects are good for a sub- 
stantial pick-up in business by the middle of 
next month. The weather has remained satis- 
factory to builders, and retailers are busy. They 
are buying only what they must, resulting in a 
good demand for transit cars, and are preparing 
for inventories. Prices are virtually unchanged 
from three weeks ago. 


little 
Business is slow 





Boston, Mass., Nov. 26.—Retail stocks are be- 
lieved to be quite as low as the average for this 
season of the year, and yard men are endeavor- 
ing to avoid placing additional orders until 


January, Considering the quiet demand prices 
are being maintained very’well. Concessions on 
C rift flooring are being given, however. Some 
transit cars of roofers have gone at very low 
prices. While 6-inch roofers are being offered 
at $28 and $28.50, one large Alabama mill is 
quoting $33. The present high range of quota- 
tions on longleaf flooring, 1x4: A rift, $100; B 
rift, $92.50; C rift, $87.50; B&better flat, $60. 
Partition, B&better, j}-inch, $60. 


Buffalo, N. Y., Nov. 26.—Southern pine demand 
has been steady of late. The steadiness of the 
market has encouraged retailers to take hold, and 
their demands have been fairly large, owing to 
the good volume of building business. 


Kansas City, Mo., Nov. 27.—Some increase in 
demand from the lake States helped out the 
southern pine market last week. Chicago yards 
were strongly represented in the orders placed 
here. A continuance of good weather in the 
Southwest keeps city retailers in that section in 
the market and with the expectation of colder 
weather they are taking mixed cars when they 
can find suitable loadings. Mill stocks in gen- 
eral show steady improvement, tho some mills 
report that wide dimension and board stocks 
still are low. Prices have been maintained at 
about the same level as last week. 


Houston, Tex., Nov. 26.—Marked improvement 
this week was seen in southern pine. In fact, 
the volume of orders for the last week was al- 
most equal to the previous month. This is at- 
tributed to the fact that northern buyers have 
come into the market after holding out for sev- 
eral weeks. 


New York, Nov. 26.—The trade in southern 
pine has been in a little better shape the last 
week. Bargain hunting characterizes many of 
the numerous inquiries afloat but prices refused 
to give further in the week, altho some transits 
were let go at fairly low prices. The general 
impression is that prices have struck rock bot- 
tom. The volume of business is good but the 
market is not healthy. 


St. Louis, Mo., Nov. 26.—Some improvement in 
the southern pine market since last week is re- 
ported. Inquiries have been heavy, and a good 
increase in orders for mill shipment was recorded. 
Retail dealers are beginning to take the initia- 
tive and some are wiring in orders for cars. In- 
quiries from line-yard concerns are coming in. 
The price of 11-inch stock has improved during 
the week, and there has been a good demand for 
all items of No. 1 common dimension. One of the 
strongest items of dimension has been 2x10-inch 
in both No. 1 and No. 2&better grades. 


Cincinnati, Ohio, Nov. 26.—Business is quiet in 
southern pine. Demand is erratic with the tran- 
sit car business the principal item in the Cincin- 
nati market. Prices are unchanged. 


SHINGLES AND LATH 


Boston, Mass., Nov. 26.—Trade in shingles is 
becoming rather slow and unsatisfactory for 
wholesalers. Retail yards are placing very few 
orders. The tone of prices is soft. Serviceable 
makes of white cedars are offered at $5.50 for 
extras and $4.75 for clears, but some manufac- 
turers continue to quote $6 and $5.50, respectively. 
The best British Columbia red cedars, XXXXX, 
are offered freely at $5.56 to $5.61. Within a few 
days 15-inch spruce lath have been offered at 
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Do you want something Special Quick ? 








Stack Lumber Company 
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$8.75 and 1%-inch at $7.75, Boston rate. Furring 
is quiet and prices about steady, the bulk of the 
trading in 1x2 being at $39. Spruce clapboardg 
are in scanty supply and this aids sellers in hold- 
ing extras at $120 and clears at $115. 


Houston, Tex., Nov. 27.—Not much change ig 
noted in shingles and lath. The latter showed 
a slight improvement, and No. 1 was quoted at 
$3.50 and No. 2 at $2.50. Shingles, both clears 
and stars, are in poor demand without any im- 
mediate prospect of improvement. 

Buffalo, N. Y., Nov. 26.—The shingle market is 
weaker, notwithstanding curtailment of produc- 
tion. Extra clears are quoted at $4.41 and stars 
at $3.77, while British Columbia XXXXX are 
$5.41. Buying is being postponed by most re- 
tailers. Spruce lath are quoted at $8.50 and 
hemlock, $9.50; demand is steady. 


Kansas City, Mo., Nov. 27.—The_ shingle 
market here has taken another tumble and clears 
sell around $2.65, with stars at $2.15 to $2.20, 
The reopening of a number of shingle mills has 
increased offerings, and with buyers few in 
number weakness was to be expected. There 
is very little demand for siding, and lath demand 
also has fallen off, except in the more southern 
cities. 


New York, Nov. 26.—Inquiries for eastern 
spruce lath are quite strong. The market for 
lath is spotty; the price is $8.25 New York 
water front and running from $8.65 to $8.75 in- 
land (radius thirty to forty miles). Sales below 
these figures were the exception. West Coast 
shingles are in rather light demand. Vertical 
grain perfections brought $5.75 in harbor. 


Columbus, Ohio, Nov. 26.—Shingle trade is get- 
ting quieter as the time for the semiannual in- 
ventories approaches. Except where stocks are 
badly broken dealers are not buying any shingles 
at this time. With favorable weather aiding 
building, rural dealers report a good shingle trade 
and some are in the market to replenish stocks. 
Receipts from the Coast are sufficient for current 
needs. Prices are steady at former levels with 
red cedar extra clears selling at $4.65 and extra 
stars at $3.90, Columbus. Lath trade is firm and 
a fair business is reported at former quotations, 


St. Louis, Mo., Nov. 26.—Shingles are quoted at 
$2.20 for stars and $2.65 for clears, Pacific coast 
base. The price of $2.20 for stars is the lowest 
quotation that has been made on shingles this 
year. There is practically no buying. The lath 
market is likewise inactive. Lath are being of- 
fered at $4.85 for No. 1 and $3.75 for No. 2, but 
few orders are being received. 


MAHOGANY 


Boston, Mass., Nov. 26.—Demand for mahogany 
is increasing. Prices are strong; the lowest 
now taken for No. 3 common and mill culls is 
$55. Thick lumber in No. 2 common brings $145. 
The call for builders’ finish and paneling is 
especially brisk. Quotations on air dried ma- 
hogany, f.o.b. Boston: 


4/4, 5/4, 6/4 & 8/4 10/4 & 12/4 
Pe PD ais; Chae eaters oles ae Wee ie $210 $220@240 
NO. 1 COMMON. 0.4.0.00:0% 180 190 
NO. 2 COMMON. .....6600% 120 145 


No. 3 common; broken assortments only at $55 


BOXBOARDS 


Boston, Mass., Nov. 26.—New England box- 
board and shook mills are approaching the end 
of the year with well filled order books. Dry 
stocks in first hands are moderate. Very nice 
pine boxboards, inch, are offered at $40 and 
$34 to $35 is about as low as stock that is 
reasonably satisfactory can be secured. Mixed 
lots of inch boxboards are quoted at $25 to $30. 


TIMBER LAND SALES 


WHITESBURG, Ky., Nov. 26.—In the _Beaver- 
Rockhouse-Carr’s Fork section of eastern Kentucky 
hardwood timber deals have been unusually numer- 
ous during the last ten days and indications are 
that the new year will witness considerable activity 
in the mills of this region. In the upper Rock- 
house Creek section Solly Younts and others pur- 
chased 500 acres of hardwoods, and in the same 
vicinity Hall & Reynolds closed a deal for 600 
acres. It is reported that mills will be put in 
about the middle of December and cutting started 
at once. G. B. Combs and others, of Happy, * 
purchased a tract of about 1,000 acres and de- 
velopment will be begun about the first of the 
year. The white oak and poplar on this tract is 
said to be among the best in the Kentucky hard. 
wood territory. A 30,000-foot capacity mill wil 
be installed. Near Defiance, Ky., in Carr’s Fo 
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section, the Defiance Coal & Lumber Co. purchased 
between six and seven hundred acres of choice 
hardwoods and Rowland & Smith, of Winchester, 
Ky., purchased a 600-acre tract lying on Smith’s 
Creek in Knott County. Clarence Pitman and 
others purchased about 500 acres on Beaver Creek 
and J. L. Cook has a tract on the headwaters of 
that creek which he will develop at once. 


(PABBA EBABEAAES 


TROUBLE AND LITIGATION 


LOUISVILLE, Ky., Nov. 26.—An involuntary peti- 
tion in bankruptcy has been filed against the S. E. 
Patton Lumber Co., of this city, by R. B. Hobson, 
on behalf of the Britton Lumber Co., of Lakewood, 
Fla., the W. M. Howell Lumber Co., of Mississippi, 
and the W. M. Carney Lumber Co., Atmore, Ala. 
The petitioners hold claims in excess of $2,200. 


BEAUMONT, TEXAS, Nov. 26.—Judge W. Lee 
Estes, presiding in the federal court here last week, 
heard the petition of the receivers for the Miller- 
Link Lumber Co., of Orange, for service fees of 
$25,000 each for Receivers George W. Brown and 
J. O. Sims, and $25,000 for C. L. Carter, of Hous- 
ton, attorney for the receivership. Judge Estes 
awarded each of the three $10,000 for his services 
in the receivership to date. This ‘was exclusive 
of $7,500 paid each of the receivers previously. 

The receivers have just finished mailing out 
checks to creditors of the concern for a 30 percent 
dividend on the indebtedness, the checks totaling 
about $60,000. The total indebtedness of the cor- 
poration at the time receivership papers were filed 
was about $2,000,000. Sales of sawmill plants and 
some of the timber holdings of the company re- 
sulted in sufficient funds to pay all expenses of 
the dividend and receivership and it is generally 
believed that liquidation of the remaining assets 
will result in the creditors getting nearly 100 per- 
cent of their claims. 


MILWAUKEE, WIS., Nov. 26.—The Interior Mill- 
work & Fixture Co., 5927 Vliet Street, went into 
voluntary bankruptey on Saturday, Nov. 24, filing 
papers listing assets at $29,738, and liabilities at 
$58,639. The assets consist largely of real estate, 
machinery and tools. The largest secured creditor 
is Gertrude Kroscher to whom $10,000 is due. The 
largest unsecured creditor is the National Lumber 
Co., of Brillion, Wis., to whom $6,000 is due. 


HATTIESBURG, MISS., Nov. 26.—The suit of the 
Ellisville Lumber Co., and Mrs. N. M. Parker vs. 
the Kola Lumber Co., has been settled by agreement 
and the receiver of the court has been discharged. 
The Kola Lumber Co. will be reorganized. 





MONTREAL, QugE., Nov. 26.—There are many 
hundreds of small investors in Ontario and Que- 
bec holding bonds in the International Land & 
Lumber Co., of Ottawa, Ont., which recently went 
into bankruptcy. It is believed that more than 
$800,000 worth of bonds of small denominations 
have been sold largely to persons of moderate 
means in the rural sections of these provinces. 
Several large blocks were sold in England. On 
petition of the creditors an interim receiver was 
appointed for the company on Oct. 5, and an 
application for a permanent receiver is returnable 
in the superior court at Montreal on Nov. 27. Un- 
til the permanent receiver is appointed there will 
be no funds available to arrange for the disposal 
of the assets. 
the bondholders, if there is any loss, cannot be 
known as yet. The company had under lease 234 
square miles of timber limits on the Salmon River 
and water power rights. The company was or- 
ganized several years ago by the late J. S. Bates 
and operated successfully until recently. It has 
not as yet been ascertained what other assets are 
available. 


Booklet Depicts Growth of Saw Firm 


“Selling Engineers vs. Salesmen’’ is the title of 
a 68-page booklet recently issued by the Simonds 
Saw & Steel Co., of Fitchburg, Mass., which the 
concern states “is one of our methods of educat- 
ing our own and supply dealer men who sell«Sim- 
onds saws and machine knives, in a wider knowl- 
edge of the technical side of their work.’’ The 
front part of the booklet contains a chronological 
history of the Simonds company from its inception 
in 1832 up to the present time, illustrations being 
shown of the first shop established in 1832, the 
shop in 1864, and pictures of the five large fac- 
tories of the Simonds Saw & Steel Co. in 1923, 
these depicting the steady growth of this well 
known firm. On page 6 appear two photographs, 
one of Abel Simonds—1804-1874—founder of the 
organization, and Daniel Simonds—1874-1913— 
under whose direction the company made its most 
remarkable progress and expansion. On the pages 
following are shown the pictures of the executives, 
superintendents and managers of the Simonds 
company in 1923. A general history of the manu- 
facture and methods of production of each par- 
ticular article at the Simonds factories starts on 
Page 23 and continues to the end of the booklet, 
the descriptive matter being illustrated with views 
of the various manufacturing processes etc. 


Just how great will be the loss to > 








Advertisements will be. inserted in this de- 
partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

ht words of ordinary length make one 
me. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted, 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jJater will be placed. 
‘under heading Too Late to Classify. 





EXECUTIVES AND MANAGERS 
Having sold our company am available and want to 
consider openings in Lumber Business. Have been presi- 
dent and general manager of Hardwood operation for 


seven years and in business seventeen years, cover- 
ing production, selling and complete office and company 
administration. 

Address “R. 10,’’ care American Lumberman. 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
hook every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers 431 S. Dearborn St., Chicago, Il. 


Snellen 


Eo 





WANTED—CORRESPONDENCE WITH 
Energetic young man with some experience in associa- 
tion work to serve as secretary of Mississippi Retail 
Lumber Dealers’ Association. Write M. L. VIRDEN, 
care Virden Lumber Company, Greenville, Miss. 


WANTED 
A Number 1 planing mill helper. One who can handle 
fast feed Woods machines. Must be fast and accurate. 
Enclose references with first letter. 
GATES LUMBER COMPANY, Wilmar, Ark. 


WANTED—EXPERIENCED 
First-class Estimator, to use Cost Book ‘‘A,’’ for a mill, 
sales $120,000 to $150,000 per year; location good. 
Advise salary expected. 
Address BOX 42 ARCADE, Columbus, Ohio. 


A COMPETENT AND EXPERIENCED 
Planing mill man; necessary to take care of saws, 
knives and set up planing-mill machinery. Prefer a 
man who has had electrical motor experience, as all of 
our equipment is motor-driven. We employ an assist- 
ant to help. 

B. HEINEMANN LUMBER COMPANY, Wausau, Wis. 
YOUNG MAN ABOUT 24 YEARS FOR SALES 
Department of lumber wholesalers. Must have good 
knowledge of lumber business and able to assist other 
departments if necessary. Give full particulars concern- 














-ing where you worked, length of time, what you did and 


salary desired. Enclose copy of references. All informa- 
tion confidential. 
Address “S. 6,’’ care American Lumberman. 





SEATTLE SAW MILL HAS POSITION 
For live retailer who can handle nominal investment i: 
business. Address ‘‘S. 4,’’ care American Lumberman. 


WANTED—EXPERIENCED YARD MAN 
For retail lumber yard located at Topeka, Kans. 
Address ‘‘YARD MAN,” care American Lumberman. 


WANTED 
Experienced detailer and biller for sash and door fac- 
tory. Permanent position; splendid working conditions. 
References and salary first letter. 
KNOXVILLE LUMBER & MANUFACTURING CO., 
Knoxville, Tenn. 


WANTED—MANAGER 
Competent man to take complete charge of the manu- 
facturing of wooden novelties. Apply H. TRAUB, 1254 
Penobscot Bldg., Detroit, Mich. 


MILL AND LOGGING CONTRACTOR WANTED 
Advertiser wants to get in touch with responsible and 
capable man to log and saw some six to eight million 
feet of hardwood in West Virginia. None but men of 
best character and ability considered. Will furnish mill 
and equipment to right party. 
Address “R. 24,’’ care American Lumberman. 


WANTED MANAGER 
For retail lumber yard. Must have had three years 
experience. Accurate double entry bookkeeper. Answer 
in own handwriting, giving age, references, qualifica- 
tions and salary expected. 
E. DODGSON LUMBER CO., Kenney, IIl. 


WANT A JOB? 
Advertise in the Wanted—Employement columns AMBR- 
ICAN LUMBERBMAN, 431 So. Deaborn St., Chicago, Ill. 
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TALLYMAN 
Wanted by retail yard near Chicago. 
sured if ability is proven. 
references. 


Advancement as. 
State age, experience and 
Address ‘‘S. 1,’’ care American Lumberman. 


WANTED SHIPPING CLERK AND FOREMAN 
Prefer young married man seeking permanent position 
offering excellent future possibilities. Should have ex- 
perience in handling Finishing Lumber, Stock Mouldings 
and K, D. Frames, although latter not essential. Give 
references and state salary in first letter. 

Address “R. 19,’’ care American Lumberman. 


WANTED ASSISTANT MANAGER 
In our Chicago sales office, who knows Douglas fir. Must 
have personality, character and ability. Position offers 
fine possibilities. Apply in person, 10 So. LaSalle St., 
Chicago. NETTLETON LUMBER COMPANY, Manu- 
facturers and Wholesalers. 


WANTED YOUNG MAN EXPERIENCED 
In list estimating and billing sash and doors and mill- 
work. ADAMS-ROGERS CO., Indianapolis, Ind. 


WANTED—SUPERINTENDENT OR ASSISTANT © 
Superintendent for lumber concern—milling, sash, doors, 
frames and general house work. 

Address *“R. 5,’’ care American Lumberman. 


WANTED—DETAILERS AND BILLERS 
First class, on plan work, mostly on heavy work such 
as hotels, office buildings, schools and apartment houses. 
Only men with practical experience in the shop will’ be 
considered. State age and salary expected. 

S. C. ARMSTRONG, 
80th and Island Road, Philadelphia, Pa. 


WANTED—MAN 
With general office experience to look after purchases 
and sales in hardwood office, located in a northern city, 
advising in reply experience and giving reference. 
ddress “Pp, 41,’ care American Lumberman. 


WANTED—ESTIMATOR AND SALESMAN 
For large retail yard in Indiana; must be experienced 
and accurate; steady work. State all particulars in 
first letter. 

Address “Pp, 28,’’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
For retail yard in Indiana, employing from ten to fifteen 
men; must be thoroughly experienced; steady work. 
State all particulars in first letter. 

Address “Pp, 29,’ care American Lumberman., 


WANTED—COMPETENT INSPECTOR 
Of southern hardwoods, familiar with National Hard- 
wood Lumber Association grading rules. Permanent 
position with good future. 
Address ‘Pp, 26,’ care American Lumberman. 


WANTED—EXPERIENCED MACHINE MAN 
Able to make mouldings; state age, reference, salary 


wanted, 
GREGERTSEN BROTHERS COMPANY, Cairo, Ills. 


SAWMILL FOREMAN 

We require the services of a competent sawmill foreman 
to operate southern mill of 125,000 ft. daily capacity, 
cutting long leaf yellow pine for both interior and ex- 
port trade. Health and living conditions excellent. 
Good schools and churches. Please state experience, 
age, salary required and give references. Give all par- 
ticulars necessary for consideration of application in 
first letter. 

Address 


ARE YOU WANTING A BETTER SITUATION? 
Advertise in the WANTED-EMPLOYMENT columns. 
AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago. 



































“Pp. 12,”" care American Lumberman. 








WANTED—MAN, AGE 25 TO 35 
Married, who knows the selling end of the millwork game 
to dealers thoroughly. Must have personality, character 
and ability to take charge of advertising and sales pro- 
motion, also handle two or three salesmen on the road. 
State fully experience, success attained, references as to 
character and ability, and salary expected, in first letter. 
Address “Pp, 7,’’ eare American Lumberman. 


WANTED—A YOUNG MAN 
Experienced in general millwork and cabinet work. One 
who can route, systematize and follow orders thru mill 
and expedite completion. Splendid opportunity for ad- 





vancement. Permanent position. References must ac- 
company application. 
Address “Pp. 3,’’ care American Lumberman. 





WANTED EXPERIENCED FOREMAN 
To operate stock window frame factory in Western City 
Plant and equipment modern. Please give references. 
HEDLUND BOX AND LUMBER COMPANY, 
Spokane, Wash. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. ood high school and churches. 





Give qualifications and references in first letter. 
“K, 12," care American Lumberman. 


Address 








WANTED—COMPETENT STAIR BUILDER 
Permanent position. State salary and give references. 
KNOXVILLE LUMBER & MANUFACTURING CO., 
Knoxville, Tenn. 


HEAD SAWYER WANTED 
Must have experience in manufacture of Wisconsin 
Hardwood and Pine. State qualifications and wages ex- 
pected in first letter, and when can start work. 
Address “R, 17,”’ care American Lumberman. 
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: WANTED--SALESMAN 

Old established wholesale house with western and south 
ern office desires service of a real salesman with estab- 
lished trade in Western Pennsylvania, Eastern Ohio. 
Both salary and profit sharing xwrrangement. If you 
think you are the man, write us and tell us why. 


Address S. 26,"" eare American Lumberman. 





WANT—SALESMAN—GRADER—WHITE PINE 
Who can grade and sell white pine pattern, flask and 
shop lumber? Splendid opening for competent man. 
Give age, experience, reference and salary wanted. 

Address “CHICAGO,” care American Lumberman. 


WANTED—FIRST CLASS SALESMAN 
Handle yellow pine, Eastern Pennsylvania retail and 
industrial trade. 

Address “S. 22."" care American Lumberman. 


EXPERIENCED LUMBER SALESMAN WANTED 
FOR DETROIT INDUSTRIAL TRADE. 
State age and experience. 
Address “S. 24." eure American Lumberman. 


WE WANT A YOUNG MAN 
To sell fir doors and panels in Chicago and Northern 
Illinois. Salary and commission. Must be experienced 
and ambitious. 
Address “S, 16,’’ care American Lumberman. 


WANTED—LUMBER SALESMAN 
Bright, clean-cut young man, with knowledge of lum- 
ber, to travel New York State, selling White Pine, Hem- 
lock, Inland Empire and Coast Woods; must be hustler 
and willing to work. Give references and experience, if 
any, also salary wanted. 
Address “S. 10,’’ care American Lumhberman. 


WANTED SALESMAN FOR CHICAGO 
Hardwood Yard. State experience and salary expected. 
Address “R. 18,’’ care American Lumberman. 


SALESMAN WANTED 
Manufacturer and jobber, sash, doors, glass and all mill- 
work, wants salesman for North Carolina and part of 
Virginia. Must be experienced and capable of produc- 
ing. Prefer one who has established trade among re- 
tail lumber yards in this territory. State salary de- 
sired, references and experience. 
Address “R, 8,’ care American Lumberman. 


POSITION AS MANAGER OR 
Superintendent. Experienced logger and understand 
marketing and manufacturing both pine and _hard- 
woods. Address ‘“‘P 36,'’ care American Lumberman. 


WANTED—YELLOW PINE SALESMAN 
By old established yellow pine wholesale concern, an 
experienced salesman for Ohio, Indiana or Illinois ter- 
ritory. Will sell small interest in company, if desired, 
or will employ straight salary, or salary and commis- 
sion basis. State age, experience and salary wanted. 
Address “R. 1,’ care American Lumberman. 


WANTED—REAL LUMBER SALESMAN 
Acquainted with Ohio trade Cleveland West to handle 
Yellow Pine, Cypress, Inland Empire and West Coast 
products. Fine opportunity for capable salesman. 
Correspondence confidential. 

Address “CLEVELAND,” care American Lumberman. 
































WANTED—MILLWORK SALESMEN 
Increasing sales force. Require several experienced and 
capable salesmen for established territories in Illinois, 
Ohio and Southeastern States. Give full particulars re- 
garding age, extent of your experience, married or sin- 
gle, salary expected. 

MORGAN SASH & DOOR CO., 
Blue Island Ave. and Wood St., Chicago, II. 





SALESMAN TO SELL BOXING AND CRATING 
lumber in wagon load lots at retail in Chicago. Give 
age, experience and salary wanted. 

Address “M. 25,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To cover Northern Indiana and Southern Michigan, 
selling direct retail yards, by large Yellow Pine manu- 
facturer, cutting about fifty million annually. Give 
references and state salary expected in first letter. 
Address “*M. 17,”"’ care American Lumberman. 


AN OLD ESTABLISHED, WELL RATED 
Wholesale company needs a salesman for Chicago and 
vicinity to call on industrial trade; specializing in box- 
ing, crating, pattern lumber, etc. This position is open 
to an experienced salesman, also bright young man with 
knowledge of western and northern softwoods who wants 
fine opportunity to. break into selling game. 

Address *“M. 10,’ care American Lumberman. 


ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 


With patented Zelco process save gasoline, oil, increases 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used in 
locomotives, boats, engines, compressors, ice machines, 
pumps, trucks, tractors, etc. A real oportunity. All 
or part time. EVER-TYTH, St. Louis. 


WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. OC. 




















MILLWORK ESTIMATOR 
And superintendent. Would like to hear from party in 
need of a first-class millman. Have had the experience. 
Can handle any proposition in the millwork line. South- 
ern States preferred. 


Address “*§. 23,’’ care American Lumberman. 











WANT CONNECTION WITH 
Good line yard concern as general manager or assistant 
or buyer or superintendent. Long experience with con- 
servative firms, 
Address “LL. 21,’’ care American Lumberman. 


SAW FILER AND MILL FOREMAN 
Wants position filing band saws in any size mill. Two 
or more bands, gang and band resaws can be included, 
or foreman of a sawmill. Am a good millwright. 
Address ‘‘MICHIGAN FILER,’’ Care American Lum- 
berman. 


WANTED—POSITION BY YOUNG MARRIED 
Man with retail yard, have 10 years’ experience, estimat- 
ing, selling, familiar with all routine work; Illinois 
preferred, 

Address “S. 20,"’ exre American Lumberman. 


PRACTICAL LUMBERMAN NOW AVAILABLE! 
Expert office man; qualified to handle Federal and 
State Income ‘Tax and other matters requiring tech- 
nical knowledge. Understand manufacturing, grades, 
mill-work, retailing, and am a salesman. Prefer to 
locate vicinity of Great Lakes or in Southern States. 
Excellent references. 
Address “S. 18," care American Lumberman. 


A FIRST CLASS LUMBERMAN 
Thoroughly experienced and capable hardwood yard 
foreman, with several years’ dry kiln experience, wants 
steady position; references exchanged. 

Address “S. 15,’’ care American Lumberman. 


ASSISTANT TRAFFIC MANAGER 
Ten years’ experience with railroad company, wants to 
get in touch with large lumber comnany for permanent 
position, with chance to work up; A-1 reference; age 28. 
Address “S. 12,’’ care American Lumberman. 


A-1 SAW MILL SUPT. OPEN FOR POSITION 
January 1, 1924. 112 GREEN ST., Cheraw, S. C. 


WANTED—A POSITION AS 
Hardwood inspector by a man with years of experience; 
No. 1 reference. 
Address “S. 21,’’ care American Lumberman. 


35 YEARS OLD 
With wholesale experience in yellow pine and fir, partic- 
ularly with railrouds and car companies. Have practical 
manufucturing experience in pine and fir. Have man- 
aged buying and selling offices in the North and South. 
Recently purchased from Chicago yellow pine for active 
fir and yellow pine wholesale company. 
Address “S$. 25,’’ care American Lumberman. 


REAL PINE AND HARDWOOD SALESMAN 
Wants Sales Manager’s place with real, sure enough, 
honest-to-goodness mill. Wholesalers need not apply. 
Tired selling imaginary lumber. Would consider selling 
for real mill that would ship and invoice direct, allowing 
me commission. Can sell all the ‘roofers, framing, di- 
mension, and all kinds of shed stock, and all kinds of 
southern hardwoods that you can make. 

Address “S. 8,’’ care American Lumberman. 


TRAFFIC MANAGER AND DEPT. ORGANIZER 
Thorough knowledge lumber rates throughout country, 
railroad laws, overcharge, loss and damage claims, ad- 
justment injurious rates, traffic department organization 
and management. Prefers location where close coépera- 
tion with sales department desired. 

Address «S. 9,’’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Wants situation in Chi¢ago; lady; 15 years’ experience. 
3est references. 

Address “Pp. 8,’’ care American Lumberman. 


CASHIER—BOOKKEEPER—OFFICE MANAGER 
With sawmill exp., capable taking full charge of office— 
costs, books, payrolls, commissary, jobbers, etc. Have 
revised and installed complete cost and other systems 
from Canada to Mexico. Considered good penman. Mod- 
erate salary. Free Jan. Ist. Go anywhere. 

Address POST OFFICE BOX 694, Chicago, Tll. 


SALES MANAGER 

Sixteen vears in selling end Yellow Pine. Eleven with 
Manufacturer; five with Wholesaler, buying and selling. 
We have personally sold the country retail yard and the 
Industrial and Railroad Trade. We know their lines. 
We have managed the Railroad and Timber sales of one 
of the bigger Yellow Pine Manufacturers. We can de- 
liver. Address ‘‘R. 32,’’ care American Lumberman. 


GOOD ALL AROUND SAWYER WANTS 
Position, band or circular; can also file. Reference. 
Address SAWYER. 129 North 6th St., Cambridge, Ohio. 


FIRST CLASS ESTIMATOR AND SALESMAN 
Desires position with Chicago mill. Now employed but 
desires change. 

Address “R. 29.’? care American Lumberman. 


DESIRE TO GET IN TOUCH.WITH 
Parties buying Western pine, fir and larch. I call on 
mills in Eastern Washington, Northern Idaho and 
Western Montana, with sash, door and millwork line, 
have opportunities to pick up good deals. This would 
be side line with me and on commission basis. 
Address ‘R. 21,’ care American Lumberman., 


WANTED BEFORE JANUARY FIRST 
Young man with six years experience in logging and mill 
operations, with office experience, desires a position of 
responsibility with lumber or forest products company. 
Prefer Southern location. Now employed. Desire better 
location. Address ‘‘R, 22,’’ care American Lumberman. 


HARDWOOD BAND SAWYER 
Will be open for position first of vear. Right and left 
hand grade and dimension man. References. Now em- 
os gga BAND SAWYER, 268 Adams Ave., Memphis, 
enn. 



























































WANTED POSITION AS BAND 
a filer of long experience in box shop and planing 
mill, 
Address “RR. 15,’? care American Lumberman. 





WANTED—POSITION AS YARD FOREMAN . 
18 years’ experience inspector and foreman, California 
white and sugar pine. 
““M. 28,"’ care American Lumberman. 


Address 
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TWO PRACTICAL HARDWOOD MEN, FILER @& 
Sawyer, wish to contract band mill, capacity from 40 to 
100 M. We are practical men and guarantee close, wel] 
munufactured lumber ut a minimum cost. A No. 1 ref. 
erence as to competency and reliability. If you are not 
getting good lumber and all the grades there is in the 
log, it will pay you to investigate. 

Address “R. 6.’ cure American Lumberman. 
POSITION AS BUYER, FIR AND PINE 
Fifteen yeurs’ experience mill and wholesale. Account- 
ant, office manager, seven yeurs buyer and sules man- 
ager. Will consider commission arrangement if good 

volume guaranteed, References, 
Address M. M. INGRAM, 527 Gasco Bldg., Portland, Ore, 


WANTED 
To hear from some lumber concern needing tne services 
of an A No. 1 otiice man familiar with cost accounting; 
au good organizer; 20 years’ experience in **e manufactur. 
ing end as executive and office munuager. 
Address “TH. 39,’’ care American Lumbermun, 


POSITION AS PLANT MANAGER WANTED 
By experienced mill man in sash, door and general mill- 
work factory; uncerstaud the business from the ground 
up; have executive ability; can put system in produc- 
tion, und try to use common sense in all things. Please 
uddress ‘‘NO. 16,’’ 2112 Myrtle Ave., El Paso, Texas, 


BAND SAWYER 
desires position with good firm at good location on 
right or left hand rig Jan. 1st; pine or hardwood 
job considered. Married, sober-minded anJ steady. 
Address, “Pp, 35,’’ care American Lumberman. 


SALESMAN WANTS TO REPRESENT 
Southern manufacturers. 16 years experience in South 
wholesale and mills Y P and hardwood. Prefer Buffalo 
or Toronto vicinity. Best references. 

Address “KK. 26,’’ care American Lumberman. 


BEST FILER IN THE U. S. WANTS JOB 
o~ on receipt of wire. F. B, FRENCH, Swanquarter, 























WANTED—POSITION AS BOOKKEEPER 
Ten years’ experience as general office man, being: both 
bookkeeper and stenographer. Single. Willing to go 
anywhere. Keferences gladly submitted. 

Address “Pp. 5,’’ care American Lumberman, 


HARDWOOD INSPECTOR 
Now buying on road wants change. Yard or road, 
N. H. L. A. experience. A-1 reference 15 years back. 
Can handle yard. Good reasons for change, 


Address — .”’ care American Lumberman. 


WANTED—POSITION AS ACCOUNTANT OR 
Bookkeeper. Ten years’ experience in lumber with same 
concérn, Best of reference; moderate salary; any loca- 
tion. 

Address “M. 20,’’ care American Lumberman., 


THOROUGHLY COMPETENT MILLWRIGHT AND 
And Engineer desires position as Superintendent of Con- 
struction, either new work or repairs. 

Address “M. 6,’’ care American Lumberman. 


WANTED—POSITION AS COST MAN 
With sash and door firm. Have had lot of experience. 
Address “M. 4,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Wants position. A practical railroad surveyor and log- 
ger from stump to mills, familiar with every detail of 
logging, with steam skidders and loaders, also with 
teams, any kind of timber or any kind of ground. Your 
job is not too big. 
Address “L. 14,’ care American Lumberman. 


OFFICE MANAGER, ASST. GEN’L MANAGER 
Or sales office. Expert accountant specializing on costs; 
good correspondent; 20 years’ experience sawmill, whole- 
sale, factory, outside superintendent and _ purchasing 
agent. Y. P. hardwood and northern woods, large 
operations. Best references; furnish bond. Employed, 
but operation closing. 

Address “K, 25,’? care American Lumberman. 
BAND SAW FILER WANTS JOB 
Twelve years’ experience; best references. 
Address “G, 16,’’ care American Lumberman. 
SITUATION WANTED—BY YOUNG LADY 


Typist, general office work; lumber experience in Chicago. 
Address “K, 32.’’ care American Lumberman. 





























DID YOU EVER TRY 
Advertising in the classified department? Quick returns 
at a small cost. Send your ad to the AMERICAN LUM 
BERMAN, 431 S. Dearborn St., Chicago, Ill. 














WANTED—CONNECTION WITH MILL 
Cutting finish and boards. Also 2x4 8, 9, 10 ft. and 
lath for shipment, Southern Ohio, Ky. and West Va., 
or will help finance operation. 

Address “S, 19,’ care American Lumberman. 





WE WANT TO MAKE A CONNECTION ' 
With a mill that can get out Red Oak and White 0a 
car material cut to size and lengths. In reply state je 
limit as to sizes and lengths and also whether can cu 
long timbers over 16 feet. 

Address “R. 35,’”’ care American Lumberman. 


SQUARES WANTED as 
.We are in the market for up to 10 carloads of hardw 
squares, preferably Beech, Birch and Maple, dry, 1» 
1%” and 14%” lengths 42” to 60” 
R 





OBERT DICKEY CO., Pittsburgh, Pa. 





WANTED—TO BUY REJECTED LUMBER 
In this vicinity. mw 
MILLER & JOHNSON, 1114 W. Lake St., Chicago, 
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WANTED—LUMBER AND SHINGLE 
Wanted on commission basis for Indiana; one or two 
good yellow pine accounts. Fifteen years’ acquaintance 
with the retail yard and industrial trade. Address 
Ww. H. BULTMAN, 1507 Merchants’ Bank Bldg., Indian- 
apolis, Ind. 





WANTED—LUMBER 
A large, responsible wholesaler and manufacturer of 
hardwood and cypress lumber desires to make further 
mill connections and market lumber on comnanission basis. 
Willing to render financial assistance where conditions 
warrant. Write us for particulars. 
Address “KK. 29,’’ care American Lumberman. 


LOCUST 6/4 AND 7/4 FULL THICKNESS 
Sound mill run, flitched or square edged, dry or green, 
in carload lots. If possible, quote delivered prices or 
name freight rate with f. o. b. prices. 

B. F. & R. P. GRAVELY, Martinsville, Va. 

WANTED—WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 

Address GEO. W, HARTZELL, Piqua, Ohio. 
WANTED—234"x254,"”—40” 
Second growth Northern White Ash squares. 
Address E. E.. HOLMES LUMBER CO., Lima, Ohio. 























WANTED—TRACT OF PINE 
Mississippi, Louisiana or Texas to locate sawmill 25 to 
100 million. 


Address *“*R. 28,’’ care American Lumberman. 

















WANTED 


A 7 or 8 ft. hardwood band mill complete with steam 


feed, all machinery, shafting, ete., in good condition, 
for Southwest Arkansas. Give location, full description, 
price and length of time operated. Do not offer unless 
you have complete equipment. 

WALDSTEIN LUMBER CO., St. Louis, Mo. 


WANTED—FAIRBANKS-MORSE OIL ENGINE 
Type Y, 25 or 30 horse power; must be in good condition. 
HARLAN LUMBER COMPANY, Barlow, Ky. 


WANTED TO BUY 
Morgan or Doig Combined Nailing and Cleating Machine, 
Grammes Cigar Box Nailer, Lock Corner Box Machinery, 
Veneer Taper, Veneer Jointer, Veneer Clipper, Veneer 
Hog, Hawker Dowel Machine, Nash Sander, Dry Kiln 
Trucks, Knife Grinder, Defiance or Ober Lathe, Smith 
& Phillips No. 8 Window Frame Machine, Vertical Hol- 
low Chisel Mortiser, New Britain Chain Mortiser, Self- 
feed Ripsaw, 2- or 3-Drum Sander, Fischer Slab Resaw, 
Single End Tenoner, Hog, Crate Head Tenoner and a 
Crate Head Coupler. 
Address “S. 7,’’ care American Lumberman. 


WE WANT TO BUY 
A good used Band Resaw. Only a machine in first-class 
condition and made for heavy duty work will be suitable. 
Address “S, 5,’? care American Lumberman. 


WANT TO PURCHASE 
A complete 6 or 7’ band mill, in good condition, includ- 
ing power plant. Please mail complete information, in- 
cluding lowest cash price. 
DIXIE MACHINERY COMPANY, INC., 
1561-3 Texas Ave., Shreveport, La. 


: WANTED—TO BUY 

Single circular mill without boilers, right hand, to cut 

50,000’ a day. 
Address 

















“R. 7,’’ care American Lumberman. 





WANTED—TO BUY 
One ten foot Rotary Veneer Machine, second hand. 
BAKER LUMBER CO., 
Coffeyville, Kansas. 








WANTED—SEVENTY TON SHAY BUILT 
Not later than 1915. MOLTZ LUMBER CO., 
Lake Toxaway, N. C. 





WANT TO SELL LOCOMOTIVES, CARS, RAILS? 


Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. 





.., HAVE CLIENT WANTING TRACT LAND 
Suitable for pecans, oranges, grape fruit, sweet potatoes 


Submit complete 


and other crops. What have you? 
MORT- 


information, priees and terms. INVESTORS’ 
GAGE CO., P. O. Box 922, Kansas City, Mo. 





HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timberlands in the 


AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 














WANTED—TO BUY ONE OR TWO GOOD 
} vag retail yards in Southern Michigan or Northern 


oO. 
Address ““H. 119,’’ care American Lumberman. 


WANTED 
Desire connection with reliable firm to handle their 
stock doors, windows, screens and mouldings on com- 
mission basis. Good territory; can control some fifty or 
sixty lumber yards. 
Address “R. 4,’’ care American Lumberman. 


WIDELY EXPERIENCED AND CAPABLE 
Lumberman desires to locate in Saint Louis and will 
invest with services up to twenty thousand dollars in 
wholesale, retail, planing mill or door company. Re- 
plies confidential. 

dress “Pp. 18,’’ care American Lumberman. 


WANT TO BUY FOR CASH, FROM OWNER 
A good retail lumber yard that will profitably employ 
from $75,000 to $100,000 in merchandise, book accounts, 
plant and equipment. No planing mill considered. 
Would consider good county seat point with smaller in- 
vestment. Address ‘OLD RETAILER,’’ care American 
Lumberman, 














REMILLING 
AT ATLANTA 
We are able to handle all kinds of milling in transit 
up to 16x24. Write us for rates. 
WILLINGHAM-TIFT LUMBER CO., 
Atlanta, Georgia. 





WILL EXTEND 
Financial assistance of from thirty to fifty thousand 
dollars on equitable profit sharing basis in going sawmill 
operation or to wholesale firm composed of—or to be 
organized of ambitious young men of experience. 
Address “L. 16,’’ care American Lumberman. 





WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address 
H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 








FOR SALE—PART INTEREST 
In good paying'retail yard, thriving community, suburb of 


Chicago. Address ‘‘P. 37,’’ care American Lumberman. 


IF YOU WANT A SNUG LITTLE YARD 
In Southern Michigan town of 700, where you can clean 
up $5,000 or $6,000 yearly with little effort and no worry, 
write us. Require about $14,000 to handle. Good reason 
for selling. Don’t answer unless mean business. 
Address “M. 14,’? care American Lumberman. 
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FOR SALE 
15,000 capacity sawmill, about two million feet pine 
timber on pike road. 
W. W. BRADLEY, Gladewater, Tex. 





IN LOS ANGELES 


We offer for sale a lumber company with 
complete mill and yard equipment -located in the 
heart of the largest present and future de- 
velopment area of Los Angeles. 

Established fifteen years ago, this firm enjoys 
a most enviable reputation and is rated as one 
of the ten largest in the Los Angeles territory. 

Plant and equipment inventories at approxi- 
mately three hundred thousand dollars. For 
complete details address LOU ROSE, INC., 

Box 985, Los Angeles, California. 





TIMBER 
I wish some one to be interested with me to buy 14,000 
acres 10 miles from Memphis on Miss. River; has now 
30 million feet of timber on it; can be bought at a 
sacrifice. I will pay my part; have logging outfit; 
want a lumberman as will require saw mills on property. 
JOHN CLEARY, Jonestown, Miss. 


FOR SALE—BUSINESS OPPORTUNITY 
Going Rotary Sawmill, Retail Yard, 10 Acres Ground, 
Office and good Dwelling, at Hatley, Wis.. Fine oppor- 
tunity for energetic man. Price $8,500. Inquire 
KNOKE LUMBER CO., at Appleton, Wis. 


I WANT A PARTNER 
In my lumber yard and builders’ supply business, located 
55 miles from Milwaukee; good, clean stock; good build- 
ings. $10,000 invested gives you management. You 
handle your own money. Owner has another yard. A 
chance of a lifetime. A. F. TIEGS, 441 Broadway, 
Milwaukee, Wis. 


FOR SALE—WOODWORKING PLANT 
Located in northwest part of Chicago; two-story brick 
building, 10,000 square feet of floor space, low pressure 
steam boiler and power elevator. At present time 
manufacturing Millwork. Will sell as going business 
complete with machinery and equipment, or building 
separately. Will sacrifice for quick sale. 

Address “S. 2,’’ care American Lumberman. 














STURTEVANT DRY KILN OUTFIT 
Heated dry kiln 120x40x10. 
H. R. WILSON MACHY. CO., 415 Pine St., St. Louis. 





FOR SALE—WATER TANKS 
Two very good 12 ft. x 16 ft. x 5 ft. tanks on 7 ft. 
run D. E. Sleds 4” runner, McLaren casting. Price 
complete equal to cost of sleds underneath. 
CHAS. W. FISH LBR. CO., Birnamwood, Wis. 





MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 














FOR SALE—GOOD ILLINOIS YARD 


dairy district of northern Illinois. 
American Lumberman. 


Located in the 
Address “S$. 17,”’ care 


ONE YEAR AGO THE FOLLOWING AD 
Appeared in this publication: ‘‘Retail Lumber Yard in 
Idaho for sale. Established in 1911. Only yard in 
county. Rich farming and orchard land. Average sales 
for past four years $27,000.00. Very promising pros- 
pects. Price reasonable. Good reasons for selling.’’ 

This business has operated successfully during that 
time. This is no white elephant. Excellent opportunity, 
and business can be bought at figure so someone will 





| realize a handsome return on the investment. Do not 


answer unless you mean business. 


Address “S$. 14,”’ care American Lumberman. 





FOR SALE—FOUR RETAIL LUMBER YARDS 
In Southeast Missouri. ‘Will sell all together or singly. 
Address “SS, 3,’ care American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 
In southwest Wisconsin, one yard town. 
Address “TP. 26,°’ care American Lumberman. 





WANTED—TO GET IN TOUCH WITH PARTY 
Willing to invest $50,000.00 in an established wholesale 
and retail lumber business, well equipped yard in a 
growing city in central New York, of 200,000 population. 
Sheds fully equipped with well-assorted stock of flooring, 
roofing and dry lumber of all kinds, suitable for the 
building trade. There is a service plan established that 
has proven a success. This business can be built up to 
$400,000.00 per year—a wonderful opportunity. 

Address “R, 34,’’ care American Lumberman. 





FOR SALE—MODERN N. C. PINE OPERATION 
75 M. daily capacity, in full operation. 250 
million feet of timber and large quantity of pulp 
wood. Desirable location. Principals only. 


Address ‘‘FEE SIMPLE,” care American Lumberman. 





FOR SALE—SAW MILL 
mill, grain elevator, at Tunnelton, Ind., on 
. Rare opportunity, small capital required. 
Good chance to get into business. Terms. If interested, 
write LANZ LUMBER CO., Bedford, Ind. 


SOUTHERN INVESEMENTS 
Timberlands, coal lands, mineral lands, mines, quarries, 
sawmills, woodworking plants, public utilities, ice plants, 
industrial plants, ete. Write us. 

HODGSON INVESTMENT CO., Knoxville, Tenn. 


EXPERIENCED, CAPABLE YOUNG MAN 
Thirty years of age, in successful wholesale lumber busi- 
ness past three years, small town, good location, good 
buying and selling connections, needs five thousand dol- 
lars; can convince anyone wanting safe, conservative, 
money-making proposition. Yellow pine boards and 
dimension. Located in Georgia. 

Address ‘“‘EQUITABLE,”’ care American Lumberman. 


Flouring 
B. & O 











WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn 8t., Chi- 


cag. 
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FOR SALE 
Going Oregon lumber and shook manufecturing plant 


operating in Western White Pine. 
ings and mill properties. 


Choice timber hold- 
Excellently located on main 





line approximately $400,000.00 proposition. Address 

owner, “‘L. 2,’’ care American Lumberman. 
FURNITURE FACTORY 

For sale or rent. Modern in every respect. Address 


communications to 
THE MECHANICVILLE FURNITURE COMPANY, 
Mechanicville, N. Y. 


HARDWOOD DIMENSION STOCK PLANT 
At Grenada, Miss. About six acres on principal high- 
way; good engines, boilers, sawmill and machinery. 
Switch on Y. & M. V. main line. Good warehouses. 
Bargain for prompt cash. Apply ANCHOR SAWMILLS 
CO., 705 Carondelet Bldg., New Orleans, La. 


| [or Salp= 
ave vow = 
FOR SALE 


1 car 4/4 F. A. 8S. poplar. 

% car 4/4 select poplar. 

% car 4/4 clear sap poplar. 

% car 5/4 F. A. S. select and sap (mixed) poplar. 

1 car 6/4 F. A. S. select and sap (mixed) poplar. 

¥% car 8/4 F. A. S. select and sap (mixed) poplar. 
GAMBLE BROS., INC., Highland Park, Ky. 


FOR SALE 
car 4/4 to 16/4 L. R. White Cane Ash. 
ear 4/4 and 5/4 No. 1 Com. & Ketter Plain Red Gum. 
ears 4/4 and 5/4 No. 1 Com. & Better Plain Oak. 
about 30 percent White Oak, balance Red. 
ears 4/4 No. 2 Common mixed Oak. 
1 car 4/4 F. A. S. & Selects Mixed Oak. 
2 cars 4/4 & 5/4 No. 1 Com. Mixed Oak. 
STEW "ART LUMBER COMPANY, INC., 
Birmingham, Ala. 


ROTARY CUT CANADIAN BIRCH VENEERS 
As also all classes of Canadian Hardwood Lumber for 
1924 delivery; green or dry. J. C. MacDIARMID, 
REG’D, 212 McGill St., Montreal, Canada. 


: FOR SALE 
1 Car about 50% each 6/4 and 8/4 Saps & Better Poplar. 
1 Car 8/4 No. 1 Com. Poplar. 
1 Car 8/4 No. 1 Com. Poplar to contain 25% No. 2A. 
1 Car 6/4 No. 1 Com. Poplar. 
1 Car 6/4 No. 2A. Com. Poplar. 

STEWART LUMBER CO., Birmingham, Ala. 


WE WANT ORDERS FOR CHOICE LOGS 
Southern Hardwoods, Cypress and Yellow Pine suitable 
for export or the manufacture of veneers. Can also 
furnish Yellow Vine piling and Hewn Oak timbers. 

Address “R. 14,’ care American Lumberman. 


FOR SALE 
Sound square edged white ouk timbers 6x8 to 12x12”— 
10 to 16’ long. Write for prices 
WHITE RIVER HARDWOOD Co.. 
Augusta, Ark. 
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FOR SALE—ASH POLES 


From 14 in. down which can cut or saw as wanted. 
L. A. BLACK, De Witt, Ark. 





FOR SALE—FIFTEEN CARS 4/4 
Sound wormy chestnut. Good widths and lengths, dry 
and well manufactured. 
WHITEHURST & WILLARD, Charleston, W. Va. 


FOR SALE—OAK LUMBER 
3,000 ft. 4/4” Random width 10 to 16 ft. 
3,000 ft. 8/4” Random width 10 to 16 ft. 
3,000 ft. 12/4” Random width 10 to 16 ft. 
3,000 ft. 16/4” Random width 10 to 16 ft. 
10 M 14%4x1%"-28-30 and 32” Turned Oak Stair Balusters. 
The oak stock is thoroughly air dried, having been on 
sticks for three years, and will grade No. 1 Com. and 
better. W. R. LEWIS, Rockford, Ohio. 


FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood piling. 
EDW. G. ANDERSON, Kane, Pa. 











FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘*The Lumberman Poet.’’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 











8,000,000 FEET BIRCH, WHITE PINE 


Hemlock pulpwood. 1,000 acres. $7 thousand. 56,000,- 
000 white birch, hemlock, pine, 4,500 acres. New Eng- 
land, $2.50 M. 
HOBART LAND CO., Phoenix Bldg., 

FOR SALE—350 ACRES OF TIMBER LAND 
Two-thirds of property contains hardwood and _ tie 
timber. Located on automobile highway fourteen miles 
from Washington and several hundred yards from the 
Potomac River on a navigable stream. The timber value 
will more than pay for the entire acreage. Price $75.00 
per acre. E. H. JACKSON, 907 15th St., N. W., Wash- 
ington, D. C. 


FOR SALE 600,000,000 FEET 
Of timber in Montana all near good roads. 
mostly pine. 
able terms. 
portable mill, 
Address “R. 28,’’ care American Lumberman. 


Minneapolis, Minn. 








Timber 
I own the timber and will sell on reason- 
A splendid opportunity for man with 





SALE OF TIMBER 
FORMER COEUR D’ALENE 
INDIAN RESERVATION 

Sealed bids, in duplicate, marked outside ‘‘Bid for 
Timber’’ and addressed to the superintendent Coeur 
}D’Alene Indian Agency, Sorrento, Idaho, will be re- 
ceived until 10 o’clock, Pacific time, Thursday, January 
24, 1924, for the purchase of timber on 38 allotments 
or portions thereof numbered 24, 189, 248, 249, 252, 253, 
270, 289, 291, 298, 299, 300, 301, 302, 304, 308, 310, 311, 
312, 313, 314, 316, 317, 326, 327, 330, 336, 337, 338, 341, 
342, 345, 348, 350 375, 605, 622 and 635 within the 
Hangman Creek District, in the southern portion of the 
former Coeur D’Alene Indian Reservation in townships 
43, 44 and 45 N. Ranges 4 and 5 West, Boise Meridian, 
Idaho. The sale embraces approximately 40,000,000 feet 
of yellow pine, Douglas fir and larch. Each bid must 
state the price per thousand feet, Scribner Decimal C 
Log Scale, that will be paid for each species of timber 
cut and scaled prior to April 1, 1927. On April 1, 
1927, the stumpage prices will increase twelve percent 
(12%) over the prices bid for the first period and at 
the close of each three years thereafter the price will 
advance twelve percent (12%) over the price paid during 
the preceding three-year period. Yo bid per M. feet 
B. M. of less than three dollars and twenty-five cents 
($3.25) for yellow pine, and two dollars and fifty cents 
($2.50) for Douglas fir, larch and other species for the 
first period will be considered on allotments numbered 
248, 249, 252, 253, 304 and 337; three dollars and fifty 
cents ($3.50) for yellow pine, and two dollars and fifty 
cents ($2.50) for Douglas fir, larch and other species 
on allotments 270, 317, 330, 375 and 6385; three dollars 
and seventy-five cents ($3.75) for yellow pine and 
two dollars and seventy-five cents ($2.75) for Douglas 
fir, larch and other species on allotments numbered 348, 
350, 327, 342, 341, 345, 338, 316, 289, 308, 312, 310, 
311, 313, 314, 291, 501, 622, 298, 189 and 605; four dol- 
lars ($4.00) for yellow pine, and three dollars ($3.00) for 
Douglas fir, larch and other species on allotments num- 
bered 336, 326, 24 and 301 and five dollars ($5.00) for 
yellow pine, and three dollars ($3.00) for Douglas fir, 
larch and other species on allotments numbered 299, 302 
and 300. Not over ten years will be allowed for the 
removal of timber from any allotment. Each bid must 
be accompanied by a certified check on a_ solvent 
National bank in favor of the superintendent of the 
Coeur D’Alene Indian Agency in the amount of ten 
percent (10%) of the purchase price of the timber bid 
on. Each tract to be bid on separately with check to 
conform. The deposit will be returned to unsuccessful 
bidders, applied as part of the purchase price of suc- 
cessful bidder, or retained as liquidated damages if the 
bidder shall not execute contract and furnish satis- 
factory bond for approximately twenty percent (20%) 
of the value of the timber purchased within sixty days 
(60) of the acceptance of his bid. In addition to the 
ten percent (10%) deposited with the bid, fifteen percent 
(15%) of the purchase price must be paid within thirty 
days after the approval of the contract by the Commis- 
sioner of Indian Affairs, twenty-five percent (25%) ad- 
ditional within two years of approval of contract, ail 
other payments to be made in such manner as may be 
necessary to insure the payment for all timber in 
advance of cutting. The right to waive technical de- 
fects and to reject any and all bids is reserved. For 
copies of the contract, regulations, maps of the sale 
area, blanks for the submission of bids, and other in- 
formation, apply to the superintendent Coeur D’Alene 
Indian Agency, Sorrento, Idaho. 

CHAS. H. BURKE, Commissioner. 
Washington, D. C., Nov. 21, 1923. 


3,000 ACRES VIRGIN HARDWOOD 
In southwest Arkansas, cruising 16,000,000 ft. White 
Oak, Red Oak, Gum, Hickory, Ash. Write to 
WM. B. DORMON, Owner, Nashville, Arkansas. 


BOUNDARY OF FINE HARDWOOD TIMBER 
WELL LOCATED FOR LOGGING 
And shipping of lumber. Description and price on re- 
quest, 
Address 





“M. 15,’’ care American Lumberman. 





CALIFORNIA SUGAR AND WHITE PINE 


Nine Million—Fir and Cedar, Four Million. Two miles 
from Blinzig. Siding on the Western Pac. Ry., Butte 
County, Calif. For price and terms, F. C. DESMOND, 
Owner, Box 72, Hollywood, California. 


CALIFORNIA WHITE AND SUGAR PINE 
AND REDWOOD TIMBER LANDS 
Desire to get in touch with prospective buyers for oper- 
ating or investment. In writing, state character and 
size of property desired. 
ALBERT G. DUHME, 
440 Geary'St., San Francisco, Calif. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATER, 1026-27 Standard Bank Bldg., 
Vancouver, B. O. 


B. C. TIMBER FOR SALE 
Pulp proposition of about 4 billion feet, mainly spruce, 
on tidewater. Price $3,500,000. Full particulars from 
CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings St. W., Vancouver, B. C. 























FOR SALE 
600 acres timber close to water on the James River. 
5,000,000 feet oak, poplar, pine and gum; 80 percent pine. 
For quick sale $35,000. A. T. CURTIS, Chester, Va. 


POSSIBLY THE BEST PINE TIMBER TRACT IN 
THE WORLD 





12,500,000 Longleaf Yellow Pine trees, located near the 
water, with fine ports and shipping facilities to any part 
of the United States or European markets, and possibly 
5,000,000 crossties on same land. The trees average 16 
to 40 inches in diameter and 40, 60 and 80 feet to first 
limb. Labor cheap and plentiful. Price $2.25 per 1,000 
feet stumpage. A snap for some good company. Many 
other large tracts of all kinds of hard and soft timber 
in Mexico, Central and South America and United States. 
Mahogany, Pine, Cedar, etc., in abundance. Tell us 
what yov. want and where, then we will show you. 

J. D. SCOTT, 802 W, Cincinnati Ave., San Antonio, Tex. 


A SMALL TRACT CONSISTING OF 
600,000 ft. So. Yellow Pine, 500,000 ft. Gum, 500,000 
ag and Hickory, 2% miles from shipping point. 

rite to 
WM. B. DORMON, Owner, Nashville, Arkansas. 








WHITE PINE TIMBER TRACT FOR SALE 
Present owners interested in other timber tracts and 
operations for a great number of years are desirous of 
selling an undeveloped tract of soft white pine in 
southern Colorado, about 120,000,000 feet of superior 
quality, will cut good percentage of high class; lies 
within short distance of railroad, and controls larger 
body adjacent Government timber. Will sell outright on 
liberal terms or sell part to practical operator. 

Address “Pp, L.,’’ care American Lumberman. 





FOR SALE 4,063 ACRES OF TIMBERLAND 
Chestnut, oak, poplar, wild cherry etc. Located near 
Uniontown, in Fayette County, Pa. Address ANDREW 
STEWART, 1442 Clifton St., N. W., Washington, D. C. 





FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. Y. 


DID YOU EVER TRY 
Advertising in the classified department? 
turns at a small cost. 
LUMBERMAN, 431 S. Dearborn St., 





Quick re- 


Send your ad to the AMERICAN 
Chicago, Il. 





EXCEPTIONAL HIGH GRADE HARDWOOD 
TIMBER 


20,000 acres located in Appalacha Range, between two 
railroads, 5 miles from one, 14 from the other. Yellow 
poplar, white and red oak, chestnut and white pine. 
Will cut over 8,000 ft. per acre. All on one watershed, 
down hill haul. Price $17 per acre, on reasonable terms 
to responsible party. 

W. W. YEATES, 140 S. Dearborn St., Chicago. 


1500 ACRES IN EASTERN KENTUCKY 
On railway; can also be rafted on Licking River; 
9,600,000 feet; 8% white oak, hickory and walnut; re- 
mainder is native hardwood. 

L. DAVIS, 1412 Franklin St., Portsmouth, Ohio. 


FOR SALE—25 TO 30 THOUSAND ACRES 
of hardwood timber land in East Tennessee, near lines 
of the Southern Railway. This is good white oak, 
poplar, hickory, etc. For sale by owner. For particu- 
lars address “RB. 16,’ care American Lumberman. 











FOR SALE—CHOICE HARDWOOD AND 
Short Leaf pine, largely Rosemary, on 2490 acres. 
estimated to cut twenty million feet, about 70 per cent 
Hardwood, near Jackson, Miss., three to five miles north 
of A. & V. R. R., good logging. 

CHAS. TREAS, Aberdeen, Miss. 














30 KW. 125 V. D. C. 
» ENGINE GENERATOR SET. 
30 KW, 300 RPM, 115/125 Volt, Western Electric, D. C. 
Generator, direct connected to Bates. 60 HP vertical 
automatic steam engine. Priced low. Good as new 
V. M. NUSSBAUM & CO., Ft. Wayne, Ind. 


FOR SALE : 
Complete lighting outfit, consisting of Jewel No. 3 
steam engine, direct current generator and switchboard. 
Are installing outside current, so will sell cheap. 
THE GEO. WILSON & SONS CO., Toledo, Ohio. 


USED ELECTRIC MOTORS 
RECONDITIONED LIKE NEW 
Enormous stock; all kinds; direct current; alternating 
current; all standard makes. We buy, sell, repair, rent 
and exchange. Tell us your requirements. 
3 PHASE 60 CYCLE MOTORS 








H.P. 220 OR 440 VOLTS Speed 
2 60. 6.8); for Ke..6s ahaa wom eetas See ve eireeee 1200 
1 -5O.°G. 2. tom: E.....- PEI SAE Se cceroistes 900 
1 BO Wekngieite, OR isis icc seccsccncneness 870 
2 50 Allis-Chalmers, type. "AN, 9200 V........e: 865 
1 50 Westinghouse, type F, slip-ring.........- 850 
SCO bs a PEON IR cc rtaruniel es caisiasincoccawes'ee 720 
1 60 Westinghouse, type MW, slip-ring.......-- 680 
1 60 G. B., form M, slip-ring...............0055 435 
1 7 G. &B., form K; SUE a ein go's: 35:8 oie.oveece 0 0:06.89 1 
1 75 Allis-Chalmers, type ‘ANY! slip-ring....... 870 
2 75 Fairbanks-Morse, type BV, slip-ring.....-.- 690 
1 100 G. E., form Nese ene Bane 1800 
1 100 G. E., type I, form M. slip-ring........-+ 720 
1 125 Westinghouse, rev. field synchronous motor 900 
1 4250 G. Bi, tee 1, FORM Misoicccccsvcscs ea “ 
2 200 Westinghouse, type CW............ Sacows 5 
1 250 Fairbanks-Morse, slip-ring............+--+: poe 
1 300 Westinghouse, type CW......-..eeeeeeesss 


New and used generators, motors, meters, *switchboards 
and transformers. Every article under the regular price. 
GREGORY ELECTRIC CO.. 

Telephone Canal 1690. 16th and Lincoln Sts. 
Chicago, Ill. 
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A. C.-GENERATORS—D. C. 

1--625 KVA Westinghouse 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound Condensing Engine. 

1—625 KVA, Allis-Chalmers, Bullock type, 3 phase, 60 
cycle, 220 volts, 120 RPM, direct connected to a 24x 
42 Allis-Chalmers simple heavy duty Corliss Engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct, connected to a 20x20 Ball Auto- 
matic Engine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator, direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
direct connected to an 18x18 Skinner Automatic En. 
gine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatic 
Engine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA, Allis-Chalmers, 3 phase, 60 cycle, 220 volts, 
900 RPM belted Type Generator, with direct con- 
nected exciter. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—6214 KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—50 KW Triumph, 125 volts, direct connected to 
an 11x12 Skinner Engine. 

1—221%4 KW Allis-Chalmers, 125 volts belted type. 

1—174%, KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 

Also many other sizes and types, including both A. C. 
and D. C. Motors and Boilers and Engines. 
THE RANDLE MACHINERY COMPANY, 

1820 Powers St., Cincinnati, O. 

Established 37 Years. 





FOR SALE 
50 to 60 ton Baldwin rod engine, 20x30 sizer, 3 sets live 
rolls and drives, 2 drives for 112 chain log dog, kicker 
and stopper and loader, slab pan and 8” iron posts with 
2” iron posts for fire guard, iron frame log saw, iron 
frame jump saw, shafting, pulleys, large core gears, 
boxes, collars, ete., belting, water pumps, several en- 


gines 25 H. P. to 110 H. P., one 200 H. P. Casey & 
Hedges boiler, dutch oven, steel casing. Will close out 
at very’ low prices. Can be inspected at Zona, La. 
Address F. L. SANFORD, Zona, La. 


FOR SALE 
Two practically new Fay & Egan 361A short log band 
sawmills with 410 carriage, one right and one left hand. 
Address “R, 2,’’ care American Lumberman. 


FOR SALE—COLUMN BORER 
Combination hand and power feed, for rouhd or square 
stock up to 16”x22’, 12” I beam frame, in first-class 
condition. Price very reasonable. 

VOLL COOPERAGE COMPANY, 

Federal Reserve Bank Bldg., St. Louis, Mo. 


SIX FOOT BAND MILL FOR SALE 
Account completing cut we offer completely equipped 
six foot band mill for sale. Will be released January 
first and can be shipped at once. 
ST. GEORGE LUMBER COMPANY, Kingwood, W. Va. 


FOR SALE—CONVEYOR. 
One Chicago Automatic Conveyor for unloading coal, sand, 
gravel, etc. Hardly used. Will sacrifice. Bargain! If 
interested will quote low price. HUBBARD WOODS 
LUMBER & COAL COMPANY, Hubbard Woods, Illinois. 


FOR SALE—BAND RESAWS, SURFACERS 
Cross-cut, rip saws, box board matchers and squeezers 
and other box-making machinery in first-class operating 
condition. 

RATHBORNE, HAIR & RIDGWAY CO., 
2248 So. Laflin St., Chicago. 


MACHINERY FOR SALE 
wations 30” double surfacer, complete with counter- 
shaft. 
Fay & Egan 60” band resaw. 
Mershon band rip saw. 
Yates No. 281 roll feed band rip saw. 
Yates No. 312 chain feed band rip saw. 
Fay & Egan 7” four side moulder. 
New Britain No. 2 chain mortiser. 
American No. 5‘single end tenoner. 
J. LEE HACKETT. 
3-123 General Motors Bldg., Detroit, Mich. 


FOR SALE—ONE 2 INCH 4 SIDED 
Egan planer and matcher. This machine is in first-class 
condition in every way and can be shipped at once. 
Price f. o. b. Bath, N. Y. THB W. W. BAB- 
COCK COMPANY, Bath, N. Y. 


WANT TO SELL SECOND HAND MACHINERY? 
Advertise in our for sale machinery columns. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago., Ill. 





























FOR SALE 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 


EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICE REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEE 
AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


Berlin No. 175—30"x12” Six Roll, triangular heads, di- 
vided rolls; rebuilt. 

Berlin No. 177—30”x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 64%—30’x7” Cabinet, with round heads, 
divided rolls. 

Berlin No. 160—30”x6” Cabinet, with square heads, sec- 
tional rolls. 

= 30”x7” Cabinet, with square heads, sectional 
rolls. 

American No. 145—30”x6” Six Roll, with square heads, 
sectional rolls. 

— No. 4—24”x6” light Double Planer, square 
neads. 


SINGLE PLANERS 


Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid roll. 
Yates No. 152—24”x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, 
complete. 

Fay & Egan No. 386 Edging Saw without countershaft. 

West Side Iron Works No. 65 Edging Saw with counter- 


shaft. 
= No. 205 Chain Feed Edging Saw, direct motor 
rive, 
Fay & Egan No. 110 Self Feed Circular Rip Saw. 
Towsley Hand Feed Rip Saw, iron frame. 
West Side Chain Feed Band Rip and Edging Saw. 
Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98 per cent new. 
Yates C-4—8” Fast Feed Moulder, slip-on heads. 
Yates No. 108 Openside 10” Moulder, with 25 HP motor. 
American 14” Inside Moulder and Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 
Fischer No. 3—60” Band Resaw. _ 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 
Berlin No. 287—54” Horizontal Band Resaw. 


DOUBLE END ee DOUBLE CUTOFF 


American Double End Tenoner. 
Hayes Double End Tenoner, gear driven copes. 
Fay & Co., Double Cutoff Saw. 


SANDERS 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates S-3 Oscillating Edge Sander. 

Berlin No. 431—31” Triple Drum Sander. 

Fay & Egan No. 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander. 

—. Invincible 36” Triple Drum Sander, with 15 HP 
motor. . 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Egan No. 225 Late Type 42” Triple Drum Sander. 

Berlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry Co. Veneer Jointer. 

a No. 55-B 30” Automatic Turning and Shaping 
the. 

Berlin No. 201 Double Spindle Shaper. 

Six Spindle Multiple Dovetailer. 

Mattison No. 9 Variety Turning Lathe. 

Andrews 30” Boring Machine. 

American 12” Hand Jointer. 

Porter Style ‘‘B’’ 12” Hand Jointer. 

Meyers Rebuilt Continuous Feed Glue Jointer. 

Wilce End Matchers, complete, 98 per cent new. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE 
———A QUOTATION WILL CONVINCE YOU--—— 
WOOD-WORKING MACHINERY SALES 


ORGANIZATION 


140 South Dearborn Street, Chicago. Phone State 7477 





ONE COMPLETE CIRCULAR SAW-MILL WITH 
With 30 H. compound traction engine, 10M ca- 
pacity, located near Chicago. 

Address ““M. 5,’ care American Lumberman. 


FOR SALE 
One electric light plant complete, generator with switch- 
board and instruments complete, 11% K.W.-110 volt 
D. C. with extra armature. Manufactured by Jas. Clark, 
Jr., Electric Co., Louisville, Ky. One 9x11 Center crank 
5450. D aa engine with two flywheels. Price Mobile, 


Also one Yates 8x4 C 4 Moulder complete with heads, 
practically new. Price Mobile $1,000.00. 
STOVER LUMBER CO., 
City Bank Bldg., Mobile, Ala. 








WAYNE REBUILT MACHINERY 
“Known by every user for its Quality, 
And to be Invariably as represented.”’ 


Around 1400 machines in stock. 


Know our Distinctive Sales Plan and the sort of re- 
building methods that make it possible. 


WOODWORKING MACHINERY 
For every Purpose. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





SAW MILL FOR SALE 
Having cut all our timber, we offer for sale our mill, 
which is good as new. 
8 ft. Garland Band Mill. 
60” Mershon Resaw. 
18x42 Hamilton Corliss Engine. 
If interested, write for price and further details. 
THE HANSON LAND & LUMBER CO., 
Grayling, Michigan. 


JUST A FEW PLANERS 
Hermance 24x8” No. 8, Four-side. 
‘“‘Happy Thought’’ 24x6”, Four-side. 
Woods 8x6” No. 28, Four-side Floorer. 
Rogers 26x12” No. 999, Heavy, Two-side. 
American 30x8” No. 51, Two-side. 
American 26x8” No. 50, Two-side. 
L. Power 26x10” No. 16, Two-side. 
Buss 36” Single Cabinet. 
Pryibil 32” Single Planer. 
L. Power 26x8” No. 8, Single. 
Several Pony Planers 18 to 24”, and hundreds of other 
woodworking machines. Write for full list. 
HERMANCE MACHINE CO., 
, Williamsport, Pa. 


FOR SALE—SAW MILL 
Near Chicago, with 56” circular saw, edger, ripsaw table, 
buzz saw, etc., with or without traction engine. 
Address “P, 10," care American Lumberman. 


FOR SALE—8 FT. BAND SAW MILL 
complete with saws, wer and filing room equip- 
ment and dry kilns. ne complete set of slack bar- 
rel heading machinery. All in good order and at a 
bargain. Address, FRENCH LUMBER & MFG. CO., 
Battle Creek, Mich. 














FOR SALE 
One large Cliff Williams mill with slab chain, edger and 
cut-off saw, all in good condition. Will sell cheap. 
ddress -Fr.-@" 


care American Lumberman. 











75 H. P. ENGINE—GREAT BARGAIN 
Made by Morris Machine Works, New Jersey. Used three 
months. Fine condition. Cost $4,800. Sell for $1,500. 
J. MOLLOY, Orofino, Ida. 


NEW BOILERS AT BARGAIN PRICES 
Locomotive type Fire Box Boilers, 40 H. P. with 56 
83-inch tubes, 11 feet long, 45 H. P. with 56 38-inch 
tubes, 12 feet long. Fire Box dimensions on both sizes, 
length 541%4 inches, height 44 inches, width 44 inches. 
In stock for immediate shipment. Write or wire today 
for complete details and low prices. 

UNITED IRON WORKS, INC., 
Ridge Arcade Bldg., 
Kansas City, Mo. 








v 
HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 





72x18 BUTT STRAP TRIPLE 
Riveted boiler, 125 pounds working pressure. 
PFANNMULLER ENGINEERING COMPANY, 
503 1st National Bank Bldg., Chicago. 


FOR SALE 
Two Scotch marine boilers, 200 H. P., 150 lbs. steam 
pressure. Boilers in good condition. 
PADUCAH WATER COMPANY, Paducah. Ky. 


THINK WHAT IT MEANS 
Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now 

AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, Ml. 
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POWER PLANT 
AT BARGAIN PRICE 
1—18”x36” Allis-Chalmers Corliss engine direct con- 
nected to 200 K. W. Allis-Chalmers Bullock type D. C. 
generator, 240 volts, 833 amperes, 125 RPM, complete 
with all auxiliaries and in first-class working condition. 
Will make very attractive price for quick disposal. 
AMERICAN SINTERING COMPANY, 
Youngstown, O. 





TWO 72x18 FT. HIGH PRESSURE BOILERS 
Two 150 H. P. High Pressure Boilers. Two 150 H. P. 
internally fired High Pressure Boilers. One 100 H. P., 
one 150 H. P., one 250 H. P., and one 450 H,. P. 
heavy duty Corliss Engine. One 75 K. W. direct con- 
nected Generator, 115 volts. One new all steel stiff-leg 
derrick, 80 ft. Boom, clam shell operating. 

fERTES MACHINERY COMPANY, 
246 Oregon St., Milwaukee, Wisconsin. 


BOILERS 

4—525 HP B. & W. Water Tube, 165 lbs. 
8—440 HP B. & W. Water Tube, 200 lbs. 
2—400 HP Edgemore Water Tube, 180 lbs. 
3—330 HP Heine Water Tube, 180 Ibs. 
2—207 HP Geary Water Tube, 170 Ibs. 
1—200 HP Fire Box Locomotive type, 100 lbs. 
2—175 HP Atlas Water Tube, 1 bs. 
8—150 HP 72x18 H. R. T., 125 Ibs. 
1—150 HP Fire Box ge type, 100 lbs. 
2—125 HP 72x16 H. R. T., 125 lbs. 
2—100 HP 66x16 H. R. T 125 lbs. 
2—100 HP 66x16 H. R. T., 100 lbs. 
2— 70 HP 54x16 H. R. T., 100 lbs. 
1— 50 HP Firebox Locomotive type, 100 lbs. 
1— 30 HP Firebox Locomotive 7 nt ae. 

Also many other sizes un 

THE RANDLE MACHINERY. COMPANY, 
1820 Powers St., Cincinnati, 
Established 37 years. 














IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 lb. serviceable relayers; 250 tons of 25 
lb. Also other sections of heavy rail, 60 lb. and over. 


Address M. 
burgh, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 


FOR SALE—RELAYING RAIL 
Good condition, 35 to 56 lb. 
A. L. WILLIAMS, Martins, 8. C. 


K. FRANK, Union Trust Bldg., Pitts- 











WANT TO SELL LOCOMOTIVES, CARS, RAILS? 

Place your advertisement in the paper that reaches buy- 

=. —— LUMBBERMAN, 431 So. Dearborn 8t., 
cago, > 





FOR SALE 


RELAYING RAILS 
Two miles 45 Ib. 
Hight miles 56 1b. 
F. o. b. Artex, Ark., on St. L. S. W. Ry. Exceptionally 
good quality of rails at a low price to move quickly. 
STANDARD RAIL & STEEL CO., 
217, Cass Ave., St. Louis, Mo. 





LOW RAIL PRICES 
200 Tons—New 25#. 
= Tons Relay. 1500 Tons ese Relay. 


700 
eee 4 rn 300 * 654 ” 
500 Ti 40 iii 400 “e 6H oe 
225 oe 45 o 825 ae 857 iii 
Immediate Shipment 
WALTER A. Day ~~ SUPPLY Co., 


Locomotives, Cars, Log Loaders, Skidders, Btc. 


RELAYING RAILS 
56s, 60s, 65s, 67s, “tag 75s, 80s, 90s, with angle bars, 
locomotives and car 
E. O. SHERWOOD, 50 Church St., New York. 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 


THINK WHAT IT MEANS 

Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to — Advertise now. 


RI ERMAN. 
431.8. Dearborn St., Chicago, Tl. 














RAILS 
New and Relaying. 
All sections and weights. 
Write 


NATIONAL STEEL RAIL CO. 
Phone Olive 563. 1006-09 Planters Building. 


St. Louis, Mo. 





RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINBRY CO., 
First National Bank Bldg., Pittsburgh, Pa. 





000 TONS OF RAILS 
RELAYING_NEW~ ACCESSORIES 
30 percent to 50 percent below price of new rails. 
Shipped subject to inspection 
and approval at destination. 


1 ton or 1000 
L. B. FOSTER COMPANY, INC., 
623 Park Bldg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 
Warehouses—Pittsburgh, Philadelphia, Jersey City, 
Hamilton, O. 





SPECIAL 
FOR 
SPOT DELIVERY 
80 lb. to 85 lb. Relaying Rails. 
Any part of 4,000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, switches, etc. 
Attractive Prices. 
Write. Phone. Wire 
CENTRAL IRON & METAL COMPANY. 
8650 S. Rockwell St., Chicago. 





STEAM LOG HAULERS 
Several good Phoenix outfits at very low prices. 
Address “AH. 10,’’ care American Lumberman. 





FOR SALE—ONE AMERICAN LOG LOADER 
THOMPSON WELLS LUMBER CO., 
Menominee, Mich. 





FOR SALE 
1—70-ton Shay geared locomotive, built 1916. 
1—70-ton Shay geared locomotive, built 1914. 
1—65-ton Shay geared locomotive, built 1912. 
1—50-ton Shay geared locomotive, built 1909. 
1—42-ton Shay geared locomotive, built 1917. 
1—42-ton Shay geared locomotive, built 1913. 
1—74-ton American Consolidated, built 1911. 
1—50-ton Vulcan Mogul, built 1916. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 





FOR SALE 
2 Lidgerwood four-line combination steam skidders com- 
plete, with separate water tender with 8,000-gal. steel 
tank; one 10x10 four-drum engine with 60x180” vertical 
boiler mounted on engine frame, one 10x10 déuble-drum 
engine, one 9x10 three-drum boom engine mounted on 
turntable. Each machine equipped with two hydraulic 
pump steam water pumps, eight 20-ton hydraulic jacks, 
piping, etc. Will be sold entire or in part at a bargain. 
GREAT SOUTHERN LUMBER COMPANY, 
Purchasing Department, Bogalusa, La. 


3 STANDARD GAUGE LOCOMOTIVES 
In good service condition, Will sell or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 


FOR SALE—ONE CLYDE GROUND SKIDDER 
Three-drum, mule outhaul. Good for logging or land 
clearing. Address E. M. ALLEN, Helena, Ark. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, 
rod and geared types. — in our own shops. Imme- 
diate shipment from stoc 
SOUTHERN IRON & GQUIPMENT COMPANY, 
Atlanta, Ga New Orleans, La. 


SPECIAL SKIDDER BARGAINS 
1—-10x10 Lidgerwood, Overhead Tilting Spar Skidder. 
1--10x12 Clyde Overhead Skidder. 

First-class condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, N. C. 

















BRIDGES AND TURNTABLES 


J. NORMAN JENSEN, 342 Plymouth Ct., 
Chicago, Ill. 





SIXTY 36” GAUGE RUSSELL LOGGING CARS 
In good a condition, and price right. 
ARRY P. BOURKE, Escanaba, Mich. 





FOR SALE 
Locomotives; Log, Flat, Gondola and Dump Cars; Skid- 
ders; Locomotive Cranes, and Relaying Rail. 
PETER E. AGHER, 
329-331 West Michigan St., 
Duluth, Minn. 








FOR SALE 

25—50 ton all steel gondola cars. 

9—8000 gals. tank cars new 1916. 
A. V. KONSBERG, 40 N. Dearborn St., 


Chicago. 





HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second-hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago. 


BARGAIN FOR QUICK SALE 

1—90 ton ‘‘Shay’’ geared engine, standard gauge. Boil- 
er I. ©. ©. test, 200-lb. pressure. All I. C. C. and A. 
R. A. safety appliances. Perfect condition, immediate 
delivery. Built in 1912. Automatic couplers, electric 
lighted. Location, Rainelle, W. Va. Address I. K. 
DYE, ws 612 Elkins, W. Va., Dealer in Locomotives, 
Rails, te. 








BARGAIN FREIGHT CARS FOR SALE 


50 steel underframe cars, 80 M cap., 36’ long. Meet 
all ICC and ARA requirements, $395 each, f. o. b. Chi- 
cago. Would make splendid logging cars. 
JAMES W. CAIN, Manager of Purchases, 
American Short Line Railroad Association, 
1831-4 McCormick Bldg., Chicago, Ill. 





FOR SALE—LOCOMOTIVE 


43 ton Baldwin Mogul; cylinders 16x22; wheel base 9’ 
11”; six drivers 36” centers. Equipped for main line 
service. Wonderful logging engine at low price. 
STANDARD RAIL & STEEL CO., 
217 Cass Ave., St. Louis, Mo. 





RAILROAD CARS 


600 sets Car Trucks—60,000 lb. capacity. 

25—4,500 Gal. Tank Cars. 

100—80,000 lb. capacity flat cars—new bodies. 

100—80,000 lb. capacity box cars—rebuilt. 
HOUSTON RAILWAY CAR CO., Houston, Texas. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 

Standard Trucks for Logging 


Repair Parts for Cars and Locemotives 





RUSSELL LOGGING CARS 
40 Standard Gauge Logging Cars with 24” wheels, In 
first-class condition, and price right. 
HARRY P. BOURKE, Escanaba, Mich. 








Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan ark an 
——— economically? By oagind” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. $4.50, postpaid. 

431 So. Dearborn St. 


American Lumberman ™” Chicago. Ill. 
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PRESTO 
SLIDING STAIRS | 


| ANOTHER 
| 2O= CENTURY 
ACHIEVEMENT 


MAKES AN EXTRA 
|. ROOM AVAILABLE 


| TAKES UP NO 


SPACE BELOW 


| ADDS FROM $200 
| TO $S00 TO THE 
VALUE OF ANY HOME 


ae ee 
| TO OPERATE 


QUICKLY INSTALLED 
IN NEW OR OLD 
HOMES 


WRITE FOR PRICES 
AND SALES PLAN 


| FARLEY E— LOETSCHER MFG. co. | 
SASH, DOORS,FRAMES,.MOULDINGS | 
QUALITY BILT INTERIOR WOODWORK 
DUBUQUE 1OWA } 





Kirk & Blum System in Pennsylvania Railroad Shops, Columbus, Ohio 


— Blow piping that keeps your plant clean 













Ss ' 6 v4 18-19 1-0 r}1 ied 
ea “4. 5- 6: ft SL 
mtiShit, 4h. ti. ‘Shc | ee a ot Ti 


OUR BOARD RULES are popular with lum- 
bermen who appreciate a # see 9 ble and well 
made article. We make BOARD RULES to 


measure om ength and thickness of lumber, 
















Glevelani Rule Co., “siie"* 


















Brass and Aluminum 


Trade Checks $1 ".,_..3, 
Automatic Counters for Counting Logs 


Get quotations from 


W. W. Wilcox Mfg. Co. 
564 to 572 W. Randolph St., Chicago 
Established 1872 


Complete Catalogue sent on Application 











st 











KIRK& BLUM 


Collecting 





UCTION is very important — but correct piping of 

machinery, and a cyclone designed on right under- 
standing of the handling of large volumes of air is still 
more necessary for effective operation of a system that 
will keep your mill clean. 


Piping design to prevent suction losses on big machines 
in a lumber mill requires experience and skill. We have 
demonstrated our ability in correct machine piping in 


Tia 
2: Sendtor thisbook.Itwilj T™any of the biggest mills in the country. Our engineers 
Standing of the best Will show you how to improve your dust collecting system 


engineering practice in 
blower construction 


3 is and LOG RULES with any scale, diameter or 
= length measurements desired. Write or cata- 
$m is) log describing our complete line. 
6.2 £ 
cE iti #9 ' 4 4° S +O: -r?* 1B: 9-1 
a ae o mo 4 3: 1 4-5 +6: 42 889 3 1} 
25 eee nee 
ss 222 RP RRRS RAB, RSA Ae 2.58 . 
st give you a Clear under- 
z Even and Odd Length Rule % 


— without obligation on your part. 


THE Kirk & BLuM MFc.(C. 
Pneumatic Engineers 


Shavings and Dust Collecting Systems, Waste and 
Fume Removal, Conveying and Ventilating Systems 


2852 Spring Grove Avenue, Cincinnati, Ohio 












National Blow Pipe & Mfg. Co. 


Limited 
NEW ORLEANS, LA. 
DESIGNERS MANUFACTURERS CONTRACTORS 


Complete BLOW - PIPE Installations 


Positive High Pressure Pneumatic Systems 


FANS, DUST COLLECTORS, BLOW PIPING 











ARE REQUESTED TO SEND FOR 
ARD MEN OUR DESCRIPTIVE BOOKLET 
WHICH TELLS ABOUT THE 


Books That Will Save You Money 


‘ Send a Postal Giving Name and Address to 














American Lumberman, 431 So. Dearborn St, Chicago 











CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 










Complete Systems Designed. Manufactured 
and Installed; Old Systems Remodeled. 


2542-2552 West 21st Street 
(Pat.) Corner Rockwell Street CHICAGO, ILLINOIS 














STERLING SLOW SPEED —LOW POWER BLOWER SYSTEMS 


FOR HANDLING Baws 
SAW DUST AND SHAVINGS. 
Designs and Estimates free of charge. Results guaranteed. 
‘BLOWERS, CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 













Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelphia 
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The alphabetical letters following a firm name in this index refer to its other classi- 


fications as indicated by the similarly lettered headings. 











A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 

Adams-Thom. Lbr.Co., The, ai 


Amer. Lbr. & Mfg. Co. aceijk 
Anderson-Miller Lumber Co, 


Cleveland-Cliffs Iron Co. ei 
‘ hos. E 


Lumber Co., 

ye Bis abcefgh1-4iko 
Collins Lbr. Co., C. abciz 
Cross Lbr. Co., B. W.. abeefh1 
Elias & Brother, G... -abceij 
Ellis Lbr. Co., B. W.......a1 
Foreet Lumber Co...... acik 
Foster-Latimer Lbr. Co. -— 
General Lumber Co..... 
Griffith & Co., Geo. D.. pr 
Hettler Lbr. Co., H. H. acdeij 
Hines Lbr. Co., Edw. — 
Jackson & Tindle. Inc. . 
Kinsel Lumber Co........ 
Kneeland-McLurg Lbr. Co., ai 
Mason-Donaldson Lb. Co. acij 
Menominee Indian Mills. aciz 
Mershon, Eddy, oo Co. 


hoawaene ted cnet h2im( 1) 
National PF dad Sine so Co.ai 
Neil, Lbr. Co., J... .ah1-0-01 


Northern Pole & Lbr Co...b 


Sawyer man Co..... aci 
— Carpenter & Giarke 


Stange Lumber Co...... acim 
Thornton-Claney at des: Co. 
ee abceh-1-40 
Thunder Lake Lumber Co.ai 
Virginia & Rainy Lake Co. abl 


Von Platen-Fox Co....... 

Weidman-Vogelsang Lbr. Co. 
SOS Secccccccecreccecesees cis 

Wells Lbr. Co., J. W.... .acij 


seers 


Wh Dusenbury... 

White Star Lbr. Co..... edeb 
Winegar-Gorman Lbr. Co.aci 

Wisconsin L. & Lbr. Co, neat 

Wistar, Under Nix 

Wistar, oe @Nizone os 

Woreester Co 


E—SOUTHERN YELLOW 


Classified Index 














PINE 
F—CYPRESS 
63 
62) Alger-Sullivan Lbr. Co.. 69 
pees i. «& Pal, Co., soiklae 62 
Berd Lend & Lbr. Co... Swift-Hunter Lbr. Co...... e 73| Peninsula Lumber Co.. 26 
Beaumont Lumber Co... .. a 67| Swift Lumber Co.......... 73 owt ol ee: -— 
8 ~— Lumber Co........ 9} Thornton-Claney Lumber Co, River Lumber Co...hlo 31 
Bradley Lumber Co. of Aric ESTED Redwood Mfrs. Co........ h3 
| raisers a2d3eij Virgin Pine Lumber a7 8t. Paul & Tacoma Lbr. Co. 
Brooks-Scanlon Corp...... © a Lb, Co Te aoe h1-6-s et 29 
. S ieickoae 
ee “t 96| Weaver Brothers........,. 66| Seidel Lbr. Co.. Julius. .ch3} 69 
C. & R: Lumber Co........ Weis-Patterson Lumber On, Sullivan Lumber Co..h1-2-40s 
20 Cody Lbr. Co.. Inc., W. M. a Oe SS Te Tacoma Lumbermen’s Club 
& Company. . e Weyerhaeuser Sales Co...... «| weno eee eseeee d2bm(1)nos 
62 — Mill Co., W. oF en, aes ad2eh1-2-4-5-0 18-19] Thornton Claney Lumber Co. 
16|Carter-Kelley Lbr. Co...... e White Lumber oe ee a erry re poet 38 
Central Coal & Coke Co.. White Lamber Co. ied J.....¢ 12| Thurston-Plavelle Ltd.....h2 89 
ier Lumber * Union Lumber Co........ 
63 i manne Can a, Williams a Co....e 70| Vancouver Cedar Mills tid 
ee ae il TPR ary 
— . rend = Wieesnela Ube. & 7 “sii 1 Vancouver Lumber Go, Ui 
sg a oe” | ere 7 
- eaten tae. Se. tat.. on re - Wyatt Lumber Co......... e 74) WaiteLbr.Co.,H.B.h1-2-4-0z 77 
71|Columbus Lumber Co.. 70 Wallace-Ballord ae oe 
Cr Lb Cc B. W. bee 62 err eccerecereess 
63|Cummer Cypress Co...-... 75 wr ee 
3) Dantzler All ted B Mills...... ‘ G—NORTH CAROLINA PINE a er 
36] Davis Bros. Lbr. Co....... Won. at ahd 3on 
Dibert, a} if Brown Gy. Atlantic Lumber Co....... i 16 — wee -2-4-5-0 18-19 
62) press Co., Ltd........... abeock Lbr. Co.......aceg White Lumber Co. A. C. 
2} Dierks Lbr. ke Coai Co. it 8] Camp Mfg. Co............ g 92 d2h1-2m(1)o-o1 
p.. poste, Gi Gardiner & Co. . Eiagtes = 44h Inc.. ie - s White Star Lbr. Co..edeh1-2 
Exchange "ia aC id fiom t Vaan a 92 Willape Co veseee ns is 
POET M 7 TR 
“ Finkbine Lumber Compasy-¢ e 7 Monteomery Le. Ga 72 ag pte Fir eC, Ine. i 79 
Fitte-Turner Lbr. Co.. wland Lbr. =. Seaeseeaee Tlwiits i. tan 
Ft. Smith Lbr.Co......... ‘ 104] Schuette Co, Wm... ag]. Teenes, Iaen Loia..---7ho 0 
Frost-Johnson Lbr. Co..... 5| So. Pine Sales ag .defgks 14 
8) Garrett tombe Co., T. EL. Surry Lumber Co., Inc..... g 73 
35|Germun Co. Toor’ vay [un Brom Ar Co | MONTANA, IDAHO 
94 Gilchrist-Fordney Co. Ga? -.0 WASHINGTON, OREGON 
Goodyear Yellow Pine CALIFORNIA, NEW MEXICO 
PR ane} er lg og, Ni ah CREOSOTING WORKS AND B. C. PINE 


Gregertsen Bros. Com 1 
Gress Mfg Co _— 


621 Griffith & Co. , Geo. D... ‘ee 
2 gull Pine Lbr. age ies : - 
gp| ulledge a... w 


38 
124 


D—CEDAR POSTS AND POLES 


D-2—WESTERN CEDAR POSTS| 1) 


Hettler Lbr. Co , H. H. acdeij 
McCormick Lbr. Co. 3 = 
McOormick & Co. C. R.. ahi 
Northwestern Cooperage & 

Lbr Co., The...... vie 
Tacoma Lumbermen’s Club 

kepbeccboesce d2hm(1)nos 
Weyerhaeuser Sales Co 


eeeees 


sere eeres 


White Lumber Co 
d2h1-2m(i)o-o1 


ad2eh1- 9% 18-19 


Hammond Lbr. Co., 8 
Harbeson Lbr. Co., W. B...¢ 
Headley Pine Co.......... e 
Henderson-Waits Lbr. Co...e 
Hettler Lbr. Co., H. H..acdeij 38 
Hines Lbr. w.. — 
Hines Yellow Pine Trustees 
Edward 


e 
Homes Lbr. & Stor. Co. = 3 


Wisconsin L. & Lbr. Co. acdijs 36| Luteher, & aa eee 


D-3—AROMATIC RED CEDAR 


Bartholomew Hardwood o, 
Ershiadeane ics $52 i) 
Bradley Lumber Co. of Ark. 
ssbbeassbehinnke cee a2d8eij 
Bruce Company, E. L. . .d3i) 
DeSoto Hardwood Flooring 


oP eee eee es ererssene 


Co. d3} 
» - a Lumber a 
MeMinnvilie Mig. 5 aRel 


“Baul & Tacoma L 
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Dust Collecting Systems 


for Wood Working Machinery, Exhaust Fans, 
Cyclone Collectors, Elbows, Blast Gates, Ball 
Joints and Piping for Immediate Shipment. 


The Cleveland Blow Pipe & Mfg. Co., Cleveland, 0. 
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This Is Work for a Shay 





Shay Geared 





ERE is a Shay Geared Locomotive at 
work on the mountain grades and 
curves of the Lamoine Lumber Trading 
Company, Lamoine, California. Note the 
grades, curves and rough track over which 
this Shay is moving its long train of logs. 


For heavy hauling under difficult log- 
sing conditions there is no better logging 
engine than the Shay. A Shay will work 
steadily and economically on _ grades, 
curves and track that would stop a rod 
engine. 


Ask us what Shays are doing under con- 
ditions similar to yours. 


Lima Locomotive Works, Incorporated. 
Lima, Ohio. 17 East 42nd St., 
New York. 









LOCOMOTIVES / 
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Sawmill Men! 


Do you remember that series of 
articles by a noted accounting 
specialist on how the sawmill 
man can put accounting to work 
in his business to increase his 
profits that the AMERICAN 
LUMBERMAN ran recently? 


Well, we’ve just had this system 
put up in booklet form— 


Practical SAW MILL 
Accounting 


If you’re interested in directing your 
business along the most profitable lines, 
you'll find a copy invaluable. Tells 
how to analyze your accounts to ascer- 
tain where your costs are too high, 
where you might be making more pro- 
fit, etc. Approaches accounting from the 
sawmill manager’s point of view. IIlus- 
trated with practical forms. 


Single copies $1.50, postpaid. 
Special price on quantity orders. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 








Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Avenue CHICAGO, ILL. 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“wit Shar Let Yellow Pine 











and sawdust. 


machines. 


There’s Money In Baled Shavings 


There are nowadays many important uses for shavings 
Lumber and woodworking plants are turn- 
ing their waste into profit by installing the 


Champion Shavings Baler 


It’s a self-contained press, made entirely of steel; can be placed 
anywhere without a special foundation; produces bales of uniform 
density by an exclusive process. 


Write for complete catalog describing all types and sises of 
Famous and Champion Baling Presses. 


Famous Manufacturing Co., 222 diitage.ind. 


We make two sizes and types of 
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